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Courtesy of the Metropolitan Museum of Art 





A Pectoral of Gold. Byzantine Work of the Sixth Century, Preserved at the 
Metropolitan Museum of Art, New York. 
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EACH MONTH THIS FALL 
THESE MAGAZINES CARRY 

OVER 4,000,000 GORHAM 
FULL PAGES 


te : = Re a, 











q i ” tt id i be a 

es: i ! Le! 

! : = : Hi | ieee | 

: preeree ttc SPER, Seer | p ay/ 
COD 0) 99 Ve teed ng) | 7) ss) Bi 

ss Fp a —s rd sit? F. 
——— ee a_i acl 

Meera sinc i, of hes ~ 








In later issues we will print detailed news about 
the most comprehensive Christmas adVertising 
campaign Gorham ever launched. Watch for it. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R I KERR DIVISION, Providence, R. I. 
DURGIN DIVISION, Concord, N. 
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TWO OF THE 
MASTER CRAFTSMEN PAGES 
FOR FALL 






Never has any silversmith had a finer record of 
prestige-building achievement, or an advertising 
campaign better calculated to bring this record 
to the attention of your public. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Providence, R. I. 
DURGIN DIVISION, Concord, N. H. 





















CAWAD CAWASD CARAS CAWLS CAW I CANIM CPRAD CAPRI CAWI CARS 


AKA, ¢ 


ak © 


S 


d 


DIYS 


CAWA_D CARY9 CAM 9 C BKK 5COC BRK 5C0 DIDO 


Dis 





THE JEWELERS’ CIRCULAR 





October 27, 1927 











In this Wrist Watch Age--The 
Jeweler who carefully selects 
his Watches, specifying depend- 
able makes of Cases, is follow- 
ing the only sure path to “The 
Satisfied Customer.” Star cases 
are dependable and carry our 
name stamped in every case-- 
and the gold is not covered with 
a base metal, neither for pro- 


tection nor camouflage. 


STAR WATCH CaAseE Co. 


LUDINGTON, MICHIGAN 


NEW YORK OFFICE - - 20 WEST 47TH STREET 
CHICAGO OFFICE - = 35 E. WACKER Drive 
SAN FRANCISCO OFFICE - MUTUAL BANK BUILDING 
CINCINNATI OFFICE + - 31 EAST FourRTH STREET 


MEMBER N.J.P A. 


R-32 
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No. HC8 
Beautifully Hand 
Carved with An 
Orange Blossom 
Wreath. 
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Gold Had Just Been 


Discovered in California 


When the firm of J. R. Wood & Sons had 
its beginning. 


To us of the present the tales of the “Forty- 
Niners” and the struggles of the first California 
Gold Rush seem far in the past. The seventy-seven 
years since the discovery of the first'nugget at 
Sutter’s Mill cover more than half. thé period of 
United Sates history. Yet even back in 1850 dur- 
ing the first months of that hectic period the 
present jewelry business of J. R. Wood & Sons 
was founded. 


As we celebrate our seventy-seventh Anniversary 
we are proud that we are considered far up among 
the oldest and most respected business houses in 
America. We are prouder still that among the 
jewelry trade, our merchandise and our policy have 
come to be known as “America’s Standard” in 
value, service and honesty. In this highly com- 
petitive field more than half of the retail Jewelers 
in America are our friends and customers. 


J. R:; WOOD &SONS 


NEW YORK 








CHICAGO 
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DISTINGUISHED 


The 
Regal Pedigree 


of a 
Watch 







Hose gy pppEmerrmmemang: wr te 


ee es speaking of a noted 
man, said that “he was put to- 
ether like a good watch.” True! 
digree counts, whether in great 
men, gueenly women or in these 
beautiful watches. 

The Ollendorff is the composite 
creation of the best watchmaking 
skill of this generation. At Chaux 
de Fond is a distinguished organi- 
zation of craftsmen who are pledged 
to make the name “‘Ollendorff’’ 
the criterion of beauty, accuracy 


For sixty years they have com- 

d the praise and respect of 
the trade in America. Your jeweler, 
therefore, has pride in selling you 















For when a man or woman buys an 
Ollendorft, they possess a pedigree 
of service behind it—and a lifettme 
of pleasure and usefulness in wear- 
ing it. 

Ollendorff watches are adjusted 
to heat, cold and different posi- 
tions. The movements are fitted in 
a variety of cases of superb design, 
platinum-carvedorjewel-encrusted ; 
also in solid gold and gold-filled 
The prices range from $28.50 to 
$3500.00. A pedigree of essentials 


and dependability. —beauty, accuracy and depend- 
The makersofOllendorff watches ability for whatever you wish to 
also have a distinguished pedigree. | pay. Ask your jeweler. 


I Ollendorff Co. Inc 
Hey Sune” Caste de Fond 






























what you will be proud to own. Fine Watches Since 1868 


Ollendortf 


Watches 



























National advertising that actually sells 


(Mendon 


Appearing in The Saturday Evening Post on November 
Watches 


19th, and in full color in Vogue, October 15th, this 
Ollendorff advertisement acclaims the very quality 
‘‘Fine Watches Since 1868’’' 


and beauty of the line—the kind of merchandise that 
you are proud to sell. 


L Ollendortf Co, Inc. 


Pittsburgh 20 West 47th Street Factory 
219 6th St. 


New York Chaux de Fond 
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The Busy Season Is 
Before Us 


/ YHE active season for jewelry is not far ahead and the time to prepare for 
it is now. 


Our line of platinum as well as palladium and gold wedding ring blanks 
and jewelers’ settings and findings is so varied and extensive that whatever design 
you consider adding to your Fall stock, it is probable you will profit by consulting 
us first. The Baker line of wedding ring blanks is especially complete. The vari- 
ety of sizes and shapes is so great that you will find something surely which can be 
adapted to just the treatment—just the carved design you have in mind. 


Because we specialize in platinum in so large a way, we are able to carry stocks 
of our line not only here at Newark, but in our three branch offices. It is this 
which has helped us achieve the leadership in platinum that we enjoy. We need 
not dwell upon the advantage to you in having stocks of ring blanks, settings and 
findings readily available, whether you are located in the East, the Middle West, 


Beveled Ring Blanks With or on the Pacific Coast. 


Rims and Rounded Tops We have lately added the two 

LIGHT new series illustrated here 
and our complete catalogue 
will show how thoroughly up 
to the minute our line is. If 
you haven’t a copy, we shall 
be glad to send you one. 














Enlarged Cross Section 


BAKER & CO., INC. 


54 Austin St., Newark, N. J. 


30 Church St. 5 So. Wabash Ave. 760 Market St. 
New York Chicago San Francisco 
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THIS BEAUTIFUL DISPLAY 


for 


window or counter 
is given FREE to our dealers 


THE Display Cards shown 

above have been designed for 
dealers who have an earnest de- 
sire to increase their sales of men’s 
rings. 


The display consists of one 
large centre panel and _ twelve 
smaller cards, one for each month. 
Each carries a reproduction of 
one of Allsopp Brothers’ new ring 
designs, and each card is slotted 
so that the actual ring can be in- 


serted. In this way all twelve 
birthstones, in attractive settings, 
can be displayed to advantage. 


The color scheme is blue and 
white and altogether will add 
tone, dignity and sales appeal to 
any window or counter. Many 
leading jewelers are already using 
this display to good advantage. 


Write today for full details con- 
cerning our plan for selling men’s 
rings. 


It will help sell “Engagement Rings for Men” 


The sign of 


true quality in rings 


ALLSOPP BROS. 


NEWARK, N. J. 
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Apollo of Pompeu 
(Reproduced from marble 
copy in Rome) 





Sales Branches: 


New York, 22 W. 48th St. 
Cuicaco, 109 N. Wabash Ave. 
PHILADELPHIA, 722 Chestnut St. 
Boston, 373 Washington St. 
San Francisco, 150 Post St. 








ONG before we announced the name “‘APOLLO”’ as desig- 
nating our new series of silver plate, we had considered 
the high standard that this name implies. 


APOLLO is immortal in the world of art; it stands for an ideal. 


SIMEON L. & GEORGE H. ROGERS COMPANY present the 
APOLLO pattern not alone as a high achievement in their career 
but as a significant accomplishment in the whole history of 
the designing and manufacturing of silver-plated flatware. It 
will meet the most critical anticipation of what a quality 
leader should be. The APOLLO series answers the demand of 
the day and the demand of all times because of its simplicity, 
beauty and richness—its superb value. 


SIMEON L. & GEORGE H. ROGERS COMPANY 


HARTFORD, CONN. Factories WALLINGFORD, CONN. 
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Allustrating our new “Gorchere 

and Directoire Lamps. Bases 

are Old Brass, Egyptian Brass, 
Flemish, Antique and 





Bronze finish. 
Shades hand paintea. 
Base E3001. 3 Lt. Torchere, Base D3099. 3 Lt. 16” Direc- 
17” Camden Shade No. 227. toire Shade No. 215. Decora- 
Decoration; Classic Landscape. tion: Green Tapestry. Height 
overall, 26 inches. 


Height overall, 27 inches. 


The Pairpoint Corporation 


MANUFACTURERS 
gf ; 


Silver Plated Ware 7 Metal Electroliers 
Decorated Glass Shades Cut and Engraved Crystal Glass 


Fancy Colored Blown Glass 


Factories: New Bedford, Mass. 


BRANCHES 
MONTREAL: Coristine Bldg., St. Nicholas St. 


NEW YORK: 43-47 W. 23d St. 
SAN FRANCISCO, 126 Post St. 
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Y, Actual Size 


In order to meet the ever growing demand for Longines watches we have made a 
_special assortment of six gold filled watches at a net price of $300.00 
Jewelers’ Circular Discount. This is a remarkable value and 
gives you a Longines watch at an average of $50.00 Jewel- 
ers’ Circular Discount apiece. Immediate deliv- 
ery. With the increasing advertisements: 
full page in The Literary Digest, 

National Geographic, Vogue, 

House and Garden, Vanity Fair, etc., 
and broadcasting from 14 powerful stations 
from coast to coast, you will have more demands 
than ever for Longines watches. This special assortment 
for window display is on a handsome stand with a background 
of rich black velvet. These watches can be had also in solid white 
or green gold. Feature this display in your window and watch the results. 


GRAND PRIZE SESQUI-CENTENNIAL | 
30 W. 36, N. Y. C. 











A. WITTNAUER CO. £2) 
NEW YORK CHICAGO Sage, 9 MONTREAL GENEVA 
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HAS. KELLER & CO. 
OW. 47thST.. NEW YORK 
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made possible re tara the unequaled buying prestige and.\production facilities. of - 
i Ie assures you a more generous profit basis, and that added impetus to | 
The present hoping” taal” pores a me 
mounted wrist watches than. ever before ~ 


YOU GETTING TOUR SHARE ? 
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yg OT HING worth while is obtained without cost. The value 
\j of a product is measured by the time spent in thought and 
study and the materials used. 
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Nawco strap cases as well as other Nawco products have a back- 
ground of years of specialized study and experience and only the 


hla d 


hd best of materials are used in the carefully tested alloys. 
aid Nawco cases are among the leaders in winning and holding watch 


customers. 
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Ask your wholesaler for samples of Nawco cases. 


“The hardness of the gold in Nawco gold-filled cases adds years of good service.” 


North American Watch Company 


NEW YORK . CHICAGO 
15 Maiden Lane Mansfield, Ohio, U. S. A. 31 No. State St. 
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Patent Applied For 


The NAWCO CAVALIER 
101% Ligne Heavy Duty Case 











De = y 
NAWCO 6/0 Square Strap Case NAWCO 6/0 Barrel Strap Case 
4 Also 10% Ligne Also 10% Ligne 
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B 300 
SLIGHTLY ENLARGED 


We Specialize in 


Small Diamond Jewelry 


Range: $10.00 to $150.00. 


Articles: Brooches, Bar Pins, Bracelets, Pendants, Scarf 


Pins. 


Diamonds: The whitest, snappiest stones that ever left 


the cutter’s wheel. 


Designs: Inimitable and matchless in grace and selling 


qualities. 


Prices: Notably moderate and attractive. 
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aS ==. 
A new and lovel 
Compact 














(Patent applied for) 


IDO is a new and very distinctive compact 
created by “the house with something new 
all the time.” The ring slips over one’s finger 
for convenience in carrying. The rigid handle 
makes it easy to hold. Contains powder, lip-stick 
and rouge and an adequate mirror. Furnished in 
fancy engine turned des‘gns, in hand-decorated 
hard enamel, and in the new Duco-finished styles. 
To retail from $12 to $15. Jewelers’ Circular 
discounts. 


Bliss Brothers Company 


Attleboro ~ Massachusetts 








Makers of | 
If your jobber has not We sell only through rec- 
yet y ath a ad Sele ideale SUREFIT Metal Watch Straps ognized wholesale jewelers. 

° di f : Rosaries Knives In requesting direct ship- 
write direct to us tor R Ca ment, give your jobber’s 
samples. osary Cases Jauee. 

Cigarette Holders 
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Unfailing accuracy and refined 
beauty—without high cost. That 
is the FRODSHAM Watch. 
Beauty that appeals instantly — 
Reliability that pleases perma- 


nently. 


In women’s sizes—Platinum and Platinum Top. 
In men’s sizes—with mesh or strap attachment. 


Our new popular-priced line of Piatinum top Frodsham watches is most 
complete and embodies the newest styles in ladies’ wrist watches. 


Jacques Kreisler &\a. 
“Manufacturing elewelers 


36 WEST 47TH STREET 


New York 


CHICAGO OFFICE: 31 NORTH STATE STREET 
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CLARK 


LIGHTER 















ALLIGATOR 
WINDODGER 


Engine Turned 
BLUE CALF mgine urn Retails at $15. 


Regimental Stripes Retails at $12.50. 
Retails at $10. 





——_— 





SHARK 
LIZARD MOROCCO FLORENTINE WINDODGER 
Retails at $10. Retails at $10. Retails at $15, 










Christmas 


won't wait 
What are you doing 







about lighters? 





Engine turned Windodger 
Platinum Finish 
Retails at $17.50. 





Have you ordered all the Clark 
Lighters you think you will need? We 
are sure that this will be the biggest 
Christmas for Lighters that the trade 
has ever known. 


Etched setter on sterling Lizard with extra De Luxe 
silver finish and 14 K shield 
Retails at $30. Retails at $18. 








We shall run full page advertise- 
ments in the national magazines show- 
ing these and other Clark Lighters. 
There will be arush for the higher-priced 


specialties as well as the regular lines. 









‘ . DEAUVILLE 
MOTHER-OF-PEARL Enameled with shield - " - 
Retails at $18. Retails at $12.50. It may be impossible to fill all the Eas ox We 






In eet with cigarette case 
$20. 


orders, and for your own protection 
and profit we urge you to place your 
orders now. The sale that is lost at 
Christmas gift season is gone forever. 






FUEL 
Do not ignore the profit to 
be made by selling Clark 
Lighter fluid. More impor- 
tant etill, sell only Clark 
fluid for your customers’ com- 


Ww) iG) y plete satisfaction. We guar- 


antee Clark fluid in Clark 


Tell us by phone, wire or letter just 
what you need. 





Lighters. Incidentally, we 


W. G. CLARK & COMPANY, Ine. . strongly recommend it for 
North Attleborough, Mass. — 
Showrooms: 584 Fifth Ave., New York 





TUXEDO OSTRICH 
Retails at $10. Retails at $10. 











' List © $28.50 
Retail Price $25.00 
Platinum top, 14K gold 
back, e. t. and engraved 





















Ki2_List Price $8.00 K13 List Price $5.50 


Retail Price $7.50 Retail Price $5.00 
14K white gold top, en- 10K top, green and 
gine turned and en- white, engraved 
graved 





K19 List Price $3.50 
Retail Price $3.50 
Sterling, engine turned 

and enamelled 


18 st Price $3.50 
Retail Price $3.50 
1/10-14K white gold, 
brocaded 











1K24 List _ fae $2.50 K25__— List Price $2.50 

Retail Price $2.50 Retail Price $2.50 
Green Gold filled, bro- Gold filled,’ green and 
caded white, brocaded and 
e. t. 






i 
i 
} - 
{ 









PLATINUM AND SOLID GOLD 





List Price $22.50 
Retail. Price. $20.00 
14K green and white, 

e. t. and engraved 


K2___s List Price 50 
Retail Price $25.00 
Platinum top, 14K gold 
back, e. t. and engraved 


List Price $17.20 
Retail Price $15.00 


gong § Price “$13.00 





green and. white, 


cages po engraved e. t. and engraved 














K14 
heal Price $5.00 
brocaded, e. t. and 





aoa pil turned 





White Gold filled, 





Kum-a-parts are smart, correct and come in a wide variety of 
styles and prices. There is a set to suit every taste and purse. 





SEE OTHER SIDE FOR KUM-A-PART DRESS SETS FEATURING SLIP-IN-STUDS 








K4 List Price $22.50 
Retail Price $20.00 


14K green gold, -hand 


engraved 


17.20 





8 List ce $ 
Retail Price $15.00 - 


and engraved 





K10 List Price $12.00 
Retail Price $10.00 


10K white, engine 
turned and engraved, 


filled post 


GOLD TOP, GOLD FILLED AND STERLING SILVER 





List e $5.50 
"Retail Price “$5.00 
ne = Sa: al- 

hrine, 
ex Elk and K 






of 
of C. 





K22__ List Price $3.25. 
Retail Price $3.00 
Sterling, engine turned, 

black ins 





K28 List Price $1.50 
Retail Price $1.50 
Green and white, toms 

filled, engine turne 





What is more, they are guaranteed for a lifetime. 
the Kum-a-part trade mark when you buy. 





















KS _—_ List ‘Price $22. 
Retail Price $20.00 

14K white gold, en 

turned and engrav: 





List Price pa 






10K: green, brocaded 






List 
Retail. Price $10.00 
OK 





Ki7—s Li $3.50 
Retail Price $3.50 








List 
Retail Price “$2.50 
White wale ss engine 






















































































‘A To Open— 
UMAPART hft head of yh Re 
(PRODUCT) stud with 
FOR EVENING WEAR thumb ALL KUM-A-PART DRESS 
fe t e g | SETS MOUNTED IN HAND- 
eaturin won Orme SOME PRESENTATION 
— wham, 
pss ag { BOX WITH SATIN LINED 
= 4 head of COVER AND SILK VELVET 
stud with 
Slip in-studs thumb PAD. 
REG U.S. PAT. OFF 



































SS a 2 
No. K3 Black Onyxite Centre 
Set as shown (5 pieces) ! eee oF 00 
Links Studs Vest Buttons 
List Price: $3.08 $2.16 $3.08 
Retail Price: $3.00 $2.00 $3.00 


No. K33 Smoked Pearl Centre Engine-turned 
{ List Price $6.30 


Set as shown (5 pieces) | Retail Price $6.00 


Links Studs Vest Buttons 
List Price: $3.70 $2.60 $3.70 
Retail Price: $3.50 $2.50 $3.50 


1/TW14K Whit! Gold Rim 














entre 


No. K31 (Shown in Box) Smoked Pearl Ctr. 
$5.25 


§ List Price 


Set as shown (9 pieces) ; mate abil $00 Set as shown (5 pieces) ) Retail Price $5.00 
Links Studs Vest Buttons Links Studs Vest Buttons 
List Price: $3.08 $2.16 $3.08 List Price: $3.08 $2.16 $3.08 
Retail Price: $3.00 $2.00 $3.00 Retail Price: $3.00 $2.00 $3.00 


© 
Black Onyxite 
with Half Pearl Insert 
{ List Price $6.30 
Retail Price $6.00 





1/10-14K White Gold Rim 
White Pearl with Half Pearl Insert 
{ List Price $7.84 
) Retail Price $7.50 


No. K34 No. K35 


Set as shown (5 pieces) Set as shown (5 pieces) 


Links Studs Vest Buttons Links Studs Vest Buttons 
List Price: $3.70 $2.60 $3.70 List Price: $4.67 $a.1% $4.67 
Retail Price: $3.50 $2.50 $3.50 Retail Price $4.50 $3.00 $4.50 





Rolled Platimi¥ Plate Roll@fPlatinuni™Plat 


Smoked Pearl Centre 


NomRS8 











= 


No. 














NoAtB6 V 7 
Smoked Pearl with Half Pearl Insert Smoked Pearl Centre with Whole Pearl 
SS” ake { List Pri 12.50 ; . ist Price $16. ist Pri 
Set as shown (9 pieces) } Retail Price ti260 Set as shown (9 pieces) Fogo se sie Set as shown (9 pieces) est ei te 
; : Links Studs Vest Buttons Links Studs Vest Buttons Links Studs Vest Buttons 
List Price: $4.6 i $3.17 $4.67 List Price: $6.17 $4.34 $6.17 List Price: $6.17 $4.34 $6.17 
Retail Price $4.50 $3.00 $4.50 Retail Price: $6.00 $4.00 $6.00 Retail Price: $6.00 $4.00 $6.00 
SEE OTHER SIDE FOR KUM-A-PART CUFF BUTTONS 
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3i* HOURS FROM NN. 24 HOURS FROM N.Y. & HOURS FROM N.Y. 


cio 
LEAVES 


i =~ N.Y. 
CHICAGO 12:15 PM (EX) 


ARRIVES j 
TeEORM (CT) 


Sigmund Cohn Platinum delivered to 
San Francisco in 31 Hours... A, 


“Ghe modern Mercury—the Air-Mailman—delivers this pure white Platinum in. 
the speediest possible way. Platinum ordered this morning will be delivered Since 1901 
in the mid-west tonight—on the Pacific coast in 31 hours... Service ! 


SIGMUND COHN « PLATINUM « 44 GOLD STREET « NEW YORK 
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Have your June we dding rings 


turned yellow with Autumn ? 


Some wedding rings are just 
like leaves. Sold in the sum- 
mer, they turn yellow in au- 
tumn. Then you lose good will 
and customers and suffer more 
trouble than ring sales are 
worth. 


Wedding rings made from B. 
& H. 18 Kt. White Gold bianks 
ean never tarnish or discolor. 
The manufacturing process of 
the White Gold Guarantees a 
permanent whiteness. B. & H. 








wedding ring blanks take a 
sparkling finish, are absolute- 
ly seamless and are very easy 
to work. Their easy workabil- 
ity keeps their manufacturing 
eosts low. 


High quality and low price 
make for wedding ring success. 
Using B. & H. blanks assures 
you of the right start. No com- 
petitor can be ahead of you. 
And the right start is half the 
race. 


I. STERN @ CO. 


218 West 40th St., 
WHITE GOLD SOLDERS cole 


WHITE GOLD SHEET AND 
WIRE FOR ALL PURPOSES 


S eller Ss 


i<B.& Hx | 
| UNIVERSAL 
L_ WHITE GOLD | 


White Golds Solders 


New York City 


WHITE GOLD WEDDING 
RING BLANKS 


PLATINUM WEDDING 
RING BLANKS 


or 






October 27, 1927 
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OF A VALUE 


—— extraordinary 
PLYMOUTH ~ BAGUETTE 


ELEVEN BY TWENTY-TWO MILLIMETERS 


EERE A 
* CBRE RS: 


ACTUAL SIZE 


This is the first time in the history of 


the industry that a movement of such 
quality has been sold in this size at so 
low a price. 

The new, slender, aristocratic size. 
Seventeen jewels. Geneva quality. 
Movement is square cut at corners. 


Sold only in platinum-diamond cases 
of known workmanship and _ value. 





The diagram at the left 
is the actual size of The 
Plymouth Baguette move- 
ment, 11 X 22 millimeters 
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Now | Bud and Zlossom 


Wedding and Engagement Rings 


REG. U. S. PAT. OFFICE 













This famous Bun anv Buossom 
diamond ring, named afterche 
her: of Pronce. is truly a 
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Biossom mount- bluewh® arge ser 
of, moun’ ing a cee combination of dues dangling 

Row = ‘by hav’ exquisite besuty. orniit cor es ‘tay hires, 

ty i t a 
you <a ove Yond eos! Metal Price Tog Assecked at Factory Price of gece: Atthe grave 
tng chia Ue pure 2-7 50 EASY equal anywhou cant bona 
may DF PT sid 7: WEEKLY nice re. 
UO PAYMENTS T 










ELER’S NAME 
1g NAME| and Address 
yEWELER'SN 


and Address Bud and Blossom preteen] 2G Add 


Nediing and Enqagemen: hangs 


Bud é 
epee 





















md Bloce 
n! Epes 


tit 





Named after Por 
Peare’s lady of chery anaes 
aetieroee 
Purchased on toy. J rd 
handsome design, 
the 
whine thd the genuine 


aie diamond will add 








Yours on request 
















PAYMENTS Have you ever seen better looking mats? Rarely 
R'SName| these advertisements are far above the mediocre, 
Address 





stereotyped mats the “Syndicated Services” offer. 

dGum—.| They are individual, good looking, convincing—end really sell— 

; as so many of our customers have told us. It would cost you 

Sie to thousands of dollars to get up a series of mats similar to these. 

“ee est et They are yours—free for the asking—in any size you went—one 

wih Re rie a column, two column, three column or larger. Use them and 
mee 925% see what a really good mat service can do for you. 




















This display consists of a genuine leather tray holding 12 wedding 
rings. On each side is a small velvet pad holding 6 rings each. 


MICHAEL LEVY, 36 W. 47th St., New York, N. Y. | ! 
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This fall beautiful Laura La 
Plante — famous 
Star—will say to over 1,880.,- 
000 people, “I love my Bud 
and Blossom Wedding and En- 
gagement Rings.” 
sage will be broadcast through 
the pages of Liberty, Vogue 
and Motion Picture Magazine. 


ationally Advertised! 


Universal 


Her mes- 


As a tie-up for this national advertising, 
we have prepared newspaper mats, 
window placards and window displays. 
These helps are given Bud and Blossom 


Jewelers free of charge. 


If you are 


not a Bud and Blossom Jeweler, write 
now for information. 


r 








Bud and Blossom Wedding and Engage- 
ment Rings have an excellent mark-up 
—allowing you a handsome profit. The 
metal price tag attached at the factory 
has the resale price, an added feature of 


Bud and Blossom rings. 


\ 





, 
— 


| 
i 


\. 
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This Bud and Blossom window tray contains 8 sections, 
each section holding 6 rings. The sections can be displayed 


separately, or together, as desired. 





LAURA LA PLANTE 


famous UNIVERSAL STAR Says: 


“I Love my BUD & BLOSSOM 
Wedding & Engagement Rings” 


Bud & Blossom Rings are fashioned from 
special 18K white gold and Iridium 
Platinum. Exquisitely carved with the 
patented famous Bud & Blossom design. 
The diamonds used are of brilliant blue 
white color, flawlessly cut, and of gen- 
erous size. Quality considered, no better 
value has ever been offered. 
18K Wedding Rings. ...... $10 up 
Iridium Platinum Wedding Rings 25 u«p 
18K Diamond Wedding Rings . 35 «p 
Iridium Platinum 
Diamond Wedding Rings 50 up 
18K White Gold 
Diamond Engagement Rings 25 «p 
Iridium Platinum 
Diamond Engagement Rings 100 xp; 





The metal price tag attached by us pro- 
tects you on price. If your jeweler does 
not carry Bud & Blossom Wedding and 
Engagement Rings, write us for the name 
of the nearest Bud & Blossom jeweler. 


For JEWELERS—If you are not a Bud & Blossom Jeweler, you ought 
to be. Write us for information 


36 WEST 
47™ STREET 


MICHAEL LEVY 
Manufacturer OF 
earns Buss B1eSSEN~—- NY. 


NEW YORK 





This advertisement’ will 
magazine 


Liberty 


appear in 
November 19th, 


Vogue November 15th, and Motion 


Picture Magazine for January—out on 
November 25th. 





Free news- 
paper mats 
of this ad- 
vertisement, 
with room 
for your 
name 
address, are 
available 


Manufacturer of Bud & Blossom Patented Products 


OP PRAT TE cite _ STRESS 
Re Sere iehate nate eS See Ce ee ee remy 
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Only Precious Metal Solders Are 
Good Enough for Platinum Jewelry 


When you use A. P. W. Solders for Platinum you are sure of solders made exclusively 
of precious metals, alloyed in proportions to properly combine with Platinum to give 
all the results solder should give. Made according to original tested formulas and 
approved for many years by practical jewelers; it is not just by chance that A. P. W. 
solders have a time honored reputation for their ready flowing, firm holding and color 
matching properties. 

The A. P. W. stamp is your protection as to quality — every piece is also stamped for 
your information with its number and melting point, making it easy to select the solder 
you need for any job. 

A. P. W. SOLDERS ARE MADE IN SEVEN GRADES 


At prices from $42.00 down to $15.00 per ounce. 
In Dwt. pieces in sealed Green envelopes, or in bulk. 


No.0 — Extra Hard ............0000::; 1500 a 1200 

MIE Sikes Soe oi a 1400 No. 4— Medium Soft ..............0.. 1100 

No. 2— Medium Hard ................ 1300 NR i a ee ake he we we a 1000 
ee 950 


Let Us Send You a Trial Order to Test Their Soldering Qualities. 


AMERICAN PLATINUM WORKS 


New Jersey Railroad Ave., at Oliver St., Newark, N. J. 
New York Office: CHARLES ENGELHARD, 30 Church St. 

















BK “SOLIDARITY” #4 


“THE CASE THAT COURTS COMPARISON” 
Solidarity Cases are hard to get—always have been—but they are worth getting 


(Patents Pending) MR. RETAILER: 26 
“THE LAST WORD” 





Gentlemen’s 


Strap Watches 
SOLIDARITY SOLIDARITY 
ENTIRELY NEW FEATURES: 4—All Pins and Joint Plugs are solid 14K Gold. 
1—Construction with non-rustable springs—makes These cases are made in three pieces—white or green 
case opening simple and safe. gold—taking 10 ligne Waltham--10/0 size Elgin or 9% 


ligne Swiss movements. 


1A—Press Button to open. 
NEW STRAP BUCKLE FEATURE! 


FLEXIBLY JOINTED LOOPS— 
2—Make case and strap hug the wrist The tongue and the buckle frame are each made of one 
piece of gold. 


SAFETY SLOTTED LOOP TUBES— No Solder—No Open Joints—Non-Breakable. 
3—Make impossible the loss of watch through detach- Look for the name “SOLIDARITY” on your buckles. 


ment of strap from case. THROUGH WHOLESALE WATCH HOUSES 


Solidarity Watch Case Co. 


(Established Over Forty Years) 


15 Maiden Lane, New York 


JOHN W. SHERWOOD, President 
LOUIS J. MONTAGNON, Treasurer 


JEREMIAH McGREVY, Vice-President 
FRANK W. KETCHAM, Asst. Secy. and Asst, Treas. 


“ QOLARENCE BR, COMFORT, Secretary 
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A NEW NOTE 
in the 


EAGLE WING TWO TONE 
Diel Men’s Strap Case 


tras | A ROUND DIAL 
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No. 117 White Center No. 117 Green Center 
FEC. KC. 





BELMONT QUALITY ONLY 


The newest refinement in The Eagle Wing 
Two Tone Case is The Round Dial. The 
beautiful case takes a 10% Ligne Move- 
ment. 


“The “Iwo “lone Case 


Sunk-in Crown, guaranteed ever-lasting white finish, high polish, border piain with rich deeply 
engraved raised sides, orientally finished. An innovation is the invisible spring lugs. 


Added Feaiures 


The Two-Tone Buckle gives a very smart 
touch. The genuine calf’s leather strap, 
exclusive with Diel, has a specially tooled 
design with a milled edge. 
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ood| THE DIEL WATCH CASE CO. Inc 


NEW YORK CITY 
































- | "A DEAL WITH DIEL MEANS A GOOD DEAL" 
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Breguet Hair Spring 


ETERNA 


All Shapes 
All Colors 


Finest Ecrase Leathers 


All 15 Jewels 





Plain Bezels, $38.00 List. 
Carved Bezels, $42.00 List. 


E'TERNA ractories 


Scuna Freres & Co. ~ Grencren, Swrrzercann 


NEW YORK OFFICE—489 FIFTH AVENUE 
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R & H Quality Products 


R & H Seamless Wedding Ring Blanks meet your requirements. They are 
supplied in Platinum, Platinum-Iridium, and White Gold, in all desirable 
shapes and sizes. Aan illustrated booklet gladly sent on request. 


Users of R & H Platinum welded on gold are assured of Platinum contents 
running 9914,% in purity. R & H Platinum is never alloyed with palladium. 


Allow us to quote on Platinum in all Forms and Hardness, Seamless Tubing, 
Welded Platinum on Gold Sheet, Wire and Tubing. They are R & H 
specialties. 

An expert plating service is at your disposal, without charge. 


R & H PLATINUM WORKS, Inc. 
Refiners and Workers of Platinum, Gold, and Silver 
709 Sixth Avenue New York 
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for QUALITY! 


| or Over 50 years our business has been 

to make and supply progressive retail 
jewelers with a watch, the quality of 
which can never be questioned—which will 
givethe wearer greatest value for his money, 
and which, dollar for dollar, cannot be 
matched by any other watch in the world. 


That our claims have never been disputed is a tribute to the honesty 
of purpose, quality of merchandise, and integrity of business methods 
we employ. We never claim anything for our merchandise which we 
cannot prove. The Tavannes watch goes on, satisfying where others 
fail, welcomed where others are discarded, and acclaimed by those who 
know true worth. 


Tavannes Makes Gilt-edge Customers for You! 

Why go on with trouble-making watches? You know what it means 
to sell a poor quality watch that keeps coming back. When question- 
able watches are urged upon you by high-pressure salesmanship be 
cautious, and consider your customers who make your business possible. 
Compare them to gilt-edge bonds. As long as you play fair and recom- 
mend only quality merchandise these customers remain gilt-edge, 
always producing for you a safe return. But the moment you sell them 
a questionable piece of merchandise they become like speculative 
stocks—the yield from them is problematic. 


TAVANNES WATCH CO., Inc. 


New York Chicago San Francisco Montreal 


Factory agencies in; GENEVA, BRUSSELS, ZURICH, PARIS, LONDON, MADRID, YOKOHAMA, PEKIN, 
BAGDAD, CAIRO, CONSTANTINOPLE, BERLIN, VIENNA, LENINGRAD, WARSAW, CAPE TOWN, 
MELBOURNE, SYDNEY, BUENOS AIRES, SANTIAGO, RIO DE JANEIRO, SHANGHAI, SINGAPORE, TOKIO, 


4 BO 


GA 


| 5] 


TA-VAN 


WATCHES — right with the Sun 


ADOLPHE SCHWOB, Inc., 45 Maiden Lane, New York, N.Y. Branches: Chicago, San Francisco 
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Works: 
139 North 10th St. 
Brooklyn, N. Y. 


‘Apollo’ Products 


Noted for Original Designs 
Excellent Quality and Extensive Variety 





HOLLOW-WARE 
Of Quality and Distinction. 


BEVERAGE GOODS 


A complete assortment of Beverage Shakers, 
Glasses, Trays, etc. 


POCKET FLASKS 


Many new and original designs. Guaran- 

teed not to impair the contents. 
TOILETWARE 

Two new patterns “La Couronne” and “D’Or 

Enam.” 


GIFT NOVELTIES 


Picture Frames, Candy and Cigarette Boxes, 
Smokers’ Novelties, etc. 


Write for illustrated circulars. 


BERNARD RICE’S SONS, Inc. 


MAKERS OF PLATED WARE OF QUALITY 


325 FIFTH AVE., NEW YORK 


Pacific Coast Representative: 
Walter M. Rosenthal, 
Transportation Bldg., Los Angeles, Cal. 

















ey 





BEAUTY IS AS BEAUTY DOES 
Here is a watch that authorities have declared the 


world’s most accurate timepiece—anyone will rec- 
ognize its beauty. 


GREAT BRITAIN 
First, 1922, 1923, 1926 
Kew Teddington Observatory 


SWITZERLAND 


Neuchatel Observatory 


ITALY 
O ficial Railroad 


JAPAN 
Official Railroad 


FRANCE 
Grand Prix 


TURKEY 
Official Railroad 
POLAND 
Official Railroad 


ROUMANIA 
Official Railroad 


Sole Agents m the United States 
THE 
ZENITH WATCH 
COMPANY, Inc. 

64 West 48th St., New York, N. VY. 


POCKET WATCHES, WRIST WATCHES, 
CLOCKS 
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Platinum and Diamond Effects 


sous acents: HENRY FREUND & BRO. 72.Wet 475 


NEW YORK 
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Si lakers of the Pestin flountings 


ULMER @ GIBBON: 


1OTH & SANSOM STS. 
PHILADELPHIA 
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WHEN! 


WHEN things look just a little blue—and that happens once in a while with 
all of us— 





SS 


WHEN you feel that the outgo is far too big for the income—and that also 
happens to most of us at some time or other— 


WHEN you feel that the jewelry business is not what it’s cracked up to be 
—and that more than likely is the case at some time or other— 


~4ULLXUUUUULUCUTLEs.s.sSEsSsSsssssssawsea0wr 





THEN you begin to think of ways and means to add to your income with- 
out increasing your outgo— 


AND if you do, you are sure to think of regular shipments of old jewelry, 
scrap and filings—a by-product that requires no investment, adds to your 
immediate income and increases your volume of sales. 


KASTENHUBER & LEHRFELD 24 John Street, New York 


Smelters and refiners for over 32 years 
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A NEW NUMBER 


IN OUR POPULAR LINE OF 


De Luxe Diamond Rings 


$14.85 


NET 








$14.85 
NET 






















We carry in stock a 
large selection of dia- 
mond rings, ranging in 
price from $3.50 to 
$500.00. 


Three Stone Dinner 
Ring, three brilliant 
diamonds, I8Kt. White 
Gold Mounting—very 
fine lace work. 













Twice the actual size 





Advertising Mats—Furnished Free 
Samples Sent on Approval to Rated Jewelers 


M. Adels & Company 


| 
14 Maiden Lane Diamond Exchange Building New York | 
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Kn aeons 


Apollo Loraline Pattern 





Made of Nickel Silver, Heavily Silver Plated 


In a Complete Service 


BERNARD RICE’S SONS, Inc. 


Makers of Plated Ware of Quality 
325 FIFTH AVENUE, NEW YORK 





| Works: APOLLO Pacific Coast Representative: 
| 139 North 10th St. ween a Walter M. Rosenthal 
Brooklyn, N. Y. {(Blernano[R}ices [Slons Ine. Transportation Bldg., Los Angeles, Cal. 


























Up-to-Date Dealers 


NOW that the new 1928 Richter & Phillips Company’s catalogue con- 

tains so much valuable information—so many practical merchandising 
ideas—is such a complete index of what is new and different in jewelry, 
gifts and novelties that they cannot afford to be without it. 


Every outgoing mail is filled with catalogues—ad- 
dressed to dealers all over the country. Drop us a 
line today and your copy will be on its way to you in 
less than twenty-four hours. All orders that you send 
us will be given the same quick attention—you can 
depend on it. 


THE RICHTER & PHILLIPS CO. 


— — ea 
ee Ae TURING Temple Bar Bldg.~ Gurt & Main 


Gas }) CINCINNATI, OHIO 


IMPORTERS OF 








DIAM ONDS 4 
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°° The Big 99 
GLYCINE-GOERING-ELAINE-IMPERIAL 








The Four Watch Lines of Absolute Standardization Sold by 
Reliable Jobbers for many years—Backed by Reliable Importers. 


If you have not already handled these lines, get acquainted. Put 
in GLYCINE, IMPERIAL, GOERING and. ELAINE watches, 
thereby placing your Watch Department in a 


Staying—Reliable—Standard 
and business i increasing position 


Bayer Miata omen tim ae) Ine 


IMPORTERS OF WATCHES FOR THE JOBBERS 
I5 MAIDEN LANE NEW YORK 
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$30,678.00 in Savings 


Returned to Policyholders in the 
Past Eight Months 


Over Seven Hundred Thousand Dollars of new business added to the 
insurance in force since Januaty first, 1927. 


Over twenty-five thousand dollars in losses paid to policyholders in 1927. 
Present dividends on fire policies 40%. 
Present dividends on tornado policies 20%. 


Cut your expense of doing business by carrying your fite insurance in the 
jewelers own company. 


National Jewelers Matual Fire Insurance Co. 
NEENAH, WIS. 


Address communications attention of A. W. ANDERSON, Sec. 
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TRADE MARK 
REG. U.S. PAT. OFF. 
Sterling Silver Bracelets 









Year Round Sellers 


Display “Diamonbar” Bracelets 
Supplied in all Colors Approved by 


° V7 . 
of Imitation Stones Women of Fashion 






_ BUY as you NEED 
RE-ORDER as you SELL 
Always be PREPARED 


Creations by ACHENHEIME 
BROTHERS, INC. 


PROVIDENCE, R. I. 














OU ONONONCSOWNOCiS Sele. 











ESTABLISHED 1839 


Simons Bros. Company 
Philadelphia 


PLATE’OR 


CHESTS OF FLATWARE 
SINGLE GIFT ITEMS 
TEA SETS TO MATCH 

IN A 24 KARAT 
GOLD PLATE 


THAT’S THE NEW 
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NOW ON DISPLAY AT 
BOTH STORES 
IT MAY BE HAD IN ALL 


REGULAR 1847 ROGERS BROS. 
PATTERNS. 


J. W. JOHNSON 


Downtown Silverware Since 1869 Uptown 
14 Mamen LANE 1 W. 477TH St. 





7 BIRTHDAY AND WEDDING CAKE SETS 


IN GOLD AND SILVER 


New York Chicago San Francisco 
13 Maiden Lane 31 N. State Street 49 Geary Street 
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NEWARK, NEW JERSEY 


Stands for Quality and Reliability 
in Jewelry of Highest Crade 
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Meyer & Gross 
MG Exclusive Ring Makers 
Trade Mark 401-407 Mulberry Street 


BRACELETS 
Burstow, Kollmar & CO. 


18 Columbia Street 


Tetaz & Co. 


Designers, Engravers, Engine Turners and Enamelers. 








STERN MFC. CO. 


401-407 Mulberry Street 
Solitaire LADIES’ RINGS Exclusively 
at a price that will surprise you. 


To Jobbers Only. 


“L. L. & S. GOLD ALLOYS” 
Yellow, Green, White and Red 


L. LEBER & SON 


149 N. J. R. R. Avenue 


Designs in Sterling Silver Hollowware & Novelties 








W. L. Robertson Co. 
Assayers and Refiners 
38 Liberty St. 
Why Waste Anything Now? 








RINGS—< specialty with 
Louis Bleiberg 


336 Mulberry Street 


HENRY RUFEISEN-INC 


MANUFACTURERS OF 


RINGS OFANQUALITY 


126-128 South Street 
Chicago Office, 31 N. State St. 


The Eleder-Hickok Co. 
23 Prospect St. 
(Formerly Lebknecher & Co.) 
SILVERSMITHS—Creators of Original 


Green and Columbia Sts., Richardson Bldg. 











What Is the 


Jabel Ring Mtg. Co. 


putting out now? That is the question 
the ring trade is asking. 401 Mulberry St. 


Sterling Fireless Silver 
Reduces polishing to a minimum and obtains 
lasting brilliance. 
4OHN J. JACKSON & CO. 

All Sterfing and Fine Silvers Rolling for the Trade 








L. LELONG & BRO., Inc. 


60 years in same spot. Manufacturers and Re- 
finers of Precious Metals and Dental Golde and 
Solders. Sweep Smelters. 


Halsey & Marshall Sts. Tel. Mitchell 1400-1401 


1/4 to 2 carat 18K Engagement Ring 
mountings ornamented with small 
dflamonds and sapphires 


MARTIN H. WIEDMANN 


23 Longworth St. Newark, N. J. 





Engine-Turning Engraving Designing 


Newark Engraving & Etching Co., lnc. 


Brocading—Carving Est, 24 Years 


(Established 1911) 


Binder Jewelry Mfg. Corp. 


Mfrs. of Fine Gold and Platinum Chains, Swivel, 
Spring Rings, in Gold and Platinum. 


36-40 Crawford St. 


Crescent Ring Co., Inc. 
109 Oliver St. 
Leadin 


Manufacturers of ONYX RINGS 


For Fraternal and Scholastic 
EMBLEM HOUSES 
Also 


RINGS meinnes 
BARRASSO & BLAS! 


THE CAMEO HOUSE 
10 and 14 Kt. Cameo and Onyx Rings, Scarf 
Pins and Earrings. 


CAMEO BROOCHES 
Sold through the jobbers only. 
31-33 Governor St., Newark, N. J. 


PHILIP STUMPF 
Manufacturer 
PLATINUM AND GOLD JEWELRY 
CHAINS AND BRACELETS 
Special Order Work 
Tel. Mulberry 6753 449 Washington 8t. 


All Kinds 
of 

















White Gold Solders—Platinum Solders 
White Gold 


Clinton Refining Co. 


91-93 East Kinney St. Newark, N. J. 





DIAMONDS 
DIRECT FROM THE CUTTERS 


ALFRED MEYEROWITZ 


Newark Phone New York Office 
Waverly 7771 15 Maiden Lane 
Cort, 1557, 4634 





the HELEN MFG.CO. 


475 WASHINGT ON ST, G 


GS & MOUN UNTIN 


PAUL BREEN 


HIGH CLASS ENAMELING fer the MANUFACTURERS of 
WATCH CASES and JEWELRY. 
93 Green St, Telephone .Market 4828 





THE — ALLOY CO., Inc. 
anes “a ee { Votlow p+ 
WEDDING RINGS 





BARTELL & MILLER 


Manufacturers of 
FINE WATCH CROWNS 
244 Market Street 
Catalog sent on request. 





WINTER & CO. 


Manufacturers 
Jewelry- Novelties 


Buckles our Specialty 
38 Crawford Street 


J. J. FISCHER 


Exclusive Ring Findings 
to Manufacturers Only 


412 So. 14th Street 
Phone Mulberry 20927 


Solder for 
18 Kt. White Gold 


CG. B. W., INC. 
10, 14 and 18K Rings—Jobbers Only 


391 Mulberry Street Tel. Market 8320 
New York Office, 93 Nassau 8t. 








THE NEWARK JEWELRY FINDING CO. 
JEWELERS’ FINDINGS 
Catalog Sent on Request 


Telephone Market 38489 22 Green Street 

















M. ALEXANDER 


Manufacturer of 


GOLD RINGS 


Tel. Mitchell 1453 50 Columbia St. 


L. FRITZSCHE & CO., Ino. 


Manufacturers of 
Platinum and 14Kt, Gold Jewelry and 
Flexible Bracelets 
480 Washington Street 











Jewelers’ Settings and Solders 
Refiners and Smelters 


BAKER & CoO., INC. 


Murray and Austin Sts. 
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Send Us That Next Lot 


OF 


Gold, Silver or Platinum 
Old Plate, Filings 


Sweeps 


RRR 
Our Returns 
WILL BE 
Prompt and Accurate 
ae 


Conley & Straight, Inc. 


Smelters and Refiners 
FOR 
THIRTY YEARS 


236 Eddy St. 
Providence Rhode Island 














Enameled Sterling Silver 
Boudoir Sets 


The sumptuous elegance of the French style finds its fullest 
expression in these Hand Decorated Boudoir Sets. Sim- 
plicity of form is made rich and alluring by the art of the 
Enamel Artist. 

Made Exclusively by 


Victor A. Picard & Co., Inc. 
Seven West Forty-fifth Street 
New York 








COSTUME JEWELRY 


PENDANTS, NECKLACES, 


CHOKERS, EARRINGS 
OF SEMI-PRECIOUS STONES: 
CRYSTAL, AMETHYST, 
TOPAZ, ROSE-QUARTZ 
CARNELIAN, Etc. 





321 Fifth Avenue 


LEWY & CO. nits Sta 


Specialists in semi-precious stone aii po fine imitations 
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A Gift that is 
Always in Style 


(CAMEO Brooches are now the best selling item in 
New York and the demand is rapidly spreading 
over the entire country. 


Have you a good selection? 


We can supply you with fine, selected Cameo Brooches in onyx, 
also carnelian shell, mounted in white gold and silver. To retail 
from $4.00 upward. 





Send for a selection on memo. 
The Cameo is 


the True “Jeweler’s Gift” CAHN & KORNBRODT, Inc. 


of Lasting Beauty Successors to MORRIS WEIL 


and Lasting Value. g 37 MAIDEN LANE NEW YORK,N. Y. 


























Diamond Watches Diamond Rings 
Flexible Bracelets Bar Pins 


All Platinum—Platinum Top—White Gold 





Ask to see our new fall line 








HOWARD S. KENNEDY. Inc. _ 


DIAMOND MERCHANTS 
170 BROADWAY CHARLES W. KOEHLER, VICE PRESIDENT: NEW YORK 


TRAVELING. REPRESENTATIVE 














“For Your Convenience” 











(Pronounced “Sprainly’’) 


WATCH JOBBERS 


HEYWORTH BUILDING 




















seen cele 29 sie Ee mee — | 
THE BUYER’S DIRECTORY 
Price $1.00 





Jewelers Publishing Corp., 11 John St., New York = 
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67 Mechanics St. 


New York Los Angeles Chicago 
347—5th Ave. 643 S, Olive St. 37 S. Wabash Ave. 


Dresser Sets 


Hard Enamel on Solid Sterling Silver 
A large variety of colors 


Decorations by Artists 
No finer sets in the world 


THE THOMAE CO. 
Attleboro, Mass. 























245 Fifth Avenue - - 
400 DAY — CUCKOO — MUSIC — TRAVELING CLOCKS 
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'S FRENCH 


\. Swinging Clocks 


O jeweler’s stock is com- 

bse plete for fall and _ holi- 
day business without a 
selection of our celebrated 
FRENCH SWINGING and 


imported novelty clocks. 


Attractive and artistic orna- 
ments especially sought as 
appropriate Christmas gifts. 
We cordially invite you 
to inspect our varied line 
of imported novelties on 
display at our Fifth Ave- 
nue Showrooms. 


SOKOL, MONTAG CO. 


Importers of Clocks and Novelties 


New York 


GIFT NOVELTIES 


Write for illustrated catalog and price list. 
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74 WEST 46th STREET 


| eae designed and built strictly from the 
tenant’s point of view, embodying all the spe- 
cific light and service requirements of the jewelry 
trade. Occupancy, immediate. Come and check 
these important features: — 


1. 100% north daylight—34 windows to the 
floor—every inch of every office flooded with 
100% light. 


2. More flexibility for sub-division than any 
building yet produced. No matter how you may 
sub-divide your offices, you cannot shut out the light. 


3. The only building in the up-town section 
built on a corner for the jewelers. Space units 
as small as 12’ x 18’ up to entire floors. 


4. Plumbing available for every office, however 
small. Latest type burglar alarm. Unusual high- 
speed elevator facilities. Excellent service. 


BROWN 
WHEELOCK: 
HARRIS 


Vanderbilt 
0031 


14 East 
47th Street 


VOUGHT 











& CO., Inc_ 





100% North Daylight’ 
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Practical Course in Adjusting 


a review of the laws governing the motion of the balance and balance spring 

in watches and chronometers, and application of the principles deduced there- 

from in the correction of variations of rate arising from want of isochronism, 
change of position and variation of temperature. 


Elucidated and Demonstrated 


by original experimental researches in the actual problem, showing the causes 
that are operative in the variation of rate, and leading to correct remedies. To 
which have been added chapters on 


HOW TO MAKE A BALANCE ARBOR WITH MODERN 
APPLIANCES; HOW TO CLEAN A WATCH PROPER- 
LY; AND, THE LEVER ESCAPEMENT—SOME CUR- 
RENT DEFECTS IN IT AND HOW TO REMEDY THEM. 


By THEO. GRIBI 


Price $1.50 


THE JEWELERS PUBLISHING CORPORATION 
11 JOHN ST., NEW YORK 

















Reliable Special Order Work 


Done by the finest Craftsmen in the Jewelers’ Art. 
Prices are no more,—in fact are lower by comparison. 
Let us send you an estimate for your next job. 


Merrin J ewelry Co., Inc. 64 w. 4sth St, New York, NY. 


N. B.—We carry full line of Platinum jewelry, all 
mounted with Diamonds and other precious stones. 








(On memo, if mecessary) 




















y © 





October 27, 1927 





THE JEWELERS’ CIRCULAR 


Al 





— 


Reduce your credit worries— 
by concentrating your purchases! 


Baby Pins 
Bar Pins 
Belt Buckles 
Bracelets 
Brooches 
Chains 
Charms 


Crosses 


Cuff Buttons 
Dress Sets 


Cigar Cutters 
Cigarette Holders 


Collar Buttons 
“Kut-Rite” Cigar Cutters 


By concentrating your purchases to not more 
than about a half dozen houses you make a wise 
move, financially. For you encourage the 
houses from whom you buy to co-operate with 


you more closely. 


Buyers and sellers can always co-operate closely 
when each has the other’s confidence. And 
co-operation, after all, is the keynote for suc- 
cessful progress. 


We are a large organization, with a background 
of 59 years’ experience behind us. We are at 
the point where we now manufacture or import 
39 complete lines of jewelry, watches and dia- 
monds. We are looking for retail jewelry out- 
lets who can appreciate our services. You are 
invited to communicate with us toward the end 
that we may both profit by working together. 


Listed are the 39 lines which we manufacture or 


import. 
Emblem Jewelry Sautoir Chains 
Flexible Bracelets Scarf Pins 
“Hold-Fast” Lingerie Studs 


Clasps Tie Clasps 
Knives Thimbles 
Lapel Buttons Vest Buttons 
Lingerie Clasps 
Lockets 
Match Boxes 
Neck Chains 
Onyx Rings 
Onyx Pendants 


Diamond Rings 


Jewelry 
Diamonds 
Wrist Watches 


Rings “La Supreme” Pearl 


Ring Mountings Necklaces 


FOUNDED 1868 


Waldemar Chains 


Platinum Diamond 





GOLDSMITH, STERN @ CO. 


World’s Largest Manufacturers of Gold Jewelry 
136 West 52nd Street, New York, N. Y. 


CHICAGO — LONDON — PARIS— AMSTERDAM — CHAUX-DE-FONDS 
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American Gem & Pearl Co. 
6 West 48th St. 


Precious Stones, except diamonds 


Baker & Co., Inc. 30 Church St. 
Jewelers’ Settings and Solders 


Baumgold Bros., Inc. 62 West 47th St. 


Diamond Cutters 


Belgard & Frank, Inc. 


Bouton Pearls for Studs 


48 W. 48th St. 


David Belais & Co. 


Importers of Diamonds 


10 W. 47th St. 


Boyajian’s Sons Co., Inc. 128 E. 23rd St. 
Seed Pearls and Art Jewelry Manufacturers 


R. A. Breidenbach 48 W. 48th St. 
Diamonds, Precious and Imitation Stones 


Alpheus L. Brown 15 Maiden Lane 
Watches: Waltham, Elgin, Howard, Hamilton 


Dattelbaum & Friedman 1 W. 47th St. 
Manufacturers of Gold Rings and Mountings 


Derby Silver Co.’s 10 Maiden Lane 
World Renowned Hollow and Toiletware 





Dieges & Clust 15 John St. Medals, Cups, 
Badges, Class Rings, Special Order Work 


C. V. Dougherty Co., Inc. 7 W. 45th St. 
Plat. Dia. Ring Mtgs. Seed Pearl Jewelry 


Eterna Watch Factories 489 Fifth Ave. 
Actual makers of watches and clocks 





New York 


leads the world with 
its competitive markets, 
the same as it does with 
its skyscrapers, hotels, 
theatres, etc. A trip to 
New York at least once 
a year is not only a de- 
lightful vacation, but it 
is also a source of profit 
and education to the 
careful buyer. 


Plan to Spend 
a Week in 
New York 











Jules Franklin, Inc. 452 Fifth Ave. 


Pearls and Precious Stones 


S. Fuchs & Company 68 Nassau St. 


Diamonds: Branch of Antwerp & Amsterdam 


Charles Gold & Bros. 7-11 W. 45th St. 
Bags, Vanities & Cig. Cases in Gold & Plat. 





Henry Goldblum 


Diamonds of all descriptions 


10 W. 47th St. 


Goldmuntz Bros. 10 W. 47th St. 
Importers, Cutters, Diamonds; Factory 62 W. 47 


T. G. Hawkes & Co. 542 Fifth Ave. 
Decorated Crystal and Silver Mounted Crystal 


Jonas Koch 20 West 47th St. 


Jewelry and Watches 


Morse Bros. 11 John St. 
Diamonds and Diamond Jewelry 


Jules Racine & Co. 20 W. 47th St. 
Imp. of Watches, Timers and Chronographs 


Staiger & Sons 527 Fifth Ave. 
Iridio Plat. Mtgs. & Diamond Jlry. Exclusively 


R. Wallace & Sons Mfg. Co. 
Silversmiths 411-413 Fifth Ave. 


Weinstrum Watch Co., Inc. 93 Nassau St. 
Direct Importers of Swiss Movements 


J. R. Wood & Sons 15 Maiden Lane 
Diamond Cutters—Wedding Ring Makers 
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A 


Silver 
Pattern 


that says: 


“STERLING” 


on the face of it! 


“THERE are many beautiful 

designs in plated ware as 
well as in solid silver. If two 
such patterns were displayed 
side by side, oftentimes your 
customers might have to turn 
the pieces over to discover 
which was the silver plate 
and which the sterling. 





Not so with Fontaine, how- 
ever! The richness, the in- 
comparable luxury, of this de- 
sign in International Sterling 
could be expressed only 
through one medium — solid 
silver. It is apparent on the 
face of it that Fontaine is 
sterling — no need, even for 
the layman, to read the infini- 
tesimal lettering on the back, 





There’s a powerful selling 
urge—a factor well worth 
your consideration —in this 
attribute of Fontaine... Your 
customers who want the most 
for their money find it in 
Fontaine. It has weight; 
dignity; fine workmanship; a 
wealth of exquisite Renais- 
sance ornament. They them- 
selves can see the difference, 
and they know that everyone 


else will.... They buy. You { Fontaine | 


profit. 
WROUGHT FROM SOLID SILVER by the FINE ARTS DIVISION 


Write today for the Fontaine 
brochure and price list. WILCOX & maine Meriden, Conn. 
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CHRISTMAS 


GEFTS OF 


ENTERNATIONAL 


SEILVERPLATE 
HAVE BOTH DIGNITY 
AND 
FRIENDLINESS 
























































ANY dealers, this year, have found that 
International Silverplate is a very prof- 
itable line to handle. It is extensively ad- 
vertised in a long list of leading publications 
of national circulation, backed by merchan- 


dising plans, the effectiveness of which is 
attested by many and profitable sales. 


For Sales Helps write Sales Promotion 
Dept., International Silver. Co., Meriden, 
Conn. 


INTERNATIONAL 
SILVERPLATE 


TRADE |INTERNATIONALS.CO| MARK 





This advertisement will appear in the 
December issues of Good Housekeeping, 
Vogue, Vanity Fair, Delineatur and 
House and Garden. 
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Magnificent Pageant Pattern Displays 
Yours, for the Writing 


Pageant ...the new pattern, inspired by the Mystic 
East. The response has been so great, Inlaid Silver 
Plate factories are now in full production on this 
beautiful pattern. 

Never before has a pattern had such impressive, 
human-interest sales aids. Every design is created 
around the gorgeous pageantry of India. Colorful. 
Beautifully printed. An original idea. 

Drop us a.card and we will immediately send you 
the fsthoniags: 

Nubian Slave. A 254%" Cut-out, an attention-arrest- 
ing figure, bearing a tray of beautiful Pageant. 


Framed Pageant Window Card. The exquisite Pag- 
eant announcement ad in full colors, printed on 
super-heavy stock and attractively framed, with 
easle for your counter or window. 

Motion Picture Slides. Two colored slides with space 
for your name. 

Folders and Booklet. Two folders presenting Pag- 
eant in assorted pieces and trays, sent you in quan- 
tity for counter distribution. Also complete price 
list of latest patterns in genuine Inlaid Plate. 
Pageant Nameplate. A silvery, precious - looking 
metal nameplate for the counter. 


Write Sales Service “Department 


HOLMES §EDWARDS 


phocomnnnth CONNECTICUT 


New York: 9-11 Maiden Lane 


Chicago: 5 N. Wabash Avenue 


Standard Silver Company, International Silver Company of Canada, Limited, Successors, Toronto, Canada 
SUCCEEDED BY 


TAL SILVER CO. 


-INTERNATIONAI 


San Francisco: 150 Post Street 
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The cover of the 
“Budget” booklet. 







~Captan f Youn wife's 


JOYOUS Ide NIUTES Si/ 


Display Carton for 
Counter distribu- 
tion of the 
“Budget” booklet. 
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a The booklet, ‘“Treas- 
Sand i < S és 
f first line of a poem, and tastes like if foo, for whether AN ." . ure Bound on the 
inks a the sandwiches are served by firelight on a: winter . . 


afternoon, or by candlelight after an evening of music, 
or by summer sunlight on a green lawn, the silver tray 
will give them the flavor of Romance. 


Good Ship Budget,” 


tells a clever and 
Pei her meee charming story, that 





incites the desire for a 
—— eat f Nig? complete silverware 


service and suggests 








Mount Dessert Island her treasure, she loses all thought of pleasing her palate 
in the more aesthetic joy of feasting her eyes on the 


Pinate though she be, Captain Youngwife has a pas- “ gleaming compote which will hold her masterpieces 
sion for sweets, and as she nears Mt. Dessert Island’ : of pastry. And here at hand is the dessert server, use- 


the practical way in 
which it can be ac- 











she draws her lips together with pre ful for many forms of dessert but especially for those : 
may indicate either grim ciuuatanes shed trembling blanc manges which show a nervous inclina- quired. The booklet 
ticipation. But when she has leapt ashore and found tion to flop en route to the plate. Here, too, are the pie . . r ‘ 

server and the individual pastry forks, a new argument 1S beautifully litho- 


graphed in eleven col- 
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Glimpse of inside of “Treasure 
Bound on the Good Ship Budget.” 
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With all the charm of a story that will awaken and hold 





¢ iovelY Captet 


wae sie the oma e ge the interest of the reader, every sentence is nevertheless 
” il ti epudget” 
and you © a ship i i i i 
wife estn ner of te EPS sart's Desire practical and the suggestions as to what silverplate is 


desirable and how it should be acquired are certain to 
mean more sales for you. With your imprint and sug- 






‘. eonarous *2h5; 2 imgecist TEMETO” norens” gestion for a letter that will bring your customers into 
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Write to Sales Promotion Department, International 
Silver Co., Meriden, Conn., for this very real merchan- 
dising aid. 


gig a ogg bath pine BRO S: 


your own letterhead. 
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WITH WHICH ARE CONSOLIDATED 


AMERICAN HOROLOGIGAL JOURNAL 
THE ePJEWELERS’ WEEKLY 


PUBLISHED WEEKLY BY 


Subscription 
$4.00 per year 


THE JEWELERS REVIEW 


JEWELERS PUBLISHING CORPORATION, 11 JOHN ST.. NEW YORK 
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7 
The New Jewelry Accessories 
eqe e 
and Utility Pieces 
By IsaABELLE M. ARCHER 
MONG the new utility jewels and new small hat. It is ornamented with a_ the collar with beaver. The hat is a 


tailored pieces are to be found scores 
of interesting innovations this fall. 
Very timely they are, too, for the new 
formality and dressy appearance that is 
the present mode, calls for variety and 





gem-mounted pin. There are sets of 
matching brooches for wear on the 
tailored blouse. The watch is either one 
of the new fob designs or it is a natty 
little affair on a bracelet or neck chain 





fitted helmet with a gem-studded orna- 
ment on the side. The ear pendants, 
the choker necklace and the brooch re- 
peat the square motif shown on the hand 
bag in the formation of their gem- 


. a“ 








Fig. 1. THE LATEST HANDBAG AND VANITY CASE MODES 


decorative effects in the jewelry acces- 
sories. 

There are four groups of these new 
utility pieces; the first, the tailored jewel 
for the Avenue; the second, those smart 
Pieces for sport wear; third, the formal 
things for the afternoon and last, the 
more elaborate pieces for the evening. 

The tailored jewels harmonize with 
the gem-set cases and pocket pieces for 
use with the tailored costumes on the 
Avenue. This ensemble begins with the 





matching in its decoration the fitted case 
or purse that is carried. 

Colors for these pieces blend with the 
new modish tints for autumn wear. 
They will include many shades of brown 
with some blue, light green, grays and 
tans besides black and white. 

In the first illustration are shown 
some of the new fitted cases and purses. 
At the center the figure wears one of the 
latest creations in fall wraps. This is 
in dark blue broadcloth trimmed wide on 


studded sections. This is a typical new 
costume for the Avenue. 

For sport wear there are also designed 
unusual pieces in futuristic style with 
enameling used to gain broad patches of 
color in some of the brooch sets, for the 
backs of watches, for the inlay on brace- 
lets and for the accompanying vanity 
case. Wide dashing stripes forming an 
all-over pattern are used for some of 
these cases for matching fob watches 
and for brooch sets. One of these fitted 
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STERN BROS.6CO 
Cutters and Importers of 
DIAMONDS 
2 WEST 46th ST. 
Telephone + Bryant 3925 


68 Hunters Point ave. AmstzeepaM: 16 Sarphatistraat 
Long Island City AntwerP: 48 Rue Simons 
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eases is shown at the lower right hand 
corner of the first illustration. 

Formal afternoon wear means directly 
the wearing of velvet in one form or 
another this fall. In bags and purses 
we see both plain and cut velvet form- 
ing the pouch or the envelope with a 
mounting of either platinum or gold for 
a finish. Gems are set in these mount- 
ings in either inlaid or encrusted for- 
mation to build up decorative motifs 
after the style of those seen in the third 
illustration, they carry the color scheme 
and add to the richness of effect. Some 
of the bags are embroidered on black 
faille and then the mount is in dull gold 
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gold. Next to this purse is a small 
smoking case. It is formed of pockets 
of leather but its outer cover is of black 
velvet. For an ornament it has a tri- 
angle of platinum studded with very 
small diamonds. Such a little case as 
this may be carried for formal wear dur- 
ing either afternoon or evening. 

A little pocketbook of red leather is 
shown at the right center where ivory 
makes the loop through which the red 
leather strap fastening is drawn. A 
border of baguette cut tourmalines 
finishes the overlap on one of the new 
purses shown, while for another design 
there is an all over pattern inset on 


ev gramme, RAARAR A RAARNASLY a 


ovueo—— eYUULL IE 
Hossss) —— faces 
to SSE “arr ae 











49 


arrangements in diamonds and pearls 
are used for the new evening vanity 
cases, but now there is a pattern carried 
out by this pavé design. The effect is 
one of uneven texture gained by the use 
of gems of varying sizes. Handsome 
wrist watches are used with the evening 
ensemble, following the designs shown 
in the second illustration. 

Watches to be modish must follow one 
or another of these forms. Here we have 
three pendant watches, three wrist 
watches and two of the new fob watches. 
The pendant watches are hung from 
slender gem-studded chains as they are 
shown here with much elaboration in 








Fig. 2. THE THREE NEW WATCH TYPES, SAUTOIR, BRACELET AND FOB 


gem-studded to repeat the colors of the 
embroidery. These handsome bags are 
to be used with elaborate wraps and 
with velvet or satin gowns for the after- 
noon bridge, for luncheon, for recep- 
tions, musicales and the matinee. 

For evening wear bags and purses 
keep to four color combination. There 
are the white bags and the all black bags 
or those combining the two; there are 
handsome cases formed entirely of 
platinum and trimmed very elaborately 
with bands and stripes and raised 
plaques with gems in the new baguette 
cuttings. The third group shows a 
blending of silver and gold with enamel- 
ing in black or colors and the fourth 
group is a new bronze effect gained by 
the tinting of gold to a very deep color 
with an over tone of either dark green 
or dark red. 

In the first illustration examples of all 
of these bags are shown. In the upper 
left hand side of the sketch is a long 
harrow purse with one of the new strap 
handles. This is in dark blue pin seal 
with four gem-studded ornaments in 


the platinum case in a basketry design. 
The diagonal lines shown on all the 
modish accessories and gowns are repre- 
sented here in the stripes running cross- 
wise on the over-lap of a purse shown 
at the left of this first illustration and 
in the border of a smaller vanity case 
sketched just beneath. One of the latest 
devices for ornamenting these new bags 
is seen in the bar carved from black onyx 
and used on a bag of hand painted oyster 
white velvet The large envelope bag 
shown at the lower left of the sketch 
has a diagonal fastening and a trian- 
gular ornament for its style features. 
The utility pieces for the evening will 
be used later on at the opera but now 
they are seen at the lesser functions, 
the theatre, the dance, for dinner and 
bridge. A platinum case seen recently 
at an evening bridge party exhibited a 
novel arrangement in squares. of 
baguette-cut peridots sunken into the 
platinum of the case. There was hand- 
some carving on the raised bands of the 
platinum and on the long bars that made 
up the neat handle. All-over studded 


their designing. Some of them hang 
from sautoirs while others are fastened 
direct to the neck chains. 

Among the new wrist watches are 
seen three distinct types. They are 
sketched here in typical examples. At 
the top is a tiny watch held within the 
boundary of the pearl bracelet. At the 
center is a watch used most often for 
sport and tailored wear with the watch 
case reaching beyond the confines of the 
accompanying bracelet. This is deco- 
rated in the new manner called “mod- 
ernistic” or “futuristic” as it pleases 
one’s fancy, with the design carried out 
in baguette cut gems. Below this is 
a watch mounted on a slender flexible 
bracelet making the third type in this 
trio of modish bracelet watch designs. 

At the right hand side of the second 
illustration are shown two of the new 
fob watches. These little jewels are 
highly decorative with their elaborately 
built up cases joining pendant orna- 
mented chains and handsome brooches. 
They are prepared this fall in all man- 
ner of artistic forms and they are to 


TEESE SPSS US ANA NCP SSF SERIO re 


AR ac 


Se iseak SRE 


aes 


nae ee RR a Peon le sa Wit a 


no ae 


iT fo OE I TS 



















































































50 THE JEWELERS’ CIRCULAR October 27, 1927 
a —— 
a la) | 
=i — 4 
y 
e 
| 
| 
StyLte No. 1098—a 65” Regent Pearl Lariat, with 
fancy rings and rondelles of simulated green agate $9.00 
Styte No. 30—a bracelet to match—slave effect. O 
Pearls interwoven with simulated green agate rings 
as attachments and pearl clasp.......cscescocecs $8.00 
Price subject to Jewelers’ Circular Key | 
ALSO STONE AND AMBER NECKLACES 
ALBERT LORSCH & CQO., INC , 
9 ” : 
| | 4 : 
© FOUNDED 1867 FOUNDED 1867 J), 
1 
MAIN OFFICES AND SALESROOMS: 607 FirrH AVENUE, NEw York, N. Y. 
BRANCH OFFICE: 131 WASHINGTON STREET, PROVIDENCE, R. I. ; 
Paciric CoAST: FRED, L. LEE & Co., 704 MARKET STREET, SAN FRANCISCO, CAL. I 
c 
‘ t 
y —I a ; . 
» aS : 














October 27, 1927 


be used for dress wear when they are 
made of diamond studded platinum or 
for sport when their materials are gold 
and gem stones. 

Besides these watches for evening 
wear there are buckles for slippers and 
‘dtéss ornaments to match the decorative 
motifs used on the accompanying vanity 
case or evening bag. Then there are 
the smoking things cleverly fitted into 
the smallest possible space in the new 
cases. Some of these fitted cases are 
earved entirely from ivory, onyx, jade 
or jasper. They often contain an auto- 
matic lighter within their tiny covers 
and they hold the cigarettes. 

Fans are to be used with as great 
regularity as they were last season with 
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R. I. School of Design 


Report of Executive Committee to Trustees 
Indicates Much Interest on Part of 
Manufacturing Jewelers 





PROVIDENCE, R. I., Oct. 21.—Announc- 
ing 41 special scholarships in the 
Jewelry and Silversmithing Depart- 
ment, the executive committee of the 
Rhode Island School of Design, in its 
quarterly report to the trustees recent- 
ly, particularly commends the manu- 
facturing jewelers for the interest which 
they continue to manifest in the institu- 
tion. Particular reference is made to the 
manufacturing jewelers of the Attle- 





Fig. 3. DECORATIVE MOTIFS SEEN ON THE NEW FALL UTILITY PIECES 


certain forms of costume. They will 
appear in theater and opera boxes and 
on the dance floor when the gown is a 
robe de style or especially handsome with 
a long flowing train at the back to gain 
the necessary stately lines. 

Everywhere and at all times these new 
utility pieces will be seen. There is al- 
ways some thing appropriate for use 
with the costume, it may be a watch, a 
set of matching brooches, the encased 
smoking things, gem-studded or enamel- 
ed handles on fans, canes or umbrellas, 
fitted vanity cases or a pocket piece and 
the gem mounted purse. 

Also under the head of utility pieces, 
when they are decorated with gem- 
studded motifs, come the fitted writing 
eases tiny photograph frames, carved 
clocks and the smaller traveling bags. 
Some of these motifs are shown in the 
third illustration. These are to be on 
the newest pocket cases and vanity bags. 


They include borders and_ corners, 
plaques and all-over patterns. The 


method of their use may include inlays 
and carvings, encrustations and pavé de- 
signs. These are carried out in colors 
to correspond with the main color of the 
utility piece they ornament. 

All the gems, including diamonds and 
pearls, besides the gem stones and 
colored enamels are called upon to lend 
their quota to the brilliance of these 
modish bag ornaments and utility pieces. 

[THE END] 





boros, who, through the Attleboro Chap- 
ter of the American Federation of Arts, 
contributed 17 of the 41 jewelry scholar- 
ships. 

While the manufacturing jewelers of 
both this city and the Attleboros, through 
the influence of the New England Manu- 
facturing Jewelers’ and Silversmiths’ As- 
sociation has always taken a particular 
interest in the development of the School 
of Design, especially in connection with 
its Jewelry and Silversmithing Depart- 
ment, the number of scholarships this 
year is one of the largest that has ever 
been subscribed by the industry. The 
committee’s reports says: “As usual, in- 
terested friends and manufacturers have 
made possible a limited number of 
special scholarships, the list to date in- 
cluding: Attleboro Chapter of the Amer- 
ican Federation of Arts, 17; Bassett 
Jewelry Co., 1; Gorham Mfg. Co., 12; 
George H. Cahoone Co., 3; the Ostby & 
Barton Co., 6, and Louis Stern & Co., 2.” 

The executive committee’s report 
pointed out that its registration having 
attained a total of 1618 students, or 96 
more than last year, the school has 
reached a point where it must face 
future increases in enrollment either by 
limiting the first year classes and some 
of the evening sessions, or by renting ad- 
ditional quarters. Last year’s registra- 
tion at this time, according to the report, 
was 1522. Now there are 363 in the day 
classes, 830 in the evening classes and 


51 


425 in the Saturday sessions. The report 
says: “The committee made many 
changes and improvements during the 
summer, but these could not take care of 
the many new students who seek en- 
trance. This crowded condition is made 
more apparent by the fact that the large 
classes of previous years have filled the 
advanced classrooms to capacity. The re- 
sult is that the committee must soon 
limit the possible registration in the first 
year classes and some of the evening 
ones, probably by examination; or else 
the School of. Design must rent ad- 
ditional quarters to provide for the 
classes. It is rather too bad that the 
valuable work of the school through in- 
creased service should be curtailed for 
this reason.” 

Reporting changes and additions to 
facilities during the summer, the com- 
mittee acknowledge the gift of a gas 
engine and a larger engine unit given by 
United States Senator Jesse H. Metcalf 
for installation in the power house. The 
museum committee reported an outstand- 
ing addition to its collection, a large sec- 
tion of Gothic tapestry, which is be- 
lieved to have been made in Tournai 
about 1500 and showed a battle scene 
from the favorite subject, “The Wars of 
Troy.” 





Ancient Treasure Discovered in Petra 


E read in a recent issue of Deutsche 

Goldschmiede-Zeitung that news is Cir- 
culating in the daily papers concerning a 
fabulous amount of gold and precious stones 
in the ancient rock cemetery of Petra. The 
latter lies between the Red and the Dead 
Seas. 

Prrra was, during Christ’s time, a noted 
commercial city which intercommunicated 
between Arabia, Mesopotamia and Mediter- 
ranean lands in trade. 








On Jan. 1, next, E. E. Stockton, who 
for many years has been associated with 
the E. Ingraham Co., Bristol, Conn., in 
the capacity of assistant manager with 
direct supervision of sales and sales pro- 
motion, will retire from active duty and 
will be succeeded by H. A. Keller, with 
the title of sales manager. Mr. Stockton 
will be relieved of detail and responsi- 
bility but for a period will retain his 
connection with the company in a con- 
sulting and advisory capacity. Mr. 
Stockton came to Bristol in 1898 to rep- 
resent the Ingraham company on the 
road, and for the next 10 years consti- 
tuted the company’s entire sales force 
and covered the whole country, including 
the Pacific Coast and Canada. The con- 
stantly growing business and expansion 
into the new lines called for additional 
salesmen and eventually necessitated a 
larger and more complete selling organ- 
ization. Since 1914, Mr. Stockton has 
had complete charge of the company’s 
sales and sales policy, and during this 13 
years has had the satisfaction of seeing 
the company’s sales increase to more 
than five times what they were in 1914. 
Having traveled throughout the United 
States and Canada Mr. Stockton has a 
wide acquaintance in the jewelry and 
allied trades. 
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Deltah Sales Force Gathers at 
New York 


What visitors took, at first thought, for 
a riot, was only a meeting of the Deltah 
sales force at the Long Island City factory 
last week. 

Aside from some interesting plans for 
next year, the predominant topic of conver- 
sation was the National Style Exhibit. 

While we have been fortunate enough to 
be successful in a number of special Deltah 
deals, it seems that no Deltah proposition 
has ever equalled the Style Exhibit in gen- 
eral appeal. 

We heard glowing accounts of the worth 
and salability of this proposition. 

Among the illustrious gentlemen present 
were: Jake Levin, Middle West representa- 
tive; M. S. Taube, Eastern representative; 
W. E. Phillips, Coast representative, and 
Samuel Dorskey, New York representative. 
Only Billy Phillips had his wife, so a good 
time was had by all—the others. 


2??? 


Notes of Interest 


Looking out the window of ye Editor’s 
sanctum sanctorum is a most interesting 


sight. Here, at the edge of Long Island, 
which is closest to New York, there stretches 
betore us the immense Queensborough span, 
several miles long so it seems, and of ma- 
estic beauty. To the South extends the 
stalwart skyline of New York silhouetted 
against the magnificent sunset, and all 
around us are huge industrial plants such 
as the Happiness Candy, I. Miller Shoes, 
Ever-Ready batteries and the Brewster Rolls- 
Royce factory. 

Right now, at five in the evening, Long 
Island City is a bustle of activity. Hun- 
dreds of workers are converging upon the 
Plaza homeward bound. MHuge subway 
trains, two blocks long, are travelling with 
their human freight citywise. 

rere 

We don’t feel quite right about releasing 
such irrelevant truck without gaining some 
advertising benefit therefrom. We have 
therefore worked up statistics to prove that, 
if all the Deltah Pearls sold during the 
past six weeks were stretched end to end, 
they would reach from the Eastern Termi- 
nal of the Queensborough bridge clear 
across the span and up 59th Street to Park 
Avenue. That is stretching a point. 


New Mode in Black Velvet 
Dresses Aids Pearls 


The very latest in woman’s clothes is 
the black velvet dress of simple lines. No 
greater stimulation could be given to the 
wearing of pearls than this vogue. Hand- 
knotted pearl ropes, particularly, make an 
effective display; but single strands and 
three strands are equally beautiful. 


* * * 


What strikes one as particularly sig. 
nificant is the large number of pearls worn 
by actresses in the theatre this season. It 
seems that the stage celebrities consider 
themselves better fitted to perform when be- 
decked in pearls. The mode is sure to effect 
itself in the dress of the audience. 


* * * 


We understand that the Jewelers’ Circular 
has just learned through its Russian corre- 
spondent, that during last spring L. Heller 
& Son was awarded a very valuable emer- 
ald contract by the Soviet Government. 
Why go so far to get your news—if you 
had asked us we could have told you all 
along. 








The National Deltah 
Pearl Style Exhibit is 
available to every 
Jeweler through his 
wholesalers and por- 
trays the newest 
modes in pearls, as 
represented by seven 
new Paris necklaces. 
A unique advertising 
campaign includes di- 
rect-by-mail advertis- 
ing and a feature 
window display. This 
material is included 
free. 


The Exhibit is spon- 
sored by twelve of 
America’s leading 
motion picture ac- 
tresses. 


Price complete $49.50. 
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PERIOD FURNISHINGS. An Encyclopedia 
of Historic Decorations and Furnishings. 
By C. R. CLIFFORD, 246 pp. 12 x 9. in. 
Profusely illustrated. Fourth Revised and 
Amended Edition. Published by Clifford 
& Lawton, Inc.. New York, 1927. Price $10. 


on? JEWELERS’ CIRCULAR always has 
a hearty handshake for the promoter 
of the Minor Arts; his is a genus 
far too scarce among those of the type 
this United States needs in order 
to give our country the world position 
in the arts that it should attain, were its 
genius trained broadly and enthusias- 
tically as is the case in France and Ger- 
many and England, too, of recent years. 
For, proof shows we have the inborn 
genius in the American home, but it has 
had to go to Europe to obtain its devel- 
opment into practical lines. Time, espe- 
cially the Great War, has taught us 
about our deficiency,  Experiencia 
docet, and we are trying to mend our 
arts life. The art museums had dis- 
carded the traditional system of exhib- 
iting their specimens as antiquities to be 
gloate] over by the antiquarian and con- 
noisseur. They had followed the Arts 
and Crafts system of display in museums 
of Europe, which had done so much to 
bring these arts of practical life into 
valuable development in the European 
trade crafts through their students and 
devoted trainers now. Our art museums 
have become educational institutions in 
place of establishments of curiosity dis- 
plays. The student and arts lover can 
now study the historic art values in dec- 
oration in their different periods grouped 
and arranged nationally and chronologi- 
cally. 

But the Arts and Crafts student can- 
not spend his life in museums. He must 
have the visible products and motifs of 
the old past masters eternally before 
him—on his bookshelf, if not on his desk 
and drawing-board. For years the Ger- 
man and French leaders in Arts and 
Crafts educational work have collected 
and imprinted representations of the 
motifs and decorative systems of each 
nationality or race and ranged them be- 
fore the student in inexpensive bound 
works, regardless of the labor and cost 
of reproduction. Prof. Franz Sales 
Meyer, for example, many years ago 
gave to the Decorative Arts world his 
Handbuch der Ornamentik (Leipzig), 
which quickly became standard in the 
Continental schools. Its 3000 art exam- 
ples displayed in 300 plates, accompanied 
by a needful modicum of text explana- 
tory of their historic sequence and 
values, gave the student far from mu- 
seums and art schools an “open sesame” 
to the glorious works of craft genius the 
world over back to antiquity. 

_And in this country Mr. Clifford (with 
his extensive and practical knowledge 
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elaborated by a long career in the publi- 
cation of the Clifford & Lawton technical 
arts periodicals for the trades) gathered 
and assembled this mass of illustrations 
of the motifs and art furnishings of all 
time in his “Period Furnishings” which 
has well deserved the demand for a 


fourth edition. Its handsome binding 
and artistic grouping of the multitude 
of motifs imprinted on super-calendered 
paper, together with the general make- 
up, are a worthy exposition of the great 
Arts and Crafts story for the student 
to admire and absorb. But now let us 
turn over and examine the book itself. 
It contains highly useful tabulations not 
incorporated (so far as we are aware) 
in other works of similar character. 

Following the “Introductory” page is 
a bibliography enumerating the titles of 
many useful publications dealing with 
the Arts and Crafts topics. The next 
material (a colored insert sheet) is a 
“Chronological Tree of the Design Pe- 
riods.” Most of our readers will re- 
member the ancient family chronology 
of the “Tree of Jesse,” so noted in Bib- 
lical illustration; here we have all the 
historic design periods each synoptically 
displayed on its individual shield and 
hung in its chronological place on the 
branches and foliage of a symbolical tree. 
At its roots, on escutcheons, are those 
grand ancients in art: the Chinese, 
Egyptian, Assyrian, Babylonian, Indian 
and Persian periods. Climbing up the 
stem are the Greek, Pompeiian, Roman, 
Byzantine, Celtic, etc., ever ascending till 
on the tree top we meet the English pe- 
riods in succession. It affords a graphic 
display of the successive events and 
dates easy to memorize. 

On page 9 we find “A Series of Tables 
Tracing the Origin and Development of 
Nations from 4000 B. C. to 100 B. C.” 
This is continued on the next three pages 
giving period alongside period in col- 


‘umns century by century, each with 


synopsis of historic facts. Two pages 
follow, enumerating all the historic pe- 
riods, Oriental and Occidental, under the 
general caption “The Period Styles Clas- 
sified by Centuries.” From this on fol- 
lows a description of the designs, from 
barbaric to our present “New Art.” In- 
corporated with the text are numerous 
illustrations of the period motifs and 
views of their room furnishings, while a 
large number of pages are devoted en- 
tirely to illustrations in massive forma- 
tion. 
While the prolific illustrations of the 
period room equipment in their furni- 
ture, drapery, mirrors, etc., may appear 
to be of no direct interest to the student 
of gold and silver working, indirectly 
that ensemble should be ever present to 
the designers in the precious metals so 
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as to keep the craftsman in touch with 
the forms and motifs amid which his 
metal work must be in harmony. The 
wealthy American public is becoming 
more and more exacting in its patronage 
that, not only its costuming, but also the 
ornament (jewelry, etc.) shall conform 
to the taste in period values. For such 
performances of the jewelry designer 
and ornament maker we highly recom- 
mend Mr. Clifford’s almost exhaustive 
work as a reference volume which should 
be ever at hand for inspiration. The 
abundance of motifs alone must inspire 
as to their usage in the styles. 

Epitomizing the case we may honestly 
declare this work to be a veritable mine 
of Arts and Crafts lore in the field of 
form and expression of the successful 
efforts of genius through the ages, and, 
as its title truly claims, an “Encyclo- 
pedia of Ornament.” 

The last four pages are devoted to an 
index useful in reference to the subjects. 
contained in the volume. Might we, 
however, make a few suggestions or rec- 
ommendations to the worthy author for 
consideration in respect to the next edi- 
tion (which we feel sure the present 
one’s circulation will soon enforce)? 
For the student desirous of consulting 
authorities mentioned in the bibliogra- 
phy it would be an aid if, as well as 
title, there were mentioned date of pub- 
lication, and especially name and loca- 
tion of publisher. A “Contents” page 
would also enhance the work from a 
utility point of view, so as to quickly in- 
form as to which chapters and pages any 
special period is to be found in. 

An important fact which we have not 
yet mentioned is that each and every 
illustration is so perfect and graphic 
that every detail shows up clearly for 
the student to closely observe—and copy, 
when desirable. Lack of clearness in de- 
finement too often mars the value of art. 
works of this character, a blemish which 
the author has painstakingly avoided in 
this superb volume. C. W. C. 


Jewelers Warned to Be Careful in 


Dealing With This Man 


Members of the trade and merchants. 
generally are cautioned to be careful in 
dealing with a man who seeks to borrow 
money on the representation that he is. 
“stranded in town” and offers as a 
security, diamond jewelry for which he 
shows a bill of sale listing the collateral 
as worth much more than the loan. 

This man recently called on a jewelry 
firm in Jessup, Ga., and also on 
some bankers in that vicinity offering as. 
security for the loan a diamond ring 
which he said was worth over $1,300. 
He produced a bill of sale dated Decem- 
ber, 1925, made out under the name of 
a jewelry firm of Orlando, Fla., giving 
the value of the ring as $1,350, the 
weight of the stone as 200 points, “B C” 
grade and absolutely perfect. The 
Jessup house doubting the character of 
the man wrote for information to the 
jewelry firm in Orlando only to have the 
letter returned on the ground that no 
such concern was known there. 
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November Jewelry Advertising 





National Jewelers Publicity Association Features Jeweled Gifts 
in General Advertising Campaign 


O her jeweled appointments as much 
as to her own fresh, radiant, youthful 
beauty had been due the brilliant tri- 
umph that had been hers that evening. 
Sitting there under the exultant spell of 
her success, she knows that this is true. 
Upon this instinct to conquer, to win, 
to succeed, to be at one’s best, is based 
this advertisement, which will appear in 


In this advertisement the reader is, 
dy the novel use of the crystal mirror, 
made to see the effect of the jewelry 
through the eyes of its youthful wearer. 
The result, as natural as nature itself, is 
for the reader to put herself in the wear- 
er’s place. 

The reader pictures herself wearing, 
as is the young girl, the jewels after the 





THE SATURDAY EVENING POST 


Ais appearing in The Literary Digest 


NOW, [2, 1927 















JEWELED GIFTS/ 
Endear and Endure 


Ix aut. the glad array of gifts, 
only jeweled possessions scorn 
the terror of tomorrow. Time 
takes no toll of precious jew- 
els, Not only do they increase 
in material value, but the pass 
ing years enrich these tokens 
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with endearing memories. 





Along the enchanted aisles of 
the Jewelry Store you find 
these gifts of enduring charm 
and permanent pleasure. Take 
your jeweler into your confi- 
dence. His integrity is unques- 
tioned. His wise counsel will 
aid your own discrimination. 


(Consult your Jeweler 








ADVERTISEMENT TO APPEAR IN THE SATURDAY EVENING POST NOV. 12 
THE LITERARY DIGEST 


AND ALSO IN 


the Saturday Evening Post of Nov. 12. 
Surely, there is no more deeply inbred 
instinct of the American heart than this, 
and none upon which to base a surer ap- 
peal for jewelry. 

The advertisement brings out clearly 
the part played in men’s and women’s 
lives by the little personal touches which 
jeweled gifts contribute to them. It sets 
forth how much they add to human 
happiness. 


9 


whirl and triumph of the ball. She en- 
joys by anticipation the pleasure which 
will be hers—when “some day she owns 
one like that” herself. 

Effective display of this advertisement, 
a reprint of which will go to every sub- 
scriber, will do much to draw and hold 
the attention of the hurrying millions 
to the windows of the jewelers of the 
nation, and get them started on their 
way back to the jewelry stores. 
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Paris News and Fashion Notes 


A jeweler’s shop, in the Montmartre 
district, was robbed during the night 
recently, the thieves lifting the iron 
shutter and helping themselves to some 
100,000 francs worth of jewelry. The 
rue des Martyrs, where the shop is sit- 
uated, is one of the most frequented 
streets both during day and night in the 
very center of business Paris. It seems 
very strange that the thieves could oper- 
ate without attracting attention. 

Ke * » 


In view of the increasing number of 
thefts and acts of violence of every kind, 
it has been decided to increase the num- 
ber of police in Paris considerably, be- 
sides providing them with more rapid 
means of getting about. In this last re- 
spect, they need to be as well provided 
for as the thieves themselves, who have 
automobiles and motorcycles. 

ok * * 


A large haul of jewelry was carried 
off by thieves in Brussels recently, the 
loss being estimated at 300,000 francs, 
besides the loss of a large sum of money. 
The thieves made their entrance into an 
empty house next door to the jeweler’s 
shop by means of a false key and oper- 
ated undisturbed from the courtyard. 

ok * * 

Bracelets, composed entirely of imitation 
diamonds, about an inch or somewhat less 
in breadth, are very fashionable. These 
bands of diamonds, mounted close to- 
gether, make a kind of band that is also 
used as a necklace. A band of this kind 
is worn on the upper arm, rather than 
on the wrist. Sometimes they are used 
to outline the square décolleté, and the 
bottom of the sleeve on a black velvet or 
crépe de Chine dress, with great effect, 
the bands then being repeated on the 
arms and neck, as jewelry. Sometimes 
imitation sapphires are used in the same 
way, or tiny sapphires and diamonds. 

ok * Bd 

The fundamental colors this winter, 
says a well known dressmaker, will be 
black, navy blue and dark chestnut with 
a variety of colored trimmings, waist- 
coats and underskirts. The jewelry will 
coincide either with the basic colors or 
with that of the trimmings. If the color 
of a waistcoat or underskirt is bright, 
sautoir and bracelets will probably match 
the fundamental color, making a line of 
dark hue over the bright coloring. On 
the other hand, if the subordinate color 
be subdued, the jewelry will match that 
color. If almost as dark as the funda- 
mental shade some startling contrast will 
be chosen for the jewelry. A navy blue 
gown with an underskirt of beige will 
require a red coral sautoir to give the 
necessary dash of color. While bold 
coloring will be seen, the tendency in 
France is to wear something sombre, in 
pre-war style, the reaction against the 
mourning of wartime and the subsequent 
years being over and the tendency being 
to return to pre-war soberness of 


coloring. This applies to the French 
bourgeois, not the ultra fashionable 
classes. 
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The News From England 





Improvement in Jewelry and Kindred Industries Noted— 


Jewelry and Allied Trades Planning for Big Displays at 
British Industries Fair—Consignment of Diamonds 
from Capetown Lost When Steamship Is De- 


stroyed by Fire—Another London Dia- 
mond Merchant Robbed 


LONDON, Oct. 12.—Improvement in the 
jewelry and kindred industries appears 
to be proceeding steadily here. Apart 
from the strong tone of the diamond 
market there is a healthier activity in 
the manufacturing jewelry section, while 
the revival in the plate and cutlery 
branch of the industry is becoming more 
marked. According to the Birmingham 
jewelry manufacturers the seasonal 
orders for jewelry are being well main- 
tained. The improved condition of the 
manufacturing side of the industry has 
been reflected lately in the better de- 
mand for diamonds that are suitable for 
making up into popular jewelry. Dia- 
mond merchants have done good business 
with stones on manufacturing account. 
The manufacturers are now, of course, 
concentrating on yuletide gift line 
jewelry, and a large and varied selection 
of this sort of jewelry is promised for 
December. Novelty jewelry will play a 
big part in the manufacturers’ Christ- 
mas program. Conditions in the plate 
and cutlery trade are now much brighter 
than they have been the past 12 
months. Sheffield silver and cutlery 
houses say business is now becoming 
more like normal and that current orders 
begin to stack up with those of the aver- 
age fall. The demand for ordinary 
plated hollowware is much better. While 
some very big contracts are in hand for 
the cheaper Christmas bazaar goods, 
best silverware is not being neglected, 
and there are indications that consider- 
able quality silverware will be disposed 
of within the next two months. Some 
of the very fine glassware now being 
marketed has put the silver articles in 
the shade somewhat of late, but it now 
seems that good silverware is due for 
another inning. Plated spoons and forks 
are being turned out in pretty fair 
volume, and Sheffield is getting many 
good Christmas orders from hotels and 
restaurants who are replenishing their 
plate. Altogether the outlook in the 
general jewelry industry is much more 
encouraging. 

* * * 

On the London market silver has aver- 
aged nearly 52 cents the past week. The 
price of futures is about the same, but 
these values, of course, are somewhat 
lower than in July last when silver 
touched nearly 54 cents an ounce. Ab- 
solutely pure silver is four cents per 
ounce dearer than standard bullion. 
Prices for gold bullion and platinum re- 
main unchanged. 


The jewelry and allied trades are 
planning for a big display at the coming 
British Industries Fair, space at which 
is being booked up at a remarkable rate. 
Although the fair is not due for another 
four months yet a much larger amount 
of space has been contracted for both 
at White City, London and Castle Brom- 
wich, Birmingham, than was the case 
last year. The Department of Over- 
seas Trade, which organizes this busi- 
ness-bringing show, states that the area 
to be devoted to exhibits next February 
will exceed that of the previous largest 
fair—that of 1921, which followed the 
boom year in trade. In that year ex- 
hibit space of the various industries 
was 332,000 square feet. For next 
February it is approximately 340,000 
square feet. Around 1400 firms will be 
exhibiting. At the 1927 fair foreign 
buyers were 26 per cent greater in num- 
ber than in the previous year. Next 
February it is anticipated that this per- 
centage will be still further increased. 

* * * 


Among the gifts of Rome to the visit- 
ing Lord Mayor of London and his 
family last week was a pair of magnifi- 
cent necklaces for the twin daughters of 
the official—Sir Rowland Blades. It is 
believed to be the first time that a lord 
mayor of this city has visited, officially, 
abroad. The family’s reception in Italy 
is on a lavish scale. 

* * * 


Commenting on the policy of the 
Premier (Transvaal) Diamond Mining 
Co. in witholding its diamonds from the 
market until December, Solly B. Joel, 
a director of the company, says the rea- 
son back of this plan is simply the pos- 
sibility of overproduction. There is, he 
says, nothing the matter with the dia- 
mond trade at all—in fact it is very good 
just now. 

“We have,” said Mr. Joel, “no trouble 
at all in selling good stones—like good 
wine, or anything else of quality.” 
Rather than run the risk of overproduc- 
tion and a possible decline in the prices 
of the cheaper diamonds the company is 
marking time for a month or two with 
the approval of the Union government. 


* * * 


Included in the cargo of 500 tons lost 
when the steamship Rusinga was de- 
stroyed by fire in Musoma port the other 
day, according to word received by 
Lloyds here, was a consignment of 
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Mwanza diamonds for Capetown. The 
Rusinga was one of the largest boats on 
Lake Victoria Nyanza. 


* * * 


Another diamond merchant has been 
victimized by the two men, thought to 
be Americans, who stole $2,500 worth 
of diamonds last week from the Offices 
of a Hatton Garden merchant. The two 
men visited the premises in White Chapel 
of J. Rosenfeld, and spent some time ex- 
amining diamonds. The diamond mer- 
chant and his two sons were in the shop 
at the time. Despite their vigilance, 
however, a packet of 15 diamonds, valued 
at $2,500, was missed after the couple 
left. A reward of $250 is being offered 
by Holborn Viaduct jewelry assessors on 
behalf of Lloyds. 


* * * 


So elaborate is the jewelry and bead 
trimming of many of the new gowns 
that it takes as long as three months to 
embroider one frock. The leaders of 
fashion in society this side have been 
displaying their new gowns at the 
theater and the concert hall. Madame 
d’Alvarez wore a pearl and diamante 
gown at the Albert Hall the other day. 
The draped skirt had a large pearl orna- 
ment at the front from which were sus- 
pended long black and white bead 
fringes. Long pearl] fringes attached to 
the sleeve fell away from the arm as 
the wearer moved. 


* * * 


Ear ornaments now match the silk 
leaves and flowers appliquéd on the right 
side of the new hats. Big carved jade 
earrings are being worn with the mauve 
hat which has a design of green silk 
leaves and pink silk petals on one side 
of it. The new helmet shaped hat with 
two “bat wings” falling either side, is 
centered by a diamond pin brooch. 








Negro Must Serve Five-Year Term 
for Jewelry Store Robbery 


RICHMOND, VA., Oct. 20—Cornelius 
Brown, alias “Willie Jackson,” a one- 
eyed negro, will have to serve five years 
in the Virginia penitentiary for smash- 
ing a front show window of Schneer’s 
jewelry store at Sixth and Broad Sts. 
the night of July 3 last and stealing a 
handful of watches valued at upward of 
$300. Most of the timepieces were re- 
covered by police and detectives. 

Pleading not guilty the negro was 
tried before a jury. It took the jurors 
but a little time to return a verdict of 
guilty after they retired to consider the 
case. 








Richard Hemsley, jeweler of Montreal, 
gave an interesting talk before the Elec- 
trical Club of that city on Oct. 20, trac- 
ing the history of jewelry and rings from 
ancient times. He dealt with the use of 
rings and other decorations by the an- 
cient Egyptians, Persians and Romans. 
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Diamond Platinum Jewelry 


There is always a market for the beautiful and unusual in the realm of personal 
adornment, especially jewelry. The holiday trade will soon be upon us and it 
is well worth while giving early thought to the needs of your patrons, directing 
them by suggestion or display to your special facilities for taking care of ALL 
their jewelry requirements. 

We believe you will find, as many other jewelers are realizing more and more, that 
Wheeler guaranteed platinum diamond jewelry is a business factor not to be 
lightly overlooked. Our designs are original and always attractive; one sale brings 
another,—the result of inherent beauty and Quality. Satisfaction-giving values are 


wrought into every piece. 
Our stock, larger and better than ever, is at your disposal. 


Wheeler Trade Mark -O lity — Service 
— ons a f Que Sa isfaction 


The Wheeler Guaranteed Watch for men and 
women—handsomely cased and dependable 


CHaydenT. Wheeler & Co. Inc 


OFFICE AND FACTORY 


- 58 West 40th Street » New Vork- 
Telephone Longacre 7300 : 
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C. J. A. Luncheon 





Chicago Banquet Announced for Jan. 19. 
1928—Standing Committees Appointed 


CHICAGO, Oct. 20.—The first monthly 
luncheon of the Chicago Jewelers’ Asso- 
ciation, after the usual summer vaca- 
tion was held Oct. 18 in the Ivory Room 
of Mandel’s. No formal program had 
been arranged for the occasion and after 
lunch had been served President A. L. 
Ellbogen called the first meeting of his 
administration to order. 

Reading of minutes was dispensed 
with and Treasurer John Leiner gave a 
financial report showing a very encour- 
aging balance. Chairman Harry Radix 
of the social relations committee then 
spoke briefly of plans being made for 
the annual banquet which will be held 
in January of next year. As this will 
be the 50th annual banquet it will be 
known as the Golden Anniversary ban- 
quet. It will be held on Thursday night, 
Jan. 19, in the banquet hall of the Palmer 
House. The price this year will be $20 
a plate. 

Frank Milhening, chairman of the 
good and welfare committee, told briefly 
of the work this committee is doing and 
urged the support of all members finan- 
cially and in every way lest conditions 
in the trade revert to those of a few 
years ago before C. J. A. took up the 
work of making criminal operation diffi- 
cult. 

Mr. Ellbogen noted that four past 
presidents were present and called upon 
each for a short talk. C. P. Dungan, 
Sydney Ball, Frank Milhening and Wm. 
F, Juergens, Sr., expressed pleasure at 
being present and congratulated the or- 
ganization upon their selection of of- 
ficers for the ensuing year. Special 
tribute was paid by nearly all the speak- 
ers to Louis Goldman, who has served 
several administrations as assistant sec- 
retary. Mr. Ball stated that if it was 
the same under other presidents as under 
him, Goldman did all the work. Mr. 
Dungan felt that much credit is due Mr. 
Goldman for the success of the associa- 
tion due to his efforts and constant ap- 
plication. 

Standing committees were announced 
by the president as follows: 

Membership Committee: Chas. T. Gus- 
tafson, C. H. Knights-Thearle Co., chair- 
man; A. J. Oppenheim, Thomas D. 
White, Milton B. Hess, Arthur L. Fuller. 

Social Relations Committee: Harry E. 
Radix, Thos. J. Dee Co., chairman; C. P. 
Dungan, H. Paul Juergens, A. C. Becken, 
Jr., Fred Whitney. 

Trade Extension Committee: E. E. 
Marshall, C. & E. Marshall Co., chair- 
man; Emil Braude, H. P. Haynes, F. E. 
Whiting, Oliver Artes. 

Good and Welfare Committee: Frank 
Milhening, J. Milhening, Inc., chairman; 
Wm. Schlossman, vice-chairman; Sydney 
Y. Ball, Fred Mayer, Wm. F. Juergens, 
Sr., George Engelhard. 

Golf Committee: Gordon L. Peterson, 
Norris, Alister-Ball-Bridges Co., chair- 
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man; Charles Brown, M. J. Kelly, Wm. 
F. Juergens, Jr., James Eppenstein. 

The next regular luncheon will be held 
at Mandel’s on Tuesday, Nov. 15. 








General Market Conditions in Kansas 
City Territory Favorable for Jewelers 


KANSAS City, Mo., Oct. 20.—With live- 
stock reaching the highest prices since 
the World War, with Kansas estimating 
her 1927 wealth in crops at $550,000,000, 
with Kansas City mills shipping 167,500 
barrels of flour more than last year, and 
the Kansas City district rapidly becom- 
ing the flour center of the world—with 
all these factors taken into considera- 
tion, jewelers of Kansas City and the 
Southwest are looking forward to one 
of their best years. 

There is not an oversupply of livestock 
this year, nor has there been for the 
past several years, so that with the pres- 
ent prices soaring, conditions for the 
coming year should remain good, for pro- 
duction and for marketing. Crops for the 
feeding of a great deal of livestock only 
add to the prospects for a prosperous 
year. 

It is estimated by J. C. Mohler of To- 
peka in his September report that Kan- 
sas will produce the largest crop of corn 
since 1889. Land values are rising, ac- 
cording to Mrs. Clara Bartlett of the 
Grote real estate firm of Topeka, and 
farmers are extending their properties. 
Hay yields totaled 5,286,000 tons, practi- 
cally 2,000,000 tons more than last year. 
With the record breaking crop of grain 
sorghums, which will be fed, hay will be 
shipped out. Other grains and potatoes 
and apples are reported to have yielded 
as heavily. 

The only manner in which the local 
and southwestern jewelry merchants can 
fail to reap a part of this prosperity is 
through the inability to see their oppor- 
tunity, according to the sentiment of 
wholesalers of Kansas City. The pros- 
perity of the Southwest is only another 
factor which makes a State-wide adver- 
tising campaign not only feasible but the 
only satisfactory way of making the best 
of a good opportunity. 








European art galleries and museums 
are exchanging works of art, for more 
or less extended periods, say for three 
or four years, to enable the inhabitants 
of one country to examine the works of 
great masters that are kept in other 
lands. It is probable that example will 
spread to other works of art, such as 
pieces of jewelry, or of modeling, as 
the desire to bring about a renaissance 
of art is visible everywhere. Europe is 
beginning to realize that the gross ma- 
terialism which grew up during the 
great war is leading her to destruction 
and efforts are being made to obtain 
public subscriptions toward laboratories, 
universities, art galleries and generally 
to endow art and science, that if not sup- 
ported will probably become extinct, so 
keen has become the struggle for mere 
existence in the old world. 
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Arbitration in the Jewelry Trade 
and Other Trades 


HE national extension of commer- 

cial arbitration as a means of settling 
business disputes is revealed in the Year 
Book on Commercial Arbitration, pre- 
pared by the American Arbitration As- 
sociation and published by the Oxford 
University Press, American Branch. 

This Year Book is the first of its 
kind ever published and is the first of 
a series of publications being prepared 
by the American Arbitration Associa- 
tion. In its 1170 pages arbitration ma- 
chinery in use in more than 100 trades 
and professions is reported in full, in- 
cluding the rules of procedure in each 
case. The survey covers more than 410 
trade and professional organizations and 
51 Chambers of Commerce with com- 
plete rules for the conduct of arbitra- 
tions in each case in addition to other 
information, such as officers’ names, ad- 
dresses of association headquarters and 
outlines of the histories of the various 
organizations. 

The publication of this Year Book, 
which contains a foreword by Herbert 
Hoover, was made possible through the 
generosity of Col. Michael Friedsam, 
president of B. Altman & Co., who con- 
tributed the funds necessary for the pur- 
pose. 

Arbitration in the jewelry trade is 
nationally organized under the National 
Jewelers’ Board of Trade, whose work 
is fully reported in the section of the 
Year Book devoted to jewelers, which 
also tells how the National Jewelers’ 
Board of Trade was founded in 1873 
to foster trade and commerce among its 
members, reform trade abuses and dif- 
fuse reliable credit information among its 
members, settle differences between its 
members and their customers, assist 
worthy embarrassed debtors and prose- 
cute fraudulent debtors. The associa- 
tion has 1400 members and has five offices 
located in New York, Providence, Chi- 
cago, Cincinnati and San Francisco. The 
headquarters are at 22 W. 48th St., New 
York. John W. Sherwood is chairman 
of the Board’s Arbitration Committee. 








Death of Carl E. Hankwitz 


MILWAUKEE, WIS., Oct. 21.—Carl E. 
Hankwitz, 53, retired jeweler, died sud- 
denly at his home, 841 46th St., Satur- 
day, Oct. 15, three hours after he had 
suffered a cerebral hemorrhage. 

Mr. Hankwitz, who was a brother of 
Dr. Paul Hankwitz, came to Wisconsin 
in 1877 from Germany. The family 
settled in Waterloo and there he ap- 
prenticed himself to a jeweler. Later 
he came to Milwaukee and after finish- 
ing his apprenticeship established him- 
self in Chicago. Upon retiring, in 1912, 
he came to Milwaukee to make his home. 

Surviving him are his widow, Mrs. 
Ella Hankwitz, and two brothers, Fred 
and Dr. Paul Hankwitz. 








A jewelry store will soon be opened at 
112 Portage St., Kalamazoo, Mich., by 
C. D. Hedinger. 
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Diamond Poster Campaign Spreads’ 





Milwaukee Gets First Posting During A. N. R. J. A. Convention 
and Campaign for November Will Include Several 
Other Cities 


we" poster campaign initiated last 
year by the National Jewelers Publici- 
ty Association and which the St. Louis 
Jewelers Association was the first to put 
into effect this year, is rapidly being 
taken up by jeweler groups and indi- 
vidual concerns throughout the county. 
Campaigns have been arranged for in 
Milwaukee, Pittsburgh, Raleigh, N. C., 
Ossining, N. Y., Omaha and Council 
Bluffs, Jefferson City, Mo., Quincy, IIl., 
Cleveland, Ohio, Minneapolis, Minn., 
Cincinnati, Ohio, Springfield, Ohio, and 


ant and amiable weakness of the Ameri- 
can business man for ‘joining up’ all 
kinds of organizations. This is not a 
new habit and it is not a weakness. It 
is the modern expression of an ancient 
instinct—the cavemen knew that they 
had to join to fight the mastodon. And 
even before the American business man 
realized there was such a thing as the 
new competition he began to join up; 
since he began to sense it he has in- 
stinctively turned to his organization for 
help. 

















NEW BILL BOARD DISPLAYS WHICH FEATURE DIAMONDS 


Seattle, Wash. Newspaper campaigns 
will be run in most cities as a tie-up to 
the poster. 

The first poster off the press for the 
October posting was rushed to Mil- 
waukee from Chicago on Thursday, Sept. 
29, during the A. N. R. J. A. convention 
and posted on an illuminated board 
across from the auditorium where the 
convention was held. The visiting jewel- 
ers had opportunity to see the actual 
posting and many favorable expressions 
were heard. 

A most attractive poster has been pre- 
pared for the November billboard cam- 
paign illustrating a beautiful woman 
wearing a diamond necklace, shoulder 
brooch and earrings. The poster is got 
up in very attractive colors and immedi- 
ately draws attention to the message of 
“diamonds.” A slight change has been 
made in the copy which will read: “Give 
jewelry this Christmas,” in place of the 
phrase “Do your Christmas shopping 
now,” giving a more general appeal from 
the jeweler’s standpoint. 

0. H. Cheney, vice-president of the 
American Exchange Irving Trust Co., 
New York, in an article appearing in 
the October issue of “Nation’s Business,” 
said: 

“* * * It has become fashionable to 
raise a supercilious nostril at the pleas- 


*From National Jewelers Publicity As- 
Sociation, Newark, N. J. 


“But the modern commercial and trade 
association must be something more than 
instinctive and primitive cooperative ac- 
tion. The most important characteris- 
tics of associations among savages were 
the belief in magic and in efficacy of the 
strong arm. Unfortunately too many 
trade associations of 1927 sometimes re- 
vert to the caveman which is supposed to 
lurk in all of us. 

“The most frequent example of this 
touching faith of the American business 
man in magic is the all-too-prevalent 
feeling that if he belongs to an associa- 
tion, everything will be all right. Too 
often an association member feels that, 
if he has committees, by-laws and a 
secretary, then the problems of his in- 
dustry require no further attention from 
him. A strong association secretary can 
do a great deal for an industry, but he 
too frequently is called upon to do it 
against the most impenetrable indiffer- 
ence and sometimes the active hostility 
of a large proportion of his member- 
ship. 

“This belief in magic extends to almost 
every form of association activity—from 
the passing of resolutions of protest 
against the latest development of the new 
competition to gigantic campaigns for 
advertising. Cooperative advertising is 
one of the most potent weapons in meet- 
ing the new competition, but it can never 
be stronger than the membership of the 
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association behind the campaign. After 
the usual period of committees, bicker- 
ing about quotas and other delays, the 
members finally pay their assessments— 
and forget. Too many of them feel that 
through the beneficence of some mysteri- 
ous magic all they have to do is to listen 
to the ringing of the cash registers 
throughout the land. Too many think 
that association advertising is a cheap 
substitute for individual advertising. 

“Too few realize that cooperative ad- 
vertising is much newer than individual 
advertising and that it still bristles with 
many unsolved problems which require 
not only expert management but also the 
active, enthusiastic and intelligent sup- 
port of every member. At least it de- 
mands the member’s self-interest in ty- 
ing up his advertising and merchandising 
efforts to the cooperative work of the as- 
sociation. 

«“* * * There are no magic short-cuts, 
no easy ways, of meeting the new com- 
petition. Trade associations are the most 
vital single factors in safeguarding the 
prosperity of an industry and of each 
business in it through the strife of the 
new competition, but every member of an 
association must work ceaselessly for 
and with his fellow members. Research, 
advertising, standardization, merchandis- 
ing education—all these and the other 
cooperative activities are essential and 
powerful weapons for any industry in 
facing the new competition; but they are 
many times more powerful if the mem- 
bership understands and supports them. 
* * #9 

To meet the new competition which 
Mr. Cheney so ably pictures in his 
article, opportunity is afforded through 
the Publicity Association in securing 
posters for outdoor advertising and 
newspaper copy tied up to the coopera- 
tive magazine campaign running in the 
periodicals. 

The Publicity Association urges the 
use of this service that our industry may 
be placed in a strong position to develop 
public good-will and interest in our mer- 
chandise and to. meet the “new com- 
petition.” 


Dickhout Sentenced 


Bandit Convicted of Holdup of Kansas City 
Concern and Given Long Prison Term 


KANSAS City, Mo., Oct. 22.—Accused 
and arrested in connection with the 
holdup of the Bengert Jewelry Co., 237 
E. 10th St., on July 20, 1925, Willis 
Dickhout, 28 years old, was convicted, 
Oct. 14, of first degree robbery and sen- 
tenced to 20 years in the Missouri State 
Penitentiary. 

A former convict, Dickhout was sen- 
tenced under the habitual criminal act. 
Of the group of bandits who robbed the 
jewelry store, Sam Nadel has been ar- 
rested and is serving a 10-year term for 
his part. A third bandit has not yet 
been apprehended. 

The bandits escaped with $4,827 in 
diamonds in the robbery for which Dick- 
hout has just been convicted and sen- 
tenced. 
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Final Frolic of the Year 





Golden Roosters of Chicago Enjoy Dinner and Entertainment 
at Palmer House and Initiate New Members 


CHICAGO, Oct. 22.—About 75 members 
of The Golden Roosters of the jewelry 
trade of Chicago gathered in the Red 
Lacquer Room of the new Palmer House 
last night for the final frolic of 1927. By 
6:30 members began to assemble in the 
ante-room where they visited and 
mingled until the doors were opened 
shortly after 7 o’clock. 

The center of the room was covered 
with tarpaulin on which was roped off a 





A. C. BECKEN, CHANTICLEER OF THE 
GOLDEN ROOSTERS 


squared ring. This indicated the nature 
of at least a part of the entertainment. 
Tables holding eight and 10 were ar- 
ranged about the ring—all ringside 
seats. 

A very elaborate dinner was served 
and during it music by a string or- 
chestra and songs were rendered by a 
quartet. When cigars and cigarettes 
were reached on the menu, Chanticleer 
A. C. Becken called the meeting to order 
and after a few remarks introduced Irv- 
ing Backrack, better known by his title 
—“The Duke”. Mr. Backrack chatted 
in his humorous manner and thanked 
the officers for the opportunity of at- 
tending one of the Golden Rooster af- 
fairs, which have become so well known 
in Chicago. 

Harry Brumby, head of the “Wreck- 
ing Crew” then announced that the two 
candidates were ready, the “eggs” were 
awaiting incubation. This resulted in 
much enjoyment for those present and 
was accompanied by more or less dis- 
comfort for the novitiates. At the con- 
clusion of this John Hay Dietrich and 
Herbert Joshua Goldsmith were received 
into the organization as worthy “Roos- 
ters.” E. H. Cummings, of the Gen- 
eral Chain Co., Providence, R. I., was 


also admitted as a non-resident member. 

The evening program was closed with 
six three to five round amateur bouts, 
several of which were spirited and in- 
teresting. 

This closes the activity of The Golden 
Roosters for this year. The next meet- 
ing will be the annual banquet and elec- 
tion of officers, which will be held early 
in February next year. Following that 
a delegation from Roost No. 1 will go 
to the Pacific Coast where Roost No. 2 
is expected to be installed in Los 
Angeles. 








Settlement at 35 Per Cent Recom- 
mended to Creditors of A. L. 
Williams & Co., Chicago 


CHIcAGO, Oct. 22.—Following a meet- 
ing of creditors of A. L. Williams & Co. 
doing a wholesale and manufacturing 
jewelry business at 27 E. Monroe St., 
and after negotiations conducted by the 
creditors’ committee, a settlement of 35 
per cent as outlined below has _ been 
recommended for acceptance by the 
creditors. 

The assets and liabilities as presented 
were as follows: Cash on hand, $20.10; 
accounts receivable, $2,716.33; merchan- 
dise (at cost) $11,676.01; furniture, fix- 
tures, machinery and dies, $5,256.15, 
making a total of $19,668.59 in assets. 
The liabilities amount to $19,371.77. 
These consist of merchandise open ac- 
count, $5,633.21; merchandise notes pay- 
able, $9,899.16; and due A. J. Williams, 
(loan), $3,839.40. 

The furniture, fixtures, machinery, 
tools and dies were mortgaged for the 
sum of $5,000, and prior to the meeting 
of creditors, the debtors had returned 
merchandise and collateral security on 
said mortgage of approximately $2,500 
cost price. The merchandise on hand 
consists chiefly of jewelry and novelties 
and was appraised at $2,500. 

In bankruptcy, under the most favor- 
able conditions, and assuming that the 
merchandise delivered would be forced 
back into the estate, the creditors’ com- 
mittee were advised that creditors 
would not receive over 15 per cent, and 
if extensive litigation developed, it is 
probable that the estate would not pay 
over 5 per cent. 

The proposed settlement is payable in 
20 per cent in cash upon consummation 
of the settlement, and four notes, each 
for 5 per cent, due April 15, 1928, July 
15, 1928 and Jan. 15, 1929. The said 
notes are to be indorsed individually by 
Arthur J. Williams, Clarence J. Wil- 
liams and Mary E. Williams. 

The notes and cash covering the set- 
tlement will be deposited with the com- 
mittee, with the express provision, how- 
ever, that they shall not be distributed 
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until the settlement has been accepted 
by the creditors. A. J. Williams has 
agreed to waive his claims, providing 
the settlement is effected. In bankruptcy, 
it is believed that he would participate 
on the same basis as other creditors. 
Claud Swanson, of the J. R. Wood & 
Sons, E. S. Tishman, of R. Wallace & 
Sons Mfg., and Arthur Tuttle of Slade, 
Tenney & Weadley, constitute the credi- 
tors’ committee, and Rosenberg, Braude 
& Zimmerman and Goldman, Allshouse & 
Healy, are attorneys for the committee. 








New Clock for Chicago 





Elgin National Watch Co. Presents Twenty- 
foot Timepiece to Chicago Jewelers’ 
Association 


CuHIcaGo, ILL., Oct. 21—A_ bracket 
clock, 20 feet high, with four illuminated 
dials, six feet in diameter, is soon to be 
hung at the Wacker drive and Wabash 
Ave. corner of the Pure Oil building, 30 
feet above ground. The clock, valued at 
$50,000, is the gift of the Elgin National 
Watch Company to the Chicago Jewel- 
ers’ Association. The dials will be visible 
for many blocks along Wacker drive 
on the west, East South Water St. and 
the Michigan Avenue bridge on the 
east, the section across the Chicago 
River on the north, and along Wabash 
Ave. on the south. 

The farthest corner of the clock will 
extend six feet from the building. The 
supporting member and housing will be 
of highly ornamented bronze, and atop 
the housing will stand a figure of Father 
Time, five and one half feet high. Fig- 
ures of four American eagles with out- 
stretched wings in semi-relief, will or- 
nament the top corners of the piece. 

Huge dials of translucent glass will 
afford easy visibility at night. Ruby 
lights at the perifery of the dial will 
flash the minutes, while the quarter 
hours will be recorded by the flash of 
white lights. The base and roof of the 
housing also will be of translucent glass 
allowing the light within the case to 
shine upon the street below and illumi- 
nate the figure above. 

To assure perfect time the new clock 
will be synchronized with the Reifler 
clock of the Elgin National Watch Co. 
in Elgin. Correct time will be flashed 
over a private wire every minute, and 
will be carried by impulse to the bracket 
clock from the master clock of the Elgin 
company in the basement of the build- 
ing. 

Work preliminary to the hanging of 
the new clock is now in progress. As- 
sembly started last week and completion 
is expected by the first of November. 
The clock mechanism is being con- 
structed by the Seth Thomas Clock Co., 
and will be operated by weights. The 
bronze housing has been designed and 
will be erected by The Gorham Co. 








A building is being erected at Morris- 
town, Tenn., to be occupied by J. C. 
Penny Co., and Carl Cameron, jeweler. 
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Patent Litigation 





W. G. Clark & Co. Start Actions to Defend 
Patent on Pocket Cigar Lighter 


A series of suits in equity have been 
instituted in the United States District 
Court, New York, by W. G. Clark & Co., 
of Massachusetts, against several con- 
cerns charged with infringing an inven- 
tion on a pocket cigar lighter. All of 
the actions make practically the same 
allegations and ask for an accounting 
and damages as well as a preliminary 
and permanent injunction. 

The defendants named in the actions 
brought by the Clark concern include: 
The M. S. Rodenberg Co., of Rhode Is- 
land, with an office at 366 Fifth Ave., 
New York; the Amsco Products Co., Inc., 
the W. W. Harrison Co., and the Match- 
less Utilities Co., the latter three of New 
York. The only answer to these suits 
was filed last Friday by the Amsco 
Products, Inc. In the bill of complaint 
this defendant is designated as the 
Amsco Products Co., Inc. 

The complaint in each action charges 
infringement of letters patent No. 1,- 
594,047, claimed to be owned by the 
plaintiff concern. The Clark concern 
maintains that on March 23, 1926, Ed- 
ward Foster Clark filed with the United 
States Patent Office an application for 
letters patent covering an invention and 
improvements on a pocket cigar lighter. 
When letters patent 1,594,047 were is- 
sued to Mr. Clark, it is maintained they 
were assigned to W. G. Clark & Co., 
Inc. The complaint alleges that since 
July 27, 1926, the date on which the let- 
ters patent were issued, the defendants 
have made and sold cigar lighters em- 
bodying improvements described in the 
letters patent involved. 

The Rodenberg concern, it is charged, 
made these alleged infringing lighters 
under the names of the “Aristocrat” and 
the “Mastercraft”; the Amsco Products, 
Inc., as the “Wales”; the W. W. Harri- 
son Co., as the “Marathon” and the 
Matchless Utilities as the “Rexlite.” 

The making and selling of these light- 
ers, it is claimed, was done without the 
permission of the plaintiffs, and despite 
the fact that the defendants had been 
notified of the alleged infringement, 
they, nevertheless, refused to discon- 
tinue, it is alleged. 

The plaintiff expresses the belief that 
the defendants have realized substantial 
profits and advantages from these al- 
leged infringing acts, but the extent of 
these profits is unknown. The com- 
plainants, therefore, pray for an ac- 
counting and the payment to the Clark 
concern of all gains, profits and advan- 
tages and a sum equal to three times the 
damages the plaintiffs have sustained. 
They also ask for costs and disburse- 
ments incurred in these suits and for 
permanent injunctions restraining the 
defendants, also a preliminary injunc- 
tion pending these actions. 

The Amsco Products, Inc., the only de- 
fendant to file an answer up to the time 
THE JEWELERS’ CIRCULAR went to press 
makes a general denial of all the allega- 
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tions set forth in the complaint. This 
defendant admits manufacturing and 
selling cigar lighters known as “Wales” 
but denies that they embody the alleged 
improvements described in the letters 
patent involved or that they are an in- 
fringement. 


It is further maintained in this answer 
that Edward F. Clark is the original in- 
ventor of the alleged improvements in 
litigation and that letters patent 1,594,- 
047 fail to show any invention. In view 
of the prior state of the art, the answer 
contends, the invention is not patentable 
and the letters patent involved are void 
and invalid. The answer concludes by 
praying for a dismissal of the bill of 
complaint with costs. 

The Rodenberg concern has filed a 
motion to dismiss the action for lack 
of jurisdiction on the ground it is a cor- 
poration of Massachusetts and cannot 
be sued in the New York District as 
a New York concern. This motion was 
referred last Saturday to William Parkin 
as special master to determine and re- 
port to the United States District Court. 








Receiver for John T. Mauran Mfg. 
Co., Providence, R. I., Submits 
Final Report 


PROVIDENCE, R. I., Oct. 22.—The final 
report of Clarence W. Scott, as receiver 
for the John T. Mauran Mfg. Co., manu- 
facturing jewelers and importers of 
watches for many years at 91 Peck St., 
this city, which has been in receivership 
since Aug. 10, 1925, was allowed by 
Presiding Justice Willard B. Tanner in 
Superior Court last week. 


A decree was entered allowing the 
Master in Chancery a fee of $50; an ad- 
ditional and final allowance of $1,000 
for the receiver and an additional and 
final allowance of $500 to counsel; and 
a second and final dividend was ordered 
paid to creditors of record from an un- 
expended balance of $9,953.40. 


The receiver’s report showed re- 
ceipts of $33,373.09 and the disburse- 
ments including a 22 per cent dividend 
totaling $23,419.69. There was a cash 
balance on hand of $9,953.40, which will 
probably make possible a second divi- 
dend of 8 or 9 per cent, making total 
payment of 30 to 33 per cent. 


When the receiver’s first report was 
filed as of April 13, 1927 the assets were 
given as amounting to $31,225.72 includ- 
ing cash on hand of $26,027.63; accounts 
receivable, estimated as good, of $4- 
998.09; inventory, $200, besides which 
there were old accounts receivable but 
considered doubtful amounting to $10,- 
173.90. The liabilities, consisting of 
creditors’ claims amounting to $70,- 
296.63 allowed by the Master in Chan- 
cery. 

In his final report, the receiver lists 
the assets as, cash balance on hand, $26,- 
027.63; collected on good accounts, 
$4,998.09; collected on accounts doubt- 
ful. $1.575.39; from sale of balance of 
doubtful accounts at public auction, $80; 
from sale of merchandise $358.64 and in- 
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terest on bank balance $333.34, making 
a total of $33,373.09. Disbursements to- 
taling $23,419.69 including the first divi- 
dent of 22 per cent to unsecured credi- 
tors amounting to $15,062.95; attorney’s 
fee on account, $2,500 and receiver’s fee 
on account of $4,000. 


The creditors’ amounts allowed by 
John Slattery as Master in Chancery 
were as follows: American Standard 
Watch Case Co., Providence, $1,446.23; 
L. J. Anshen Co., Providence, $1,044.24; 
S. O. Bigney Co., Attleboro, $46.29; 
Bliss Bros. Co., Attleboro, $57.02; 
Bogert & Hooper, Inc., New York, $10; 
Roy S. Brooks, Providence, $1,149.21; 
Diel Watch Case Co., New York, $53.05; 
The Hadley Co., Providence, $110.35; 
The Higbee Co., Cleveland, $84.64; 
Manufacturing Jewelers’ Board of 
Trade, Providence, $40; Mason Box Co., 
Attleboro Falls, $7.50; William L. Mau- 
ran, Providence, $22,623.33; National 
Bank of Commerce, Providence, $3,- 
472.34; Young Bros. Inc., $254.74 and 
City of Providence, taxes, $713. 








Reelect Officers 


Members of Twenty-four Karat Club of 
Buffalo, N. Y., Hold Annual Meeting 
and Dinner 


BUFFALO, N. Y., Oct. 21.—George J. 
Kreuz, president of the Niagara Optical 
Co., was reelected president of the 
Twenty-four Karat Club of Buffalo at 
its seventh annual meeting held in Hotel 
Lafayette Tuesday evening, and preced- 
ed by a dinner. John J. Diebold, Jeffer- 
son Ave., retailer, Andrew Weisbauer, 
of the National Jewelry Case Co., and 
Roger W. Wellington, of King & Eisele 
Co., were likewise reelected vice-presi- 
dent, treasurer and secretary, respec- 
tively. 

The constitution was amended to 
make possible the continuation in office 
of the above trio, whose terms expired 
with the annual meeting last night, and 
Fred J. Dorn was elected to the direc- 
torate as successor to Gustav A. Frisch, 
whose term also expired. 


With a view to making Twenty-four 
Karat Club membership more highly 
prized, several drastic changes were 
made in the bylaws, chief among them 
being the limitation of membership to 
those in good standing. Hereafter, mem- 
bers becoming one year in arrears in 
their dues will be automatically sus- 
pended, while those lagging two years 
in paying their obligations will be 
dropped from the roster. 

It was decided to hold meetings four 
times yearly, in January, April, July 
and October, the form of such gather- 
ings to be left to the executive commit- 
tee, it being agreed that the function of 
the club would continue to be to develop 
sociability in all branches of the trade. 

In addition to the above-named direc- 
tors, the following hold over: Jerome A. 
Scherer, H. F. Vander Voort, Jr., Albert 
Zilliox, I. Neafach, Arthur N. Weber, 
Joseph J. Max, and T. L. Terry. 
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Ural Gem Mines to Resume 





Soviet Government Grants Important Con- 
cession to New York Precious 
Stone Firm 


The announcement in the last issue 
of THE JEWELERS’ CIRCULAR that control 
of the famous gem mines of the Ural 
mountains has been granted by the 
Soviet Government to the New York 
firm for an indefinite period, was con- 
firmed later in a statement made at the 
offices of L. Heller & Son, 15 W. 47th 
St. It was this firm that received 
the concession and the statement says 
that orders have been placed for the 
latest American machinery for operat- 
ing the mines, which will be under 
American management. Shipments of 
emeralds have already reached New 
York. 

The Ural mines are enormously rich 
in emeralds and previous to the Russian 
Revolution were one of the chief sources 
of the world’s supply, but they have 
been neglected for a number of years. 
The Russian Soviet Government will 
share in the profits under the new agree- 
ment for the mining and sale of these 
gems. The emeralds from these mines 
will be cut in Russia and shipped direct- 
ly to New York. 


With the output of the famous Ural 
mines flowing into New York, America 
will become the great factor in the 
control and distribution of these precious 
stones. The output of the mines has 
heretofore reached America by way of 
Paris and London. 

Philip Fried, general manager of the 
gem concern, said that Samuel Heller, 
its president, had negotiated the trans- 
action with Soviet officials in Moscow 
about two months ago, but that public 
announcement had been withheld until 
the first shipments of emeralds could 
reach this country. He said that Mr. 
Heller had found the Soviet officials 
anxious to do business with the United 
States, to obtain American capital for 
the exploitation of the vast natural re- 
sources of Russia. 

The contract signed by Mr. Heller 
with the Russky Samotzvet, the Soviet 
State Trust, having charge of the Ural 
gem industry, as described by Mr. Fried, 
is an interesting mixture of communist 
and capitalist methods and a striking 
example of the manner in which the 
Soviet’s need of foreign capital has com- 
pelled them to compromise some of their 
Bolshevist economic ideals with capi- 
talist principles. 

Mr. Fried said that his firm agreed 
in the contract to supply American 
capital and American management for 
joint operation of the mines by the 
Soviet Government and the American 
private company. The firm also agreed 
to finance the instalment of any neces- 
sary new equipment and to send Ameri- 
can mining experts to the Urals to teach 
the Russians the latest mining methods, 
the Soviet Government to have a mini- 
mum annual payment in addition to the 
initial capital investment. 

The Soviet Government reserved to 
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itself the right to regulate production 
in the mines, especially as affecting 
labor conditions, wages, safety methods, 
ete. It agreed to mine all the emeralds 
that the American company could 
absorb, and not to mine any more than 
that quantity. This will enable the 
company to keep production on an even 
level with consumption, and keep prices 
up. 








Death of F. W. Wedgren 





Rochester, N. Y., Retail Jeweler Passes on 
After Nearly Thirty Years in the 
Jewelry Business 


ROCHESTER, N. Y., Oct. 21.—Death, 
last week, closed a career of 29 years in 
the jewelry trade for Fredolin W. Wed- 
gren, Reynolds Arcade retailer. Mr. 
Wedgren died at his-home, 165 Wetmore 
Park, Monday, Oct. 17. He was 44 years 
old. In his nearly 30 years in the jewelry 
business, Mr. Wedgren had built him- 
self a reputation among fellow trades- 
men and customers alike. He spent 
nearly his entire life in the trade. 

At the age of 15 Mr. Wedgren found 
employment with Charles Sunderlin, 
Rochester retailer, who now conducts a 
store at 350 Main St., E. Under Mr. 
Sunderlin’s tutelage he learned the 
jewelry business. Fifteen years ago he 
started out for himself. From a tiny 
shop in the Reynolds Arcade he built up 
his establishment to become of the best 
known in Rochester. 

Besides his widow, Mr. Wedgren is 
survived by two daughters, Ruth and 
Helen Wedgren of Rochester; three 
brothers, Herman of Waterville and 
Julius and Martin of New York, and a 
sister, Mrs. Mary Salzwedel of Roch- 
ester. 

Funeral services were held Thursday 
at the home and later at Holy Family 
Church. Interment was made in Holy 
Sepulchre Cemetery. Pall bearers were 
members of the order of Red Men with 
which Mr. Wedgren was affiliated. 








Career of the Late F. A. Dawson 


FAYETTEVILLE, N. C., Oct. 20.—F. A. 
Dawson, who died in the Pittman Hos- 
pital, here, on Sept. 28, was the owner 
of the Dawson Jewelry Store, and a 
highly esteemed citizen of this city. He 
had been in failing health for several 
years and was stricken with a critical 
illness, three days prior to his death. 
Although taken to the hospital at once 
and given every attention, he failed to 
rally from the attack. 

Mr. Dawson came to Fayetteville from 
Clayton in 1920 and purchased the R. H. 
Upton business. Before coming to this 
city he was in the jewelry business at 
Coats for a number of years and at Clay- 
ton for three years. He mace many 
friends here by his genial nature and 
fine character. 

He was reared as a member of the 
Friends Church, but recently transferred 
his membership to the First Presbyterian 
Church at Fayetteville. The funeral 
services were conducted from Bethesda 
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Friends, his old home church, with the 
Rev. F. Campbell Symonds, pastor of the 
First Presbyterian Church, assisted by 
Rev. A. Knight of Bethesda Church. 

Mr. Dawson was the son of the late 
J. W. Dawson of Sampson County, his 
home not being far from Dunn. He was 
44 years of age. Deceased is survived 
by his widow, formerly Miss Lola War- 
ren of Dunn, a sister, Mrs. A. T. Dixon 
of Raleigh, and four brothers, J. W., 
L. F., E. C. and T. B. Dawson, all of 
Dunn. 


Death of A. T. Maynard 











Former Boston Jeweler Passes Away in 
San Francisco, in His 82nd Year 


BosToNn, MAss., Oct. 22.—Word of the 
death of Abbott Thayer Maynard, for- 
mer Boston jeweler and member of A. 
Stowell & Co., was received here from 
San Francisco today. 

Mr. Maynard, who was 81 years of 
age, passed away at the home of his 
daughter, Mrs. George S. Garritt in San 
Francisco. In 1905 he retired from the 
firm of A. Stowell Co. and established 
his own business at 416 Boylston St., re- 
tiring in 1915. 

Mr. Maynard is survived by a son, 
Alexander P. Maynard, of Newton, a 
daughter, Mrs. Garritt, and two sisters, 
Mrs. Edward A. Church and Mrs. 
Charles A. Gandy of London, Eng. 
Burial took place in the family plot at 
Mount Auburn. 








Death of Joseph Myers 


EVANSVILLE, IND., Oct. 22.—Joseph 
Myers, 64 years old, formerly of Craw- 
fordsville, Ind., and well known to the 
jewelers of Indiana, died on Oct. 18, 
at the home of his son, Joseph 
Myers, Jr., a minister at Kansas City, 
Mo., after an illness of about three 
months. Mr. Myers was an optometrist 
at Independence, Mo., a suburb of Kan- 
sas City, and became ill last August. In 
addition to his son Mr. Myers is sur- 
vived by his widow, Mrs. Joseph Joseph- 
ine Myers; John H. Myers, a brother 
of Logansport, Ind.; Mrs. H. A. Ritchie, 
of Kokomo, Ind., and Mrs. Andrew Wim- 
mer, of Cicero, Ind., sisters. 

Mr. Myers owned and managed a 
jewelry store at Brookston, Ind., for 13 
years and was popular with the trade 
in that section. He moved to Craw- 
fordsville, Ind., in 1911, where he spe- 
cialized in optometry. He moved to 
Independence, Mo., a year ago. 

He was a member of the Indiana Op- 
tometric Association and one of the first 
of the profession ‘to be licensed in In- 
diana under the optometry registration 
law, which he was active in helping to 
obtain. 

Funeral services were held on 
Wednesday, Oct. 19, and following the 
services, the body was cremated. 








The jewelry store of Harry Richard- 
son, Ingersoll, Ont., was damaged by fire 
on Oct. 15, which partly destroyed the 
block in which it was located. 
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Stolen Jewelry Recovered 





Truck Driver Steals Trunk Containing 
Articles Valued at $7,000, but Phila- 
delphia Police Arrest Him 


PHILADELPHIA, PA., Oct. 26.—Events 
moved swiftly here in the robbery of a 
trunk containing jewelry samples valued 
at about $7,000 from Robert H. Drew, 
salesman for Park Bros. & Rogers of 
Providence. The theft occurred while 
Stanley Kaminsky, driver of an express 
truck, owned by a local hotel by which 
Kaminsky was employed, was taking 
several of Drew’s trunks from a rail- 
road station to a hotel on Chestnut St., 
where the salesman always stops on his 
visits here. Drew had five trunks and 
Kaminsky was given the checks for 
them and ordered to bring them to the 
hotel. He arrived at the hotel with only 
four of the trunks and when Drew ques- 
tioned him about the fifth, replied that 
employes in the baggage room at the 
station were unable to find the fifth one. 

Drew went to the station and was told 
that the baggage men had delivered five 
trunks to Kaminsky. The salesman then 
notified the police and John Clark, City 
Hall detective, went to Kaminsky’s home 
at 233 Bainbridge St. and questioned 
him. After some grilling, the truckman 
broke down and admitted having 
shunted the trunk from the truck before 
returning to the hotel. He was then 
taken to headquarters and after more 
questioning said the trunk was in his 
home and that some of the jewelry had 
been divided with three men who had 
aided him in the theft. He volunteered 
to take Clark and John Nolan, baggage 
man of the hotel, to his home and show 
them where he had concealed his share 
of the loot. 

Hardly had they entered his home 
when Kaminsky broke away and ran up 
the stairs. Clark and Nolan ran after 
him and Kaminsky, who had reached the 
landing, dragged a heavy trunk to the 
head of the stairs and sent it down on 
his pursuers, who barely escaped being 
crushed by a hasty retreat. Kaminsky 
in the meantime had run into a room 
and was about to jump through a win- 
dow when Clark drew his revolver and 
fired over his head. Kaminsky, although 
not hit, collapsed and fell to the floor, 
crying out he was. shot. So insistent 
was he that he had heen wounded that 
he was taken to the Pennsylvania Hos- 
pital where surgeons were unable to 
find any wound. Kaminsky still in- 
sisted he had felt a stab of pain as the 
detective fired and asked the surgeons 
to examine him for appendicitis as that 
might have caused the pain. No trace 
of that ailment was found and Kamin- 
skv gave it up. 

More swift work followed. He was 
taken before a magistrate. and held for 
the grand jury. That body being in ses- 
sion, the prisoner was taken before it. 
indicted and arraigned the following 
day, Friday, before Judge Barnett in 

uarter Sessions. He pleaded guilty 
and sentence was deferred to give the 
Police opportunity to look up his -record 
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here and in other cities. Detectives told 
the court they had some reason to be- 
lieve the prisoner one of a gang special- 
izing in trunk robberies, members of 
which obtained employment in _ hotels 
and awaited chances to steal salesmen’s 
trunks. In Kaminsky’s confession to the 
detectives he named George Grudza, 
Peter Burcim and John Cholusky as hav- 
ing shared in the plot and in the loot. 
All three were arrested and held for the 
grand jury. 

The bulk of the stolen jewelry was 
found in Kaminsky’s home and the 
police say all but a few articles of the 
remainder was found in possession of 
the other prisoners. 








Alleged Window Smasher Arrested 
in Baltimore and Held for 
the Grand Jury 


BALTIMORE, Mp., Oct. 24.—A few min- 
utes after he is alleged to have broken 
the window of the jewelry store of 
Louis Perel, 806 E. Baltimore St., a 
man who identified himself as George 
Connelly, 45 years old, of Modesta, Cal., 
was arrested here by Sergt. Charles 
Wortman, of Traffic Court. Connelly 
was arraigned before Magistrate James 
R. Cadden in Central Police Court and 
held in $2,500 bail for grand jury ac- 
tion, charged with burglary. 

The robbery happened at 1.30 a. m., 
Thursday. A motorist saw a man break 
the window and seize jewelry. The mo- 
torist drove to Traffic Court a block 
away and notified Sergeant Wortman, 
who went to the scene and arrested Con- 
nelly half a block from the jewelry 
store. Connelly was taken to the police 
station and when searched jewelry val- 
ued at $100 was found in his pockets, 
the police allege. The police say that he 
told them that he crashed the glass win- 
dow with his shoulder. 

Connelly was photographed and his 
picture and measurements were sent to 
police of other cities. 








Cases Before United States Court of 
Customs Appeals Involving Class- 
ification Under Jewelry Tariff 


WASHINGTON, D. C., Oct. 21.—Several 
cases in which the tariff classification of 
jewelry articles and similar merchan- 
dise is in issue now are awaiting final 
decision in the U. S. Court of Customs 
Appeals. The court convened early in 
October for the fall term and to date 
has heard argument in three proceed- 
ings which involve the rates of duty ap- 
plicable on imitation pearl beads, plati- 
num bracelet mounting and amber bead 
necklaces. The cases are titled as fol- 
lows: 

Nos. 2926 and 2927. United States 
v. Cartier, Inc.; Cartier, Inc. v. United 
States. Jewelry — platinum bracelet 
mounting. Argued Oct. 4 by Mr. Fred 
J. Carter for the Government and by 
Mr. Thomas M. Lane for the importer. 

No. 2942. United States v. Alex. 


.Murphy. & Co. Jewelry—imitation. pearl 
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beads. Argued Oct. 6 by Mr. Charles 
D. Lawrence for the Government and by 
Mr. J. Stuart Tompkins for the im- 
porter. 

No. 2919. United States v. Lamport 
Export Co. Bead necklaces—amber 
beads. Argued Oct. 12 by Mr. Fred J. 
Crater for the Government and by Mr. 
Allan R. Brown for the appellee. 








Wins Tax Suit 


Judge Rules Government Can Demand 
Revenue Only on Collected Funds 


Los ANGELES, CAL., Oct. 22.—The Fed- 
eral Government can collect jewelry- 
sales tax only on the amount of the 
money actually collected by a merchant, 
and not on the amount named in the 
sales contract as the purchase price, 
United States District Judge James de- 
cided in a suit brought by the Slavick 
Jewelry Co. against John P. Carter, 
former collector of internal revenue. 

In his decree Judge James ordered the 
government to return to the jewelry 
company $1,108.56. The plaintiff as- 
serted that the government had charged 
a 5 per cent tax on sales contracts of 
$72,746.80. The firm declared that it had 
collected only $49,115.55 of the sales- 
contract price. ‘ 

The decision of Judge James, should 
it be sustained on appeal, it is said, will 
result in the return of many thousands 
of dollars to jewelry firms who have 
been forced to pay a tax on amounts set 
forth in their contracts rather than on 
the amounts actually collected. 











Diamond Industry of Antwerp Looks 
for Good Business During 
October : 


WASHINGTON, D. C., Oct. 20.—Looked 
upon as a good month for diamonds, 
Antwerp dealers were anticipating good 
business in October, according to a re- 
port received by the Department of 
Commerce from David M. Key, Ameri- 
can vice-consul at Antwerp. The Ant- 
werp market was not very active during 
August and Septemker and the number 
of transactions concluded was limited, 
particularly in August, in view of the 
small number of dealers present. 

The market for semi-finished stones, 
which is usually the most important di- 
vision of the diamond trade in Antwerp 
was practically dead. The demand for 
common goods was irregular. Little 
business was done in the market for pol- 
ished stones. During August there were 
about 800 diamond cutters, unemployed 
at Antwerp, compared with about 1500 
at Amsterdam, says our vice-consul. 








Frank Bangs & Co.; who also have 
stores in Dodge City ‘and Salina, Kans., 
have purchased a third, the O. D. Shide 
jewelry store at Manhattan, Kans. D. E. 
Delclose, who has been with the Bangs 
store, will take over the management of 
the new branch. The sale of the store 
was made because of the illness of Mr. 
Shide. . , 
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MIKIMOTO PEARL 
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DIAMOND SALESMEN WANTED | 


Only Highest Type of Men 


To sell in Chicago and surrounding territory. Will have 
to make residence in Chicago. Also one to sell in New 


EDUARD VAN DAM 
475 Fifth Ave., New York 
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May Get Clue to Bandits 


Philadelphia Police Arrest Man Alleged to 
Be Acting as a “Fence” for 
Jewelry Thieves 





PHILADELPHIA, PA., Oct. 26.—Clues to 
the identity of bandits who robbed two 
jewelry salesmen in this city recently 
are believed by the police to have been 
found in the arrest of a man, who is held 
in $3,000 bail for the grand jury after 
the police had been notified by a West 
Philadelphia jeweler that the prisoner 
had attempted to sell him rings believed 
to have been part of the loot taken from 
the automobile of Aisenstein & Gordon, 
wholesale jewelers here. 

Detectives also are trying to connect 
him with the robbery of sample cases 
from the home of William Haberstadt, 
salesman for S. Kind & Sons of this city, 
whose home in Germantown was bur- 
glarized and the cases taken during his 
brief absence from home on the eve of 
a selling trip. Thus far none of the 
jewelry found on the prisoner has been 
identified positively as any of that taken 
from Haberstadt but the police say some 
of it has been identified by Aisenstein & 
Gordon as part of the samples stolen 
from their car. 

The West Philadelphia retailer be- 
came suspicious when the man offered to 
sell him 53 diamond mounted rings. En- 
gaging the man in conversation, he took 
the rings to the rear of the store, on the 
pretense of a closer examination and 
had one of his clerks telephone the de- 
tective bureau. He held him in bar- 
gaining until detectives arrived and ar- 
rested the man. 

When the man refused to tell where he 
obtained the rings, he was charged with 
their theft and arraigned before Magis- 
trate Holland, who held him for the 
grand jury. Detectives doubt if he 
had anything to do with the actual rob- 
bery, but that he was acting as “fence” 
for the robbers. 

The theft was one of the boldest in 
recent jewelry holdups. While Arthur 
Aisenstein, the salesman, had his auto 
parked in front of a customer’s store on 
West Girard Ave. with a youth on guard 
in the car, two men mounted the run- 
ning board and while one choked the 
youth, the other started the car, the 
boy being thrown out after it had gone 
a couple of blocks. Several persons near 
the store who saw the occurrence at- 
tempted pursuit but found their auto- 
mobile tires had been punctured. 








Hanover, Pa., Jewelry Salesman 
Reports Being Robbed in 
Baltimore 


BALTIMORE, Mp., Oct. 24.—Charles F. 
Yingling, a jewelry salesman of Han- 
over, Pa., reported to the police here 
Saturday that he had been robbed of a 
Sample case containing jewelry valued 
at $3,500. Police believe that Yingling 
was a victim of knock-out drops. Ar- 
riving here in his automobile Saturday 
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from Hanover Yingling met a young 
woman whom he invited to ride with 
him in his car. The couple went to 
Druid Hill Park and, according to Ying- 
ling’s story to the police, the woman in- 
vited him to eat several chocolates. 

Several hours later Yingling found 
himself alone in the automobile with his 
sample case missing. He told police 
that he remembered nothing after hav- 
ing eaten the candy. Yingling furnished 
a description of the woman to detectives 
and also described the jewelry which in- 
cluded 35 diamond mounted rings. No 
trace of the missing sample case has 
been found. 








Fifty Years in Business 





Will H. Beck Co., Sioux City, Iowa, Cele- 
brates Golden Anniversary 


S1oux City, Iowa, Oct. 20.—Five thou- 
sand residents of Iowa, Nebraska, South 
Dakota and Minnesota, have been 
awarded invitations to participate in the 
50th anniversary of the Will H. Beck 
Co., 414 Pierce St., which began last Fri- 
day and will continue this week. 

A display of a gold plate dinner ser- 
vice shown the first day was the begin- 
ning of a series of valuable exhibits in 
the store during the anniversary week. 
Special police officers were on duty daily 
guarding the treasures of craftsman- 
ship shown. Leading manufacturers and 
importers cooperated with the firm in 
arranging the displays, which the Beck 
officials believe, will make this golden 
jubilee event one of the greatest jewelry 
shows in the middle west. 

Telegrams of congratulation from all 
over the country have been pouring into 
the company offices. 








W. C. T. U. Wants Jewelers to Dis- 
continue Display and Sale of Pocket 
Flasks and Cocktail Shakers 


PHILADELPHIA, PA., Oct. 26.—Jewelers 
and stationers of this city and through- 
out the State have been again requested 
by the Women’s Christian Temperance 
Union of Pennsylvania to discontinue the 
sale or display of anything that might 
suggest a violation of the 18th amend- 
ment. The request, or rather demand, 
was contained in resolutions adopted at 
the State convention of the organization 
here and called upon all merchants to at 
once discontinue sales or displays of any 
article or ingredient intended plainly 
for use in the manufacture, or trans- 
portation of alcoholic beverages or for 
use in mixing of intoxicating drinks. 

The author of the resolution men- 
tioned specifically the displays of cock- 
tail shakers, pocket flasks, etc., she had 
seen in jewelry stores here, often in dis- 
play windows and wanted something 
done about it. One suggestion was the 
appointment of a committee to call on 
jewelers and demand the offending 
articles be put on the rubbish heap. If 
the merchant refused to heed the de- 
mand, he was to be told no member of 
the organization would purchase any 
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goods from him. In other words offend- 
ing jewelers are to be boycotted. 
Several members thought this was 
going too far and the boycott was not 
pressed, but there was a general under- 
standing that members of the W. C. T. 
U. will call informally on jewelers in 
their vicinity and attempt missionary 
work for the elimination of the cocktail 
shaker and the silver flask from their 
stocks. A similar “crusade” last year 
was not carried out and local jewelers 
do not appear to be worrying about the 
outcome of the present threatened one. 








Death of Alfred C. Slade 


PROVIDENCE, R. I., Oct. 22.—Alfred C. 
Slade, for the past 35 years associated 
with the United Wire & Supply Co. at 
Auburn, and previously at its Pawtucket 
plant, died last Monday morning at his 
home in Auburn in his 73rd year. Death 
was sudden although following a period 
of several years in which he had been in 
poor health. Funeral services were held 
Wednesday afternoon at which there 
was a large delegation present from the 
plant. Burial was at Pocasset Ceme- 
tery. 

Mr. Slade was born at Pawtucket, 
R. I., the son of Ira and Annie Slade, 
attending the public schools in that city 
and as a young man learned the machin- 
ists’ trade and for a number of years 
was associated with the Standard Ma- 
chine Co. of Pawtucket, until he went to 
the United Wire & Supply Co., where 
for many years he has held responsible 
positions. 

He is survived by his widow, one son, 
two brothers and one sister. He was 
a member of Enterprise Lodge, Inde- 
pendent Order of Odd Fellows. 








Death of F. W. Hancock 


BOZEMAN, Mont., Oct. 20.—F. W. 
Hancock, a jeweler of Bozeman, while 
taking a walk on the evening of Oct. 5, 
was struck by an automobile. One of his 
legs was broken in two places, two ribs 
were broken and he sustained internal 
injuries, which rendered him unconscious 
and from which he never recovered. He 
died the following evening. 

Mr. Hancock was the son of the late 
John M. Hancock, a pioneer of Lansing, 
Iowa, and one of its early watchmakers 
and jewelers. Mr. Hancock was born in 
Lansing, Iowa, Dec. 11, 1856, where on 
the death of his father, he succeeded to 
the business. He sold out there, 37 years 
ago, going first to Prairie du Chien, 
Wis., then to Mason City, Iowa, and 
finally came here. 

Three children, two sons and a 
daughter, all grown and married, sur- 
vive together with the widow. 








The shop of B. Ball, 139 S. Main St., 
Akron, Ohio, has been completely re- 
modelled with added floor space and 
modern equipment. In connection with 
the shop, which is the oldest in Akron, 
doing a wholesale repair and manufac- 
turing business to the trade, various 
lines have been added. 
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G-130 Orienta and Crystal Choker—$10.00 List 


Orientas merit and hold the confidence of the fine 
jewelry trade 


Leys Christie 


“To the eye identical” 
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ANNOUNCEMENT 


This will serve to inform the trade that I have moved from the offices 
of Giuseppe D'Elia, with whom I was connected for a pumber of years at 
45 West 34th Street, to the address below, carrying a very fine collection 
of loose diamonds and an attractive line of fine jewelry. 


At present, I have on hand a large stock of 5, 6, 7, 8, 9, 10 and 12 to 
the carat, which | will dispose of at a very reasonable price and on suitable 
terms. I also have a large stock of 50, 60 and 70 to the carat, a quantity of 
30 to the carat, full cut, nice white merchandise and also a number of 100 
to 150 to the carat, etc. 





LARGE VARIETY of MARQUISE and EMERALD CUTS 
Expert Service on Special ORDER Work 


arry /ister 
Wholesale Dealer 


Diamonds and ‘Fine Jewelry 
10 Dest 47th St. ~ New York City 


CHICAGO, ILLINOIS 
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Bill Board Advertising 





Kansas City Wholesalers and Retailers to 
Launch Campaign in November 


Kansas City, Mo., Oct. 22.—After a 
week of concentrated effort on the part 
of wholesalers and retailers interested in 
a billboard advertising campaign, the 
retailers of Kansas City are backing the 
campaign to the limit. 

On Wednesday, Oct. 19, every retailer 
in Kansas City, save two or three who 
had not been approached, had pledged 
himself to the advertising campaign. 
Those in charge state that the retailers 
are enthusiastic over the proposition to 
conduct a two months’ publicity cam- 
paign in Kansas City. The wholesalers 
are giving it their entire support, hav- 
ing indorsed and practically instigated 
the movement during the past two 
months. 

Each retailer and wholesaler will sub- 
scribe material support on the basis of 
the volume of business transacted. The 
campaign will begin in November and 
continue throughout December. Forty- 
four billboards will be placed at the cor- 
ners of important traffic intersections. Of 
these, 12 will be lighted. The billboards 
are to have the same slogan, “Buy Jew- 
elry—Consult Your Jeweler.” But this 
slogan is to be changed for December. 

The posters will be colorful repre- 
sentations of a wrist watch and a dia- 
mond ring. The diamond ring is to be 
shown with radiating rays of colored 
lights to represent the beauty of the 
intricate facets of the stone. Four basic 
colors will be used for the four princi- 
pal rays; in addition, there will be a 
variety of combinations of these colors 
showing the variety of tonal harmonies 
produced by the blending of the primal 
colors. 

Although all the 44 billboards, so far 
as arrangements have now gone, will be 
placed in Kansas City, many large cities 
in Missouri and Kansas are already mak- 
ing inquiries regarding the publicity 
campaign. It is not impossible that 
some of these secondary cities will ac- 
cept the idea of a local publicity cam- 
paign and, indirectly, tie up with the 
Kansas City program. Those in charge 
of the campaign state that it is probable 
that in the near future the “buy jew- 
elry” campaign may become state-wide. 

Forty-four boards will cover Kansas 
City quite thoroughly, it was concluded 
after investigating the possibilities of 
billboard advertising. 








Watchmaker Kidnapped 





Employe at Springfield, Ill., Jewelry Store 
Forced to Open Safe by Bandits Who 


Secure Gems and Money 


SPRINGFIELD, ILL, Oct. 22.—Pietro 
Merlo, 56-year-old watchmaker at the 
John W. Fee jewelry store, 218 S. Sixth 
St., was kidnapped at his home, Oct. 18, 
by a bandit who forced him to return to 
the store and open the safe from which 
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$6,000 worth of unset diamonds, three 
mounted rings valued at $375 and $200 
in cash, were taken. 

The robbery was one of the most dar- 
ing in the city’s history, Merlo being 
paraded through the streets twice with 
a gun against his side. 

After the robbery he was taken to a 
corner near the store where he was 
forced to stand nearly half an hour be- 
fore his captor released him. Merlo 
then went to the home of his employer 
who called the police. No trace of the 
bandit has been found. 








Jewelry Concerns Merged 





J. H. Mace Co. and Ryer Jewelry Co., Kansas 
City, Mo., Have Been Com- 
petitors for Years 


Kansas City, Mo., Oct. 22.—Two of 
the largest credit jewelry stores in Kan- 
sas City, the J. H. Mace Co., 1120 
Grand Ave., and the Ryer Jewelry Co., 
105 E. 12th St., were merged here last 
week. The two downtown stores have 
been competitors for years, conducting 
their stores just across the street from 
each other. The new company is to be 
known as the Mace-Ryer Jewelry Co. 
The present localities of the two stores 
will be retained for some time yet, but 
ultimately the businesses will be con- 
solidated in the Grand Ave. building 
which J. H. Mace has owned since 1924. 

Upon the consolidation of the stocks 
and working forces of the two stores, 
Mr. Mace will concentrate on the de- 
velopment: of the watch department, 
where the inspection service for 13 
trunk lines covers 22,000 miles of rail- 
road, with a traveling force inspecting 
watches of 35,000 railroad employes. 

The Mace store was started in 1911 
at 106 E. 12th St., under the name of 
the Campbell Jewelry Co. whose entire 
stock then invoiced at $3,500. Mr. Mace 
and E. P. Campbell at that time en- 
tered into a partnership which was dis- 
solved seven years later when Mr. Mace 
became sole owner, and the business 
took on his name. The work in the 
little Campbell store was divided be- 
tween the two, Mr. Campbell repairing 
watches and Mr. Mace handling sales. 
Upon Mr. Mace’s acquisition the store 
listed assets at $60,000. Mr. Mace’s 
business has grown from an _ incon- 
sequential beginning in 1911, consisting 
largely of watch repairing. 

The Ryer Jewelry Co. was established 
by L. J. Ryer and the late Fred A. Ryer, 
his brother, in 1900. It was based on 
the time payment plan which another 
brother had worked out in St. Joseph, 
Mo. After moving from 212 E. 12th 
St. to 109 E. 12th St., the Ryer Jewelry 
Co. in 1916 moved to a new store at 1123 
Grand Ave., directly across the street 
from the present Mace store. Then each 
of the two competitors who have just 
become partners, had the other’s activity 
as an incentive to develop more business. 

The 1916 Grand Ave. lease expired in 
1926 and the Ryer Jewelry Co.*moved 
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to 105 E. 12th St., where the store is 
now housed in two floors and a balcony 
in the attractive new Regent Theater 
building. 

The Mace store, after acquiring its 
present quarters, was expanded to han- 
dle not only all kinds of jewelry, silver- 
ware and optical goods, but ready-to- 
wear clothing for men and women, and 
automobile tires and batteries. 








Northern California Jewelers’ Golf 
Association Holds Tournament 
and Dinner 


SAN FRANCISCO, CAL., Oct. 22.—The 
Northern California Jewelers’ Golf As- 
sociation held a very successful golf 
tournament at the Beresford Golf and 
Country Club on Oct. 14. Thirty-two 
members played and 14 more attended 
the excellent dinner in the evening. The 
low gross was made by Earl Bothwell, 
president of the association, with a score 
of 88; W. Pyne of Lewis, Inc., San Fran- 
cisco, was the low net winner, with a 
score of 71. The first nine was won by 
R. Hirschman of San Francisco with a 
score of 43, and the second nine by C. 
C. Gross, manufacturers’ representative, 
with a score of 41. 

Earl Bothwell was toastmaster at the 
dinner and Fritz Barkan was assistant 
toastmaster. A noteworthy fact is that 
five of the jewelers playing in the tour- 
nament were from San Jose: Earl Both- 
well, W. C. Lean, William Jung, Howard 
Stackpole and M. Hirsh. 

The next tournament will take place 
in January and it is hoped that plans 
can be made for it to be played in San 
Jose. 








Miss Caroline Eberman, daughter of 
Mr. and Mrs. G. Will Eberman, 823 
W. Broad St., Bethlehem, Pa., and Wil- 
liam Miller Laughton, son of Hunter H. 
Laughton, Washington, D. C., were 
united in marriage in the Central Mora- 
vian Church, Bethlehem, at 11 o’clock 
Thursday morning, Oct. 20. Rev. C. A. 
Mellicke, pastor of the church, performed 
the ceremony, the ring service of the 
Moravian Church being used. To the 
strains of the wedding march from 
“Lohengrin,” played by Dr. Rau, the 
bride entered the northwest door of the 
church on the arm of her father, who 
gave her in marriage. The matron of 
honor was Mrs. John Sutton Fife Mc- 
Cormick, Pittsburgh, a sister of the 
bride. Hunter H. Laughton, father of 
the bridegroom, was best man. The 
ushers were Albert E. Eberman, brother 
of the bride; Arthur Cabot Cusick, Beth- 
lehem; James Downing, Luray, Va., and 
Lawrence B. Smith, Newton, Mass., 
brother-in-law of the bridegroom. A 
wedding breakfast followed the cere- 
mony, at which the immediate families 
and out-of-town guests were present. 
Mr. and Mrs. Laughton left later in the 
day on a wedding trip to Norfolk, Va., 
stopping at Baltimore and Washington. 
They will be at home at the Corbell 
Apartments, Flushing, L. I., after Dee. 1. 
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- GEMS ~ 


EmerALDs—Single stones up to twenty carats in fine 
and medium qualities. 

Rusies—Single stones up to six carats in gem, medium 
and commercial qualities. Bracelet lines of exceptional 
values and calibre for all purposes. 
Sappuires—Single stones up to fifteen carats in qual- 
ities from gem pieces to those of commercial quality. 
Bracelet layouts of merit and calibre suitable for most 





THE WASHBURN | 
MAGIC NUT 
for EAR STUDS—SCARF PINS, ete. 





Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterling 


ae) Also 
SAFETY CATCH 
Open 


For Brooches, etc. Closed 


18K.White. 18K., 14K., Large and Small Size 
Descriptive Circular on Application 

Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 
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requirements. 


CuinEsE JapE—A stock replete with Jade in carvings, 
also oval and navette shape stones suitable for rings, 
scarf pins, brooch, link and bracelet sets, and necklaces 
in qualities ranging from commercial to gem. 


( Star Sappuires AND Star Rusies~ Single stones for \ 
) rings and brooches and sets for links and studs. 
Sem1 Precious Stonss—Aquamarines, Tourmalines, ae, 











CatsEvEs—Exceptional gem stones. 
, Opals, Black Opals, Morganites, Topaz, Olivines, 
Amethysts and other gems in this category in a varied 
assortment of sizes and shapes. ‘ 








CEYLON GEMS 


All kinds of Ceylon Gems such as Star 
Sapphires, Star Rubies, Blue Sapphires, 
Rubies, Catseyes, Alexandrites and other 
semi-precious stones in stock. 


Cables “GENUINE” 


P. A. Keerthiratna & Bros. 
85 Chatham Street 
P. O. Box 294 Colombo, Ceylon 


| AMERICAN GEM @& Peart Co. 

Miners + Cutters +» Importers 

Six West 48TH STREET 
New York 
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Medical 
Ophthalmology 





By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 





Speed is our motto! 
We fill seventy per cent of our orders the same day we 
receive them. All kinds of stones always carried in stock. 
Send your stone orders to us and be certain of service. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN & CO., inc. 


Price, $5.00 


Optical Journal and Review 
11 John St., New York 
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J. & H. BERGE 222222 S*20 
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THE JEWELERS’ CIRCULAR 


“Safety Fund” Being Wound Up 





Why the Insurance Department of New York Was Asked to 
Liquidate the Jewelers’ Insurance Organization— 
Statements by President Monroe and Deputy 
Superintendent Fowler 


The announcement in the last issue of 
THE JEWELERS’ CIRCULAR to the effect 
that the Jewelers’ Safety Fund Society 
was no more, and that it has been placed 
in the hands of the New York Insurance 
Department for liquidation and that its 
policies have been cancelled as of Oct. 
19, proved sad news to members of the 
jewelry trade all over the country. Uni- 
versal expressions of regret were heard 
from various cities in which it had mem- 
bers and even non-members who felt 
that for years this organization had 
performed a function in the jewelry 
trade in stabilizing insurance rates, help- 
ing to keep up the morale of the trade 
and, in connection with its affiliation 
with the Jewelers’ Protective Union, 
helped to put the fear of God in the 
minds of the crooks. ‘The reasons for the 
dissolution of the organization were pub- 
lished in full, last week, and are also 
explained fully in the statement made 
by President R. G. Monroe, appended 
herewith. 


To the Members of the Jewelers’ Safety 
Fund Society: 


“The passing of the Jewelers’ Safety 
Fund Society is a matter of great im- 
port not only to its own members but 
to the trade at large. During the 43 
years of its existence its value to the 
jewelry trade has been unquestioned. 
For the time being at least the trade 
is entirely dependent on Lloyd’s and 
the conference companies whose policies 
are not subject to public regulation in 
respect to rates or policy conditions. 

“For many years the Society fur- 
nished the only available means for 
pooling the risks incident to the mer- 
chandising of salesmen’s stock. When 
London Lloyd’s entered this field, mem- 
bership and insurance in the Society 
constituted a hallmark and assured the 
Society’s members preferential treat- 
ment on the part of Lloyd’s. 

“The policy of previous Boards of 
Directors was to return annually to 
policy holders all surplus, thereby pro- 
viding a low cost of insurance but leav- 
ing no reserve for shock losses. Nearly 
six million dollars has thus been re- 
turned to members as surplus since 1884. 
While crime conditions previous to 1924 
were quite different from those that fol- 
lowed, it may be noted that had even 
10 per cent of the premiums returned 
been retained by the Society and inter- 
est bearing script issued therefor, all 
losses could have been readily met and 
a comfortable surplus would have re- 
mained. Ln see ce 

“When the crime situation became 
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acute in 1924 and 1925 additional de- 
posits were required to meet the ad- 
vanced cost of furnishing the protection. 
In 1926 crime activities subsided some- 
what and the average cost of the three 
years—1924, 1925 and 1926—was not 
burdensome. Those of the members who 
paid their full share toward the Safety 
Guaranty Fund and continued their in- 
surance with the Society will find upon 
final accounting that there is a return 
due them and that their insurance cost 
over the past four or five years has 
actually been moderate despite the ab- 
normal increase and amount of jewelry 
thefts. Before leaving this phase of the 
matter I wish to state my firm convic- 
tion that a very large percentage of 
losses in our industry could be avoided 
if salesmen would regard more serious- 
ly their responsibility for the large 
values in their custody, and take all 
possible precaution in the care of their 
stock. Under the crime conditions which 
exist today salesmen must constantly 
be on guard against clever, reckless 
criminals. 

“About two years ago it became ap- 
parent to the Board of Directors that 
the procedure and internal administra- 
tion had become obsolete and it was 
necessary, in order to render adequate 
service to the trade, to enlarge the func- 
tions of the Society and to modernize its 
methods. This was accomplished but 
not without friction coming from part 
of the trade who, whatever their mo- 
tives may have been, did not grasp the 
serious consequences to the trade in its 
insurance relations which this lack of 
cooperation threatened. 

“The abnormally large losses of 1925 
gave the Society a setback which under 
conditions prevailing in the insurance 
market was very difficult to overcome. 
Some members, not realizing that in the 
long run it would be far more expensive 
for them to play into the hands of the 
Society’s commercial competitors, were 
enticed away by rate concessions and 


‘other commercial insurance practices. 


“This 1925 experience drained the 
Society’s resources to such an extent 
that our block policy business was 
undertaken with a somewhat inadequate 
capital, but in view of its historical 
background the Society’s Directors felt 
justified in expecting the wholehearted 
cooperation of the trade in its effort to 
provide responsible houses with block 
insurance at cost price. This coopera- 
tion, however, was not forthcoming from 
the leaders of the industry except in a 


- few cases, and it is-this‘lack of support 
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vented the Society from attaining its 
expected strength. Some of the com- 
mercial companies, recognizing the 
potential competition of the Society, in 
many instances under-quoted rates, 
when they found it expedient to do so. 

“More than $268,000 of premium in- 
come, lost to the Society since Jan. 1, 
can be directly traced, and had this 
amount of business been placed with the 
Society its liquidation would not now 
have been necessary. In many cases the 
business was lost because of a small 
difference in price. 

“The Society did not ask for support 
as capitalists but as participants in a 
mutual pool for the underwriting of the 
common hazards of the trade. Its 
liquidation now leaves an open field to 
the commercial insurance monopoly. 

“The decision to liquidate the Society 
came about as a result of two important 
circumstances: 

“One: Losses which occurred in 
September, for which the Society prob- 
ably is liable, foreshadowed that an 
assessment would have to be levied, and 
the experience since Jan. 1 did not in- 
dicate that we could assume that these 
recent losses would be absorbed by cur- 
rent earnings within a short enough 
time to avoid the assessment possi- 
bility. 

“Two: Without the hearty support 
of the trade the endeavor of the Society 
to maintain an open competitive market 
for jewelry insurance would be doomed 
to failure in any event. | 

“To ascertain the sentiment of the 
leaders of the industry, a meeting was 
held in New York on Oct. 3, 1927. The 
meaning and importance to the trade 
of the Jewelers’ Safety Fund Society 
were fully explained and a plan of 
financing was suggested which would 
remove the need of assessment at this 
time. Although a real effort was made, 
the result was negative, and the direc- 
tors of the Society were convinced that 
further continuance would mean the 
assumption of unjustifiable risks. At a 
meeting of the Board, held on Friday, 
Oct. 7, 1927, it was voted to present the 
situation to the State Insurance Depart- 
ment with a view to immediate liquida- 
tion. The department at once made an 
official examination and_ ascertained 
that, owing to recent losses, a substan- 
tial deficit existed. Thereupon the de- 
partment obtained a court order to take 
charge of the Society’s property and 
liquidate its business. 

The former directors of the Society 
are convinced that the measures which 
have been taken represent under the 
circumstances the maximum proteetion 
of the members’ interests. Acting under 
the provisions of the New York Insur- 
ance Law, the Insurance Department 
has made an enviable record for ef- 
ficiency and economic administratien of 
liquidation proceedings. C. C. Fowler, 
the liquidator in charge, is an able and 
experienced insurance expert; therefore, 
full cooperation with him by members 
is strongly recommended. 


““< "The insurance’ press “has~ attributed 


from the important houses which pre- the defeat of the Society to rate cutting. 
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IMPORTERS 


EVERY JEWELER 


NEEDS THIS BOOK 


“POSITIVE SALESMANSHIP” 


A Loose-leaf Pocket Manual, Will Help You to Solve 
Such of Your Problems as These: 


Hoy can I erase from the minds of our salespeople the idea that 
‘*business is quiet’’? 

Why are Mr. J and Mr. B and Mr. C falling down? 

How can I keep our help interested and enthused? 


There are solutions for thirty other problems. 


WRITTEN BY A JEWELER 
who has devoted much of his life to a study of such problems, 
this little book can be worth to both wholesaler and retailer 
thousands of times its cost. 
The price of the book is $1.00. We suggest that you order one 
copy at first and fully satisfy yourself 
as to its merit. Your money will be 


refunded if the book fails to meet your 
hearty approval. If, on the other hand, 
you wish copies for your salesmen (as 
we feel sure you will) you may have 
such additional copies, in lots of a dozen 
or more, at 75c. each. 
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Sales, 








E. E. OLIVER CoO., 
4101 Minnesota Ave., 5 
St. Louis, Mo. 

Send me a copy of ‘‘POSITIVE SALESMANSHIP”’’, for which I 
enclose $1.00. 
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Jerome Richheimer 
20 West 47th St. 


New York 


Announces 
























that he has just purchased from the Estate of 
Louis J. Schoolhouse, the entire stock of marquise, 
emerald cuts and other fancy shaped diamonds, and 
will continue the business formerly conducted by 
Mr. Schoolhouse in conjunction with his already estab- 
lished business of specializing in emeralds, sapphires, 
star sapphires and other rare gems. 
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We have not indulged in this practice, 
and those who make this assertion do 
not know the facts. 

“In conclusion, on my own behalf and 
for the directors, I desire to express 
sincere appreciation to those firms and 
individuals who have joined in our 
honest effort to perform a difficult but 
very important task for the trade. 

“Very truly yours, 
“R. G. MONROE.” 





Since the Safety Fund Society was 
organized in 1884 it has only had five 
presidents, including Henry Hayes, of 
the old firm of Wheeler, Parsons & 
Hayes, and later of the Brooklyn Watch 
Case Co.; James A. Aikin, of Aikin & 
Lambert; William T. Gough, of Carter, 
Gough & Co.; Harry Durand, of Durand 
& Co., and the present incumbent, Rol- 
land G. Monroe. After the Society was 
organized, the late Ira Goddard who was 
secretary and treasurer of the Jewelers 
Protective Union, which was formed in 
1878, was selected to occupy the same 
office in the Safety Fund Society. Fred L. 
Goddard, his son, was appointed assist- 
ant secretary and treasurer in 1905. In 
1916 Ira Goddard retired from office and 
was succeeded by his son, Fred L. God- 
dard, and the former was then made 
honorary secretary and treasurer. Fred 
L. Goddard remained as secretary-treas- 
urer until Nov. 4, 1926, when he was 
succeeded by Harwood E. Ryan. In Jan- 
uary, 1925, John B. Goddard was se- 
lected as assistant secretary-treasurer 
of both the Jewelers Protective Union 
and the Jewelers Safety Fund Society 
which offices he still holds. 





The Liquidation Proceedings 


As reported last week, the organization 
at the time it was turned over to the 
Insurance Department had admitted as- 
sets of $464,738.20 and the liabilities, as 
reckoned by the Insurance Department, 
then were $671,642.06, leaving a deficit 
of $206,903.86. ‘This does not take into 
account, of course, $125,000 due to the 
company from insurance groups in En- 
gland and other sections which have not 
complied with the New York Insurance 
Law, of which the Insurance Department 
could not take cognizance. This may 
swell the assets and decrease the lia- 
bilities. However, the liabilities of the 
company were increased by losses which 
occurred while the proceedings of disso- 
lution were pending, among these the 
very heavy loss of Henry Freund & 
Bro., with the robbery of the baggage 
master’s office at San Diego, Cal. 

As previously noted, the affairs of the 
organization are now in charge of the 
Liquidation Bureau of the Insurance De- 
partment of New York, whose staff is 
working on the affairs of the Safety 
Fund and who expect generally to have 
matters straightened out within the next 
three months, although the technical 
winding up of the organization may take 
very much longer. All those who have 
claims against the Jewelers’ Safety Fund 
Society are required to present the same 
in writing, duly verified under oath to 
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Mr. Fowler at his office, 110 William St., 
Manhattan, New York City, on or before 
Dec. 1, and until these claims are passed 
on, the exact liabilities of the organiza- 
tion will not be definitely known. The 
claims of the members for losses which 
had already been passed by the directors 
of the Safety Fund will probably be 
approved pro forma by the Insurance 
Department and paid. Other claims that 
are not acted on or not approved, as well 
as those which occurred since the pro- 
ceeding will have to be taken up with 
the Insurance Department for approval. 


It is believed both in the trade and by. 


the Insurance Department that all 
claims against the Society will be paid 
because this being am assessment or- 
ganization, the members will be assessed 
pro rata for the deficit. 

All policies of the organization were 
cancelled as of Oct. 19, and some of the 
members feel that they have claims for 
the difference in premium between the 
amount paid for and the time which had 
actually run before cancellation. How- 
ever, it is understood that the courts have 
decided against any claims on premiums 
of this kind in an assessment organiza- 
tion which is on a different basis from 
a commercial organization. As a matter 
of fact, this makes no real difference be- 
cause even if paid, the amount of the 
premiums for the cancelled time would 
have to be assessed against the very 
members to whom it would be allotted. 
In other words, if they get this, the 
amount which they would put in one 
pocket would be taken out of another, as 
the liability incurred to them would be 
assessed against them. In addition to 
the claims for losses which will have to 
be determined by the Insurance Depart- 
ment, there are also some technical ques- 
tions on those which relate to the pro- 
rating of the guarantee fund that was 
paid by some of the older members. This 
may take a little time in their final ad- 
justment. 


STATEMENT BY DEPUTY SUPERINTEND- 
ENT FOWLER OF THE INSURANCE 
DEPARTMENT 


In an interview with Clarence C. 
Fowler, Special Deputy Superintendent 
of Insurance in charge of the liquidation 
of the Jewelers’ Safety Fund Society, 
Mr. Fowler was asked whether he had 
ever before liquidated a company similar 
to the Jewelers’ Safety Fund Society. 
In response, he said that he had liqui- 
dated about 35 insurance companies 
since his connection with the Insurance 
Department, and believed he had as 
large an experience in liquidations and 
receivership proceedings as anyone else. 
He added that he was now liquidating 
the affairs of 12 other mutual automobile 
insurance companies, and 20 other in- 
surance companies of various kinds, the 
aggregate assets of all companies now 
under his charge being about $10,000,- 
000. He further said that the New 
York Insurance Department, since the 
Liquidation Law was adopted in 1909, 
had distributed to policyholders, cred- 
itors, members and stockholders $24,- 
484,742.95 at an expense ratio of 6.627 
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per cent of the actual amount dis- 
tributed. : 

“It seems,” he said, “that the public 
in general has only recently become 
familiar with the enormous economical 
savings that have been made by the In- 
surance Department to policyholders and 
creditors under the New York Liquida-. 
tion Law. During the last few yearg: 
the insurance trade and the daily pres 
has given ‘much ‘favorable publicity 
the results accomplished by the Depart- 
ment through liquidations and reorgan- 
izations of delinquent insurance com- 
panies. Frequent comparisons, have 
been made by the insurance press show- 
ing the advantages and savings result- 
ing from departmental liquidations over 
the old method of receiverships.” 

He added that 15 other States of the 
Union have adopted liquidation laws 
similar to the New York law, Illinois 
being the last State to adopt such a 
law. He alsd pointed out that the 
Journal. of Commerce about two years 
ago, published an editorial in which it 
recommended to the National Chamber 
of Commerce and the Merchants Associ- 
ation which were then investigating the 
great losses to merchants from commer- 
cial bankruptcy, that they might use the 
New York Liquidation Law as a model. 
for amendments to the National Bank- 
ruptcy Act, so that the National Bank- 
ruptcy Act would give to the merchants 
of the country the same administrative 
features and advantages that the New 
York Insurance Liquidation Law gives 
to the policyholders and creditors of de- 
linquent insurance companies which fail 
after doing business in New York. 

When asked what his long experi- 
ence in handling the affairs of delinquent 
insurance companies would suggest be 
done with the Jewelers’ Safety Fund 
Society, Mr. Fowler said: 

“I realize the membership of the 
Jewelers’ Safety Fund Society is made 
up of the greater number of the lead- 
ing jewelry houses of the country, all 
of which are responsible houses, and I 
intend to deal with the membership as 
business men, and the insurance depart- 
ment has been assured by many of the 
members that the entire membership 
will be responsive and ready and willing 
to assist us in closing the affairs of the 
company on a business basis and without 
delay, excessive expense, litigation or 
technicalities. 

“T have not yet had time personally 
to examine in detail every claim pre- 
sented against the Society, and there- 
fore, of course, cannot state at this time 
what the aggregate indebtedness of the 
Society will be. The examiners of the 
Insurance Department found when they 
examined the company on Oct. 10, that 
the liabilities exceeded the assets in the 
sum of $206,000. On Oct. 13, a loss was 
reported which may amount to a claim 
of so much as $50,000. Perhaps the: 
liabilities may be reduced when the; 
losses are checked up, and perhaps sal-: 
vage may be recovered after the losses: 
are paid which would produce refunds 
and reduce the liability of the policy- 
holders and members who are obligated 
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Clear as Aquamarine 
Thomas Jefferson was chosen to write The Declaration of Independence 
because he could leave the meeting and reduce all that was said and done 
into a form as clear and beautiful as Aquamarine. 


A Reprint from The Herald-Tribune. 
- 
Mr. Retailer— 


Are you aware of the fact that the 
A QUAMARINE” 


Is the best semi-precious stone that 


has been standardized within the last decade ? 


It’s up to you! 
The sale of Aquamarine Jewelry is only limited to 
the force you put behind it 


“If you'll show it, you'll sell it’’ 
Every manufacturer mounts them. 


Rings, Brooches, Pendants and Scarf Pins. 
LEWIS & HARDING 15 Maiden Lane, New York 


Aquamarine Specialists to the Manufacturer 
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to make contributions to pay losses. It 
is impossible at this time to tell what 
the debts of the Society will be. 

“The policyholders may rest assured 
that the Insurance Department will 
handle the affairs of the Society in an 
expeditious businesslike way, at a low 
expense cost to the members, and with- 
out litigation if the members will co- 
operate. 

“Red tape will be dispensed with in 
this proceeding as it has been in all 
others where satisfactory results to the 
policyholders and creditors have been 
obtained. Neither the Superintendent 
of Insurance nor myself, nor anyone 
eonnected with the Insurance Depart- 
ment can receive any fees or commis- 
sions on assets received or paid out. 
The Superintendent and myself are paid 
salaries from the General Fund of the 
State of New York, and the law pro- 
hibits us from receiving anything in 
addition to our salaries for liquidating 
delinquent or any other kind of in- 
surers. 

“In liquidating the affairs of the 
Jewelers’ Safety Fund Society or any 
other corporation, the only expenses 
that are charged to the assets are the 
expenses of the clerks who are paid 
salaries, and these salaries will be pro- 
rated according to the amount of time 
expended on the affairs of the Society, 
and only those pro rata expenses paid 
from the funds of the Society. Thus 
the Society will become one of the 34 
other companies in liquidation, and will 
pay only its pro-rata share of the ex- 
penses required to liquidate the 35 com- 
panies. In that way the expenses of 
liquidation of the Jewelers’ Safety Fund 
Society will be reduced to a minimum. 
The members and policyholders of the 
Society will reap the benefit of such 
consolidated work.” 

Mr. Fowler was asked whether the 
policyholders who had paid in premiums 
and whose policies had not run to expiry 
would be paid back their return pre- 
miums. Mr. Fowler said that as a strict 
matter of law, policyholders and mem- 
bers of a mutual company that becomes 
insolvent and unable to pay its debts 
and expenses are not entitled to a return 
of the unearned premiums. He added, 
however, that in the mathematical for- 
mula which the Insurance Department 
would apply to assess the members for 
the purpose of raising funds sufficient 
to make up the deficit between the 
assets and the liabilities and expenses, 
the inequalities resulting from the law 
prohibiting the return of unearned pre- 
miums would be equalized in the assess- 
ment. 

Mr. Fowler further said that the first 
thing he intended to do was to work out 
the accounts of the members who had 
made deposits and contributed to the 
‘guarantee safety fund” for the pay- 
ment of losses. First the accounts for 
the years 1924, 1925 and 1926 would be 
worked out, and the relative credits to 
and charges against the members re- 
spectively would be determined. When 
that was done and all of the outstand- 
ing losses were determined by him, the 
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superintendent would file with the 
Supreme Court a report showing the 
account of each member, which he was 
sure would be equitable and fair to 
every member. 


THE JEWELERS’ PROTECTIVE UNION Not 
AFFECTED 


The Jewelers’ Protective Union, which, 
in a way, was closely allied with the 
Jewelers’ Safety Fund Society, but which 
was an entirely separate and distinct 
organization, is in no way affected by the 
proceedings of the Insurance Department 
taken to wind up the Safety Fund So- 
ciety. The Jewelers’ Protective Union 
is not an insurance organization but is 
a protective organization, pure and sim- 
ple. For many years, its work has been 
closely allied with that of the Jewelers’ 
Safety Fund, and practically from the 
time of the organization until recently it 
had the same secretary as the Safety 
Fund and the same headquarters. Many 
of the directors of one organization were 
directors in the other. 

But the Jewelers’ Protective Union 
concerned .itself with the protection of 
the merchandise shipped by our manu- 
facturers, importers and _ wholesalers, 
and not the insurance thereon. And also 
the registering of the salesmen of these 
concerns. To get insurance in the Safety 
Fund, it was necessary that the sales- 
men of the firm insured be registered 
with the Jewelers’ Protective Union and 
that the insured concern be a member 
thereof. When a loss occurred, the 
Jewelers’ Protective Union immediately 
took up the case, put the Pinkerton De- 
tective Agency on it, and had the reputa- 
tion of never dropping a case as long as 
the perpetrators of the theft or loss had 
gone unwhipped of justice. The Protec- 
tive Union made rules and regulations 
for the salesmen and others who carried 
merchandise which sought to put the risk 
of transportation of such merchandise at 
a minimum. A very short time ago, the 
Safety Fund Society elected a secretary 
of its own, but his headquarters re- 
mained, up until the time of dissolution, 
at the same location as the Jewelers’ 
Protective Union, 22 W. 48th St. The 
officers of the Jewelers’ Protective Union 
are: August Oppenheimer, president; 
Leopold Stern, vice-president; Frank T. 
Sloan, second vice-president; Fred L. 
Goddard, secretary-treasurer; John B. 
Goddard, assistant secretary-treasurer. 

A third protective organization of the 
jewelry trade, which is in no way affili- 
ated with the Jewelers’ Safety Fund but 
whose name is confused with it in some 
of the newspaper reports, is the Jewelers’ 
Security Alliance, which devotes itself 
to the protection of the stocks principal- 
ly of the retail jewelers of the country 
and which follows up robberies of its 
members by careful detective work 
through the Pinkerton National Detec- 
tive Agency. Owing to the way the story 
was handled by some of the newspapers 
of the country and short dispatches sent 
out, many retailers had an idea that the 
proceedings against the Jewelers’ Safety 
Fund in some way affected the Jewelers’ 
Security Alliance. There was no basis 
at all for any such assumption inasmuch 
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as the Jewelers’ Security Alliance is an 
entirely separate corporation. 








Chicago Police Are Searching for 
This Man 


CHIcaGo, Oct. 24.—Chicago police are 
searching for Sol Klein, wanted on a 
charge of larceny. It is alleged that 
Klein took several rings while in the em- 
ploy of the Grimm & Judae Co., manu- 
facturing jeweler, located at 31 N. State 
St. The Grimm & Judae Co. has ob- 








SOL KLEIN WHO IS WANTED BY 
CHICAGO POLICE 


tained a warrant for his arrest on a 
charge of larceny by bailee. 

Klein, is now on parole for seven or 
eight charges, most of them for passing 
worthless checks among jewelers. 

Any information regarding this per- 
son should be given to Sergt. William 
Knowles, at the Chicago Detective 
Bureau. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
a >} re 2548 58% 56 

na: 25 58 56 

a. ee 2542 58 56 

dae | ee 25% 58% 56 

a - 25% 58 56 

en. 7 ee 2548 58 56 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending Oct. 22, 1927 
The U. S. Assay Office reports: 
Gold bars exchanged for gold 


Se tl OT PEE Oe 1,329,922. 
Gold bars paid depositors.... ; 65, ia 
TORRY seid vst ccseeads Rees $1,394,994.21 


Of this the gold bars exchanged for 
gold coins are reported as follows: 


Date Exchanger 
Oct. Mears Wad Scio ki erwie ware ee $678,016.78 
wan SEER ee eee re ree 97,123.50 

ee Teeter ere eee 129,499.32 

OW Mase cee ae ds$ 94 tee keeien 297,579.77 

vs 1 SS Teme ae tert ee 56,085.36 
Oe A ks a biaisiei, O's adtipaiarecn ahs 71,617.94 


ORME, Sc uaiaia vice vig tie, bee $1,329,922.67 


PR ore ES 
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Convicted in Record Time 





Bandits Who Were Caught Soon After Holding Up and Robbing 
Gem Merchants to Be Sentenced November 8 


CHICAGO, Oct. 22.—In less than 90 
days, which is a record time for a con- 
viction in Illinois, William Ridarelli and 
Charles Carson were found guilty yes- 
terday by Judge Brothers, Chief Justice 
of the Criminal Court of Cook County, 
of the robbery of Nathan Kramer & 
Son, diamond brokers in the Capitol 
building, and the date of sentence was 
set for Nov. ‘8. 

On July 29, while Louis Kramer and 
Phillip Kramer, his uncle, a New York 
diamond merchant, were talking to 
Isadore Plax, a jewelry salesman, in the 
office of Nathan Kramer, 604 Capitol 
building, a man, later identified as Car- 
son, opened the outer door of the office. 
When Plax asked what he wanted, he 
said he wanted to buy a platinum mount- 
ing for a woman’s ring. Mr. Plax sum- 
moned Louis Kramer, who went to the 
outer office and showed Carson a tray 
of white gold mountings. Carson then 
asked for a costlier mounting, and 
Kramer procured a tray of platinum 
mountings and took them to the outer 
office. - Just then the man identified as 
Ridarelli walked in with a gun, forced 
Louis Kramer into the inner office, 
pointed a gun at Phillip Kramer and 
Plax, and told them to lie on the floor 
and be quiet. He demanded of Phillip 
Kramer that he produce his wallet of 
diamonds. At this time the wallet of 
diamonds was in the safe of Nathan 
Kramer in the inner office and the safe 
wide open. Phillip Kramer told Rida- 
relli that the diamonds were downstairs 
in the vaults, and taking Kramer’s word 
for this Ridarelli left, Carson having al- 
ready left the outer office with the tray 
of platinum mountings. 

As Ridarelli left the office, Plax kicked 
his foot through the plate glass window, 
and ran out into the hallway crying 
“Hold Up! Catch the thieves!” grabbed 
_an ice-cream can and threw it down into 
the areaway. Louis Kramer seized a gun 
and: ran after Ridarelli and Carson. At- 
tracted by the alarm Officer Sergeant 
John Martin of the detective bureau, 
standing down in the lobby of the Capi- 
tol building, stopped all elevators and 
elosed all entrances of the building. 
With gun in hand, he started up the 
stairs and had gone only a few steps, 
when he encountered Ridarelli and Car- 
son. He commanded them to throw up 
their hands, stood them against the wall, 
and searching. them, found the rings, 
which had been stolen from Kramer. 

Caught red handed, with the goods in 
their pockets, identified by three wit- 
nesses, a confession in the files of the 
Chicago Police Department. the defend- 
ants were charged with robbery with a 
gun, and the preliminary hearing set 
for the following Monday, before Judge 
Fetzer of the Municipal Court. After 
hearing the evidence, the defendants 





were held for the Grand Jury on $25,000 
bonds. 

On the following day, when Attorney 
Francis V. Healy of the firm of Gold- 
man, Allshouse & Healy, attorneys for 
the Good and Welfare Committee of the 
Chicago Jewelers’ Association, had 
started a check-up of the proceedings 
the day previous, as is customary, he 
found that William Ridarelli, had been 
liberated on a $10,000 bond. Upon ex- 
amining the proceedings further, the 
records disclosed that Judge Fetzer had 
reduced the bonds after the hearing 
from $25,000 to $10,000, unbeknown to 
the witnesses in the courtroom. 

The Pinkerton Detective Agency was 
immediately assigned to trail Ridarelli 
while a check-up of the bonds was made 
by Mr. Healy. When it was found that 
the bonds were of no value as security, 
the defendants were again apprehended, 
the bonds cancelled by Judge Fetzer, 
and on this occasion their bonds were 
set at $30,000. From that time on the 
defendants used every possible means 
to reduce the bonds, but without results. 
First appearing before Judge Brothers, 
they asked that the bonds be reduced to 
$10,000 and then requested him to 
reduce them to $7,000. Mrs. Ridarelli 
called to see Judge Brothers, and stated 
that the case was a frame-up between 
Kramer and Ridarelli, and that she had 
seen Mr. Kramer at her home prior to 
the robbery, and that her husband told 
her that the job was not legitimate. 

Judge Brothers called in First As- 
sistant State’s Attorney George Gorman, 
and requested him to investigate the 
case. With the assistance of Francis 
V. Healy and Charles Mueller, assistant 
State’s attorney, assigned to jewelry 
prosecutions, the witnesses, including 
the Kramers, were brought before the 
State’s Attorney and_ interrogated. 
Judge Brothers was then advised after 
a hearing that the defendant was plan- 
ning to raise the defense of a frame-up, 
as he had no other means of combating 
the evidence. Judge Brothers refused to 
reduce the bonds, but a few days later 
it became known that the defendant, 
through his attorney, had appeared be- 
fore Judge Otto Kerner, who tentatively 
had agreed to reduce the prisoner’s 
bonds to $7,500. 

When Assistant State’s Attorney 
Charles Mueller learned of this, he im- 
mediately appeared before Judge Kerner 
and explained the circumstances sur- 
rounding the whole case. The Judge 
then stated that he would not reduce the 
bond and the entire matter was again 
referred to Judge William B. Brothers, 
who immediately set the case for hear- 
ing for Oct. 11. 

On Oct. 11 the defendant appealed for 
a continuance, and the case was set for 
Oct. 18 but was continued to Oct. 21. 
At this time Judge Brothers refused to 
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grant any further continuance and in- 
sisted that the case proceed to trial. At 
the conclusion of the hearing, Judge 
Brothers found the defendant guilty in 
manner and form, as charged in the 
indictment, of robbery with a gun, and 
set Nov. 8 as the day of sentence. 

Considerable _ significance was at. 
tached to the case, because of the fact 
that William Ridarelli is a protegé of 
Jules. Portuguese, gangster, hi-jacker, 
and jewelry thief, who, a little over a 
year ago, held up Harry Silberfeld in 
broad daylight, escaping with loose dia- 
monds valued at approximately $450,000 
which were recovered. Ridarelli testi- 
fied that it was Jules Portuguese who 
first introduced him into the jewelry 
“racket.” 

The robbery, through a tip off, was to 
secure the wallet of Phillip Kramer, 
who had come from New York to Chi- 


cago, carrying between $60,000 and 
$75,000 worth of loose diamonds. Con- 
cerning the alleged frame-up, Judge 


Brothers asked Ridarelli while testify- 
ing, if Kramer was ever out to his house, 
and he stated he had not been there. It 
could be seen from the testimony that 
Ridarelli had been framed by his own 
gang, who failed to tell him that the 
building was guarded by detectives, and 
that Kramer did not know anything 
about the case or the alleged frame-up. 

Creditable mention should be given to 
Sergeant John Martin of the Chicago 
Detective Bureau, Assistant State’s At- 
torney Charles Mueller, who prosecuted 
the case, with the assistance of Attorney 
Francis V. Healy, representing the Good 
and Welfare committee of the Chicago 
Jewelers’ Association, and to individual 
members of the committee especially 
William Juergens, Sr., Frank Milhening, 
Albert Ellbogen and William Schloss- 
man. 

The Chicago jewelers feel that the 
new Chief Justice, William B. Brothers, 
is on the job and will grant no delays 
to criminals without excuses. 








Ottis L. Ross of the Ross Jewelry Co., 
Sioux Falls, S. D., and Mrs. Ross were 
badly injured in an automobile accident 
which occurred about 10 miles east of 
Mitchell, S. D., on Oct. 10, and were 
immediately taken to the Methodist 
hospital in Mitchell by a passing car, 
where it was announced that Mr. Ross 
was suffering from fractured ribs, in- 
juries to his head and other parts of 
his body. Mrs. Ross was said to have 
had the base of her skull fractured, in 
addition to other fractures. Two oc- 
cupants of the car which collided with 
that of Mr. Ross were killed, one of them 
dying instantly. It is reported that the 
other car swerved to avoid striking a 
pig in the road, struck the car of Mr. 
Ross and then turned over. Mr. and 
Mrs. Ross were driving to Huron, S. D., 
for the meeting of the grand chapter of 
the Order of the Eastern Star. Mr. 


Ross is a Past Grand Patron of the 
State of South Dakota, the highest office 
which a man can occupy in the state 
order. 
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August Gem Imports Increase 





Receipts of Diamonds and Pearls Ahead of July Shipments, but 
Cut Colored, Precious and Semi-Precious Stones 
Show Decrease 


WASHINGTON, D. C., Oct. 24.—A re- 
covery in importations of diamonds from 
the slump in the preceding month 
brought gem imports in August up to a 
total of $6,054,116, an increase of 
nearly 25 per cent over the July import 
valuation of $4,920,889, and a fair com- 
parison with August, 1926, imports of 
$6,630,612. Despite the gain in August 
business, the aggregate value of gem 
importations to date this year are still 
20 per cent under last year, with a total 
of $43,697,325, against $54,140,079. The 
decline must be attributed to the drop 
in imports of diamonds. During the 
first eight months of 1927 cut stones 
amounted to 292,147 carats, valued at 
$26,152,235, as compared to 1926 im- 
ports during the same period of 384,036 
carats, with a value of $35,131,874. 

Imports of diamonds cut but not set 
increased sharply in August to a value 
of $4,269,730, from $2,378,219 in the 
preceding month and compared favor- 
ably with the August, 1926, import value 
of $4,486,314. Importations of rough 
stones dropped in August to $684,170 
from $1,430,690 in July and likewise 
were small in contrast to the August 
imports last year valued at $954,956. 
Importations of rough stones, however, 
do not show so great a proportionate 
decline this year as do the cut goods. 
Imports of 145,967 carats during the 
first eight months of this year had an 
aggregate value of $6,691,279, as com- 
pared to 1926 imports during the corre- 
sponding period of 152,568 carats, val- 
ued at $8,939,463. 

All the diamond-trading countries 
contributed larger quotas to the United 
States in August than in the preceding 
month, the Netherlands, particularly, 
supplying a much larger volume of 
goods than in July. Receipts from that 


country had a value of $2,268,705, as 
compared to $838,451 in the preceding 
month. Imports from Belgium rose to 
$1,491,073 from $1,352,368. The United 
Kingdom increased its share, shipments 
received during the month from that 
country having an invoice value of 
$327,037, as compared to $47,091 in 
July. Importations from France had a 
value of $153,571, against $113,938 in 
the preceding month. Imports from Bel- 
gium only were smaller, when compared 
with imports in August last year. The 
supply from Belgium dropped off ap- 
proximately 25 per cent in value to 
$1,491,073 from $1,915,330. 

Diamond imports from all these coun- 
tries are considerably smaller so far 
this year than in 1926. During the first 
eight months of 1927 ended with 
August, imports from Belgium had a 
value of $10,636,413, as compared to 
$14,714,670 in the corresponding period 
of last year. Imports from the Nether- 
lands dropped during the same period 
from $18,218,262 to $13,610,331. It will 
be noted that imports from Amsterdam 
this year are smaller than imports from 
Armtwerp last year. The United King- 
dom and France have succeeded in hold- 
ing a greater proportion of business 
than either of the principal countries 
supplying the American market. The 
United Kingdom has furnished dia- 
monds valued at $893,599 this year, 
against $1,172,599 during the eight- 
month period last year. Imports from 
France have totaled $856,593, as com- 
pared to $891,964. 

Importations of diamonds used for in- 
dustrial purposes declined in August. 
Classified in the customs report as 
glaziers’, engravers’ and miners’ dia- 
monds, imports during the month had a 
value of $180,499, as compared to $205,- 
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530 in the preceding month and $181,- 
625 in August last year. Imports of 
such goods during the first eight months 
of 1927 were larger than last year, with 
an aggregate value of: $1,459,931, 
against $1,304,254. This increase in 
value occurred in the face of a decline 
in quantity imported from 24,393 carats 
last year to 22,894 carats this year. 


Imports of pearls increased sharply 
in August following slack business in 
July. Imports during the month had an 
aggregate value of $359;122, as com- 
pared to $197,142 in the preceding 
month and $367,589 in August last year. 
Imports in the past two or three months 
have not shown the large increase over 
last year’s trade that oceurred earlier 
in the year but the total imports: of 
pearls for the first eight months ‘of 
1927 lead 1926 imports for the same 
period by a wide margin, with an ‘aggre- 
gate value of $3,881,067, as comparéd 
to $3,183,046. ae 


Importations of pearls from France 
in August more than doubled the July 
figure, mounting to a value of $250,036 
from $117,787. Imports from the United 
Kingdom during the month rose to $87,- 
649 from $70,095 and imports from 
India and other countries also were 
larger than in the preceding month. 
Imports from the United Kingdom to 
date this year have practically doubled 
last year’s total, while imports from 
France have dropped off about 12 per 
cent. Imports of British goods during 
the first eight months of the year had 
an aggregate value of $1,972,139, as 
compared to $1,097,506 in the corre- 
sponding period of 1926. Importations 
from France had a total value of $1,- 
696,912, against $1,928,719. Imports 
from British India rose to $117,220 
from $56,682. 


An increase of 25 per cent in imports 
of imitation precious stones brought 
the August total up to $214,609 from 
$167,761 in July. This total exceeded 
August, 1926, imports by a narrow mar- 
gin and it would appear that imvorts of 
imitation goods this year will not now 
exceed last year’s trade. Imports dur- 
ing the eight-month period ended 
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August had an aggregate value of 
$1,605,769, as compared to $1,679,525 
in the corresponding period of 1926. 

August importations of cut colored 
goods of precious and semi-precious 
varieties showed a sudden drop from 
July. The extent of this decrease was 
approximately 35 per cent. August im- 
ports had an aggregate value of $332,- 
159, as compared to $522,762 in July 
and $424,233 in August last year. Im- 
port trade in colored gems now leads 
last year only by a very narrow margin. 
Imports during the eight-month period 
this year were valued at $3,761,916, as 
compared to $3,702,921 in the same 
period of 1926. 

Imports of precious gems in the 
rough, exclusive of diamonds, were 
smaller than usual in August, having a 
value of only $13,827, as compared to 
$18,785 in the preceding month and $17,- 
590 in August last year. Imports dur- 
ing the first eight months of the current 
year had an aggregate value of $145,128, 
against $198,996 in the eight-month 
period last year. 

Imports of precious and semi-precious 
stones, pearls and imitations in August 
and in the first eight months of 1927, 
together with imports in the comparable 
periods of last year, are shown in detail 
on page 81. 


Thieves Get Grips 











Carelessness of Railroad Porter Causes 
Heavy Loss to New York Watch House 
While Representative Is in 


Portland, Me. 


Boston, Mass., Oct. 24.—Loss by 
theft of nearly $5,000 worth of watches 
was reported to the police of Portland, 
Me., Oct. 20, by George M. Kite, New 
York, president and salesman of a 
jewelry house there. He said he had 
intrusted his two valises, one with per- 
sonal effects, and the other containing 
the watches, to a porter at Union Sta- 
tion, while he went to check a larger 
grip. Two men are believed to have 
trailed Kite from the hotel and to have 
taken advantage of the porter’s inat- 
tention, when the latter left the bags in 

a corner. 





George M. Kite, president of the Ed- 
ward C. Smith Co., Inc., 14 Maiden 
Lane, New York, returned to his office 
several days ago after losing two 
satchels, one of which contained watches 
worth less than $5,000. The theft oc- 
curred in Portland, Me., on Thursday 
afternoon just as Mr. Kite was about 
to board a train for Concord, N. H. 

About 3:40 P. M., on Thursday, Mr. 
Kite boarded a trolley car which took 
him to the railroad station. There he 
engaged a “red cap” porter and in- 
trusted to him two grips, one of which 
contained watches and the other a small 
amount of merchandise and his persona! 
effects. Mr. Kite instructed the porter 
to take charge of these two grips and 
to watch them carefully. He left the 
porter to go to the baggage room to 
check a third bag and not more than 10 


THE JEWELERS’ CIRCULAR 


minutes later, returned. On the arrival 
of the train, Mr. Kite instructed the 
porter to place his two grips in one of 
the cars, but in a few seconds, he re- 
turned and informed Mr. Kite that the 
bags were gone. The New York man 
asked the porter whether he had fol- 
lowed out his instructions to continually 
watch the bags to which he replied he 
had not, but instead, had placed the 
grips in a restaurant near the wash- 
room while he assisted another man on 
the train. 

Mr. Kite immediately notified the 
police and a few minutes later, the 
authorities were searching for the thief 
or thieves. It is believed that Mr. Kite 
was followed from Boston. 

Later the empty grips were found in 
Lewiston, Me. 

Mr. Kite was emphatic in stating that 
his loss was less than $5,000 and not 
$12,000 as the New England newspapers 
reported. This loss, he also stated, is 
fully covered by insurance. 


Death of Isador Koplik 











New York Pawnbroker a Victim of Heart 
Failure 

A sudden heart attack proved fatal to 
Isador Koplik, of J. B. Koplik & Co., 
pawnbrokers, 101 Park Row, New York, 
who passed away last Friday at his 
home, 23 W. 73rd St. Mr. Koplik was 
apparently enjoying good health when 
he was suddenly stricken. His death 
was a shock and the cause of deep grief 
to his many friends. The funeral ser- 
vices were held last Sunday morning at 


Riverside Memorial Chapel, 76th St. 
and Amsterdam Ave., with Rabbi 
Stephen S. Wise, officiating. At the 


graveside in Macpelah Cemetery, in 
Brooklyn, Rabbi Sidney Goldstein con- 
ducted services. 

Mr. Koplik was a native son of New 
York city, having been born in the me- 
tropolis, Dec. 31, 1867. He received a 
public school education and about 45 
years ago joined his father, J. B. Koplik, 
in the jewelry business, which the lat- 
ter had established in 1860, but which in 
1876 was changed to a pawnbrokerage 
business. Since that time, Mr. Koplik 
had been associated with the firm of 
J. B. Koplik & Co., and after the death 
of his father, the business was carried 
on by Mr. Koplik and his brother, 
Charles. 

Mr. Koplik was vice-president of the 
Pawn Brokers Association of New York 
city and was also associated with the 
B. P. O. E., Lodge No. 1, the Samaritan 
Society and the Economic Club of New 
York. He was also active in charitable 
work and made many donations to the 
needy of the city. Deceased is survived 
by his widow and two sons, Daniel M. 
and Jerome S. Koplik. 








Louis J. Dorflinger, a veteran in the 
cut glass manufacturing field of North- 
eastern Pennsylvania, died suddenly last 
Sunday night at Honesdale, Pa. Mr. 
Dorflinger was 72 years old at the time 
of his death. 
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Death of Clyde Porter 


Prominent Tipton, Ind., Jeweler 
Away in His Fiftieth Year 
INDIANAPOLis, IND., Oct. 21.—Clyde 
Porter, a prominent Indiana jeweler and 
the head of Porter’s Jewelry Store, Inc., 
at Tipton, died at his home in that town 
Saturday, Oct. 15. He was 50 years of 
age at the time of his death. His jll- 
ness began last April, when a disease of 
the blood developed. Several weeks ago, 
Mr. Porter’s right leg was amputated in 
a vain attempt to check the disease. 

Mr. Porter was a native of Tipton 
County and in 1925 was elected mayor 
of Tipton. He was a member of the 
Presbyterian church and the Masonic 
and Elk lodges. 

Surviving are the widow, Mrs. Mollie 
Porter and four children: Mrs. Denver 
Bart of Indianapolis, and Clyde, Harry 
and Mary Porter, at home. A fifth 
child, a daughter, lost her life in an ac- 
cident several years ago. 





Passes 








Consular Notes 





The Bureau of Foreign and Domestic 
Commerce announces that a concern in. 
Montreal, Canada, is in the market for 
women’s watch bracelets, cheap jewelry 
and novelties. File No. 27598 covers. 
this request and further information 
will be given by the bureau at Wash- 
ington, D. C., or any of its branches if 
reference is made to this number. 

* * * 


A firm in Cairo, Egypt, is in the mar- 
ket for jewelry, especially brooches, 
wrist watches, solid gold watches and 
seal rings, according to an announce- 
ment made by the Bureau of Foreign 
and Domestic Commerce. For further 
information regarding this request, 
those interested should refer to their 
file No. 27814 and write either to the 
bureau at Washington, D. C., or any of 


its branches. 
* * * 


Silverware, tea and flat services, 
plated and sterling, is being sought by 
a firm in Cairo, Egypt, according to the 
Bureau of Foreign and Domestic Com- 
merce. File No. 27814 has been given 
to this request and further information 
will be given by the bureau at Washing- 
ton, D. C., or any of its branches if 
reference is made to this file number. 








F. E. Starnes, who has conducted a 
jewelry store in Albemarle, N. C., for 
30 years, heads the new organization to 
be known as the Starnes Jewelry Stores, 
composed of the already established jew- 
elry stores in Albemarle, Salisbury, Con- 
cord and Lexington. The consolidation 
of these four jewelry stores into one 
business makes it the largest in the field 
in North Carolina. The main office will 
be located in Albemarle, with F. E. 
Starnes as president and general man- 
ager and Mrs. Starnes as executive sec- 
retary. The managers of the four stores: 
in this chain all started out in Albemarle.. 
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Concerning Old English Silver 





Some Interesting Facts as to the Introduction of Tea and Coffee 
Pots into England 


By Percy B. Prior 


HE ravages of strife and the few years 
Tet Oliver Cromwell’s 

closed, all expansion of capital in Eng- 
land, and the manufacture of luxuries 
more or less ceased, but a new era of 
peace and plenty dawned in 1660 with 
the accession of Charles II to the throne. 
The silversmiths’ craft once again em- 
barked on a long period of great success. 

All the decorative and applied arts 
flourished. From then onward the Brit- 
ish smiths were the finest craftsmen of 
their calling in the world. They estab- 
lished originality above everything. 

The final Stuart era saw the intro- 
duction of coffee and chocolate into Eng- 
land, and the first silver coffee pots were 
made about 1670. These were tall and 
straight sided, plain or octagonal in de- 
sign, with straight spouts, and usually 
had a companion jug, with a wide lip, 
for milk. 

The earliest chocolate pots were of 
similar patterns, and had quaint little 
hinged silver knobs, to allow of the in- 
troduction of a wooden rod to stir the 
contents. Sugar for table use was kept 
in small quantities in flat locked silver 
boxes in these times. 

Silver loving cups, large covered por- 
ringers, beakers and tumbling cups, also 
square-based reeded candlesticks were 
largely used at table. Wine cisterns were 
made in silver for cooling purposes; 
similar sized trencher pattern salt cel- 
lars appeared in place of the old and 
somewhat clumsy standing one; also 
fruit baskets. Of the personal articles, 
toilet goods were first made in silver 
at this date in the form of quaint, flat 
engraved silver boxes, containing bottles 
for pomades and oils. 

Even furniture and decorations were 
often embellished with silver, such as 
wall brackets and sconces, fancy wood 
lace or Bible boxes, and even wall and 
toilet mirrors. A rare specimen of 
silver-covered wall mirror, Charles II, 
fetched at Christie’s, London, in 1913, 
several hundred pounds sterling. 

Anne’s reign (1702-1714) saw the in- 
troduction of tea, and this apparently 
unimportant happening evolved great 
business for silver craftsmen. The very 
earliest teapots were perfectly round 
bullet shaped, with a plain, straight, 
bold spout, wooden scroll handles which 
invariably had a shaped “cape” of silver. 
Today these pots, as antiques, are highly 
prized by collectors, and are incidentally 
very costly, $30 or $35 per ounce troy, 
being available “in many places.” Sugar 
basins were rare, as sugar was then a 
very expensive luxury. 

Silver caddies were made in pairs and 
kept locked up in decorative wood or 
shagreen boxes, one caddy for black tea 
and one for green. Cream jugs of this 


dictatorship 


date are fairly common even today, but 
at the same time valuable. 

The most famous craftsman, Paul 
Lamerie, flourished in London from the 
Britannia standard time till in George 
II’s reign, and the quality of all his pro- 
ductions may well be said to “stand out” 
in silver history as superb. The maker’s 
mark, “P. L.,” is absolutely magnetic to 
all hunters, dealers and connoisseurs in 
antique silver. _ 

The times of George I and George II 
(1714-1760) saw a tremendous expansion 
in the craft. In London, Edinburgh, 
Dublin, as the largest centers, as well 
as in all parts of the provinces, the trade 
flourished apace. 

Fortunately their records, makers’ 
marks, and date letters are all preserved 
today in the chronicles of the Silver- 
smiths’ Company, and the maker of a 
piece of silver, whose own mark or in- 
itials are not now traceable, must have 
been very obscure indeed. Generally 
plain lines and designs continued during 
these two reigns. 

In passing one might mention another 
celebrated silversmith, Nicholas Spri- 
mont, whose wonderfully chased and 
pierced cake baskets and sugar basins 
excel in quality and workmanship the 
productions of his contemporaries. His 
floral, leaf and foliage chasing is really 
exquisite, and he probably obtained his 
inspiration during the days he was chief 
designer at the earliest porcelain factory 
in England, at Bow. The figures of this 
particular china are celebrated for their 
floral decoration, basques, and _ back- 
ground. 

George III’s reign (1760-1820) was 
productive en masse, and in high qual- 
ity, of probably the finest silverware 
ever manufactured in England or else- 
where. The designs of such artists as 
Chippendale in furniture, and the Adam 
brothers in the decorative arts, seem 
reflected to perfection in the silver goods 
of their day. Trays and salvers bear 
the ribbon edge and claw and foot of 
the former’s fine tripod table, with the 
classic Roman, Corinthian, festoon and 
floral embellishment of Adam are faith- 
fully reproduced in the designs, and also 
the chasings of the contemporary silver- 
ware. 

Through George IV, William IV and 
early Victorian days, utility and mass 
production supplanted high art and 
ideals. Mediocrity set in, and finally bad 
designs and crude workmanship, which 
state of affairs may truly be said to 
have continued till a generation ago. 
Hundreds of thousands of ounces of Vic- 
torian silver have been auctioned for 
melting price, and sometimes for a little 


less. 
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November’s Natal Stone Is 
Pledge of Friendship” 


By Motty Pearce 


“From seas remote the topaz came, 
Found in the island of self-same name.” 


UR name for November’ stone—the 

topaz—probably comes from the 
Greek “topazios” which means “to divine, 
guess or conjecture.” A band of sailors, 
seeking adventure, found the first of 
these stones on an island named by them 
Topaz, because it was continually hidden 
by fogs, making it necessary for com- 
pass-less crews to guess its location. This 
is now the Isle of St. John in the Red 
Sea and many precious stones are still 
found there. 

More than any other stone the topaz 
has always been the gem of strong 
people. It belongs peculiarly to those 
ardent, magnetic, dramatic and dynamic 
children of Mars, born in November when 
the sun is in Scorpio. In the ancient 
schools of philosophy, which originated 
gem-lore, it was considered friendship’s 
stone and was credited with the power 
to punish perfidy. 

An illustrious example of this sup- 
posed power is found in the story of the 
theft of the magnificent topaz of Henry 
III of England. The trusted Hubert de 
Burgh stole the talisman of this 11th 
century king and gave it to the Royal 
enemy, Llewellyn. The subsequent dis- 
crediting of de Burgh is told in history, 
his treachery against the monarch’s 
friendship reacting upon himself, Henry 
III was born under Scorpio and the 
topaz was, astrologically, the gem best 
suited to him. It was virtually his life 
insurance. It was supposed to turn pale 
in the presence of poison and he de- 
pended implicitly upon it to warn of 
subtle plots against his life. 

Pliny termed the topaz the “stone of 
strength” and the old masters held that 
it preserved from drowning. 

Scorpio people seem to believe in the 
powers of their birthstone more than 
those of any other sign. Many modern 
lawyers of eminence, whose birthstone 
is the topaz, won’t go into a court room 
without this gem on their person, either 
in a ring or a watch charm. 

One of the gates of the Holy City, as 
described in Revelations, is of topaz and 
the King of Tyre wore this gem. The 
largest known cut topaz was presented 
to Pope Leo in 1902. It came from 
Brazil and weighed four pounds. 

Appropriately the chrysanthemum is 
the flower of November. The Topaz is 
the talismanic gem of Norway. The age- 
long belief in the power of this stone to 
cement friendship is still evidenced in 
the lines: 

“Firm friendship is November’s and she 
bears 


True love beneath the topaz that she 
wears.” 





*From National Jewelers Publicity Ags- 
sociation. - 
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John Kelso, of Dorrance St., 
business visitor in Boston the past week. 
Howard D. Wilcox spent several days 
the past week in New York and screed 


on business. 

Frank Kelley, representing the i 
facturing Jewelers’ Board of Trade, was 
in New York and vicinity the past week. 

Charles O. Dechau was on a business 
trip through southeastern New England 
the past week. 

Dudley Ward, of Ward & Ochs, has re- 
turned from a business trip to New York 
and Philadelphia. ' 

A patent on a belt buckle has been 
granted to Frank P. Daughaday of this 
city, formerly of Chartley, Mass. 

Alfred B. Lemon, of the E. L. Logee 
Co., was elected chairman of the Repub- 
lican City Committee on Thursday. 

Mr. and Mrs. Walter Hidden, who have 
been spending the past season at New- 
port, have returned to their home in this 
city. 

Mr. and Mrs. Paul C. Nicholson are at 
their home in this city following a sea- 
son spent at their summer home at Ferry 
Hill in Bristol... 

The Oriental Novelty Co. has opened 
a store at 41 Elmwood Ave. with lines 
of gifts, bric-a-brac, souvenirs, novelties, 
etc. 

Mrs. A. T. Wall, Jr., was elected third 
vice-president at the annual meeting last 
week of the Providence Junior Achieve- 
ment Foundation. 

Mr. and Mrs. William. H. Goodgeon, 
Westerly, have just returned from an 
automobile trip which included Virginia, 
Washington and Annapolis. 

Eugene Abbott is making his initial 
trip through the Middle West in the in- 
terests of the Rosenheim Co.. and the 
Wachenheimer Bros. of this city. 

The Oval Mfg. Co. of New York City 
has opened a branch office in the Caesar 
Misch building, corner Westminster and 
Empire Sts., this city. 

Miss Gertrude Goldstein, daughter of 
Jules P. Goldstein, has returned from an 
extended visit to friends in Cincinnati 
and Chicago. 

J. P. Benjamin, sales manager of the 
Eastern Mfg. Co., formerly the Eastern 
Jewelry Co., is making an extended 
business trip through the Middle West. 

Raymond I. Blanchard was elected 
treasurer of the’ Providence Methodist 
Union at the annual meeting held Fri- 
day evening. 

J. J. McManus has been increasing the 
facilities of his watch, clock and jewelry 
repairing department at 212 Union St., 
Room 508. 

Mr. and Mrs. William A. Viall have 
closed their country house at Saunders- 
town and opened their home in this city 
for the winter months. 

Samuel A. Baldwin, a retired’ manu- 
facturing jeweler and salesman, left last 
Thursday for Shawsheen Village, Mass., 
where he will stay -with ee dur- 

ing the winter. he 
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The Jors-McGowan Mfg. Co., Inc., is 
the style of a new concern that has re- 
cently commenced the manufacture of a 
line of bag frames and metal novelties 
at 185 Eddy St. | 

Albert L. Castritius, of Westerly, has 
been called to Minneapolis, Minn., by the 
serious condition of his mother, who was 
severely injured in an automobile acci- 
dent last week. 

The case of the Rueckert Mfg. Co., 
against F. E. Ashmun Co., which was on 
the calendar of Superior Court for a jury 
trial on Wednesday, was passed for a 
reassignment. 

Forty-five fountain pens, valued at 
$103 and $2.50 in money, were stolen by 
thieves who broke into the store of the 
R. L: James Book Co., 116 Union St., the 
other night. 

The Crescent Sales Co., 73 Dorrance 
St., is conducted by the J. A. Foster Co.— 
J. LeRoy Foster, treasurer—according to 
information filed at the city clerk’s 
office. 

Hugh V. Doolin, with Foster’s, was 
married Monday morning to Miss Julia 
E. Woodlock, who has been a member 
of the office force of the Hope Optical 
Co. for several years. 

Mr. and Mrs. Henry G. Thresher re- 
turned to their home in Pawtucket the 
past week from an automobile trip 
through New York, Canada and the 
White Mountains. 

The case of the Pawtucket Screw 
Products Co., against the Screw Machine 
Products Corp., appellant, which was on 
the Superior Court calendar for a hear- 
ing last Wednesday, was passed for a 
reassignment. 

The case of Byron E. Tuttle against 
the Rex Mfg. Co. was heard before Judge 
Rueckert in civil session of Sixth Dis- 
trict Court on Friday on disputed book 
account. Decision was given for plaintiff 
for $180.60 and costs. 

The case of Blacher Bros. against 
Carpenter & Wood, Inc., was heard in 
civil session of Sixth District Court be- 
fore Judge Rueckert on Tuesday in a 
suit for disputed book account. Decision 
was given for the plaintiffs for $112.40 
and costs. 

Harvey & Otis designed and. executed 
the handsome Past Commander’s jewel 
in solid gold and enamels, presented to 
the retiring Eminent Commander of 
Thomas Smith Webb Commandery of 
Knights Templar in this city last Friday 
evening. 

At the annual conclave of Thomas 
Smith Webb Commandery, Knights Tem- 
plar, last Friday evening, among the 
officers elected were: William F. Harley 
as Senior Warden; Master of Tactics, 


‘Newton P. Hutchison; Guards, Lester 


E. Fulford and Edward L. Weed. 

The fire department’ was called to the 
manufacturing jewelry plant of the 
Hirsch Jewelry. Co., 116 Chestnut St., 
just before 4 o’clock, Saturday after- 
noon, for a fire which started under a 
soldering bench. The flames were quick- 
ly extinguished with chemicals, and the 
damage was slight. 

Among the box holders for the concert 
by the United States Marine Band at 
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the Arcadia on Tuesday evening. for the 
benefit of the underprivileged boys’ camp 
at the Kiwanis Reservation, were Fred. 
erick Hamilton, Joseph H. Lancor, Wal. 
ter P. Misch, William M. Muncy and 
Walter S. Lederer. 

Grand, extra grand, and petit jurors 
for the November term of the United 
States District Court were drawn here 
last Friday, among them being the fol- 
lowing: Ernest F. Rueckert and George 
P. Sherman for grand jury; Stanley H. 
Lyons, Arthur L. Young and Paul B. 
Paris as petit jurors. 

A 12-team bowling league has been or- 
ganized among the employees of the 
Gorham Mfg. Co., rolling on the alleys 
at the Gorham Casino each week. At 
present the team representing the pre- 
paratory department is leading by a good 
margin in pin total, although the office 
team is tied in number of games won 
and lost. 

A verdict for $1,367.85 for services as 
salesman was awarded Albert N. Davis 
of this city against the D. & S. Co, 
manufacturing jeweler, 144 Pine St., by 
a jury in Superior Court before Judge 
Capotosto on Wednesday. The plaintiff 
sought to recover $2,612.75, alleged to be 
due him for services under an agreement 
with the concern, which is conducted by 
John Silverman and Ernest DeRobbio, 
co-partners. 

The Reynolds Co. has outgrown its 
present floor space at 7 Eddy St. and 
has taken on about 4000 square feet of 
additional space at its present location. 
The company is installing new and up- 
to-date machinery and equipment in 
addition to its present equipment for the 
manufacture of metal and rhinestone 
shoe buckles, dress and hat ornaments. 
William Reynolds recently returned from 
Paris with many new styles and ideas. 

Calvin Thurman, 17 years old, who 
claims California as his home, was sen- 
tenced to 10 years in the Rhode Island 
State Prison on Wednesday by Judge 
Hahn in Superior Court upon conviction 
of having broken a window in the store 
of Harry Kotlen, on N. Main St., on 
Aug. 29 and stole several articles of 
jewelry, watches and three revolvers. 
The following day he robbed a restau- 
rant proprietor of $19 at the point of a 
revolver and fired several shots at a 
patrolman when he was pursued. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Loeck, of 
Carson, Pirie, Scott & Co., Chicago; Mr. 
Kleinfeldt, of the Star Jewelry Co., New 
York City; Harry Bernon, of Cleveland; 
Mr. Avidan, of Lippman, Spier & Hahn, 
New York City; Mr. Heimler, of Cahn & 
Co., New York City; Mr. Birnbaum, of 
Birnbaum, Kasper Co., Los Angeles, 
Cal.; Mr. Foster, of Samstag & Hilder 
Bros., New York City, and Arthur Caro, 
of Ben Felsenthal Co., New York City. 








Sprice A. Baird, jeweler, 1747 L St. 
Washington, D. C., has filed a petition in 
the District Supreme Court, asking that 
he be adjudged a: voluntary bankrupt. 
He lists his liabilities as $3,092, and as- 
sets at $2,359. 
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J. J. Sommer of the J. J. Sommer Co. 
is on a business trip to the Pacific Coast. 

Walter Marble is sending home some 
good reports from the Pacific slope to 
the Bugbee & Niles Co. 

Edwin F. Leach has been drawn for 
jury duty at the Superior Court sitting 
at Fall River for the November term. 

Lawrence P. Keeler, H. D. Baker and 
R. Rioux were among the leaders in the 
golf tournament at the Highland Coun- 
try Club last Saturday. 

Mr. and Mrs. Harold E. Sweet and 
Mr. and Mrs. Samuel M. Stone motored 
to Deerfield, Mass., for the last week- 
end, stopping at the Deerfield Inn. 

Bliss Bros. Co. is receiving some en- 
couraging reports from William H. 
Lowe, who is calling upon the firm’s 
trade among the Pacific States. 

Mr. and Mrs. Edward L. Gowen spent 
the last week-end at Amherst where 
they attended the Ambherst-Wesleyan 
football game. 

Frank J. Nerney, of the Bay State 
Optical Co., has returned from an enjoy- 
able hunting trip in Nova Scotia, dur- 
ing which he succeeded in getting a bull 
moose. 

S. M. Holman with 137 finished sixth 
and F. C. Wilmarth with 121, ninth in 
the 150 birds single target 16 yards in 
six 25 target events at the registered 
shoot conducted by the Norton Fish and 
Game Association last Saturday. 

Mr. and Mrs. Frederick O. Driscoll 
observed their 25th wedding anniversary 
last week Saturday evening at their 
home, 47 Hazel St., receiving the felici- 
tations of their numerous friends and 
relatives. They were recipients of a 
chest of silver. 

The employes of the Thomae Co., with 
their friends, held a Hallowe’en supper 
and party last Monday evening at 
Grange Hall in Norton. Autumnal and 
Hallowe’en decorations were very much 
in evidence and Hallowe’en favors, 
games and stunts were features of the 
occasion. 

Mayor Briggs has recommended to 
the City Council consideration of the 
sale of a small tract of land between 
County and North Main Sts., to the L. 
G. Balfour Co., for the purpose of erect- 
ing a factory building to accommodate 
two new businesses that are to locate 
here. The land is owned by the city 
and held in reserve as a part of a park- 
way to be put in at some indefinite date 
when the city erects its proposed new 
City Hall on N. Main St. One of the 
new businesses will be the manufacture 
of leather goods, suit cases, traveling 
bags. etc., for the receipt of emblems 
made by the Balfour Co., but will be 
4 separate business and simply eliminate 
the purchase of such goods from some 
out-of-town establishment. 

Divided into two rival teams the 
members of the Highland Country Club 
the other day battled for a duck supper 
with George Searles, club professional, 
acting as official referee, timekeeper 
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and scorekeeper. After a session with 
the adding machine the referee decided 
that the team captained by Lon Keeler 
was the loser and the supper will be 
served at the club on Oct. 29. Among 
the members of the winning team are 
Henry H. Lewis, Howard D. Baker, 
Lloyd G. Balfour, Walter B. Ballou, 
Harry J. Moelter, Raymond Thornton, 
Joseph N. Washington, Edwin E. Hale, 
Edward H. Brown, Frank P. Reynolds, 
Charles Copeland, Thomas O’Keefe and 
R. E. MacDonald. Included with the 
losers were: Lon Keeler, William J. 
Gow, James J. Gleason, Roger H. Wil- 
son, George H. French, Raymond J. 
Rioux, Raymond L. Wells. 











The drive for funds for the 1928 Com- 
munity Chest will be commenced here on 
Nov. 3. 

The bowlers of the Jewelers’ Club have 
been enjoying their early fall workout 
the past week. 

J. Noble Shawe and Raymond Jenckes 
have been appointed to have charge of 
the bowling team of the North Attle- 
boro Rotary Club this season. 

John E. Tweedy has been drawn for 
jury duty in the criminal session of the 
Superior Court which convenes at Fall 
River the first Monday in November. 

Congressman Joseph W. Martin, Jr., 
was the speaker at the district confer- 
ence of the Knights of Pythias at Taun- 
ton last Thursday evening. 

Wallace D. Kenyon, of the Webster 
Co., was elected a vice-president of the 
Associated Industries of Massachusetts 
at the annual meeting held at Boston on 
Wednesday. 

Benjamin B. Armstrong, of this town, 
was elected Great Sachem of the Grand 
Council of Massachusetts, Improved 
Order of Red Men at the 55th annual 
session which was held at Boston last 
Thursday. 

J. Frank Mason will act as chairman 
of the coming Community Chest drive, 
this being the ninth drive that he has 
headed within the past five years, every 
one of which has proved to be successful. 

The funeral of Andrew Doran, a vet- 
eran journeyman jeweler and one of the 
leading musicians in this section, was 
held Tuesday morning in St. Mary’s 
Church. His death occurred on last 
week, Saturday, in the Sturdy Memorial 
Hospital, following an operation. He 
was born in North Attleboro 76 years 
ago and was a jeweler by trade and had 
been employed in local factories for 
more than 60 years; for a number of 
years until his last illness he had been 
associated with the H. F. Barrows Co. 
Besides a large circle of friends he 
leaves a son, a sister and two brothers. 








The B. Richmond jewelry store has 
been moved from 312 Harrison St., to 
60 Winchester St., Monroe, Mich. 
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Allentown, Pa. 


Frank T. Koons, 160 E. Hamilton St., 
entertained a party of friends over the 
week-end at his bungalow at Lake Ho- 
patcong. 

Melvyn D. Pugh, Northampton jew- 
eler and optometrist, was a guest at last 
week’s meeting of the Catasauqua Ro- 
tary Club. He extended an invitation to 
the Catasauqua Rotarians to attend the 
interborough meeting to be held in 
Northampton, Nov. 10, at which time 
Captain O’Hay will be the speaker. 

The following traveling men are call- 
ing on the trade in this locality: William 
Lo Bianco, representing John B. Babaian; 
H. S. Cubberley, Ansonia Clock Co.; 
M. Fred Hirsch, M. Fred Hirsch Co.; 
Arthur Veit, B. & L. Veit; R. B. Zelt- 
macher, J. B. Bowden & Co.; C. H. Mar- 
tens, B. A. Ballou & Co., Inc., and Rich- 
ard S. Redfield, Kohn & Co. 

Miss Agnes Morgan, formerly in the 
employ of Joseph Reninger, Northamp- 
ton St. jeweler, has opened a jewelry 
store and gift shop at 142 S. Fourth 
St., Easton, where she carries a line of 
watches, jewelry and novelties. She like- 
wise does watch and jewelry repairing, 
and specializes in the restringing of 
beads. Her establishment is_ styled 
Morgan’s Jewelry and Gift Shop. 

Local jewelers are beginning to an- 
ticipate the Christmas shopping period, 
as evidenced by their advertising in the 
newspapers. Such phrases as “Select 
Your Christmas Greeting Cards Now,” 
“Join Our Christmas Jewelry Club,” and 
“Take Advantage of Our Diamond Lay- 
Away Sale” are to be found in jewelry 
advertising almost daily. Shoppers, like- 
wise, are beginning to take jewelers at 
their word, and many are actually lay- 
ing away gifts for Christmas delivery 
right now. 











Buffalo 


G. W. Cook, Potsdam, N. Y., and W. N. 
Jewell, of W. N. Jewell & Co., Rimers- 
burg, Pa., were among the out-of-town 
retail jewelers who visited the whole- 
sale trade in Buffalo last week. 

Stock of the former Striker Bros. 
store at Grant and Ferry Sts., which 
went into receivership early last sum- 
mer, is now being sold at auction by 
Morris Goldsman, auctioneer, who pur- 
chased same from the Main Salvage Co. 
The stock was knocked down to the lat- 
ter firm when the receivers disposed of 
Striker Bros.’ assets. 


Plainville 


Mr. and Mrs. Charles E. Fisher left 
last week for an automobile trip over 
the Mohawk Trail. 

Mr. and Mrs. Leslie G. Young have 
returned from a motor trip over the 
Mohawk Trail. . 

Plans have been completed for, the an- 
nual Hallowe’en dancing party:'of The 
Whiting Club to be held on Friday eve- 
ning, Oct. 28. 
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LET “CONSUMER INTEREST’ CARRY THROUGH TO PROFITS ~ 


=. 
ul 


“Desire-to-buy,” created by ou: 
National Magazine Advertising— 


AT YOUR STORE 


























can be directed, by your local | 
newspaper advertising— 



















to your store, to your profit. 


Link up Treasure National Advertising 
with Treasure Newspaper Ads 


Treasure national advertising continues unabated. Full page 
ads. appear in the November and December issues of Vogue, 
Vanity Fair, House & Garden, House Beautiful, The New 
Yorker and the Junior League Bulletin. Pages featuring gifts 
of “Treasure” Solid Silver. Pages that are read by the sterling 
people of your community. 


The readers of these magazines will spend over $200,000,000 for 
Christmas gifts. Soon they will be making up their Christmas 
shopping lists in consultation with the advertising pages of these 
leading class periodicals—their favorite magazines. 


“Treasure” will be on the lists of the most affluent shoppers of 
your community. Where will they buy? Your newspaper ad- 
vertising should tell them—locally, at your store. 


Write today for proofs of the cuts which are available to you 
gratis, specifying the names of the patterns you desire to fea- 


ture. 


Ere ROGERS, LUNT & BOWLEN CO. 
=— Silversmiths ~~, Creators of Distinctive Tableware 
= GREENFIELD“S\, MASSACHUSETTS 


Member of the Sterling Silversmiths’ Guild of America 


Treasure 


‘Greasure’ Solid Silver 
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Editorials 





MOVEMENT 

Guaranteeing has been start- 

Watches and = ed among a number 
Watch Repairing of prominent retail 
jewelers to discontinue the practice of 
guaranteeing watches and watch re- 
pairs for a stated time. Among those 
who feel that the time has come to 
take such a stand is the President of 
the Retail Jewelers Association of 
Greater New York, who, while admit- 
ting that the practice or custom is 
an old one in the industry, insists that 
it is, nevertheless, foolish because it 
is unnecessary and costly. He takes 
the stand that a jeweler should recom- 
mend a watch as being mechanically 
perfect and in good condition, but the 
dealer should not assume responsi- 
bility for the operation of the watch 
in the future as that depends largely 
on the treatment to which it is sub- 
jected—a condition over which the 
jeweler has no control. 

This movement to discontinue the 
guaranteeing of watches and watch 
repairs strikes at a custom that is al- 
most as old as the trade itself and, no 
doubt, will meet with opposition not 
only from the public but among some 
of the older members of our industry. 
But the contention of those who pro- 
pose the reform is based on logical 
premises and to a large extent, reason 
is on their side. But opposed to them, 
is the fact that the practice now fol- 
lowed is backed by tradition, custom 
and sentiment and will also receive the 
support of those who constitutionally 
object to a change in _ business 
methods. 

The subject, however, is one of vital 
importance to the retail jeweler as it 
involves the question of an expense 
that is growing greater and greater 
and it cannot be ignored. It should be 
given the freest and broadest possible 
discussion and for this reason, THE 
JEWELERS’ CIRCULAR is glad to open 
its columns to all members of the trade 
who care to express their views upon 
it in any way. 





ITH the pro- 
. nounced de- 
Fostering velopment in taste 
Better Design of the American 
buying public of recent years, and the 
progress shown in all classes on the 
cultural side, the importance of proper 
design as a sales factor is more and 
more recognized by manufacturers of 
all products. Important as this may 
be in the ordinary lines, it is much 
more so in the so-called art indus- 


Importance of 


tries, or lines whose products have al- 
ways been considered as containing ar- 
tistic elements in the way of form and 
decoration. As a large manufacturer 
recently remarked to a group gathered 
at Atlantic City, “the buyers, today, 
not only want designs that attract, 
but they want to know that what they 
buy is right,” meaning thereby that 
the designs are artistically correct. 

While this attitude of the public has 
necessarily helped develop the art in- 
dustries in a way, it has, at the same 
time, caused a greater and greater 
demand for proper designers as well 
as art-craftsmen. It has, at the same 
time, put a greater burden on the 
designers we have, requiring of them 
not only greater ability but greater 
productivity. Training and develop- 
ment of designers is not as simple a 
proposition in this country as it is in 
Europe, and we regret to say that the 
schools of design in this country as 
a whole, have not been able to meet 
the needs and practices in industrial 
art. They will not meet them until 
their work is so associated and corre- 
lated with the industrial plants of the 
country, that the two will be working 
together in one great aim. Our in- 
structors must recognize that indus- 
trial art is a handmaiden of industry, 
and not something of itself, while the 
manufacturers on the other hand must 
realize the important part that design 
plays as a factor in the selling of their 
products, and must cooperate with 
the art schools not only by giving them 
moral support but by giving them 
actual help, advice and _ practical 
criticism. If we are to develop the 
designers whom we need, our mer- 
chants and manufacturers must do 
their share and not look upon the edu- 
cation of a designer as something 
apart from their business or outside 
of the problems of their industry. 

In a most interesting article on the 
subject by Richard F. Bach, associate 
in industrial arts of the Metropolitan 
Museum of Art, which was published 
in the Bulletin of the Museum, he says 
that the chief fault in discussions re- 
garding the present status of art in 
industry and in commerce, is that 
blame is too readily fastened upon 
one agent in a situation that involves 
several, whose combined efforts pro- 
duce the conditions complained of. 
Manufacturer, dealer, school of design 
and purchasing public are all parties 
to this lack of good design in com- 
mercial products, to day. In discuss- 
ing the duties of the various factors 
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involved and particularly those of the 
manufacturers and dealers he gays: 

“Manufacturers, dealers, and public 
alike must be brought to a keener 
realization that in the art industries 
design is the chief selling factor, the 
basis of first appeal. This is true at 
all stages in the life history of archi- 
tecture and of furnishings, clothing, 
jewelry, and every other form of in- 
dustrial art. To achieve this under- 
standing of design will require not 
only knowledge but conviction on the 
part of all concerned. 

“Thus the manufacturer should be 
willing to cooperate with schools of 
design, to serve on their directing 
boards, advising in the preparation of 
programs of study; also to aid the 
general purpose by admitting graduat- 
ing students in the semester or year 
preceding commencement, as appren- 
tices on part or full time, to his de- 
signing rooms with periodic instruc- 
tional visits to his factory, that design 
may always be visualized as un- 
hampered by the limitations of por- 
traiture and the obstacles presented 
by paper and tubes of color. 

“Again, the manufacturer should be 
willing to grant his designers time on 
pay to study their current problems 
in terms of the best sources in nature 
and in museums and libraries, to meet 


.them himself regularly in group con- 


ferences to inform them as to market 
conditions, provide them with both art 
and trade journals, and more than 
occasionally turn out objects designed 
by them, or by others, which are be- 
yond the bread-and-butter type of com- 
mercial achievements. 

“The dealer, in turn, should be 
willing to instruct his buyers and his 
salespersons as to the importance of 
design as a selling factor, profiting 
through courses offered by museums, 
schools, or individually employed ex- 
perts to obtain the necessary guidance. 
* * * The training of taste in his 
buyers and sales persons should be his 
primary concern.” 

Mr. Bach then goes on to discuss the 
duties of the schools to the public, and 
other factors, but we feel that his ad- 
vice given to manufacturers and deal- 
ers is particularly applicable to the 
jewelry trade and the suggestion and 
criticism will be taken in good part, as 
we must all realize our own short- 
comings in this regard if we are to 
remedy the trouble and get solidly on 
the road to better design. 








L. W. Jernigan, son of E. T. Jernigan, 
who for a number of years past has op- 
erated one of the leading jewelry stores 
at Clovis, N. Mex., but who has been m 
the jewelry business at Artesia for sev 
eral years, has opened a jewelry store at 
Portales. 
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A. H. Cohen & Co. of the Herald 
Watch Co., 20 W. 47th St., left Oct. 25, 
on a three weeks’ business trip to the 
West. 

Miss Gertrude Sprunck, silverware 
buyer for the Daniels & Fisher stores, 
Denver, Colo., is an out-of-town visitor 
in this city. 

Milton Raab will open a retail jewelry 
store at 14 W. Tremont Ave., the Bronx, 
about Nov. 1. Mr. Raab has been em- 
ployed for the past five years by Alex. 
Sabin & Sons, 20 E. Broadway. 


Hugo Oppenheim, of Oppenheim & 
Strauss, importers of diamonds, 20 W. 
47th St., accompanied by his son, Her- 
bert Oppenheim, sailed for the European 
diamond markets last week on a pur- 
chasing trip abroad. 


Irving W. Broder announced several 
days ago that he has resigned as secre- 
tary of the firm of Tomchin & Levinson, 
Inc., his resignation to take effect, Jan. 
1, 1928. Mr. Broder will announce his 
future plans to the trade shortly. 


Among the out-of-town visitors to 
New York recently was D. Lee Hedges 
of the Parsons-Souders Co., Clarks- 
burg, W. Va. He was recently engaged 
to take charge of the jewelry and silver- 
ware departments of this concern and 
was here on a purchasing trip. 


George Fine of Max Fine & Sons, Inc., 
diamond importers, 87 Nassau St., re- 
turned last week from the European 
diamond markets after a short trip. He 
reports diamond factories as working 
full force in Amsterdam and _ prices 
much advanced over those of the sum- 
mer months. 


Morris L. Ernst, of Greenbaum, Wolff 
& Ernst, attorneys for the National 
Jewelers Board of Trade, and other or- 
ganizations and individuals in the in- 
dustry, sailed for Europe on Wednes- 
day of last week on the Mauretania. 
Mr. Ernst has gone abroad on business 
and expects to return on the Leviathan 
agg sails from Europe on Tuesday, 
ov. 1. 


It was announced last week that Jack 
Gilbert, who was formerly president of 
Gerstenblith Bros.. Inc., 15 W. 37th St., 
has sold his interests to A. Heinemann, 
who has assumed the office of treasurer. 
Mr. Simon has been elected president 
of the concern. The firm will continue 
to manufacture diamond watches and 
bracelets. Milton Gerstenblith, who is 
traveling for the corporation, will leave 
soon on an extended business trip to the 
Pacific coast. 
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The regular monthly meeting of the 
Jewelers 24 Karat Club, held Wednes- 
day afternoon, Oct. 19, at the rooms of 
the association, 15 Maiden Lane, con- 
sisted of a very brief session. In the 
absence of President Untermeyer, Vice- 
president Willson presided and routine 
business was transacted, there being few 
or no reports from the officers or com- 
mittees. Attention was called to the 
death of the late Fred C. Backus, a mem- 
ber of the club, and the secretary was 
instructed to send a letter to the family 
of the deceased expressing the sympathy 
of the association and the members. This 
leaving a vacancy, the name of Clifford 
Lamont, who is on the waiting list, was 
recommended for membership by the Ex- 
ecutive Committee and was elected. 

The sympathy of the trade has been 
extended to Herbert H. Dillingham of 
N. H. White & Co., who last Thursday 
suffered the loss of his wife. Mrs. Dil- 
lingham passed away at her home, 40 
Evergreen Place, East Orange, N. J., 
after a sudden illness. She was born in 
Port Jervis, N. Y., and resided in the 
Oranges for 25 years. Mrs. Dillingham 
was a member of the Women’s Club of 
Orange and Calvary Methodist Episco- 
pal Church, East Orange. The services 
were held at her late home on Saturday 
afternoon, at which the Rev. Dr. Die- 
fendorf, pastor of Calvary Church, offi- 
ciated. He was assisted by Rev. Dr. 
Fred Clare, former pastor. Burial fol- 
lowed on Sunday in the family plot at 
Port Jervis. The deceased is survived 
by her husband, three sisters and one 
brother. 

Carl Marfels, famous watch collector, 
arrived in this city last Saturday on the 
Columbus. Mr. Marfels brought with 
him an unusual clock, the oldest in the 
world, made in 1439 A. D., and valued 
at $2,000,000, which he will place on 
exhibition. Mr. Marfels is reported as 
the greatest collector of watches and 
clocks in the world. He sold his first 
collection to J. Pierpont Morgan in 1909 
for $300,000. This collection is now on 
exhibition at the Metropolitan Museum 
of Art, and is known as the Marfels 
Collection. In speaking about the clock 
which he brought into this country, Mr. 
Marfels stated that in two years, this 
timepiece will be 500 years old. This 
and other clocks which Mr. Marfels 
brought with him will be exhibited at 
the Metropolitan and other museums in 
this country. 

A committee to further the candidacy 
of Abraham I. Menin, who is seeking a 
place on the City Court Bench, has been 
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formed in the jewelry trade. The com- 
mittee will be known as Menin’s Jewel- 
ers Committee and is composed of 
Meyer L. Robbins, L. H. Sterne, Thomas 
F. Brogan, Walter Scheer, Paul H. Op- 
penheimer, Alexander Vincent, Robert 
S. Tipping, Frank G. Moyer, Walter P. 
McTeigue, De Witt A. Davidson, Richard 
Goldsmith, Emil W. Kohn, T. Edgar 
Willson, Arthur Essing, Harry Larter, 
Henry E. Oppenheimer and P. J. Coffey. 
Mr. Menin was formerly associated with 
the office of the United States District 
Attorney and while there handled a 
number of cases in which the jewelry 
trade was much interested. He was ap- 
pointed an assistant United States dis- 
trict attorney in 1921 and served for 
four years under the regime of Col. Wm. 
Hayward. 


With the remodeling of the front 
Fifth Avenue show window, the re- 
tail store of The Gorham Co. at 
Fifth Ave. and 47th St., exhibits 
one of the most modern and artistic 
settings for practical window dis- 
play work that has yet been developed. 
The revised and enlarged window has an 
impressive background of oaken wood- 
work in walnut veneer with six panels 
in the center and veneered panels across 
the top and bottom. It has a wooden 
flooring veneered to match the back- 
ground and so arranged that it may be 
removed completely or in sections to per- 
mit the building up of an especially 
elaborate exhibit. Provision is also made 
for the hanging of drapes to vary this 
setting from time to time and arrange- 
ments will allow the staging of three 
distinct displays in different sections of 
the window at the same time. In the 
opening display, which featured a huge 
sterling trophy cup flanked by two 
bronzes, cast in the Gorham factory, by 
Harriet Frismuth, “Play Days” and 
“The Crest of the Wave,” the contrast- 
ing elements of the dim green light play 
upon the bronze pieces with the silver 
glow upon the sterling cup in the center 
aroused much favorable attention and 
comment. For the latter part of the 
opening week’s display, the cup was re- 
placed by the Carnegie Steel Safety 
Trophy, executed by The Gorham Co. for 
the Grogan Co. of Pittsburgh, to be 
awarded by the Carnegie Steel Co. to the 
plant making the largest percentage of 
reduction in lost time accidents. This 
trophy is of bronze and silver with the 
main features being a replica of a blast 
furnace and a figure of Vulcan with 





(Continated on page 99) 
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“Motherhood” and “Labor” as support- 
ing figures. In addition to the remodel- 

of the front window, two new 
windows along the 47th St. side of the 
store have been opened and elaborate 
improvements in the store interior deco- 
rating and lighting arrangements have 
been completed. 

A. F. Eisenbeiss, of the Eisenstadt 
Mfg. Co., St. Louis, Mo., paid a short 
visit to New York last week and while 
in the metropolis stopped at the Van- 
derbilt Hotel. 

Morgan M. Barrere, engraver of plat- 
inum jewelry, formerly with William 
Scheer, Inc., has started in business for 
himself. Mr. Barrere has rented space 
in the office of Ciotti & Stewart, lapida- 
ries, 7 W. 45th St. 

Announcement has been made to the 
trade that Jerome Richheimer, of 20 W. 
47th St., has purchased the entire stock 
of emerald cut, marquise and other 
fancy shaped diamonds from the estate 
of Louis J. Schoolhouse, formerly of 20 
W. 47th St., and will continue to carry 
fancy shaped diamonds in conjunction 
with his already established business of 
specializing in sapphires, emeralds and 
, other rare gems. 

A radio appeal was broadcast last 
Tuesday evening by several New York 
stations asking for information as to the 
whereabouts of William Stewart, Jr., a 
15-year-old boy who last December dis- 
appeared after he had lost about $300 
worth of jewelry belonging to a local 
jeweler by whom he was employed. Since 
the loss the boy’s parents have saved 
enough money to repay the jeweler and 
the youth is now being asked to return 
home. The boy’s mother heard from 
the youth only once since his disappear- 
ance when he wrote a letter from the 
Pennsylvania station in this city two 
days after he dropped out of sight. 

Isaac Berkovitz, who is engaged in 
the jewelry and music business at 2487 
Seventh Ave., filed a voluntary petition 
in bankruptcy in the United States Dis- 
trict Court, this city, last Monday, list- 
ing his assets at $1,000 and his liabili- 
ties at $7,248. The debts of Mr. Berko- 
vitz represent unsecured claims, while 
his assets include stock in trade, $750, 
machinery, tools, etc., $250. Listed 
among the largest unsecured creditors 
are: General Phonograph Co., $665; Q. 
R. S. Music Roll Co., $140; New York 
Recording Laboratories, $250; McKin- 
ley Edition Co., $135; I. Scheuer Co., 
$228; A. Beneficio & Son, $170; S. F. 
Sisholce, $128; Lubow & Marcus, $325; 
Accro Bonded Watch Co., $250; M. & 
K. Jewelry Co., $325; Bluestein Bros., 
$550; S. & W. Mfg. Co., $150; Alex 
Sabin & Sons Corp., $650; Sinauke & 
Cohen, $150; George Lantzanones, $1,- 
00; Mr. Kolodny, $150; Harry Bach- 
Tach, $150; Annie Hyman, $350; J. 
Marantz, $150; Esther Walker, $100 
and Clarence William Pub. Co., $137. 
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The petition was filed for Mr. Berko- 
vitz by Goldman & Frier, attorneys, 15 
Maiden Lane. 


The necessity of either indicators in 
the halls or “blinker” lights placed on 
the outside of buildings where hold-up 
sirens are installed in the downtown 
jewelry district, was again brought home 
last Monday, when policemen experi- 
enced a great deal of difficulty in locat- 
ing from what office an alarm had been 
sounded. Shortly after 2 o’clock, on 
Monday afternoon, a siren in the build- 
ing at 15 John St., was set off but the 
police lost a great deal of time in lo- 
cating just where the alarm came from. 
As suggested in these columns, several 
weeks ago, it would be wise, as well as 
an extra safeguard for buildings hav- 
ing these alarms to also install an in- 
dicator in the main hall to show from 
what office the alarm is sounded. In 
those buildings where indicators cannot 
be installed, it has been suggested that 
a red light be placed on the siren horn 
outside of the window of the jewelry 
establishment. When the alarm is 
sounded, this light would be turned on 
automatically, and guided by this the 
police would have no trouble in quickly 
locating the building from which the 
alarm comes. The alarm at 15 John St., 
it developed, had been set off accidental- 
ly but before the police discovered this 
fact a crowd had gathered. 


Failing to appear in the West Side 
court last Tuesday, to answer to a 
charge lodged against him by Edmund 
A. Maloney, jeweler, 8 W. 40th St., 
Abraham L. Katlin, former State Sena- 
tor, forfeited bail of $3,000. Katlin 
will also be compelled to answer to an 
indictment founded on Mr. Maloney’s 
complaint charging him with the theft 
of two diamonds, worth $1,750 and 
$1,150 respectively. The indictment 
was handed down several days ago. It 
is charged that Katlin, through repre- 
sentations made to a lawyer friend, led 
the latter to believe that the ex-Senator 
was in the market for a diamond ring. 
The lawyer thereupon suggested to Mr. 
Maloney, one of his clients, that he might 
make a sale if he called on Katlin. On 
July 15 it is claimed Mr. Maloney vis- 
ited Mr. Katlin at his office on Broad- 
way and at that time the former, it is 
said, told the jeweler that he was chair- 
man of a committee appointed to select 
a gift for a Brooklyn politician. Mr. 
Maloney, it is said, showed Katlin sev- 
eral stones and the latter selected a dia- 
mond costing $1,750, stating that he 
would show it to the other members of 
the committee. On July 18 Mr. Maloney 
asked for a report on the stone and was 
told that the committee did not want to 
spend as much as $1,750, but would con- 
sider a cheaper diamond. The jeweler 
thereupon gave Mr. Katlin, it is alleged, 
another diamond worth $1,150. When 
Katlin failed to report on the gems after 
several requests by the jeweler, Mr. 
Maloney complained to the police. Kat- 
lin was finally arrested and after being 
arraigned was released on $3,000 bail. 
The case was then given over to Assis- 
tant District Attorney Charles Garrison, 
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who obtained an indictment against the 
ex-senator, charging grand larceny. 
Katlin will probably plead to the indict- 
ment this week. 

A new swindle has been worked suc- 
cessfully during the past few weeks on 
retail jewelers, particularly in the York- 
ville section of this city. The scheme is 
somewhat complicated but the man has 
claimed several victims who are now 
searching for this stranger. The swin- 
dler is described as being between 28 
to 30 years, standing about five feet 
eight inches tall and stoutly built, has 
dark hair and is clean shaven. He rep- 
resents himself as a jewelry salesman 
and poses as the son of a manufacturer 
of Waldemar chains. The man always 
produces a card showing an assortment 
of watch chains with the name Walde- 
mar printed on the top. There are 
usually a dozen chains on the card which 
the man offers to the jeweler for $2.25. 
During his “sales talk,” the stranger 
produces several checks, some of which 
he has obtained from other jewelers in 
the neighborhood or which he has 
forged. After a convincing “sales talk,” 
he gets confidential with his customer 
and intimates that he is in the market 
for a certain kind of watch which he ex- 
plains the last jeweler he visited did not 
have in stock. The jeweler, believing 
that the man is honest, shows the stran- 
ger a watch which the man selects and 
then the latter produces a check which 
he says has been given to him by some 
nearby jeweler and which in some cases 
has proved a forgery. The man usually 
insists that the jeweler keep the watch 
until the check goes through the bank 
but invariably the jeweler has insisted 
that the stranger take the timepiece. 
In one place, this man not only secured 
a watch in this manner but also in- 
duced the jeweler to cash a check. Occa- 
sionally he presents a check which is 
made out for a greater amount than the 
watch or other jewelry which he selects 
and in return, accepts a check for the 
change. This check he usually brings 
to his next victim and in this manner 
carries on in an endless chain fashion. 
Jewelers of this city, particularly those 
in the Yorkville section, are cautioned 
to beware of this man. Any informa- 
tion as to his whereabouts should be 
sent immediately to the offices of THE 
JEWELERS’ CIRCULAR. 


Canada Notes 


Roy & Frere, jewelers, are registered 
at Montreal by J. Alphonse Roy and 
J. Omer Roy. 

Three men were arrested on Oct. 16 
in Toronto on information received from 
the Montreal police on suspicion of be- 
ing concerned in the recent holdup and 
robbery of diamonds-valued at $70,000 
and other crimes in that city. The man 
said to be the leader of the gang is a 
ticket-of-leave man from St. Vincent de 
Paul Penitentiary. He was sentenced to 
seven years there for robbery, but was 
released after serving two years. The 
prisoners were sent back to Montreal 
for trial. 

















100 THE JEWELERS’ CIRCULAR October 27, 1927 





mae 


NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 






Established 
1856 


Uptown Offices 
ParK AVENUE and 46TH STREET 


spemema't:)! 


hy itt if ai wide ut 4 


Ch all if lt } 
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World. Foreign Exchange 
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SALESMEN’S TRAVELING EQUIPMENT 


Equipment of the better kind for every 
need which not only means the proper dis- 
play of your samples but ultimate economy 
as well. 





Write for Information and Prices 





RUECKERT MANUFACTURING CO. 
PROVIDENCE, R. I. 





No. 2354 Kit Bag Style 
No. 2370 Ring Case 


SAMPLE CASE 
HAS ‘‘Sesamee’’ Keyless Lock 














« ITALIAN JEWELRY - SEND US YOUR SPECIAL ORDERS FUR City 
Filigree Silver — Florentine Silver — Venetian Beads M S- B AD 
CORALS—CAMEOS—MOSAICS BL DG 
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FRANK CORSI 
Buying Agent for Italian Specialties SCHOOL ° “COLLEGE & FRATERNITY S 
INTERBORO MEDAL & BADGE CO., 32 E. 22d St., New York 
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FLORENCE (Italy) 
the Protection Ring Guard 


For thin rings get our num- 

ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. 

Pat. Feb. 20,1917 20 W. 22nd St., New York p,: may 25, 1920 


HARRY HELLER, Inc. 


Formerly with Heller & Atkins 
DESIGNERS and MAKERS of 


Fine Platinum and Gold Jewelry | 
387 Washington St. BOSTON, MASS. 


“SERVICE” Our Motto 
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I. Posener was in Pittsburgh last week 
and announced that he is moving his 
store from Fairchance to Scottdale, be- 
lieving that the latter place offers im- 
proved inducements in business. 


Jewelers are still discussing the 
merits of “Market Week” and that they 
will be continued is said to be beyond 
doubt. Many jewelers are taking an 
interest. 

Miss A. G. Dewar, who recently re- 
turned from a diamond buying trip in 
Europe for the Joseph Horne Co., she 
being the head of the jewelry depart- 
ment of that store, brought over quite 
a line of novelties and things popular 
abroad. 

Twelve firemen were injured, one of 
whom has since died, and property 
damage of more than $2,000,000 was 
sustained when a fire broke out here 
last Monday, leveling a number of con- 
cerns in the Penn Ave. district, includ- 
ing the Pittsburgh Dry Goods Co., 
which had a stock estimated to be worth 
in excess of $1,500,000. The fire started 
in an adjoining building and spread to 
the dry goods house, which for years 
has conducted a jewelry section, this 
concern being one of the oldest whole- 
sale dry goods establishments in this 
city. The fire was fought with the 
greatest of difficulty. The dry goods 
company’s loss, covered by insurance in 
some 20 companies, was principally by 
water. 

It is said to be certain that the Credit 
Merchants’ Association which is com- 
posed entirely of jewelers doing a credit 
business, will identity themselves with 
the new Better Business Bureau which 
is being organized in this city. The 
Credit Merchants, who continue their 
organization since affiliating with the 
Retail Credit Men’s Association and the 
Pittsburgh Credit Bureau, take up 
other subjects outside of credit matters 
in the protection of their business and 
trade generally. Leon Michaels, presi- 
dent of the Retail Credit Men’s Associ- 
ation, is quite active in the formation 
of a Better Business Bureau. The idea 
is to do away, as far as possible with 
such “fake” promotions as stock deals, 
real estate, advertising and abuses which 
swindle the public of their savings to 
the disadvantage of legitimate business. 
Mr. Michaels was last week installed 
president of the credit association for 
the second term. 

Max Unger, who is the owner of a 
most attractive store on Liberty Ave.. 
and who specializes in diamonds was 
written up in the Pittsburgh Press re- 
cently for nearly two columns of space, 
regarding the “fake” diamond the day 
of which he says is past. Mr. Unger 
says that the people have become so well 
acquainted with real gems, that anyone 
who has ever owned a diamond knows 
a real one now when he sees it. The 
article in question had to do with ideas 
along the lines indicated. Mr. Unger’s 


remarks were illustrated by the use of 
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cartoons. This jeweler also has given 
several radio talks on the subject of 
diamonds and his propaganda work has 
brought him quite a little business. Mr. 
Unger thinks that the automobile in- 
dustry is the greatest competitor the 
jeweler has today. However he con- 
tends that the payment plan in the sale 
of diamonds and jewelery has enabled 
many persons to get them. 











Fred Barry has returned from a west- 
ern Pennsylvania trip for Ziruth, Bur- 
gess Co., Newark. 

Frank Reaney, of the H. O. Hurlburt 
& Sons traveling staff, is off on a west- 
ern trip, starting this week. 

It is announced that the Philadelphia 
office of Simeon L. and George H. 
Rogers has taken over the sale for the 
Philadelphia district of the William A. 
Rogers Heirloom plate, including the 
“Virginian,” a new pattern. 

George W. Hurlburt, of H. O. Hurl- 
burt & Sons, has been enjoying life up 
in the Poconos region with a little fish- 
ing thrown in. He has recovered fully 
from his recent severe illness and looks 
fit once more. 

Morton S. Sagorsky has returned 
from a successful western trip in the in- 
terest of I. S. Sagorsky & Son, of which 
he is junior member. He reports busi- 
ness much better in the Middle West 
than in the Atlantic coast section. He 
is making ready for another trip soon. 

Burglars who cut out a pane of glass 
from a rear door, entered the jewelry 
store of Henry Silvers at 6627 Chew St., 
Germantown, and stole articles valued 
at several hundred dollars from show- 
cases. No attempt was made to open 
the safe in which Silvers had placed the 
more valuable pieces of jewelry. 

A collection of rare old coins is being 
sought in pawnshops by the police. They 
were stolen from a safe in the offices of 
the Manganese Steel Co. here and were 
owned by a member of the firm. In- 
cluded in the loot were several of the 
first coins issued by the United States 
and some minted by Great Britain for 
use in the West Indies. 

Evening classes will be opened on 
Nov. 16 at the Philadelphia College of 
Horology, it is announced at the insti- 
tution. The evening classes in watch- 
making will be in charge of Mr. John- 
son and those in engraving will be under 
Mr. McKenna. The day classes are 
well filled and the pupils represent a 
number of States besides Pennsylvania. 

Matz & Co., manufacturing jewelers, 
who have for some time occupied the 
entire second floor of the building at 111 
S. Eighth St., will move to the first floor 
as soon as necessary alterations have 
been completed. The change will give 
the firm two display windows and a bet- 
ter arrangement for manufacturing 
purposes. 

J. E. Caldwell & Co. have been fea- 
turing several examples of old English 
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silver, including a plain taper coffee pot 
with side handle, made in London in 
1705, probably by John Backe; a set of 
four candlesticks cast and chased and 
hallmarked London, 1762, by William 
Cafe, and an oval pierced basket, 13 
inches long and hallmarked London, 
1773, by William Plummer. The pieces 
have attracted much attention. 

Charles Scott, negro, of Pittsburgh 
and Samuel Hood, also a negro of this 
city, arrested on a holdup charge, sut- 
prised the police by a quarrel in the 
station, during which Scott admitted 10 
window smashings in this city and 
charged Hood was implicated. Two 
jewelry store smashings were included 
in the list but in these cases Scott said 
the loot was of little value as only 
cheap articles had been left in the win- 
dows overnight. The police expect to 
connect the pair with other recent 
jewelry robberies in this city. 

Raymond E. Burk, Clermont Ave., 
this city, was arrested at Tyrone, Pa., 
when garage attendants identified the 
automobile he was driving as one that 
had been reported stolen from a Wil- 
liamsburg man in Altoona last month. 
Burk protested he had purchased the car 
in good faith on Oct. 1 in Philadelphia, 
but was held nevertheless. Burk stated 
he was a salesman for a jewelry firm 
and had sample cases in the car. It is 
expected he will be released when his 
story of the purchase of the car has 
been verified. A warrant charging lar- 
ceny will be issued for the arrest of 
the Philadelphia dealers who sold him 
the car. 

The feeling among professional 
criminals that the Pennsylvania Pardon 
Board is “easy,” is believed by jewelers 
here to be in part responsible for the 
application of David Meyers, alias 
“Bates,” for release from his peniten- 
tiary sentence of from five to 10 years 
which was inflicted a year ago. Meyers 
was arrested as one of the bandit gang 
which attempted to hold up the retail 
jewelry store of Isidore Chaiken, 1540 
E. Passyunk St., here on Sept. 22, 1926. 
Meyers’ plea is that he was convicted 
on circumstantial evidence only. Offi- 
cials of the Pennsylvania Retail Jewel- 
ers’ Association have had their atten- 
tion called to the plea for pardon and 
are expected to oppose it. 

Jewelry wholesale and manufacturing 
houses here report a notable improve- 
ment in business, which although not 
yet up to normal for the season, shows 
signs of strong improvement before the 
end of November. Traveling salesmen 
report increased orders and a better 
tone in their territories although in 
central and western Pennsylvania the 
soft coal strike, which is nearing its 
eighth month, is continuing to hamper 
merchants in those localities. In the 
anthracite coal region cold weather has 
resulted in increased production and 
steadier work and jewelers in that 
section of the state expect a good holi- 
day trade with the miners working 
steadily from now on. Collections are 
still somewhat slow and retailers gen- 
erally have not yet felt the improvement. 








Oscar A. Smith, of Smith Bros., ac- 
companied by his wife, spent several 
days in New York last week. 

Fred. A. Wheeler, of the traveling 
sales force of the Non-Retailing Co., has 
gone South on a six weeks’ trip. 

Charles F. Reisner, of the H. S. Meis- 
key Co., has returned from a several 
months’ round-up of their southern 
trade. 

Leon Lichtenstein and wife, Philadel- 
phia, were recent guests of the former’s 
parents, Jeweler and Mrs. Benjamin 
Lichtenstein. 

J. C. Houghton, head of the diamond 
department of the Louis Weber & Son’s 
store, spent part of last week in New 
York on business. 

Lawton Fleming, of the Kay Jewelry 
Store, was one of the two managers of 
the very successful social function held 
last week by Lancaster Lodge of Elks. 

The J. F. Apple Co. furnished the 
cups and medals awarded as prizes in 
the annual athletic meet at the State 
Teachers’ College at Millersville, held 
Oct. 22. 

The Grace Church News, in a recent 
edition, contained a picture of Charles 
F. Miller, president of the Hamilton 
Watch Co. It was taken in 1864, and he 
was quite a little boy then. 

Continued bad weather so far this 
month has hurt business of all kinds to 
some extent, and the jewelers along with 
the rest. With improved weather con- 
ditions, the trade looks for at least fair 
business. 

William Shand, a director of the 
Hamilton Watch Co., was one of a party 
of Lancasterians in an automobile wreck 
last week at West Chester, Pa. One of 
the party was seriously injured, but 
Mr. Shand escaped. 

Recent visitors in Lancaster included 
B. A. Bell, Beaufort, N. C.; Clarence 
K. Butler, Honesdale, Pa.; Robert W. 
McClaskey, Lakewood, Ohio; W. R. 
Chenny, American Silver Co., Bristol, 
Conn.; W. R. Koshland, Koshland Bros., 
Philadelphia. 

Each of the members of the Reliance 
Fire Co., of West York, has been pre- 
sented with a bronze souvenir medal of 
the recent celebration which marked the 
sesqui-centennial of that city being the 
capital of the United States for a few 
weeks during the Revolutionary War. 

Columbia business men, jewelers co- 
operating, propose starting their Christ- 
mas shopping season earlier this year 
than last. They are to offer inducements 
to customers to do early shopping. Lan- 
caster jewelers have already begun re- 
ceiving a first deposit on goods selected, 
to be held until full payment is made. 

The Lancaster Optometrical Society is 
planning to have its November meeting 
a joint gathering with the Reading So- 
ciety. The recent joint meeting held at 
Harrisburg with the society of that city 
proved so satisfactory that it was de- 
cided to join next with Reading. This 
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meeting will probably be held in Ephrata, 
Lancaster county, it now being the 
policy of the local society to hold its 
meetings mostly in the country towns in 
order to interest others not yet members 
of the organization. 











Miss Tanena F. Desio, buyer for the 
jewelry establishment of Victor F. Desio, 
is spending a three weeks’ vacation in 
New York and points in New Jersey. 

Mr. Selinger, jeweler, has returned 
from a visit to foreign countries, where 


he spent four months. While away he 
went to the Gruen watch factory in 
Switzerland. 

The Rasmussen Co., Inc., announces 
its opening at 810 F St. as jeweler and 
watch repairer. Mr. Rasmussen has been 
connected with Washington jewelers for 
a number of years. 

William A. Dowding, assistant sales 
manager for Dodge & Ascher, manufac- 
turing jewelers of Chicago, has returned 
from a trip through portions of Penn- 
sylvania, where he secured from leading 
schools several large orders for frater- 
nity jewelry. 

Charles E. Tribby, after spending some 
days in New York on business connected 
with his jewelry establishment, is back 
at the store, looking after the heavy 
trade the firm enjoys, being located next 
to Keith’s Theater and in the heart of 
the downtown district. Lately Mr. Tribby 
has dealt extensively in the sale of 
diamonds. 

Miss Florence Sweet, of the repair 
department, R. Harris & Co., Inc., sur- 
prised her friends and business associ- 
ates by getting married to William 
Mason, of the Washington Times. The 
groom formerly resided in West Vir- 
ginia, but has been in Washington for 
some years. Mrs. Mason was born here. 
They are keeping house at 4215 Ninth St. 

W. G. Simpson, manager for Whit- 
more & Co., realized a dream of many 
years by making an extensive western 
trip, from which he has recently re- 
turned. While away he visited Yellow- 
stone Park, several points in California, 
the Grand Canyon, and many other places 
of note. His itinerary included New 
Orleans, and he is loud in his praises of 
the hospitality he received while in that 
historic city. Many courtesies extended 
him made his stay in the South long to 
be remembered. Mr. Simpson says he 
feels the trip has simply made him over. 
He had long been in need of a vacation, 
but says he feels fit and able to cope 
with the approaching busy season. Whit- 
more & Co. have added to their sales 
force William Ferguson of Washington 
and Oliver Young of Savannah, Ga. 








T. C. Bothmann, Inc., 225 Broad St., 
Elizabeth, N. J., had a special diamond 
setter at its store for three days, Oct. 
20, 21, and 22, as a result of the demand 
for this service. 
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John Y. Sellar, 418 Commonwealth 
Ave., and Miss Hilda E. Hale, 718 Com- 
monwealth Ave., have filed marriage in- 
tentions at City Hall. 

A new store is to be opened by J, 
Schienfeldt in Scollay Square, one of the 
centers well occupied by jewelers. The 
store is to be the latest word in modern 
equipment and lighting. 

Charters of incorporation have been 
granted to Allen B. Farmer, Inc., Boston. 
The capital is $90,000, and the incor- 
porators are Allen B. Farmer and Lillian 
G. Burke, Boston, and Madeleine F. 
Rainsford, Cambridge. 

Sneak thieves stole two trays of rings 
from the store of Homer’s, Winter St., 
last week. One tray contained 48 white 
gold rings, unset; the other, 60 green 
gold rings. The thieves made their es- 
cape in the five o’clock crowds. The 
trays were on a counter near the front 
of the store, which facilitated the rob- 
bery. 

Exhibits by the Towle Mfg. Co., 
Whiting & Davis Co., and Rogers, Lunt 
& Bowlen Co. were three of the most 
attractive displays in the ‘“Made-in- 
Massachusetts” exposition conducted by 
the Associated Industries at the Copley 
Plaza last week. Practically every line 
of manufacture was included in the ex- 
position, which was burnished with lec- 
tures on art and industry by speakers of 
national prominence. 

The D. C. Percival Co.’s bowlers won 
three points in the league match against 
the J. M. Kirby Co., Oct. 20. Ernst, 
anchor man for the winners, was the 
only one to roll more than 100 on each 
string, getting a three-string total of 
334. The scores: Bigelow Kennard, 1342 
—E. B. Horn, 1201; Lenox Jewelry, 1336 
—TI. Alberts, 1326; Harkins, Murphy, 
1406—Hodgson Kennard, 1280; Thomas 
Long, 1372—Smith Patterson, 1349; D. C. 
Percival, 1438—J. M. Kirby, 1365; M. S. 
Page, 1332—A. Stowell, 1317; Shreve, 
Crump & Low, 1403—Ripley Howland, 
1358. 

Two Cambridge boys were awarded $1 
each for the finding of a brief case con- 
taining $5,000 worth of jewelry. The 
donor was A. T. Howarth, salesman for 
a Worcester firm which specializes in 
fraternal insignia. He had made a busi- 
ness call on Portland St., and had just 
placed the case on the right side of his 
automobile when a friend called him 
across the street. A few minutes later 
he drove off for Boston, and on arriving 
there missed his bag. He reported the 
loss to the police. The boys had the case 
at their home and had hid it under a bed, 
expecting to receive a large reward. The 
bag, with its contents, was intact. 


The Starnes-Miller-Parker Co., Con- 
cord, N. C., has become associated with 
three other jewelry stores in Albemarle, 
Salisbury and Lexington. F. E. Starnes 
will be general manager of the new or- 
ganization, and will devote most of his 
time to the buying. 
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Chicago Notes 





Richard S. Wormser, New York, 
called on the trade in Chicago during 
the past week in the interest of his 
concern. 

A. B. Tuthill, Julius Raunheim, Inc., 
New York, arrived in Chicago last week 
and is spending several days here visit- 
ing with the trade. 

Benjamin D. Sachs, and Joe Welcher, 
auctioneers, are spending three weeks 
at Billings, Mont., conducting a reduc- 
tion sale for a local pawnbroker. 

B. Z. Ginsburg, of the Arrow Jewel- 
ers, 5 N. Wabash Ave., returned last 
week from Wisconsin where he visited 
the retail jewelers for two weeks. 

Victor B. Hume, manufacturers’ rep- 
resentative, left last week on a business 
trip through the East, and expects to 
return to his offices in the Heyworth 
building about Nov. 11. 

Joseph Goldstone of the Blauer-Gold- 
stone Co., returned this week from In- 
diana, where he has been spending a 
week calling on the retail trade. 

Percy D. Lucas, Middle Western rep- 
resentative for the Schumer Bros. Co., 
returned to Chicago last week after 
making a two weeks’ trip through 
Indiana and Ohio. 

N. TT. Sherwood, representing T. 
Knoebber & Co., Cincinnati, Ohio, left 
last week on a business trip through the 
South. Mr. Sherwood will be away for 
a number of weeks. 

R. S. Hulburt, manager of the Chicago 
office of the Oneida Community, Ltd., re- 
turned on Monday of this week from 
Oneida, where he spent several days 
visiting at the home office. 

Albert Ellbogen, of Stein & Ellbogen 
Co., and Taylor Strawn, of the Elgin 
National Watch Co., returned to Chicago 
last week from New York where they 
Spent a few days on business. 

B. S. Felvey, Chicago representative 
for the 1847 Rogers line of the Inter- 
national Silver Co., returned from a two 
weeks’ trip through the Northwest and 
reports business as favorable. 

Richard D. Fleek, eastern represen- 
tative for Juergens & Andersen Co., is 
Passing about 10 days at Denver, Colo., 
visiting with his family. Upon his re- 
turn Mr. Fleek will leave for another 
trip over his territory. 

J. M. Corman, retail jeweler at 3436 
Lawrence Ave., recently installed an 





optical department in his store. This 
department is in charge of Arthur 
Friedman, registered optometrist for- 
merly of Omaha, Neb. 

J. A. Bergsman, Chicago representa- 
tive for the Poole Silver Co., and the 
M. Fred Hirsch Co., is spending two 
weeks in New York and the East visit- 
ing the factories he represents and get- 
ting his new spring line in shape. 

Leopold Hubschman, of the Federal 
Diamond Brokers, 5 S. Clark St., re- 
turned recently from Europe where he 
spent six months combining business 
with pleasure. Mr. Hubschman, was 
accompanied on this trip by his wife. 

Simon Bros., credit jewelers with re- 
tail stores throughout Illinois and In- 
diana, celebrated the grand opening of 
their 10th store last Saturday. The new 
store is located at Anderson, Ind., and 
occupies the main corner of the city. 

Charles York, who has charge of the 
repair department for Lebolt & Co., is 
recuperating very quickly at his home, 
from pneumonia. Mr. York has been 
away from business for over a month 
but is expected back within the next two 
weeks. 

Charles A. Hubbard, auctioneer, 
opened a second sale within a year for 
Vincent Gorecki, retail jeweler at 3012 
W. 22nd St. It is a stock reduction sale 
of about $100,000 worth of fine diamond 
and platinum jewelry, and the sale is 
reported as going over big. 

Jake Levin, Chicago manager for L. 
Heller & Son, is making a business trip 
through the East and is spending about 
a week at the home office of the com- 
pany at New York. He will visit some 
of the principal cities en route home 
arriving here about Nov. 1. 

John D. Jacobson, Illinois representa- 
tive for Benjamin Allen & Co., traveling 
out of Peoria, spent a few days at the 
home office of this concern replenishing 
his stock. He will leave for his terri- 
tory again this week and will not return 
to Chicago until after Christmas. 

The N. & N. Engraving Co., which 
has been located at 145 N. Clark St., for 
several years, is now located in suite 
501 Heyworth building. By changing 
its headquarters the concern is now in 
the center of the jewelry industry of this 
city which makes it more advantageous 
to its retail jewelry trade. 

Word was received at the Chicago 
store of Lebolt & Co. from Jack Lebolt, 
that he expects to leave their Paris 


office about Nov. 1, sailing on the 
Majestic for home. Mr. Lebolt, accom- 
panied by his family, left here early 
in June and spent most of his time in 
visiting the diamond markets of Europe. 

S. Gottlieb, of Frederick Gottlieb & 
Co., 35 E. Wacker Drive, will return to 
Chicago, sometime next week from a 
three weeks’ stay in New York and 
other eastern cities. Mr. Gottlieb, spent 
considerable time visiting with his 
sisters as well as looking after business 
interests. 

Maurice Gold, Chicago and western 
representative of the Marathon Co., 
with offices at 2001 Garland building, 
recently returned from the Pacific Coast, 
where he spent several weeks in calling 
on the trade. Mr. Gold is now prepar- 
ing to leave for the home office and fac- 
tory at Attleboro, where he will be for 
a couple of weeks assisting in getting 
out their new spring line. 

Eli Harris, watchmaker to the trade 
with offices at 705 Heyworth building, 
returned recently with his bride from a 
two weeks’ honeymoon trip through 
nearby states. Mrs. Harris is the for- 
mer Gertrude Rubin of the Park Lane 
Hotel, Chicago, and is the sister of Mrs. 
Louis M. Rubin, wife of Louis M. Rubin 
of the Fidelity Loan Bank, 9 S. Clark 
St. The wedding took place on Oct. 8, 
at the Davis Hotel. Upon their return 
to Chicago the couple made their home 
at 1257 Lunt Ave. 

Among the retail jewelers who visited 
the markets in Chicago during the past 
week were: William T. Feetham, Sault 
Sainte Marie, Mich.; Henry Williams, 
of Williams & Co., South Haven, Mich.; 
C. E. Hodgen, of the Hodgen Jewelry 
Co., Kokomo, Ind.; Mr. Hicks and wife, 
of Hicks & Scattergood, Battle Creek, 
Mich.; John M. Regner, Kenosha, Wis.; 
J. A. Tomeraasen, of Andrew C. Tome- 
raasen, Caledonia, Minn.; M. A. Collins, 
of Collins & Co., Springfield, Ill.; Alonzo 
Sturgell, Tuscola, Ill. 

Jack Leibowitz, who for many years 
was in the credit jewelry business for 
himself at Kansas City, Mo., has leased 
the store at 314 S. Clark St., for a 
number of years. The store is located 
in the Atlantic Hotel building. Mr. 
Leibowitz, will operate a diamond and 
loan business, as well as a credit busi- 
ness, and will handle a general line of 
jewelry. He is now busy with his archi- 
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tect working on new mahogany wall and 
counter cases, and expects to be ready 
for business on or before Nov. 10. 
Herman A. Bolande, who has been as- 
sociated with both wholesale and retail 
jewelry houses in Chicago for a number 
of years, is connected with Mr. Lei- 
bowitz as an employe and will assist 
him in the store. 

Funeral services for Mrs. Isabelle 
Goldstone, were held on Tuesday, Oct. 
25, at 10 a. m., from congregation An- 
shei Emes Temple, Pine Grove Ave. and 
Grace St., and interment was at Wald- 
heim cemetery. Mrs. Goldstone is the 
mother of Joseph and Dave Goldstone of 
the Blauer-Goldstone Co., wholesale 
jewelers at 5 N. Wabash Ave. Mrs. 
Goldstone passed away at her home 
after an illness of about two weeks. 
She was the wife of the late George 
Goldstone, and is survived by Dr. Archie 
S., Dr. Ruby, Joseph and David Gold- 
stone, and Mrs. Irene Klein, her sons 
and daughters. 

The Guild Jewelers, who have been 
located at 4703 Broadway, since they 
commenced business last May, recently 
moved into larger and finer quarters, 
just a few doors north to 4711 Broad- 
way. The new location is about four 
times larger than the old one. Beautiful 
new walnut counter and wall cases have 
been installed as well as two attractive 
novelty cases. The balcony, that is 
being fitted for optical quarters, is beau- 
tiful in its Spanish design. Several 
wrought iron Spanish benches covered 
with red mohair are placed attractively 
in the store and make an inviting place 
for customers to rest. The crystal light- 
ing fixtures are ‘unique and all the wall 
and display cases are fitted up with a 
lighting effect that throws a soft light 
on the merchandise displayed. Mirrors 
are arranged between cases and corners 
that finish off the effect. The concern 
boasts a large and attractive display 
window. The window display is in wal- 
nut, in keeping with the store fixtures 
and has a step effect. Special pads in 
black and gold set off the jewelry dis- 
played. N. C. Grossman is proprietor 
of the Guild Jewelers. 

On Tuesday of last week C. D. Pea- 
cock, Inc., held the second of a series 
of four musical and lecture programs. 
The temporary vacant space directly 
across from the concern’s silver salon 
on the third floor of the Palmer House 
has been engaged and on each alternate 
Tuesday this musicale and lecture is 
given. . More than 1000 guests were en- 
tertained and served tea, with dainty 
sandwiches and cakes. The platform was 
decorated with Oriental rugs and on last 
occasion the hanging for the background 
was of-the 17th century style. Palms and 
high lamps complete the stage setting. 
The Chicago String Quartet entertained 
and were assisted by Lois Magoffin, 
pianist, and Helen T. Mendenhall, lyric 
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soprano, and daughter of Abram Men- 
denhall, lecturer. Mr. Mendenhall’s first 
lecture was on silver and the second was 
on “The Romance of English China.” 
His third talk will be.on precious stones 
and the fourth on crystal and glassware. 
F. A. Slaten, is in charge and he is 
assisted by Miss Louise Voltz, hostess. 
On Wednesday, Oct. 19, St. Thomas’ 
Church at Crystal Lake, IIl., was the 
scene of a beautiful wedding. The prin- 
cipals in the party were Miss Elizabeth 
Mary Kirchberg, daughter of Mr. and 
Mrs. Edward Kirchberg, of Chicago and 
Crystal Lake, and Mr. John Walker 
Butler, assistant State Attorney of Chi- 


‘eago, son of Mrs. John Butler, and the 


late John Butler, former State Repre- 
sentative. The event took place at 9.30 
a. m., when Rev. McCormick held high 
mass. He was assisted by the Revs. 
Morrison and Boyle. Father Edmund 
Byrns, performed the marriage services. 
About 500 relatives and friends gath- 
ered at the church, and about 250 were 
entertained at the Crystal Lake Country 
Club House at breakfast and attended 
the reception. All during breakfast the 
guests were entertained by talks given 
by the Rev. Edmund Byrns, Robert M. 
Sweitzer and other men of prominence, 
and songs by Rose Ludiger Gammon, 
and by the bride, who is a talented 
singer. Among the ushers were the 
bride’s brothers, Edward K., Jr.; Anton 
J. and Henry J. Kirchberg. The maid 
of honor was Miss Katherine Kirchberg, 
sister to the bride and Jerome Kirch- 
berg, youngest of the brothers was ring 
bearer. Following the reception Mr. 
and Mrs. Butler, left for Washington 
and cities in the East and may spend 
some time in Europe, returning to Chi- 
cago about the middle of December. 
The couple will make their home on the 
south side of Chicago and have already 
furnished their home. 











H. O. Lehr, Detroit Ave., is back 
from a trip to Indiana which he took 
in connection with Masonic affairs. 

Mayle O. Dell, Norwalk, Ohio, is con- 
ducting an auction sale and Sol Berg- 
man, Cleveland, is the auctioneer. 

The optical business of the Beck Co., 
Urichsville, has been taken over by J. 
W. Schulte, who will continue it up- 
stairs. 


Victor Garson, who was formerly 
watchmaker for Sam Alliance, has 
opened a store of his own on E. 
105th St. 


J. J. Collins and John Morton, East 
Liverpool, drove up to Cleveland the 
past week and enjoyed a business and 
pleasure visit. 

Milton Shaw, Superior Arcade, has 
leased additional storeroom space and 
is now fitting it up so as to be ready 
for the Christmas trade. 
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The National Watch Co., Fidelity 
Mortgage building, is planning on open- 
ing a branch store in the future op 
Euclid Ave. near E. 105th St. 

H. W. Burdick, president of the H. 
W. Burdick Co., wholesaler, has left for 
a trip to Florida for business purposes, 
He expects to be gone a couple of weeks, 

Mr. and Mrs. Pflueger celebrated 
their 35th wedding anniversary last 
week and took a motor trip to Crestline 
Toledo and other northern Ohio points, 

Among out of town jewelers who were 
in Cleveland last week on business were: 
A. R. Kimpton, Oberlin; I. Shiff, 
Lorain; C. F. Montgomery, Ashtabula; 
Lynn §S. Flory, Geneva; Sam Brainerd, 
Medina, and M. Drenn, Lorain. 


The regular monthly meeting of the 
Cleveland Credit Stores Association 
took place Thursday evening at the 
Hotel Cleveland. Dinner preceded the 
meeting and there was the usual good 
attendance. Matters of interest to the 
trade were discussed including plans for 
the season’s activities. 

Gus Kasper who was in the jewelry 
business for a number of years and 
discontinued a short time ago, is open- 
ing an optometric office at W. 41st St. 
and Clark Ave., in a new building. He 
has fitted up his offices in a very attrac- 
tive manner and will do his own re- 
fracting. 

Christmas billboard advertising is 
beginning to make its appearance 
around Cleveland and H. W. Beattie & 
Sons, 1505 Euclid Ave., are the first in 
the jewelry trade to put out this form 
of publicity. They are featuring the 
desirability of diamonds as Xmas 
presents. 

The regular meeting of the 24 Karat 
Club on Wednesday, was well attended 
and plans for the general meeting in 
November discussed. This meeting will 
be the last monthly meeting of the 
organization until February on account 
of the holidays. The Wednesday lunch- 
eon meeting that was scheduled for Oct. 
26 will not be held on account of another 
meeting of a jewelry organization which 
is to take place that evening. 

The formal opening of the Bowler & 
Burdick Co. jewel and watch shop in the 
Hanna building at Euclid Ave., near E. 
14th St., on Thursday Oct. 20, was the 
big event in retail jewelry circles last 
week. The company has a store that is 
unique in many respects. It is beauti- 
ful and most inviting. Large crowds 
visited the store on both opening day 
and those following it, among whom 
were the élite of Cleveland society. 
Many beautiful baskets of flowers were 
received and intensified the beauty of 
the place. The removal of the remain- 
ing stock from the old store attracted 
much attention as a heavy police guard 
accompanied it. The policy of the com- 
pany is now to carry only jewels and 
watches instead of a general line as 
formerly. 
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J. Fiebke, formerly watchmaker at 
Pelkofers, Inc., Sheboygan, is opening 
up a store of his own at Athens, Wis. 


E. Ketzman, watchmaker for Jame- 
son & Co., Eagle River, spent a couple 
of days in Milwaukee during the past 
week. 

B. W. Thiens, Milwaukee retailer, has 
closed his sale and has retired from busi- 
ness. Mr. Thiens has been a jeweler in 
Milwaukee for about 25 years. 


Paul Will is now getting settled in his 
new store in the Garfield Theater build- 
ing here. The formal opening will be 
held at the same time that the new Gar- 
field Theater itself opens. 


Among the out-of-town retailers who 
visited Milwaukee wholesale houses dur- 
ing the past week were: George Riedel 
of Pelkofers, Inc., Sheboygan; O. C. 
Boelte, Columbus; A. F. Esteberg, Wau- 
kesha, and Howard Bruhy, West Bend. 


Edward Zieze, son of Henry Zieze, 
Sterling silver buyer for the Bunde & 
Upmeyer Co., is showing some promi- 
nence in connection with the University 
of Wisconsin Varsity football team. This 
is Mr. Zieze’s first eligible year on ac- 
count of the three-year rule of collegiate 
athletics. 

Therese Stecher, mother of Henry 
Stecher, Milwaukee retail jeweler, cele- 
brated her 75th birthday anniversary 
Oct. 25. Mrs. Stecher is one of the 
oldest jewelry clerks in the city. Despite 
her advanced years she continues to 
“help out” in the Stecher store during 
the holiday period each year. 


Two watches valued at $42 have been 
taken from the jewelry store of John G. 
Umbs, Milwaukee. Two women shoppers 
came in to look over the stock, accord- 
ing to Mr. Umbs, and after they de- 
parted he discovered that the two 
watches were missing. No trace has 
been found of the thieves. 


A certain amount of business has been 
stirred up in local retail shops as the 
result of the jewelers’ convention re- 
cently held here, in the opinion of a 
number of Milwaukee retailers. Quite a 
brisk business was experienced directly 
after the convention and this liveliness 
is expected to keep up until after the 
holidays. 


In the “Just 35 years ago” column of 
the Milwaukee Journal the following 
Item recently appeared: “A. W. Ander- 
son rode a bicycle from Oshkosh to 
Neenah, 13% miles in 55 minutes.” Mr. 
Anderson, of course, is well known now in 
both State and national jewelry circles. 
He is secretary of the Wisconsin Retail 
Jewelers’ Association and of the A. N. 
R. J. A. 

The Rank & Motteram Co., prominent 
E. Wisconsin Ave. retailer is broadcast- 
ing over WTMJ, Milwaukee Journal 
radio station. The company sends out 
correct standard observatory time, morn- 
ing, noon and evening. “Although this 
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form of advertising is fairly expensive, 
we feel that it is entirely worthwhile 
because it brings our name before the 
public every day in the week” said Henry 
Rank. “We will continue this indefi- 
nitely.” 

The wholesale jewelry establishment 
of Henry L. Tanezer & Co., Milwaukee, 
is being sold out at auction. A _ half 
page announcement calling attention to 
the auction sale is being published in 
local newspapers and the auction will 
continue until all the stock is sold. In 
order to accommodate larger crowds the 
auction is being held at 432 Wisconsin 
Ave., instead of the regular location of 
the store at 214 W. Water St. 


A “Gift from America” campaign, the 
purpose of which will be to get some of 
the money which has heretofore been 
sent across the water into local stores is 
being sponsored in Milwaukee by local 
retail jewelers, as well as retailers in 
other lines. The work will be conducted 
with the cooperation of the Milwaukee 
Association of Commerce and the Mil- 
waukee postoffice authorities and will be 
stressed about three weeks previous to 
the “Do Your Christmas Shopping 
Early” project, which is also being spon- 
sored by these interests. A survey of 
money orders to foreign countries has 
shown that vast amounts of cash are 
sent each year by the foreign born pop- 
ulation of Milwaukee to persons in other 
lands and that this amount is increasing 
yearly. Last year some effort was made 
to convert some of these immense sums 
into local channels by urging that these 
people send gifts to their friends and 
relatives in other lands. This year it is 
planned, however, to make an even big- 
ger play for this business. 

Crooks operating in Wisconsin will 
have a harder time than at present if 
plans of the Wisconsin Police Chiefs’ 
association are made effective with legis- 
lation. Police heads of all Wisconsin 
cities favor the establishment of a State 
bureau of identification, by means of 
which a more effective check on criminals 
can be kept. Chief J. G. Laubenheimer, 
of the Milwaukee police department, who 
is president of the chiefs’ association; 
favors the department and will lead the 
fight at the next session of the legis- 
lature when a bill to create the new de- 
partment will be submitted. Under the 
proposed law, the chief said, every city 
and village could afford to maintain its 
own bureau of identification. The cost 
would entail merely the taking of finger 
prints and sending them to the State 
bureau accompanied by all available in- 
formation on each criminal. “If a man 
were arrested for a crime in a small 
town, the police would take his finger 
prints and send them to the State bureau 
where officials could determine whether 
he has been associated with crime in any 
other section of the State, or elsewhere 
in the United States,” Chief Lauben- 
heimer declared. Under the present sys- 
tem, only the larger cities in Wisconsin 
have bureaus of identification. Small 
towns have no way of determining 
whether a prisoner has a criminal rec- 
ord. 
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Mr. Frankel, H. H. Mayer, Inc., spent 
Monday, Oct. 17, in Dayton, Ohio. 

A. L. Bell, Kokomo, has taken over the 
interest of his partner, F. A. Beam. 

M. E. Beach, L. G. Balfour Co., was in 
Bloomington several days last week. 

Hoffman & Co., Inc., are now in their 
new quarters, 765 Century building. 

Samuel Selka, jewelry auctioneer, is 
conducting a sale at Hopkinsville, Ky. 
Mr. Selka will be gone about two weeks. 

H. L. Johnson is covering Illinois terri- 
tory in the interest of his company. Mr. 
Johnson is finding business very good. 

Turpin Davis, a senior at Butler Col- 
lege, has accepted a position in the office 
of the L. G. Balfour Co., 425 Board of 
Trade building. 

Wayne Littlefield, Ft. Wayne, has be- 
come a full pledged member of the Na- 
tional Aircraft Association. Mr. Little- 
field is reputed to be quite a flyer. 

Harry A. Sebel, Inc., wholesaler in the 
Illinois building, has been appointed 
wholesale agent for the distribution of 
Dueber-Hampden watches in the Middle 
West. 

E. W. Vick of the Standard Jewelry 
Mfg. Corp., is away from his duties on 
account of severe burns on his right 
hand. Mr. Vick was injured in a recent 
explosion at the factory. 

Among out-of-town jewelers in In- 
dianapolis last week were: Mark Hazel- 
tine, Kokomo; R. C. Eisenbach, Lafay- 
ette; Mr. Douglas, Martinsville; Mr. Mc- 
Closkey, Shelbyville, and J. A. Bush, 
Bicknell, Ind. 

Alfred N. Davis, owner of the Davis 
Loan & Jewelry Co., Muncie, Ind., died 
at his home in that city, Oct. 13. Death 
was due to paralysis. He was first 
stricken while in Indianapolis Labor 
Day. He is survived by his widow and a 
son, Vernon. 

Milton W. Jaffe has passed the ex- 
amination of the Indiana State Board of 
Optometry and will be associated with 
his brother, Louis Jaffe, present man- 
ager of the store at 7 N. Illinois St. 
He is the third and youngest son of Mr. 
Jaffe, founder of the firm Jaffe & Sons. 

Edward E. Petri, Inc., has opened a 
modern platinum work shop in connec- 
tion with his salesrooms, 206 Guaranty 
building. A feature of the workroom is 
a double floor. The top is constructed 
so that the sections of grating are re- 
movable, providing for the salvage of 
all platinum scraps which have been 
mixed with dust and refuse. A blower, 
which is connected with the polishing 
machine, operates on the principle of a 
vacuum cleaner and salvages tiny par- 
ticles of metal removed in finishing. A 
skilled staff of platinumsmiths are under 
the personal supervision of Mr. Petri, 
who designs all the work. Each article 
is cast in a solid piece and no soldering 
is permitted. Walnut panels with art 
glass windows form a partition between 
this shop and the adjoining display and 
sales rooms. 
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Irwin Wolfgang passed Saturday in 
Ann Arbor, where he attended the 
Michigan-Ohio State football game. 

The Ray Jewelry Co. is celebrating its 
13th anniversary in Detroit. It is 
acknowledging the event by an extensive 
sales drive. 

Daniel Winestock, proprietor of the 
Maiden Lane Jewelry Co., has returned 
from an extended trip through the 
Middle West. 

Miss Beatrice Horton, from the Horton 
retail jewelry establishment at Flint, 
was in Detroit last week. 

Arthur Tuchenhagen, Albion, was a 
caller on the wholesale trade in Detroit 
last week. He was buying new merchan- 
dise for the approaching holiday trade. 

C. E. Wallace, of the Wallace-Monroe 
Mfg. Co., is back at his office after a trip 
through the lower Michigan peninsula. 
He is favorably impressed with business 
conditions in that section. 

The Gerson retail jewelry organiza- 
tion is celebrating this week its third 
anniversary in its location at 136 Michi- 
gan Ave. The store is in festive attire 
and being visited by many people. 

Detroit jewelers regret to learn of the 
recent death of W. H. Loud, who for 
many years operated a retail jewelry 
store at 5551 Grand River Ave. He was 
esteemed by a large number of persons. 

Russell Shafer, for a number of years 
inside salesman for the Luths, Dorweld, 
Haller Co., left last week for a trip 
through the northern part of the lower 
Michigan peninsula, making calls on the 
retail trade in that section. 

Ray Dyer, of Dyer Bros., Caro, paid 
a visit to Detroit last week, greeting old 
friends and calling on the wholesale es- 
tablishments. Like most of the upstate 
retail jewelers, Mr. Dyer is anticipating 
a good fall and winter business. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., manufacturing jewelers, who 
has been traveling on the Pacific Coast 
for a number of weeks, is expected back 
at the home office shortly. 

‘Maurice Fisher, associated with Arnold 
‘Neiss, diamond importer, returned last 
week from Europe and a visit to the 
Neiss branch office at Antwerp. Both 
Mr. Neiss and Mr. Fisher are now pre- 
paring for an extensive holiday trade. 

Irwin Schwaab, David King and Harry 
Kohane went to Ann Arbor on Saturday, 
where they witnessed the Michigan-Ohio 
State football game, always an impor- 
tant event, but more so this year due 
to the opening of the new stadium, which 
seats 90,000 persons. 

W. F. Broer, of the W. F. Broer Co., 
Toledo, paid a visit last week to the 
Detroit branch of the same organization. 
He brings encouraging business reports, 
and both the Detroit and Toledo estab- 
lishments are anticipating a good late 
fall and winter business. 

Sol Sallan this week has been inter- 
esting great numbers of persons with 
a moving picture in one of his show 
windows at Woodward and Gratiot Aves., 
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showing the much disputed Tunney- 
Dempsey round. The sidewalk in front 
of the store has been jammed through- 
out most of the day. 

The Albert Schaub Co., one of the old- 
est retail jewelry concerns in Detroit, 
and for many years located at Gratiot 
Ave. and Brush St., is now well estab- 
lished in a new location, out E. Jefferson 
Ave., in a residential section. Since the 
opening they have been putting on some 
extensive sales campaigns with gratify- 
ing results. 

E. E. Sigler has opened a new retail 
jewelry store at Lowell, Mich. For a 
considerable time he was located at Lake 
View, Mich. He has installed new fix- 
tures and equipment. The merchandise 
also is new and was purchased from E. H. 
Pudrith & Co., Detroit. 

Four men and a woman were arrested 
on Oct. 21 charged with being implicated 
in holding up the retail jewelry store of 
Morris Greenberg, 8931 12th St., on 
Sept. 7 and escaping with $30,000 worth 
of merchandise. According to the police, 
one of the suspects has confessed he 
drove the car in which the flight was 
made. One of the men, it is claimed, is 
under $20,000 bond awaiting trial for 
an alleged jewelry store robbery of a 
year ago. 

Following the failure of two men ac- 
cused as bandits to appear for trial in 
the Recorder’s Court on Wednesday of 
this week, bonds of $5,000 were ordered 
canceled. The men were held for trial 
on Aug. 4 for the attempted robbery of 
Solomon Freudenheim, a New York city 
jewelry salesman, in a busy downtown 
street. One of the men, it is stated, was 
in the courtroom of Judge Thomas M. 
Cotter, presiding judge, all Tuesday, 
awaiting assignment of his case. The 
other, according to his attorney, joined 
the first in the spectators’ seats in Judge 
Brennan‘s court Wednesday morning. 
At 1.30 p. m., when the case was called 
by Judge Brennan, neither defendant re- 
sponded, it is stated. Both bonds were 
ordered forfeited. Steps were taken at 
once to recover the bonds. 








Nine employes of Linz Bros., Dallas, 
Tex., jewelers, have been with the firm 
more than 20 years, and six more have 
served for about 15 years, it is announced 
in connection with the 50th anniver- 
sary of the store, which was celebrated 
Oct. 3 to 23. The 20-year employes are 
L. L. Pandres, Alex McCaw, A. M. Kahn, 
W. A. Higler, W. C. Tomlin, Victor 
Hunter, Wolf Utay, Walter C. Emerson, 
and Dr. D. L. Wortsman. The 15-year 
people are William Fechheimer, Victor 
Brazzel, C. O. Girard, Clifton M. Linz, 
Miss Doronda Williams, and Mrs. C. L. 
Alexander. Joseph Linz, now deceased, 
started the business 50 years ago at 
Denison, Tex., 100 miles north of Dallas, 
calling it “Joseph Linz & Bro.” In turn 
his younger brothers, Elias, Simon, 
Albert, and Ben Linz were brought in. 
A few years later, the store was moved 
to Sherman, a nearby city, and a little 
later to Dallas, where it outgrew early 
locations and finally took possession of a 
seven-story skyscraper. 
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TRADE CONDITIONS 

Both the wholesale and retail jewelers of 
Evansville report that trade has held up 
exceptionally well during the past week or 
10 days and that in fact they have little room 
to complain. The weather conditions have 
been favorable to the retail trade. Dealers 
say that their local trade, as well as the 
retail trade has held up exceptionally well 
and that indications point to a continuation 
of this trade during the balance of the year. 
General business conditions in Evansville are 
as good, if not better than last year at this 
time and collections are very good. The 
various manufacturing plants in the city 
are being operated on good time. The whole- 
sale dealers of this city report that Christ- 
mas holiday orders have been coming in fair- 
ly well for the past month. 

E. J. Welp, retail jeweler at Hunting- 
burg, Ind., was a recent business visitor 
in Jasper, Ind. 

William Artes, of the Charles F, 
Artes Co., Inc., accompanied by his wife, 
has returned from a trip to New Har- 
mony, Ind., where they visited friends 
and relatives for several days. 

Fred Heinzle, retail jeweler of Tell 
City Ind., joined hands on Thursday and 
Friday, Oct. 20 and 21 with the other 
retail merchants of Tell City in staging 
a big celebration in honor of the open- 
ing of Main St. that has been improved. 
Hadi Temple of Shriners at Evansville, 
sent a large delegation to attend the 
celebration. 

Lawrence Lerch, who has charge of 
the repair department of the Hebner 
Jewelry Co., Boonville. Ind., officiated 
with the members of Strangers Rest 
Lodge of Masons in Boonville last week 
in the burial of Sidney B. Hatfield, 85, 
prominent attorney of that city, who 
was one of the best known citizens of 
southern Indiana. 

Mussel camps along some of the 
rivers in southern Indiana still are being 
operated, but on shorter time than dur- 
ing the summer months. It is expected 
that most of the camps will be closed 
down by the middle of November or by 
the time cold weather strikes this part 
of the State. The mussel diggers have 
been greatly handicapped during the 
past season by the law in Indiana, which 
prohibits the taking from streams of 
mussels of certain sizes. The mussel 
industry in Indiana and Illinois has been 
highly developed during the past few 
years. 

Miss Elizabeth Heinzle, of Heinzle & 
Nester, retail jewelers at Boonville, Ind., 
says trade in their gift department has 
been holding up well during the past 
month and that they are anticipating a 
fine Christmas holiday trade. Miss 
Heinzle says the gift shop in their store 
has become one of the leading features 
and that its business has steadily in- 
creased since the department was in- 
stalled several years ago. Heinzle & 
Nester are one of the oldest retail 
jewelry firms in southern Indiana. Miss 
Heinzle and Floyd Nester operate the 
firm and their repair department is in 
charge of John Lerch, son of Lawrence 
Lerch, who has charge of the repair 
department at the Hebner Jewelry Co. 
at Boonville. 
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E. H. Goulding, Alton, Ill., was in 
town during the past week for stock. 


J. L. Guard, jeweler of Blytheville, 
Ark., was seen in the local wholesale 
trade during the week. 

George Hale, retail jeweler of Wood 
River, Ill., was in St. Louis last week for 
supplies and stock. 

M. C. Scott, retail jeweler of Troy, 
Mo., spent a short time in the local 
wholesale trade last week. 

William Bachmann, leading jeweler 
of Collinsville, Ill., was a recent trade 
visitor. 

Anderson Blanton, Paris, Mo., was in 
town during the passing week with his 
wife for a short visit among the whole- 
salers. 

A. F. Eisenbeiss, in charge of the dia- 
mond department of the Eisenstadt Mfg. 
Co., wholesaler, left last week for New 
York on a 10 days’ business trip. 


H. L. Berger and Louis Branden- 
berger, both having retail jewelry stores 
at Alton, Ill., were in the local whole- 
sale market during the past week. 


Leroy Wehrle and John Knapp, both 
retailers in Belleville, Ill., were visitors 
to the local wholesale jewelry trade 
during the past week. 


Fred Courvoisier, Mascoutah, IIl., was 
in the St. Louis wholesale market dur- 
ing the past week for a few purchases. 


E. W. Paddison, retail jeweler, who 
is opening a new store at Mount Airy, 
N. C., was a trade visitor among the 
wholesale firms in the local trade last 
week. 


The retail jewelry firm of Bell & Bell, 
at 5069 Delmar Boulevard, has been 
having a special sale all week, in cele- 
bration of the seventh anniversary of 
the opening of the store at that location. 

Leo C. Phegley, of the credit depart- 
ment of the Eisenstadt Mfg. Co., whole- 
saler, and Mike Oppermann, a member 
of the sales force, have returned from 
a short business trip to Louisville, Ky. 


It is reported here that J. A. Buch- 
roeder, leading retailer of Columbia, 
Mo., and for many years in business 
there, has recently had a formal open- 
ing of his newly remodelled store and 
now has one of the handsomest stores 
in the State. 


The Garhart-Bauman Jewelry Co., at 
510 Washington Ave., celebrated its 
second anniversary last week. Adver- 
tising featuring special items was used 
to apprise the public of the event and 
attract some extra trade. Sidney L. 
Bauman is president and Roger C. Ger- 
hart, secretary-treasurer of the concern. 


E. C. Mayo, president of the Gorham 
Co., of Providence, R. I., paid the local 
retail trade a visit here last week in 
company with sales manager Moulton. 
While here they were entertained by 
Nova P. Logan, secretary of the Hess 
& Culbertson Jewelry Co., Ninth and 
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Olive Sts., which concern is local agent 
for the Gorham line in this city. 

The Jaccard Jewelry Co., Ninth and 
Locust Sts., was host to friends and 
patrons last week at a series of lectures 
given by Mrs. Marie Fenn, of Boston, 
a noted authority on table decoration 
and equipment. The series of talks were 
held in the Music Hall of the Vander- 
voort store, with which the Jaccard firm 
is associated and were well attended by 
interested patrons. 

A party of officials of the Eisenstadt 
Mfg. Co., wholesaler, in the Louderman 
building, 11th and Locust Sts., took a 
short outing this week on a motor trip of 
several days to a section of southwest- 
ern Missouri. In the party was Geo. G. 
Gambrill, president; J. A. Jacobs, vice- 
president, and J. G. W. Schoenthaler, 
secretary, and all reported an enjoyable 
trip. 

August Koch, for some years in the 
retail jewelry trade at 3861 Easton Ave., 
has moved his stock to a new store loca- 
tion in the 5500 block of Gravois Ave., 
his old location having been badly 
damaged by the recent tornado, which 
swept throughout the neighborhood and 
left a wake of ruined houses and stores. 
In his new location he expects to have 
a bigger and better stock. 

A trustee’s auction sale of jewelry 
and fixtures was held Oct. 20, of the 
contents of the store at 3157 S. Grand 
Boulevard. The sale was held in accord- 
ance with the terms and conditions con- 
tained in a certain chattel mortgage 
deed of trust, executed by Walter P. 
Gummersheimer, for the benefit of his 
creditors, the entire stock and fixtures 
being sold under the direction of the 
trustee named in the deed of execution. 

Salesmen for the local wholesalers are 
practically all out to complete the 
present road season and most of them 
will be afield until Thanksgiving. Busi- 
ness is reported better in the past week 
and crop conditions in the South as well 
as parts of the West contiguous to the 
market being more fixed, there is a 
better feeling noted among the dealers. 
This is reflected in a better call for 
goods. Collections are generally fair 
and the outlook for the balance of the 
present year is considered excellent. 

Dealers who attended the meeting of 
the members of the trade last week and 
heard the details of the present bill- 
board campaign for the rest of the year, 
express themselves as. well pleased with 
it as outlined by President Oliver Selle. 
With the additional money desired for 
the newspaper advertising tieup, it is 
anticipated that all of the stores will 
feel the beneficial effects of the cam- 
paign just as soon as the holiday buy- 
ing season gets fairly under way. The 
success of the campaign is undoubted 
and the manner in which it has been 
adopted by other cities, is a tribute to 
the enterprise and initiative of those 
who gave the plan a start here and 
worked out the details. Photos of the 
billboards, are now being framed for 
distribution to the contributors to the 
advertising fund and will be used in 
the stores and window displays to 
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identify the stores as backing the adver- 
tising campaign. 








Illinois Notes 





Odell’s Jewelry store, successor to J. 
Ramser Sons, 1825 Second Ave., Rock 
Island, Ill., seventh of the chain of 
stores operated by the Quincy corpora- 
tion in Illinois, Iowa and Missouri, was 
formally opened last week. Athol Odell, 
son of the owner, is manager. The Ram- 
ser store was purchased last May and 
since then the Odells have been dispos- 
ing of the Ramser stock. 

William B. Long, carpenter shop fore- 
man at the Illinois watch factory, Elgin, 
Ill., was honored at the annual banquet 
of the Watch Factory Officials and Fore- 


men’s Association in the Hotel Aurora, 


Oct. 27. Mr. Long is retiring after 
nearly 40 years continuous service. He 
has been in charge of the carpentry de- 
partment during all his years with the 
company. T. J. Schmitz, president of 
the association, presided at the banquet. 

Carl E. Lindquist, for 11 years a 
jeweler at 1024 Broadway, Rockford, II1., 
has moved into his new store in the 1100 
block on Broadway and last week held 
public opening, which attracted throngs 
of patrons and visitors. The building is 
two stories high, the entire first floor 
being used by the jewelry company. 
Tiffany walls and ceiling are a feature 
of the new building decoration. 

The Elgin National Watch Co., Elgin, 
Ill., has announced the presentation of a 
$50,000 clock to the Chicago Jewelers’ 
Association, which will be placed on the 
Pure Oil building, Wacker and Wabash 
Aves., the former Jewelers’ building. It 
will be 30 feet above the sidewalk level. 
The clock will have a Seth Thomas move- 
ment, synchronized to the Elgin Na- 
tional Watch Co.’s masterclock and cor- 
rect time will be flashed every minute, 
over private wire, to the big timepiece. 
The movement will be encased in an 
ornamental bronze fixture, surmounted 
by a five and a half foot figure of Father 
Time. Base and roof of the clock will 
be encased in translucent glass, so that 
it may be illuminated at night. 


Salt Lake City 


William J. Smith is on a business and 
pleasure trip in southern California. 

C. R. Parry, of Parry & Parry Ltd., 
Keith Emporium, has returned from a 
trip to southern Utah. 

Manager Hughes of the Hughes Jew- 
elry Co., is at his desk again following 
a tour of Utah and Idaho. 

Miss Helen Reamer, of Barnett & 
Weiss, has returned from the East 
where she has been spending a vacation. 

Clifford R. Pearsall, head of the Ley- 
son-Pearsall Co., and Boyd Park, head 
of Boyd Park, Inc., have left on a visit 
to the East. , 

A local pawnbroker has been arrested 
on a charge of violating the pawnshop 
ordinance requiring such establishments 
to close at 7 p. m. He pleaded not 
guilty and was released on a $50 bond. 























Rocco Mateucci was recently suc- 
ceeded by R. Mateucci, Inc. 

J. O. Kingstone, 717 Market St., has 
returned from his long fall trip. 

W. H. Hovey of the Jewelers’ building 
has just returned from a trip through 
the Northwest and is now calling on the 
San Francisco trade. 

Lucien Cerf, successor to Charles 
Weinshenk & Son, who represents several 
well known lines, has left on his trip to 
the Northwest. 

J. W. King, just back from Los An- 
geles, says that business seems to be 
picking up there, for the jewelers all 
seem busy. 

Arthur W. Bennett, after completing 
his Northwest trip, went to southern 
California and was expected back toward 
the end of the month. 

The following out-of-town jewelers 
have been here recently: William Dupen, 
Sacramento; A. G. Prouty, Napa; Guido 
Noack, Sacramento; H. Borches, Napa; 
Tom White, Vallejo; Jack Wachhorst, of 
Wachhorst Co., Sacramento; C. Weare 
of Brawley. 

L. S. Myers, of the R. & L. Myers Co., 
is calling on his customers in the Santa 
Clara, Napa and Sacramento valleys as 
far North as Marysville and reports 
that business looks promising. Robert 
Myers, of R. & L. Myers Co., has left 
with his wife for Los Angeles on a busi- 
ness and pleasure trip. 

Robert I. Goldsmith, importer of Swiss 
watches at 717 Market St., reports busi- 
ness very good and looks forward to 
a prosperous holiday trade. N. D. 
Anderson has left on his trip to the 
Hawaiian Islands for Mr. Goldsmith. 

After a very long trip through the 
whole western territory, Martin H. 
Cooper, western representative of Morris 
Kaplan & Sons, is back in town at 717 
Market St. to spend a month. Mr. Cooper 
says he found business satisfactory. 


Roy Doble and Leonard H. Railsback, 
of Railsback & Doble, are taking a short 
fall trip, visiting Sacramento, Napa, 
Marysville and other valley cities, all of 
which are enjoying a certain amount of 
prosperity, following the harvest season. 

Among factory representatives here in 
the course of their western trips are: 
Morrie Lang, Lenkowsky & Sons; Joe 
Klein, Shiman Bros. & Co.; R. H. King, 
Ostby & Barton Co., and S. L. Anshen, 
representing J. Gottlieb. 

Carl Domes, traveling for A. I. Hall 
& Son out of the Seattle office, has tele- 
graphed the home office here of a very 
unusual accident. He was driving along 
an unfenced highway in eastern Wash- 
ington when a band of wild horses, evi- 
dently stampeded by the noise of the car, 
darted out of the brush and dashed 
across the road ahead of him. He im- 
mediately applied the brakes, but there 
was not time to avoid a collision. A 
horse was struck and killed instantly, the 
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others escaping apparently unhurt. The 
car was considerably damaged and Mr. 
Domes was bruised and shaken. 








Pacific Coast Notes 





Herbert Rappe, Watsonville, went to 
France with the American Legion for 
their reunion in Paris. 

Palmer Bros. jewelry store, Baker 
City, Ore., generously helped the piano- 
playing contest staged in that city by a 
local music house by contributing a 
beautiful silver loving cup trophy as a 
second prize, the first prize being a piano. 
The J. C. Penney Co. contributed a hand- 
some 26-piece set of silver as the third 
prize. This company is celebrating its 
25th anniversary. 

Five years ago the late A. L. Delkin 
engaged in business in Las Vegas, Nev., 
with a home-made work bench and a bor- 
rowed showcase. Today the concern is 
greeting its many friends in its new and 
spacious home in the new Delkin build- 
ing. The new home is located near the 
corner of Fremont and Third Sts. In ad- 
dition to the regular jewelry stock, Mrs. 
H. M. Delkin, owner of the establishment, 
also has installed an up-to-date gift shop. 

At the age of 80 years, C. H. Lanson 
has retired from his connection with the 
jewelry store of A. Delmas, Oxnard, Cal. 
(Mr. Lanson has been with that firm for 
the past 18 years. In addition to being 
an optician and jeweler he has made, in 
his time, a number of inventions, one of 
them being a luggage carrier for bi- 
cycles, and he was the first to obtain an 
American patent for a method of tilting 
the wings of kites and aeroplanes, in 
order to balance them when in flight. 


Interest has been stirred in seeking 
jade by reports of finding pieces of it 
in various localities on the Pacific Coast. 
Lee Tai, a young Chinese of Gold Beach, 
Ore., found a large fragment of jade 
recently near the mouth of Rogue River, 
which empties into the ocean in Curry 
County, not far from the California line. 
Residents of the coast of Curry County 
are now seeking jade as an amusing sort 
of treasure hunt. It is recalled that the 
natives had jade in Mexico before the 
coming of the Spaniards. The Eskimos of 
the Seward Peninsula peddle jade as 
well as walrus ivory, but most of the 
Eskimo jade is said to be of an inferior 
quality. 








Thieves recently entered the home of 
C. M. Hay, a jeweler at Coshocton, Ohio, 
and escaped with many articles of jewel- 
ry with a total value of about $1,000. 
The robbers gained entrance by climb- 
ing on to a refrigerator on the back 
porch and breaking open a small double 
window. Mr. Hay has offered a reward 
to anyone furnishing information leading 
to the arrest and conviction of the of- 
fenders. That it is the work of boys 
was indicated by the fact that jars of 
candy in the Hay home were emptied. 
The authorities believe that older per- 
sons would not have bothered to take 
the candy. 





Ed Clay last week accepted a position 
in the clock and silverware department of 
the Edwards-Ludwig-Fuller Jewelry Co. 

Mr. and Mrs. F. R. Kennedy, who con- 
duct a retail jewelry store at Barnsdale, 
Okla., were in Kansas City last week 
buying Christmas goods and other stock. 
Gene Weber, Lexington, Mo.; Earl Mor- 
risson, Excelsior Springs, Mo., and C. L. 
Frost, Odessa, Mo., were also visitors 
last week. 

Mrs. J. H. Mace, wife of the owner of 
the J. H. Mace jewelry store, which last 
week merged with the Ryer Jewelry Co., 
was robbed of jewelry valued at between 
$2,500 and $3,000 last Wednesday morn- 
ing, Oct. 19. The robbery occurred at 
about 9 a. m. at the Mace home, 602 W. 
58th St., when Mr. Mace was at the 
jewelry store downtown, and was car- 
ried out by two bandits posing as physi- 
cians. The two bandits drove up in a 
gray car, the leader alighting with a 
satchel similar to those carried by doc- 
tors. They approached Mrs. Mace, who 
was in the garden. With a great deal of 
politeness they said they were physi- 
cians sent by Mrs. Mace’s doctor to ex- 
amine her in connection with an opera- 
tion she underwent three years ago. She 
grew suspicious and said there had been 
no appointment made. With that the 
bandits requested to use her telephone. 
When they were in the house they sud- 
denly turned and pointed a revolver at 
Mrs. Mace, demanding her jewels. Mrs. 
Mace was alone except for the negro 
maid, who was in the basement. Both 
women were locked in an upstairs room 
after Mrs. Mace had handed over the 
jewels. The jewels consisted of a white 
gold ring set with two diamonds of one 
and a half carat each, a white gold ring 
set with eight diamonds, a yellow gold 
ring set with one turquoise and 15 dia- 
monds and a dinner ring set with eight 
diamonds. In addition the bandits took 
the two diamond earrings which Mrs. 
Mace was wearing. Mrs. Mace immedi- 
ately escaped through another door 
which the bandits had overlooked, but 
when she descended they had disap- 
peared. The smaller bandit, who ap- 
peared to be the leader in the holdup, 
was well groomed and looked the part 
of a prosperous business or professional 
man, Mrs. Mace reported. He was about 
35 years old, five feet four inches tall 
and weighed about 125 pounds. He wore 
a dark blue suit, a black fedora hat and 
tan shoes. He wore a closely trimmed, 
small mustache and his hair was black. 
The other bandit appeared to be about 
the same age, was five feet 10 inches tall 
and weighed about 165 pounds. He wore 
a brown suit and tan shoes and was dark. 








Louis Weiner, 102 Bleecker St., Utica, 
N. Y., who also has stores at Rome and 
Gloversville, N. Y., has leased a store at 
Glens Falls, N. Y., which he has added 
to his chain. The store is well arranged 
and very attractive. 
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E. R. Boyd, 4107 Hooper Ave., was 
recently the victim of a holdup. He lost 
$2,000 in jewelry. 

Albert Todt, well known diamond cut- 
ter of 903 Title Guarantee building, was 
seriously injured in an automobile acci- 
dent recently. He will be confined to 
the hospital for some time. 

Roger Cannon has just returned from 
his fall trip to the East where he vis- 
ited the trade in the principal cities of 
the Atlantic Coast. This is the final 
trip of the year. He reports conditions 
as exceedingly good. 

William F. Robinson, representing A. 
Roseman Co., New York, has returned 
to Los Angeles for another business call 
on the trade hereabouts. He states that 
the prospects for a large fall and win- 
ter business are quite good. 

Paul Samuels, representing Katz & 
Ogush, New York, is forced to remain 
here longer than he had planned owing 
to the stress of business in connection 
with his firm. He has no definite date 
set for his return to New York. 

The jewelry store of M. Siegel, 6104 
South Broadway. was robbed recently 
when robbers entered the place and es- 
caped with $160 worth of jewels. Mr. 
Siegler has reported the matter to the 
police. It is believed the men were 
amateurs, as they overlooked valuable 
diamonds and other jewels. 

H. A. Wood, of the Koke-Slaudt Co.. 
Metropolitan building, has left for the 
East where he will spend some time in 
New York. He also intends to visit the 
various factories represented by his 
firm. He will be away for about six 
weeks. This is the last trip of the year 
and has much to do with the enlarging 
of the stock of his concern. 

Fire of undetermined origin damaged 
the interior of the Robbins jewelry 
store at 326 South Broadway recently. 
Defective wiring is given as the cause 
of the blaze. The greatest damage came 
from the large quantities of water that 
it was necessary to pour into the struc- 
ture to stamp out the blaze which con- 
tinued in spite of the utmost efforts of 
the firemen to check its progress. 

Seventy men have been chosen by 
Chief of Police Davis to comb the city in 
an effort to clean up thugs and burglars 
who are here from the East. Yeggmen 
and others who have broken into jewelry 
establishments and have robbed autoists 
of gems and valuables in jewels are be- 
ing hunted out. It is stated that these 
men make their appearance here each 
year and an effort is being made to co- 
operate with the eastern authorities in 
an attempt to identify these repeaters. 

Burglar alarms have been placed on 
every jewelry establishment in the Title 
Guarantee building. Two men are pa- 
trolling the floors in civilian clothes and 
two officers in uniform are constantly 
on hand. A system of alarms has been 
So arranged that the moment at attempt 
is made to steal the diamonds or jewels 
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the alarm is sounded and the police are 
on the job. This unique system of bur- 
glar alarms is also being installed in the 
Metropolitan and other buildings of the 
city where large stocks of jewelry are 
kept. 

M. T. Levy, E. Bastheim Co., is opti- 
mistic over the prospects for trade this 
fall. He says he sees every indication 
for a business that will exceed the mark 
made in 1926. “There is a healthy tone 
to the sales and business recorded this 
month,” said Mr. Levy. “This is not 
said to boost trade but is an indication 
of what we may legitimately expect for 
the season this year. Our representa- 
tives from the East tell us that condi- 
tions are fine there. We can say for 
ourselves that we have every reason to 
be satisfied with the prospects for trade 
in Los Angeles.” 








Minneapolis and St. Paul 





F. B. Wickland, Ortonville, Minn., 
was in Minneapolis on Oct. 21. 

Frank Foster, representing the Derby 
factory of the International Silver Co., 
was a visitor in Minneapolis last week. 
He spent three days calling on the trade 
here, and left on Oct. 21. 

Miss Mabel Lund, secretary of J. M. 
Bennett, J. M. Bennett Co., Jewelers’ 
Exchange, 627 First Ave. N., Minne- 
apolis, announced her marriage to Law- 
rence B. Lawson of Minneapolis on 
Oct. 22. 

George H. Rentz Rentz Bros., manu- 
facturing jewelers, 727 Hennepin Ave., 
Minneapolis, was a member of the grand 
jury which was announced on Oct. 21, 
designated to serve about three months. 

August Leidheiser, traveling for the 
Matthews Co., Irvington, N. J., was in 
Minneapolis on Oct. 22. Mr. Leidheiser 
reported finding business a little 
“spotty,” better in some towns than in 
others. 

Roy Wilcox, vice-president of the 
International Silver Co., expected to 
leave the evening of Oct. 22, after spend- 
ing three days showing the trade the 
Barbour line. This was a special trip, 
Mr. Wilcox taking the place of the late 
Ferguson Mead, who covered this ter- 
ritory many years. 

L. R. Enger, retail jeweler, who con- 
ducts a business under the name of 
“Enger’s Tick Tock Jewelry Shop” at 
38th St. and Grand Ave., Minneapolis, 
reports that indications point toward a 
splendid Christmas’ business. Mr. 
Enger has maintained a general jewelry 
business at this address a little over a 
year. 

Miss Marjorie Metcalfe has been ap- 
pointed to the position of manager of 
the stationery department of Weld & 
Sons, jewelers since 1854, 817 Nicollet 
Ave., Minneapolis. Miss Metcalfe suc- 
ceeds Mrs. Brundage, now general man- 
ager of the stationery department of the 
Dayton Co., department store, Nicollet 
Ave. between Seventh St. and Eighth 
St., Minneapolis. 

M. R. Keller, formerly a retail jeweler 
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in Argyle, Minn., about the middle of 
October, opened a retail jewelry store in 
Robbinsdale, Minn., a few miles from 
Minneapolis. Mr. Keller had his own 
store in Argyle many years ago, and is 
well known to the Minnesota trade. 
After leaving Argyle, he remained for 
some time in Minneapolis, where he was 
in the repair business, doing work for 
the trade. 


Robert J. Rentz, Rentz Bros., manu- 
facturing jewelers, 727 Hennepin Ave., 
Minneapolis, left on Oct. 21, on a duck 
hunting and fishing trip in the vicinity 
of Reimer, Wis. He expected to be 
away several days. Mrs. Rentz and 
their young daughter left on Oct. 19 for 
Reimer. Mr. Rentz expected to make a 
side trip to Saskatoon, Can., on business, 
before returning to Minneapolis. 


A. L. Heuer, who represents the H. E. 
Murdock Jewelry Co., pioneer wholesale 
jewelry house, 501, 100 N. Seventh St., 
Minneapolis, on the road, returned on 
Oct. 20 from a trip through his terri- 
tory. Mr. Heuer called on the Minne- 
sota and South Dakota trade, and spent 
about a month on the trip. Conditions 
in these States were improving, and 
Mr. Heuer predicted a favorable season 
from now until after the holidays. 


Mrs. Charles D. White, wife of 
Charles D. White, White & MacNaught, 
retail jewelers, 902 Nicollet Ave. and 61 
S. Ninth St., Minneapolis, has been visit- 
ing in the East. She is expected to re- 
turn about the first of November. 
Cities which Mrs. White visited in- 
cluded Buffalo, Atlantic City and New 
York, and she intended to remain in the 
East about three weeks. Mr. White 
takes an active part in the work of the 
Minnesota Retail Jewelers’ Association 
and is well known. 


Among the retail jewelers who came 
to Minneapolis to attend the Minnesota- 
Iowa football game were Mr. Hands, 
Iowa City, Iowa; Mr. and Mrs. H. C. 
Probst, Morris, Minn.; Stan. Smith, 
Mankato, Minn. This football game was 
on Oct. 22, the day designated for the 
“homecoming” of alumni and friends of 
the University of Minnesota, an annual 
occasion. The game resulted in a vic- 
tory for the Minnesota team, 38—0, the 
third consecutive time the “Gophers” 
have beaten Iowa. 

Martin Raihill, traveling representa- 
tive of the Duluth Jewelers’ Supply Co., 
and the Julgar Co., 100 N. Seventh 
St., Minneapolis, was last reported to 
be in Iowa on a trip requiring in ali 
about two months. He is expected to 
return to Minneapolis shortly after 
Thanksgiving. The Minneapolis office is 
in receipt of reports from Mr. Raihill 
showing business to be in excellent shape. 
Jacob Garon, manager of the Minne- 
apolis office of the two concerns, re- 
turned to Minneapolis on Oct. 21 from 
a day’s trip to Duluth, Minn., where he 
visited the offices of his companies. The 
father of Jacob Garon, Julius Garon, is 
the head of the business. The Minne- 
apolis office was established several 
months ago, and the volume of business 
handled here has greatly increased. 











Isadore Gamler, 224 Main St., E., is 
back from a trip to New York and Syra- 
cuse. 


Joseph Kopelowich, retailer at 47 
Clinton Ave., 'N., left last week for a 
business trip to New England. 


Isaac Glaser, president of the Glaser 
Co., 220 Main St., E., will leave this 
week for a buying trip to New York, 
Providence and Boston. 


The next regular meeting of the 
Rochester Retail Jewelers’ Association 
is scheduled for the first week in No- 
vember. 


Edwin S. Dalton, Central building re- 
tailer, and Mrs. Dalton, moved into their 
new home at 23 Greenview Drive, last 
week. The Daltons formerly lived at 19 
Cornell St. 

Ellison Rosenthal, salesmanager for 
the Philip Present Co., Commerce build- 
ing manufacturer, is back from a busi- 
ness trip to Syracuse, Binghamton and 
southern New York. 

Harry S. Torrey, head of the company 
bearing his name at 529 N. Goodman 
St., and George Humbert of the Humbert 
Mfg. Co., 42 East Ave., left last week 
for a pheasant hunting trip in the moun- 
tains. 

Charles P. Coster, retailer of 1519 
Lake Ave., and Fred Rosenbaum, watch- 
maker, spent last week-end fishing and 
boating at Mr. Rosenbaum’s cottage at 
Chippewa Bay near the Thousand Is- 
lands. 

Abe Glazer, proprietor of the whole- 
sale company bearing his name at 194 
Main St., E., returned last week from 
an inspection trip of the watch and 
jewelry companies at Chicago and Elgin. 
At Elgin Mr. Glazer was the guest of 
M. H. Duvel, manager of the watch ma- 
terial department of the Elgin National 
Watch Co. After a personally conducted 
tour of the Elgin factory Mr. Glazer 
went to Chicago where he visited jewelry 
plants. 

Morrie Rosenthal, recently appointed 
general manager of the Brothers Jewelry 
Co., 41 Clinton Ave., N., left last week 
for a business trip to Erie, Cleveland, 
Detroit and other cities of the midwest. 
Nathan Silverstein, president of the 
Brothers Jewelry Co., returned last 
week from an inspection trip to the 
company’s branch store at 1126 State 
St., Erie, Pa. While in Erie Mr. 
Silverstein officiated at the re-decoration 
of the store. The Brothers Jewelry 
Co. is undergoing extensive repairs, 
chief of which is the _ installation 
of a new window designed to hold more 
elaborate displays. The new window 
will be built of dark walnut to conform 
with the store interior and will have a 
background of mirrors. 

Business in Rochester stepped out of 
its lethargy last week and registered 
some encouraging accounts on the ledg- 
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ers of retailers. Backward, at the out- 
set, the retail business seemed to regain 
a little of its stride with the advent of 
cooler weather. Although the general 
trend of retail trade is still far from 
the mid-autumn peak the outlook to 
most retailers is encouraging. Whole- 
salers already are placing Christmas 
stock. They have not complained about 
business since late summer. Watch- 
makers report a slight letdown in the re- 
pair line. The letdown might possibly 
be due to the reaction from the flurry 
of repair items following the opening of 
fall school terms. 








“ 


A 
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Retail jewelers of Ensley and Besse- 
mer, Birmingham suburbs, report busi- 
ness good with them. Cooler weather 
has acted as a stimulant to business, 
they say. 

The Birmingham Jewelry Co. is add- 
ing some new showcases and is rear- 
ranging and redecorating its store 
throughout. Business with this firm is 
increasing, according to Mr. Brombley, 
the manager. 

A. & A. Ash have added much new 
and unique and attractive stock to their 
gift shop department, for the fall and 
winter trade. Aaron Ash recently re- 
turned from New York city, where he 
made a large purchase of goods for this 
department of their store. They have 
one of the most select gift shops of any 
jewelry store in the city. 

Considerable improvement was noted 
in the sale of jewelry during the past 
week, according to a number of retail 
jewelers. There is no let up in building 
activity. In fact there are more build- 
ings under construction now than during 
the summer months. Among the large 
buildings under construction is a 16-story 
office building. As a general rule manu- 
facturing plants are operating full time. 
There are but few men out of work. 








Winston-Salem, N. C. 


S. Ray Irving has severed his con- 
nection with the A. Cohn Co. and ac- 
cepted a position with Salem Motors, as 
showroom salesmanager. 

Harry Lefkowitz, formerly with 
Mears of the twin city but for the 
past two years in business in Fort Lau- 
derdale, Fla., is visiting relatives and 
friends here this week. 

Leonards Diamond Palace occupying 
offices in the Nissen building has about 
completed the arrangement of the new 
place and expects to open for business 
in the next few days. 

Among the traveling salesmen visiting 
Winston-Salem the past week with en- 
couraging reports were C. E. Johnson, 
Ewing Bros., Atlanta, and Charles 
Gauze, the Hamilton Watch Co., Lan- 
caster, Pa. 
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Friday, Oct. 14, was a very eventful 
and exciting day for Winston-Salem in 
that Col. Chas. A. Lindbergh was to 
be a visitor and in his honor the entire 
jewelry trade was to close their places 
of business. About 7.45 a. m. of that 
morning a fire alarm was turned in 
from the Gilmer Department Store and 
in a very short time the store was com- 
pletely enveloped in flames. As this 
store extends through the entire block 
from Liberty to Trade Sts., with also 
a wing opening on Fifth St., the flames 
were fanned violently by the high winds 
as soon as the firemen entered. A hard 
fight was encountered for some hours 
but were finally conquered without any 
great damage to the neighboring mer- 
chants. W. T. Eagle who for a few 
months had been operating proprietor 
of the jewelry and jewelry repair de- 
partments of Gilmers suffered a total loss 
of his jewelry stock and all tools, ma- 
terials and equipment. Mr. Eagle 
stated to a representative of THE 
JEWELERS CIRCULAR that his loss was 
partly covered by insurance and that 
he would in a few days reopen in the 
store room formerly occupied by the 
Vogler jewelry store corner Liberty and 
Fourth Sts. 








Atlanta, Ga. 





C. R. Hammond, Gainesville, Ga., was 
a visitor in Atlanta during the week, as 
was P. A. Hughes, well-known retail 
jeweler of Commerce, Ga. Others in- 
cluded Mr. Bryant, of Manchester, Ga., 
and C. N. Whitmire, of Griffin, Ga. 

P. B. Noyes, president of the Oneida 
Community Co., of Oneida, N. Y., spent 
several days in Atlanta during the week 
on his way to California via the south- 
ern route. He spent the time with James 
S. Harkey, southeastern representative 
of the company. 

Henry Muench, of the Muench Jewelry 
Co. on Peachtree St., has returned from 
a trip of several weeks to Milwaukee and 
other points north and west. He visited 
Milwaukee as a delegate to the A. N. 
R. J. A. convention, after which he spent 
some time in visiting friends and rela- 
tives in that section. 

F. W. Carroll, of the International 
Silver Co., Meriden, Conn., handling 
Rogers 1847 Silverware, spent several 
days in Atlanta calling on the local trade. 
F. S. Davison, of the Bulova Watch Co., 
another visitor, is looking forward to a 
good fall business. Mr. Roberts, of 
Brozen Bros., New York City, also spent 
several days in Atlanta recently calling 
on local jobbers. 

The Allied Jewelers, Inc., of which 
Mr. Wouters is manager, have just 
doubled their equipment at 1709-10-11 
Peters building to take care of their 
rapidly increasing business and are add- 
ing several workmen to their already 
large force of skilled jewelers. Business 
during the summer, according to Mr. 
Wouters, has been exceptionally good, 
and he is looking forward to one of the 
best Christmas seasons in the history of 
his firm. 
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Timely Trade Topics 











Dealers’ Helps:in Window Displays and Merchandising. 
Notes on New Products and Gossip of the Trade 

















Trade Gossip 





Silver-plated Picture Frames 


Silver-plated picture frames are big 
sellers according to Scharling & Co., 755 
Summer Ave., Newark, N. J., who are 
putting them out in large orders. 

The frames include engine turned, 
fancy oxidized, velveteen easel backs 
and so-called hammered. 

x= * * 
A. Jaffe & Son, New York, Report Bright 
Trade Outlook 


A. Jaffe & Son, importers of diamonds 
and makers of diamond jewelry, 10 West 
47th St., New York, are quite op- 
timistic regarding the trade outlook 
for the immediate future. They say 
that their traveling men in the South 
and Middle West report that conditions 
are good and they look for continued in- 
creased sales from now until the first of 
the year. Local representatives make 
similar favorable reports. 


* * * 


Sales Force of Ferd. Bing & Co.’s Successors 
Has New Member 


Ferdinand Bing & Co.’s successors an- 
nounce to the trade that S. Craig Pres- 
ton, one of the best known and most 
popular salesman in the art and gift 
trade, will join their sales force on 
Dec. 1. Mr. Preston will cover prin- 
cipally the territory formerly taken care 
of by Stanley Brussel, whose increased 
duties in the home office will keep him 
in New York nearly all the time. Mr. 
Preston and Mr. Brussel will have 
charge of the company’s semi-annual] 
exhibit at the Eastern Manufacturers 
and Importers’ shows at the Palmer 
House, Chicago. 

* * * 

Michael Levy, New York, Featuring “Bud 
and Blossom” Rings in Advertising 
Campaign 

Michael Levy, manufacturer of dia- 
mond jewelry, 36 W. 47th St., New York, 
has become a national advertiser and is 
letting the trade throughout the country 
know the virtues of “Bud and Blossom” 
rings of all descriptions. 

He is aiming to standardize the retail 
price of his products so that jewelers 
can buy and sell with full knowledge of 
the situation and know they are getting 
a legitimate profit. The rings are being 
tagged with a metal retail tag price, not 
only showing the price but the exact 
quality of the gold and platinum used. 


Mr. Levy left Friday to see the trade 
and meet his representatives, Messrs. 
Optican and Burnett at Denver, Colo. 


* * * 


Newark Clock Co., Inc., Newark, N. J., 
Unable to Keep Up with Orders 


The Newark Clock Co., Inc., 326 
Springfield Ave.. Newark, N. J., turned 
down an order for 4000 clocks from a 
Trenton establishment, last Friday, 
simply because of inability to fill it. 

The factory is running overtime and 
has been for some time but is so far 
behind the accumulated orders that it 
was deemed necessary to refuse any new 
demands. The company and its growing 
business in kitchen clocks was errone- 
ously mentioned in last week’s issue as 
the Newman Clock Co., Inc., instead of 
the Newark Clock Co., Inc. 


* * * 


President of Helbros Watch Co. Writes on 
Selective Jobber Distribution 


Wholesale and manufacturing jewel- 
ers particularly will be interested in an 
article which appears in Printers’ Ink 
Monthly, for October, by William Hel- 
bein, president of the Helbros Watch Co., 
New York. The article is_ entitled 
“Why We Believe in Selective Jobber 
Distribution,” and in it the author tells 
a story of his company and its relations 
with the jobbing trade, showing how a 
change in the method which they used 
turned an initial loss of $300,000 worth 
of business into a 100 per cent increase 
in sales. Mr. Helbein explains definitely 
why he considers the jobber a vital cog 
in the distribution of watches of his 
company as well as explains the func- 
tions the jobber performs that are of dis- 
tinct service to the manufacturer and 
why he considers this indispensable. In 
a case such as his, he believes the jobber 
should be a direct representative for the 
company and as far away from the 
“middleman” type as possible. 

The article is illustrated with a pic- 
ture of the author at his office and ex- 
amples of the advertising used to pro- 
mote the sales of Helbros watcnes. Al- 
together the article is an interesting dis- 
sertation on the methods of proper dis- 
tribution of a product of this kind and 
takes up the subject from a new and 
different angle. It undoubtedly contains 
suggestions that will prove profitable to 
both manufacturers and wholesale dis- 
tributors not only of watches but of other 
products in the jewelry trade. 


Attractive Watches Announced 





The Elgin National Watch Co. is 
about to send out to the jobbing trade 
announcements as to the new and at- 
tractive watches which are ready for 
distribution, both carefully timed and 
cased in cases of exclusive design and 
sold in complete form only. The lady’s 
model has a 15 jewel, 18/0 size rectan- 
gular movement, cased in a 14-karat 
solid white gold case, and will retail for 
$65. The men’s strap model is 18/0 
size, with a 17-jewel rectangular move- 
ment in a 14-karat solid white gold case 
with luminous dial. This model is de- 
signed for a high-grade sport model for 
men. Both are believed to show a dis- 
tinct advancement in wrist watches, as 
regard attractiveness in appearance and 
timekeeping ability, and both are right 
up to the minute in style. At the same 
time, the company is stressing its latest 
pocket watch—a_ specially designed 
model containing the famous 19-jewel 
Lord Elgin movement. The dial is of 











NEW STRAP WATCHES FOR MEN AND 
WOMEN 


silver with raised enumerals, and the 
watch will retail, complete, for $150. 
While for outdoors and every day work 
in the office or factory, the strap watches 
are the constant companion of the busy 
man, the well-dressed man always wants 
a beautiful thin model watch for dress 
occasions. 
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Grandmother 
No. 452 


Finest mahogany case 
—Redwood Burl 
Panels — Height 73”, 
Width 13”, Depth 8”, 
Westminister and Can- 
terbury chimes on 
six “Symphony” 
chime-tone rods. 
three-rod chord intones 
the hour. List 
$167.00. 





The Gift Suggestion Ideal 


—for Your Customers 
and for you— 


SAHAT to give—what to give? 
AN 1) This is the question that will be up- 
AZAEY permost in many minds during the 
next few weeks. Many of your customers 
will be looking to you for suggestions. 


Why not suggest a Herschede Hall Clock— 
the ideal gift for the home, any home—the 
gift of heirloom quality? 


Herschede Hall Clocks are priced to meet 
the purse of every class of trade. And 
whether it’s one of the graceful Grand- 
mother models selling as low as $140, or a 
De Luxe model with Westminster, Canter- 
bury and Whittington chime movements on 
nine tubular bells, priced at $500, you can 
sell any Herschede Clock with satisfaction, 
pride and profit. 


Artistically beautiful in case—minutely 
perfect in movement — Herschede Hall 
Clocks are handed down from one genera- 
tion to another as exquisite works of art— 
as heirlooms which increase in value with 
the passing of the years. 


With a few of these clocks on your floor, 
and a copy of the new Herschede catalog 
handy, you can make the next two months 
the biggest clock season you have ever en- 
joyed. 

Send today for copy of our new catalog 

on Hall, Mantel and Boudoir Clocks— 

and for particulars of our special adver- 


tising plan for increasing your Christ- 
mas sales. 





The Herschede Hall Clock Company 


Cincinnati, Ohio . 


West Coast Representatives—A. I. Hall & Son, 
San Francisco—Los Angeles—Portland—Seattle 





VISIT OUR NEW YORK DISPLAY 


When in New York, don’t fail to visit our showroom 
at 37 West 47th Street and see the splendid display 
of Herschede Hall, Mantel and Boudoir Clocks— 
considered the finest in the world. Make a memoran- 
dum of the address. We'll be glad to see you. 











No. 256 


Finest Mahogany Case, 
Westminister, Canterbury 
and Whittington chimes 
on 9-Tubular Bells. Hand 
pierced gold dial. Height 
79%", Width 21%”, 
Depth 144%”. List $704.00. 

















That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JeEweELers’ Circutar regarding any advantageous 
device or plan which they are utilizing in con- 

















nection with their business. 











Know the Facts About Your Business 





Study, Research and Merchandising Ability Essential 


Written Expressly for The Jewelers’ Circular 














(Continued from issue of Oct. 20) 
Part II 


How the Jeweler Can Make More Profit 
by Reducing Expenses 


HETHER the jeweler should make 

a 10 per cent profit on his business, 
as was suggested in our last article of 
this series, he can make more profit if 
he wants to do so. It is possible for the 
average jeweler to realize a larger profit 
than 2.1 per cent, the common figure for 
jewelers reporting to the Harvard Bu- 
reau of Research in 1925. Some of those 
reporting did so. They did so by know- 
ing the facts about their business. 

More profits in any business may be 
secured in two ways: 

1. By a reduction of expenses of doing 
business. 

2. By a greater volume of business 
without a corresponding increase in costs 
of doing business. 

Can costs be reduced? They have 
been in many stores with a resulting 
increase in profits, but they cannot be 
reduced unless the jeweler knows the 
facts about his business. The general 
manager of a large industry, a man of 
long years of experience with business, 
considers that it takes fifteen years to 
make a business man, divided approxi- 
mately into three periods: 

1. Five years to learn his cost. 

2. Five more to learn the cost of run- 
ning a business. : 

3. Five more to recognize profits and 
get them. 

The jeweler who wants to know the 
cost of doing business can get it with 
an annual statement, but if he wants to 
know why some of these expenses are 
higher than they should be he must have 
details that will enable him to study the 
cause and deduce a remedy. 

More time must be spent over statis- 
tics, over reports, both in digging them 
out and preparing them into some sem- 


blance of order, and in analyzing them 
after they have been prepared, if the 
jeweler wants to reduce his cost of doing 
business. It is not advocated that the 
jeweler become picayune in paring ex- 
penses, but that all illegitimate costs be 
reduced to a minimum. 

All expenses of doing business fall un- 
der one of several heads. The following 
summary, with approximate costs, based 
on sales, will serve us for our analysis: 
I. Selling Expense, 14.9 to 15.5 per 
cent. 

II. Delivery Expense, .01 to .05 per 
cent. 

III. Buying and Management Expense, 
6.5 to 7.7 per cent. 

IV. Fixed Charges and Upkeep, 15.1 
to 19.3 per cent. 

V. Miscellaneous Expenses, 1.9 to 2.0 
per cent. 

VI. Losses from Bad Debts, etc., 0.3 to 
0.6 per cent. 

Selling expense is divided by the Har- 
vard Bureau system into (1) Salesforce 
Wages, (2) Advertising, (3) Boxes, 
Wrappings and Other Selling Costs. 

Salesforce wages are increased or de- 
creased as the sales are few or many. 
It is rather surprising that the reduc- 
tion of most of the important expenses 
are contingent on the increase of sales, 
showing that a greater volume of sales 
actually does reduce costs. 

Wages of salesforce run from 10.7 per 
cent to 11.9 per cent in the average jew- 
elry store, with those doing from be- 
tween $20,000 and $50,000 annual busi- 
ness having the lower costs, while stores 
below that have the highest. 

Reports should be available showing 
the cost of selling for each salesman on 
the staff. Comparisons will dictate the 
course the jeweler should pursue to se- 
cure better results from those producing 
the least for their cost. It should not 
be forgotten that salesmen have other 
duties to perform as well as the actual 
making of sales. These duties run from 





assisting the buyers down to assisting 
the stock clerks, making deliveries, and 
what not. The salesman who spends 
considerable time in installing window 
displays or in trimming showcases can 
hardly be blamed if another whose en- 
tire time is given to selling has a bet- 
ter record. The entire results of selling 
costs must be considered with every cir- 
cumstance that affect them. Salesmen 
with a first call on all customers can pro- 
duce records. Salesmen in departments 
where individual sales are small cannot 
make big “books.” 

The advertising costs are a selling 
cost. How much does the jeweler spend? 
How does this compare with the costs of 
successful stores? Does it appear to be 
high or low? Yes, that should be known, 
but it is far more important to know 
how this advertising expense is ex- 
pended, in what mediums, and what re- 
sults are secured. Accurate figures on 
this expense may reveal that a large per 
cent of the entire sum is spent in a 
single medium. That may be all right, 
and, again, it may be all wrong. If it 
brings in results it is right, otherwise— 

An analysis of any expense account 
should give the jeweler a great deal of 
information that he can use to better his 
condition in the retail business. It may 
be that the analysis of the advertising 
expense account will prove that by in- 
creasing the expense he can reduce his 
costs. 

Other selling expenses, chiefly costs of 
boxes, wrappings, etc., run in the aver- 
age store to 1 per cent. While the jew- 
eler cannot afford to use cheap and un- 
sightly wrappings, some go to extremes 
in the matter. If the expense can be 
reduced materially the profit will be ma- 
terially increased. 

Every dollar of expense that the jew- 
eler lops off his cost of doing business 
is a dollar added to the profits. All ex- 
penses come out of the profits of a busi- 
ness. 
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ELGIN | ROGERS 1847 
unos | SAMUEL WEINHAUS Co. | commer 
SWISS WHOLESALE JEWELERS STERLING 
WATCHES SEND FOR OUR CATALOG SILVERWARE 
720-722 PENN AVENUE | PITTSBURGH, PA. 





Mr. Retailer, Is Your Stock Complete? 


Attractive displays of merchandise in the “Other Fellow’s” windows and 
cases will not play sweet music on YOUR cash register. 
Buy now the goods which will transform your store into the shopping center for “Gifts That Last.” 


From our large and varied stocks of Diamonds, Jewelry, Watches, Clocks and Silverware, you 
can make a selection of Holiday Gifts that will delight your customers. 


oss HEEREN BROS. CO. *733; 


Jewelers to the trade for almost sixty years 


Penn — and Eighth St. Pittsburgh, Penna. 


LAN DAW BROS. Watches. Clocks and Silverware 


Also Watch Materials and Jewelers’ Supplies. 
628 Penn Ave. P ittsburgh, Pa. Orders Filled from Any Catalogue. 

















ESTABLISHED 1888 


GRAFNER BROS. 


WHOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
818 Liberty Ave. (2nd Floor) , PITTSBURGH, PA. 
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Storekeeping Department 








Delivery expenses do not worry the 
average jeweler, but a few dollars saved 
here will be a few more dollars’ profit. 

Buying and management expenses (in- 
cluding office expenses), run from 5.6 to 
7 per cent in the average store, with the 
higher costs allotted to the larger estab- 
lishments. The bigger the business the 
more office help is necessary to handle 
it. This added 1.4 per cent of expense 
is not excessive if the office furnishes 
the jeweler with the proper reports and 
analysis of the costs of doing business 
in connection with its other duties. Any 
intelligent jeweler can afford to pay 1.4 
per cent for adequate reports, because 
it is through these reports that he is 
able to save time and money in the actual 
management of the business. Where they 
are not available the cost is higher than 
where they are—due to losses that arise 
from unpreparedness. 

Supplies and postage, a buying and 
management expense are decreased as 
the business grows in size. It appears 
that the larger the store the better use 
is made of the supplies, and that other 
expenses are more effective in securing 
results. 

It may at first thought appear that the 
fixed expenses of a business are actually 
fixed, and cannot be changed. There is 
no greater fallacy. The fixed expenses 
vary every year with the business done. 
Take rent as one example. The per cent 
expended for rent is increased when the 
sales go down, and decreased when they 
go up. Heat, light and power are varia- 
ble as to dollars spent, and as to per- 
centage of sales. Insurance is a flexible 
expense. Surely no one would advocate 
a reduction of insurance costs by assum- 
ing greater risks. No, if insurance costs 
are to be reduced it must be by a more 
intelligent method of selection. Some 
jewelers can tell us lots about savings 
in the insurance costs without endanger- 
ing the establishment with a greater ele- 
ment of risk of loss. A study of the in- 
surance policies is necessary by one well 
versed in insurance law. 

Repairs of store equipment will vary 
from year to year. Some expenses of 
this nature may be reduced, but as a 
usual thing the expenditures in this cost 
of doing business is not excessive. Taxes 
are another item that is inexorable, fall- 
ing alike on the successful and on the 
failure. If one does not wish to slide 
into the latter class he must study the 
tax accounts and see that he does not 
pay excesses where they are not nec- 
essary. The interest account may show 
an increased cost while the business at 
the same time may be benefited greatly 
by it. If by borrowing at 8 per cent per 
annum a saving of 66 per cent per an- 
num is made, even if for a small amount 
of the annual sales and for a few days, 
the result is a profit rather than an ex- 
pense. Borrowing to take discounts add 
materially to profits. 

As long as a jeweler does business on 
credit he will make losses from bad 
debts. It is a debatable question whether 
these losses indicate poor business ability 
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or large ambitions. At any rate, the 
jeweler who does business on credit to 
any large extent and suffers only 0.5 per 
cent loss is not to be worried greatly. 
Still, every dollar of loss prevented with- 
out impairment to the receipts from 
credit sales is a dollar profit. 

Miscellaneous expenses should be care- 
fully studied by the jeweler. Into this 
account all the rag-tag and bob-tail of 
expenses are hidden away. Any expense 
that does not fall into the other classi- 
fications is entered here. Are all these 
expenses legitimate? Could any of them 
have been eliminated ? 

Now the question arises, can the jew- 
eler analyze his expenses in this way 
from his present records. If not, will 
he make it a point to see that proper 
reports and analysis sheets are prepared 
so that he can? If more profits are to 
be secured it is only by a fair and square 
analysis of the facts of the business. 

Know the Facts!! 


Operating Expenses in Jewelry Stores 


NET SALES—100 PER CENT 
Volume of Sales 
ae * 


“Less $20,000 $50,000 
than t d 
$20,000, $4 





(0) an 
9,000, Over, 
Per Per Per 





Expenses Cent Cent Cent 
Wages of sales force 11.9 10.7 42 
Advertising ........ 2.6 2.9 4.3 
Boxes, wrappings and 

other selling ..... 1.0 1.3 1.3 

Total selling... 15.5 14.9 16.7 
TOUWOED ois e c0ssax 0.1 3 0.5 
Buying management 

and office salaries. 5.6 5.8 7.0 
Office supplies, post- 

age and other man- 

WGINONE si casicisee 0.9 0.8 0.7 

Total buying and 

management.. 6.5 6.6 Be 
pT er ee 5.2 4.3 4.8 
Heat, lightand power 1.4 @.7 0.5 
Taxes (except on 
buildings and in- 
COND Ve eieics cawes 1.6 1.2 ye 
Insurance (except on 
DGHGIMES) 20502. 0.9 0.7 0.8 
Repairs and _ store 
equipment ....... 0.5 0.3 0.3 
Depreciation of store 
equipment ....... 0.9 0.9 0.6 
Total interest....... 6.3 6.2 4.7 
Losses from bad debts 0.6 0.5 0.3 
Miscellaneous ...... 1.9 1.9 2.0 
19.3 16.7 15.1 
Total expense... 41.4 38.5 40.0 


Fig. 1. Figures supplied by New York 
Chamber of Commerce. " 








“Did he propose to you?” 

“Well, there was an engaging ring to 
his voice.” —Cincinnati Cynic. 

“This is a pretty snappy suit,” remarked 
the baby as he was put into his rubber 
panties. —Colgate Banter. 





Abie: Dat’s a captivating dress Rebecca 
has on tonight. 
Ikie: Yass; I kepta vating a long time 
before I bought it for her. 
—Texas Ranger. 





“Guess my girl in college has changed her 
mind about basketball. She is evidently go- 
ing in for something more useful.” 

“How so?” 

“Now she writes that she has made the 
scrub team.”—McKendree Review. 
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Three-Minute 
Selling Talks 


Written Expressly for 
The Jewelers’ Circular 


























Pleasing the Dissatisfied Customer 


THE question was asked of six different 

retail jewelers—“How far do you go in 
making good or redeeming purchases made 
and which proved unsatisfactory ,in the 
customer’s mind.” 

Three of these jewelers replied and said— 
“We'd make good anything within reason.” 
One of the jewelers replied—“I’d make good 
anything if purchased in my store and not 
satisfactory to my customer. I follow the 
principle that the customer is always right.” 
The fifth jeweler replied—“I would not 
make anything good which [I did not 
guarantee.’ The sixth jeweler answered 
and said—‘“It would all depend upon the 
customer and the conditions.” 

Who’s right? It would seem as if the 
words of the last jeweler were the most 
sensible to follow. It may be a broad selling 
policy to make good anything the customer 
returns but this is perhaps not the best con- 
tribution to the jewelry profession itself as 
it invites the public to take advantage at 
the expense of the trade. To refuse to 
make good any article not guaranteed is 
likely to bring dissatisfaction and a dis- 
gruntled customer can offset constructive 
advertising in a very short time. The cus- 
tomer and the conditions surrounding the 
sale should be the determining factors, for 
if a chronic grouch purchases some article 
and through his own fault abuses it, he is 
not entitled to adjustment and no adjust- 
ment made would stop his complaining or 
talking. In these days of severe competition 
it is well for the jeweler to be broad in his 
policy of exchanges and purchase redemp- 
tions but not to a point where he suffers 
beyond reason. 

In this respect the recent decision of a 
Hartford jeweler is very commendable. A 
local sales organization approached the 
jeweler and desired to purchase several 
thousand souvenirs for business distribution 
but could not pay over two dollars a piece 
for each souvenir. The jewelry house re- 
fused to then execute the order! “We can’t 
understand your turning down the business,” 
said the executive who had the order to 
place. The answer was that the jeweler 
was desirous enough for the business but 
he knew the reputation of his store and 
realized that a two-dollar article would 
never give permanent satisfaction and that 
in a short time many would be bringing in 
the souvenirs for adjustment or complaint. 
Said the jeweler—“If this low-priced article 
was purchased from a department store and 
it went wrong the buyer would never com- 
plain but even though bought at the saime 
price from our jewelry house with a repu- 
tation for the best, they would feel highly 
insulted if the article would not give the 
same service as one calling for an invest- 
ment of one hundred dollars."—C. T. H. 
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Practical Lessons in Window Displays 


Retail jewelers at recent convention of A. N. R. J. A. see model windows designed by National Jewelers’ 





Publicity Association 

















O provide a practical window dressing 

demonstration for the jewelers at- 
tending the American National Retail 
Jewelers’ Convention at Milwaukee, 
Wis., the National Jewelers’ Publicity 
Association had a model window con- 
structed seven feet in length by three 
feet, six inches in depth. Inexpensive 
draperies were used, covering the back 
and sides with a gray satine. The floor 
covering was of cream colored brocaded 
satine. Merchandise used was selected 
from the various exhibits. 

The window displays emphasized that 
it is possible to dress a window that not 
only will attract attention, but will sell 
merchandise, provided the set-up is care- 
fully planned. 

Window No. I shows compote of 
flowers. In the front is a gold tea ser- 
vice with candles on the four corners of 
the centerpiece. To the right and left 
is a tea service and water service—to 
balance, place plates in each corner of 
the window. 

The merchandise used in this display 
furnished by the International Silver Co. 

Window No. II represents a watch 
and clock window, carrying the same 
treatment with the gray satine drape 
and a black satine “V” running from the 
top of the window to the center of the 
bottom, with brocaded satine floor cover- 
ing. 

The merchandise used in this display 
selected from the exhibits of the Seth 
Thomas Clock Co., Waltham Watch Co., 
Bulova Watch Co., Norris, Alister-Ball- 
Bridges Co., and A. Hirsch & Co., Chi- 
cago, who supplied Hamilton, Elgin and 
Illinois watches. 

Window No. III carries the gray satine 
drape and floor covering of cream color 
brocaded satine, bringing out a practical 
treatment for flat and hollow ware dis- 
play. The use of display cards attracts 
unusual attention to the window. 


The merchandise used in this window 
is supplied by the Sterling Silversmiths’ 
Guild, the entire display being sterling 
silver. 

Another window display used the same 
draperies and floor covering with addi- 











It should be noted that in all win- 
dows ordinary cardboard containers 
were used for elevations, providing at- 
tractive window set-up at the minimum 
of expense and permitting frequent 
changes. 





NO. II—CLOCKS AND WATCHES ATTRACTIVELY SHOWN 


tion of a black satine “throw” for the 
diamond window, the merchandise for 
which, was supplied by J. R. Wood & 
Sons. 

Talks were given during the window 
demonstrations by Clarence M. Hay, a 
jeweler of Coshocton, O., and by Clau- 
dius G. Pendill, of the Towle Mfg. Co. 


The windows were lighted by two 
“flood” lights, one in each corner toward 
the back, each controlled by a separate 
switch. At the front a row of eight 
clear lights on two circuits each, with a 
separate switch control. Lamps used 
at front 150 watts—‘“flood” lights 300 
watts. 














NOS. I AND III—TWO INVITING SILVER DISPLAYS SEEN AT THE RECENT CONVENTION OF THE A. N. 
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A New Way to Display Jewelry 

One of the jeweler’s biggest problems 
—and it entails a considerable amount 
of expense—is the satisfying of cus- 
tomers’ whims and demands. The aver- 
age customer, upon entering a jewelry 
store, has a vague knowledge of what is 
desired. Whether it be “A gift that 
lasts” for wife, daughter, husband, son 
or friend, there is usually only an idea 
behind the purchasing intention. Many 
times, this “idea” is costly in clerk time 
for it is necessary to move tray after 
tray from shelves, counters and safes, 
asking if this or that would be most 
pleasing. Many times the customer be- 
comes discouraged aften ten or fifteen 
minutes have passed and his buying 
mood is transformed into restlessness 
and dissatisfaction with that which ap- 
pears to be available. Time spent has 
been of little avail. Under some other 
plan it might have resulted in an actua) 
sale. 

Both the “I don’t know just what I 
want” and “May I see” type.of customer 
have been very tactfully and satisfac- 
torily handled by a prominent Birming- 
ham, Ala., jeweler. His stock is com- 
posed of hundreds of different types 
and styles of jewelry. What he has done 
is to obtain pictures of everything car- 
ried. These are grouped and pasted on 
small cards indexed by article name— 
they carry retail price, also other details 
of definite customer interest. 

The file is available to anyone. As 
the customer enters the store telling of 
his want, a salesman takes him to the 
file, and displays the various cards con- 
taining articles that might be of inter- 
est. In this way, the entire stock can 
be shown in possibly 75 per cent less 
time than would be required under the 
old method of going to various parts of 
the store’ and bringing out so many 
things that are not even interesting to 
the prospective buyer’s eyes. He now 
sees what he likes and dislikes and ex- 
presses his opinion. There is much less 
confusion and a hope for obtaining some- 
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thing is not quelled by misunderstanding 
on the part of the sales person. 

Assume a definite example: Mr. Smith 
is planning on surprising his wife by 
giving her a particular type of silver 
for her birthday. He knows the appear- 
ance of the design wanted but cannot 
call it by its trade name. When going 
into the Birmingham store, merely by 
looking at different cards carrying pic- 
tures of different designs, he picks out 
what is desired and does not have to 
give the impression that his memory has 
failed him or he is of the temperamental 
type that is continually unsettled re- 
garding what is wanted. The card plan 
does have a psychological effect on many 
types of purchasers. The fact that it 
does not appeal to some few individuals 
is soon apparent, and an entire stock 
can be immediately displayed. Under 
either plan, both the customer and mer- 
chant are served. 

This procedure is proving helpful to- 
ward building customer satisfaction, 
reducing overhead and lessening the 
possibility for loss of articles. It can 
rightfully be given due thought and 
may, in many cases, prove most practical 
in the solving of a problem that very 
apparently exists.—C. F. M. 








The “Sweetest Offer Ever Made” Attracts 
Unusual Attention 


“The Sweetest Offer Ever Made” is what 
Reingold’s, Portland, Ore., calls the one 
made last week through the medium of the 
newspapers. Teaser ads were scattered 
throughout the pages for several days pre- 
vious, advising people not to buy any sugar 
until Friday when their offer would appear. 
On that day small ads headed “The Sweet- 
est Offer Ever Made” carried a picture of 
a woman holding a hundred-pound sack of 
sugar, and underneath was the caption 
“Don’t Buy Sugar—See page 4.” Page 4 
carried a large ad, giving the information 
that 100 pounds of pure cane sugar would 
be given free for a limited time with every 
purchase of goods amounting to $25 or more. 
The sugar is obtained by coupon through any 
one of a certain large group of chain grocery 
stores. 
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Enterprising Jewelers of Trinidad, 


Colo. 
LLUSTRATED herewith is the at- 
tractive retail jewelry store of 


Kapelke & Kaufman, Trinidad, Colo. 
The store is 18 feet wide and 40 feet 
long. The fixtures are of mahogany and 
oak. A well equipped optical depart- 
ment is located just in the rear and here 
diamond sales are also made. The watch 
department is placed well in front of 
the store. This firm emphasizes one line 
at a time in its window displays. The 
windows are changed once or twice each 
week. Among the side lines carried are 
leather goods, with which the firm has 
been quite successful. About 5,000 inches 
of advertising is used annually. When 
a credit account is closed the firm sends 
out a tactfully written letter well cal- 
culated to sustain good will. 
Manufacturers’ dealer helps of differ- 
ent kinds are used successfully to rein- 
force other forms of advertising. Both 
Swiss and American watches are carried. 
A limited amount of free engraving is 
done, but a serious effort is made to 
avoid the practice. The firm does both 
a credit and an installment business. 
The members of the firm are staunch 
advocates of cooperative advertising as 
a means of stimulating the sale of jew- 
elry. In order to meet department store 
competition, lower priced merchandise is 
carried for comparison and then an 
effort is made to sell the better grade 
of merchandise. This plan has been 
found quite successful. The members 
of the firm report that business has been 
increasing steadily since they took it 
over six months ago. One of the mem- 
bers of the firm was connected with the 
former owner for four and a half years. 








Why the Board of Directors Smiled 


It was the greatest year in the history 
of the great telephone company. The an- 
nual reports showed that the increase over 
the previous year had been thirty-five per 
cent. in the production of wrong numbers. 

—Rutgers Chanticleer. 
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THOMAS J. D ) > | > & CO. 
REFINERS 


ASK ANY OLD TIME JEWELER 
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5 South Wabash Ave. 


Sales Office 
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Accurate Refining 
of Old Jewelry 


Our accurate refining of your 
old jewelry, polishings and 
sweepings will recover the 
platinum and palladium con- 
tent as well as the gold and 
silver. 


Spyco Smelting & Refining Co. : 
51 South Third Street ° 
Minneapolis «<{ Minnesota ° 
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Refining Plant 
317-319 East Ontario St. 














CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 


wastes year after year. 


HANDY @ HARMAN 





Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 
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Gold, Silver 


and 


Platinum 
Refiners and Assayers 


B. HAGSTOZ @ SON 
709 Sansom St., Philadelphia 











No Gambling—No Guessing 


We will melt your gold, silver, platinum or 
any other waste that contains precious metals 
While You Wait. 

We work on small margin of profit, therefore 
employ no representative. It will pay you to 
call in person. 


M. WALLACH 


Gold, Silver and Platinum Refiner, Assayer 
and Sweep Smelter 


26 Forsyth Street New York 
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A Combined Calendar and 
Universal Clock Made by 


San Francisco Watchmaker 


Written Expressly for The Jewelers’ Circular 























SAN FRANCISCO, CAL., Oct. 20—A _ er of 252 Columbus Ave. In the course 
clock that is arousing interest, specula- of the day, hundreds of passers-by stop 
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THE DISPLAY OF THIS CLOCK HAS INCREASED RESPECT FOR THE 
WATCHMAKER’S INGENUITY 





tion and warm discussions as to its to look at the clock and follow the dif- 
mechanism is shown in the store window ferent movements. The modest window 
of Frank Fontana, San Francisco jewel- card reads: “This clock, containing over 


500 different parts was designed and en- 
tirely manufactured by Frank Fontana.” 
The clock is square, 18 by 18 inches 
with a depth of 4% inches. The 12-hour 
dial in the center is in the form of a hol- 
low circle, or ring, with the center show- 
ing much of the mechanism. Surrounding 
this main clock are disks, showing the 
time of day, on a 24-hour basis in 24 of 
the leading cities of the world. These 
disks form a circle 18 inches in diameter. 
Exterior to this circle are the four cor- 
ners which are occupied by four dials 
showing the months of the year, the days 
of the week and days of the month and 
the phases of the moon. Skilled watch- 
makers are intrigued by the complicated 
mechanism they think must be necessary 
to make all these different movements. 


For THE JEWELERS’ CIRCULAR Mr. Fon- 
tana willingly explained the simplicity 
of his clock. All the hands revolve auto- 
matically from the main clock. Turning 
the hands of the main clock made all the 
other hands move fast or slowly, accord- 
ing to their schedule. He said that in 
making the clock he had used the dead 
beat escapement as in the chronometer. 
It is quite light in weight and, like a 
watch will run when held in any position. 

Mr. Fontana has a skilled workman’s 
fondness for good tools. Every bit of the 
mechanism was made by hand, even to 
the smallest screws. The clock was be- 
gun on Feb. 25 last and finished on Sept. 
15. The work was evidently a labor of 
love with this enthusiastic watchmaker. 
He worked at his bench in the store but 
often arrived there at five in the morn- 
ing and usually spent the whole of Sun- 
day at his bench. 


Mr. Fontana learned watchmaking in 
his native Italy where, at the age of 12 
his father, a schoolmaster, apprenticed 
him to spend part time in learning 
watchmaking. His schooling finished he 
devoted his entire time to the business 
and has now been a watchmaker for 
thirty-three years. 

Speaking of the clock and expressing 
the opinion of the trade, Leon Aurich of 
Nordman and Aurich, said that the clock 
is a striking example of what a skilled 
watchmaker can do. 


Dumb 


Flora: Eva is a trifle dumb. 

Dora: Is she? 

Flora: Yeh—she thinks a powder mag- 
azine is a toilet necessity. 





120 THE JEWELERS’ CIRCULAR October 27, 1927 








Metal bottom pans and drawers, filing pin 
and arm rest, one and two-seat sections with 
detachable iron legs. 








The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especially selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workroom, store or home. Get the 
catalog telling all about them. 










LEIMAN BROS. 


Reversible Work Bench 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work 
bench that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 


Drop us a card 23 WALKER ST. Makers of Good Machinery 
a particulars LEIMAN BROS. NEW YORK for 35 Years 
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Unbreakable Fancy Watch Crystals 


made in 56 numbers which will take care of any Fancy Shape Crystal job. 














Note These Features Cabinet Assortment 
1 a $15; 2 a $29 


The crystals are flexible—highly transpar- 
ent—with a hard glossy surface. Will not 
shrink, expand or lose color. Edges are 
STRAIGHT, with a fine finish, enabling 
crystals to hold securely in bezels. Where 

























slight filing is necessary the edge allows 
Display Card of 50 b 5.00 crystal to keep its original shape. 
_— * ‘$1. 25 ; Shape of Crystals Assures Free Movement 
Dozen—$1. of the Hands of the Watch : f *%,, * 
Ask for catalogue and Free Sample : NI SP 


STANDARD - MMA 
Unbreakable Watch Crystals, Inc. 


71 NASSAU STREET NEW YORK CITY 




















LTD. 
Detroit customer writes: ‘We wish to assure you once again 


of our satisfaction of the returns from the last shipment 
of sweeps sent you for refining.”’ 
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WEEP SMELTERS. 


BIRMINGHAML,ENG. 
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An Early Pin Pallet Lever- 
Escapement 


Written expressly for THE JEWELERS’ CIR- 
cuLAR, by Major Paul M. Chamberlain 
VERY sharp engine turning on a 
silver case, altogether in perfect con- 
dition, case and movement of about the 
year 1830, suggests either that it has 
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been laid away as an heirloom or because 
of some inherent defect. After cleaning 
and oiling and observing that there was 
no visible wear, the conclusion was there 
probably was some defect in the escape- 
ment, inasmuch as it was frequently 
stopping. 

The escapement, laid out ten times 
actual size, is shown somewhat reduced 
















































































Fic, 2 
The balance C has just received an impulse through impulse pin D from fork E, trans- 


mitted from tooth M of escape wheel on pallet pin G. 


At D’ the impulse pin has unlocked 


the pallet F’ from tooth K’; at D” the balance has received impulse from K” on pallet F”. 
The pallet E has approximately circular locking that is to say no draw. The pallet G” has no 


draw and in fact considerable repulsion. 


The locking is very deep 2 ae at F and G”. 


Impulse begins at the line of centers as seen at E’ 
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in figure 2, and it is evident that the 
maker would have done better to discover 
the defect on paper and rectify it before 
putting it into execution. The maker 
was a very expert workman and took ex- 
quisite care to make a beautifully fin- 
ished movement. The second and third 
wheels are made of steel and are works 
of art, both as regards accuracy as well 
as finish. The escape wheel has thirty- 
two teeth and is made of brass. The 
lever is of steel, but the pallet pins are 
of brass, as is also the impulse pin. The 
balance pivots are jeweled and capped 
and the escape wheel pivots jeweled. 
The case has the Paris punch marks. 
The maker modestly withholds his name, 
although he engraves on the inner cap 
“Echappement A Ancre. Quatre trois en 
Rubis,” a snake wound round the winding 
hole to indicate the clockwise wind and 

















Fic. 1. 


Center wheel 96 teeth, third wheel 96 teeth 
and pinion of six leaves, escape wheel 
teeth and pinion of six leaves 


“Aiguilles” at the setting hole to guide 
the ignorant. L. Perron, born in Besan- 
con, France, in 1779, describes in his 
Essai sur L’Histoire Abrégée De L’Hor- 
logerie, published in 1834, an escapement 
which he conceived and made in 1798 and 
which was much copied in Switzerland 
and Besancon. It is not unlikely that the 
watch here illustrated had its prototype 
in that of Perron. 








The Camels Are Coming 


A couple of American students were in 
their hotel room in Bagdad when they 
found they were out of cigarettes. One of 
them grabbed the phone: 

“Hello, operator, give me the cigar 
counter.” 

“Say, have you any Camels?” 

“Oh, yes, plenty.” 

“Are they fresh?” 

“Absolutely, we just got them in.” 

“That’s fine. Can you send some up right 
away?” 

“Certainly, how-many do you want?” 

“Oh, a couple of dozen.” 

“We haven’t got that many.” 

“Well, send all you’ve got.” 

“Say, what are you fellows trying to 
run, anyway?” 

“Hellwisn’t this the cigar counter?” 

“No, this is the stable!”"—Brown Jug. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 











UNITED STATES PATENTS 





Issue of October 11, 1927 





1,644,704. VANITY CASE. JOHN F. BABBITT, 
Louisville, Ky., assignor to John V. 
Pilcher, Louisville, Ky. Filed Dec. 2, 
1926. Serial 152,193. 3 Claims. 


In a vanity case, a pair of circular case 
sections, one of which forms a powder con- 
tainer and the other a cover therefor, said 
powder container having an inwardly curved 





wall, the edge of which abuts the edge of 
the cover section when closed, a powder 
receptacle in said powder containing section 
with means for holding it detachably therein, 
a pair of rings held within the wall of the 
receptacle, and a resilient diaphragm having 
openings in the central part only and having 
a peripheral edge clamped between said 
rings. 


1,644,802. WATCHCASE. HENRY E. VER- 
MoT, Sag Harbor, N. Y., assignor to 
Joseph Fahys & Co., New York. Filed 
Nov. 19, 1925. Serial 70,064. 2 Claims. 

A watch case holder provided with an 
inner bearing surface fitting the outer periph- 
ery of the center of said watch case and 














having laterally-presented bearing surfaces 
adapted to be engaged by circumferential 
portions of the bezel and back respectively 
of said watch case. 


1,644,863. NECKTIE CLASP. Epwarp J. 
WEISBAUM, Cincinnati. O. Filed April 
14, 1927. Serial 183,827. 2 Claims. 


A tie clasp having a base provided with 
means for its permanent mounting on a tie, 
said base having a spring member extending 


# 

Z7 
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therefrom, a clamp member fulcrumed in 
said spring member, and an end of said 
clamp member so positioned as to engage 
said base in closed position thereof, whereby 
said clamp and base may securely retain a 
piece of fabric therebetween. 


1,645,351. VANITY BOX. Juttus Ross and 
Emit A. SCHUELKE, Meriden, Conn., as- 
signors to The Napier Co., Meriden, 
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Conn. Filed June 13, 
198,327. 2 Claims. 
The combination with a box, of a cover 
hinged thereto, a spring mounted in the 
box, a ring mounted in the cover, a plate 


1927. Serial 





hinged to the spring, a strip hinged to the 
plate and to the said ring, whereby, when 
the box is opened, the plate is lifted to clear 
both the box and cover. 


DESIGNS 


WATCHCASE. FREDERICK G. GRUEN, 
assignor to The Gruen 


73,606. 
Cincinnati, O., 





Watch Co., Cincinnati, O. Filed March 
3, 1927. Serial 20,952. Term of patent 
3% years. 





UNITED STATES TRADE-MARKS 


Issue of September 20, 1927 (continued) 








The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for ‘under the ten-year 
proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Serial 248,864. SANDVIK WaTCH SPRING Co., 
Inc., New York. Filed May 11, 1927. 





The lining in the drawing merely repre- 
senting shading. 

Particular description 
springs for Watches. 

Claims use since April 30, 1927. 


of goods. — Main- 


Serial 244,951. New JERSEY CHAIN CORPORA- 
TION, doing business as Gemex Co., 
Newark, N. J. Filed Feb. 26, 1927. 


Particular description of goods. — Watch 
Straps and Bands, Including Fixtures; Neck 
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and Watch Chains, Cuff Links, Bra 

Scarf Pins, Finger Rings, Belt Buckles ee 

Ornaments, Hair Ornaments, and Religious 

Jewelry Comprising Catholic Medals, Rosa- 

ries, and Rosary Cases, All Made of or 

Plated with Silver, Gold, or Platinum. 
Claims use since May 14, 1921. 


Serial 251,570. I. OLLENDORFF Co., INc.. N 
York.’ Filed July 6, 1927. — 
Particular description of goods.—Watches, 





Clocks and Their Cases and Movements. 
Claims use since about May 26, 1927. 


Serial 250,422. SAMUEL SKOTNIK, doing 
business as Peerless Silver Co., Brook- 
lyn, N. Y. Filed June 11, 1927. 


O 


Particular description of goods.—Salt and 
Pepper Shakers, Candlesticks, Bread Trays, 
Fruit Baskets, Bon-Bon Dishes, Sherbert 
Holders, Cake Baskets, Sandwich Trays, Ash 
Trays, Cigarette Cases, and Ladies’ Com- 
es, All Made of or Plated with Precious 
Metal. 

Claims use since about Jan. 1, 1920. 


ARMBRUST CHAIN Co., Provi- 
Filed Aug. 4, 1927. 


Serial 253,000. 
dence, R. I. 


O 


Particular description of goods. — Watch 
Chains, Neck Chains, Sautoirs, and Bracelets. 
Claims use since on or about May 1, 1927. 








The Mohrman Bros. have opened a neW 
jewelry store at 407 Franklin St., Michi- 
gan City, Ind. 
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Special Notices. 


Payable invariably in advance. 

Rates under all headings except “‘Situ- 
ations wanted” 5c. a word; minimum 
charge, $1.25. 

SITUATIONS WANTED 50c. for first 
25 words. Additional words, 5c. per word. 

Heavy type, 10c a word; minimum 
charge, $2.50. 

Name, address, initials and abbrevia- 
tions count as words, and are charged for 
as part of the advertisement. 

Display cards, $6.00 per inch. 

If answers are to be forwarded, 15c. 
extra to cover postage must be enclosed. 

Advertising matter addressed to Classi- 
fied advertisers, will not be delivered. 

Advertisers who are not subscribers 
should send 20c. if they desire a copy of 
the paper containing their advertisement. 

Special notice forms close Tuesday 4 P.M. 

Unless the advertiser instructs us to pub- 
lish his name and address, all answers will 
be directed care The Jewelers’ Circular. 

In answering ads, do not enclose original 
letters of recommendation, send duplicates. 

To avoid unnecessary correspondence 
kindly mention location in advertisement. 


Jewelers Publishing Corporation 
11 John St., New York 











Situations Wanted. 


Under this heading, 50c. for first 25 
words, 5c. for each additional word; 


minimum charge, 50c. 








RETAIL SALESMAN, ten years’ experience ; 
best of references. Address “R., 1392, 
eare Jewelers’ Circular. 





WATCHMAKER, high grade man, wishes 
position, New York or vicinity. I. Natan- 
son, 2078 Crotona Parkway, New York. 





SALESMAN, 33, married, desires position 
with cash or credit retail concern in Greater 
New York. Address “H., 1270,’ care 
Jewelers’ Circular. 





EXPERT WATCHMAKER and salesman, 30 
years old, good appearance, 12 years’ ex- 
perience; single; best of reference. W. J. 
Constant, 244 Pattie, Wichita, Kan. 





YOUNG LADY, absolutely competent book- 
keeper, thoroughly experienced in diamond 
and pearl trade; very best of reference. 
Address “H., 1183,” care Jewelers’ Circular. 





YOUNG LADY, five years’ thorough experi- 
ence in stone business, desires to make 
change; will appreciate an_ interview. 
Address “K., 1328,” care Jewelers’ Circular. 





YOUNG MAN, clockmaker and_ second 
watchmaker, desires position in New York 
or New Jersey only. Arthur J. Kaesmarik, 
1031 Arlington Ave., Plainfield, N. J. 





EXPERIENCED jewelry and watch sales- 
man wishes position either evenings or the 
whole day. D. A. Zaret, Hotel Empire, 
Broadway & 63rd St., New York. 





RETAIL SALESMAN, 31, dependable, 
capable in every branch of the retail 
business; best references. Address “B., 


1320,” care Jewelers’ Circular. 





YOUNG MAN, seven years’ experience with 
retail jewelry store; neat and ambitious; 
can furnish A-1 reference. Address “B., 
1406,” care Jewelers’ Circular. 





FIRST CLASS JEWELER, 29, 14 years’ ex- 
perience on finest repairings and special 
, work, wishes position; best references. 
Address “D., 1357,” care Jewelers’ Circular. 





WATCHMAKER and jewelry repairer, de- 
sires position in Eastern Pennsylvania ; 
good references. Address “E., 1367,” care 
Jewelers’ Circular. 





YOUNG MAN, 23, college graduate, experi- 
ence with diamond importer, desires per- 





manent inside position; references. Ad- 
dress “Y., 1354,” care Jewelers’ Circular. 
CLEAN CUT, MARRIED MAN, 24, some 


experience, desires connection with retail 
store; salary secondary; references. Ad- 
dress “V., 1346,” care Jewelers’ Circular. 





YOUNG LADY experienced in jewelry busi- 
ness, desires position handling stock, filling 
orders, selling, etc. Address “P., 1339,” 
care Jewelers’ Circular. 





WATCHMAKER AND REFRACTIONIST, 
desires position, New York State only; 25 
years’ experience; references. Address Box 
553, Dunham Station, Utica, N. Y. 





FIRST CLASS watchmaker and engraver, 
wants position November 10th; prefer 
vicinity of Atlanta, Ga. Address “N., 
1377,” care Jewelers’ Circular. 





WATCHMAKER, young man, 31, married, 
fully experienced all makes, wishes posi- 
tion at once; good salesman; salary $50. 
Address P. O. Box 77, Cambridge, Ohio. 





FINE JEWELER and_ diamond setter, 
wishes position; daylight preferred. Ad- 
dress “B., 1423,” care Jewelers’ Circular. 





FIRST CLASS jeweler and diamond setter, 
can do plain engraving, wishes position; 
South preferred. Address ‘‘C., 1424,” care 
Jewelers’ Circular. 





RETAIL SALESMAN, 27, dependable, capa- 
ble in every branch of the retail business; 
A-1 reference. Address ‘“A., 1421,” care 
Jewelers’ Circular. 





SALESLADY, ten years’ experience in retail 
store, wants position at once; give all par- 
ticulars and nature of position in first 
letter. Address “N., 1204,’’ care Jewelers’ 
Circular. 


ce 


FIRST CLASS ENGRAVER, valu 
sistant on watch work, long cxpernal 
best reference; American store, with good 
working conditions. Address “Zz. 1249,” 
care Jewelers’ Circular. ‘ . 





ey 


MELTER AND STOCK MAN, full i 
enced melting and rolling all grades cf 
gold and silver; wire and tubing drawn 
to gauge; best of references. Advertiser 
7 Verona Place, Brooklyn, N. Y. : 





DESIGNER, DIE CUTTER, excellent 
on rings, bar pins, brooches, etc., demean 
connection with reliable concern, full time 
or part time. Address “P., 1225.” care 
Jewelers’ Circular. , 





ey 


SALESMAN, having long acquaintance i 
department store buyers, retail jomeeen 
Middle West territory, would like to con. 
nect with a manufacturer; reliable. Ad- 


dress “N., 1335,” care Jewelers’ Circular, 











YOUNG MAN, 23, desires position with 
liable jewelry house; five years’ peal 


ence; either manufacturer or impor 
_ Glass, 1612 Walton Ave., a 





YOUNG MAN DESIRES POSITION whole- 
sale or retail; three years’ retail experi- 


ence, selling, taking in jobs; kno 
watches ; employed at present. Address 
D., 1331,” care Jewelers’ Circular. 





EXPERIENCED ENGRAVER desires per- 
manent position; 30 years old, protestant 
married; also retail experience: will fur. 
nish references. Address “K., 1022,” care 
Jewelers’ Circular. 





YOUNG MAN, 23, neat dresser, personality, 
conscientious, wishes inside connection with 
reputable wholesale or manufacturing 
concern, shipping, receiving; good refer- 
ences. Peltz, 760 E. 155th St., New York. 





YOUNG MAN, 18, three years’ experience in 
stone line, desires position with stone 
house or wholesale jeweler; best of refer- 
ences. Address “W., 1398,” care Jewelers’ 
Circular. 





YOUNG MAN, 23, wishes position in silver- 
ware line; four years’ experience with 
well known firm in office and outside sell- 
ing; best references. Address “E., 1417,” 
care Jewelers’ Circular. 





SALESMAN DESIRES CONNECTION with 
high grade manufacturer of 18kt. white 
gold mountings; have following amongst 
New York jobbers and manufacturers. Ad- 
dress “A., 1373,” care Jewelers’ Circular. 





BOOKKEEPER, double entry, correspond- 
ence, credits, etc., gentleman, capable of 
managing; long affiliated with jewelry; 
unquestionable references. Address “E., 
1425,” care Jewelers’ Circular. 





SALESMAN, MANAGER, live wire, cash or 
instalment jewelry man, experience 12 
years; A-1 salesman, credit man, window 
trimmer, ete. Address “P., 1388,” care 
Jewelers’ Circular. 





CLOCK REPAIRER, 23 years’ experience on 
high grade clocks, also on tubular chime 
clocks; unquestionable reference; wishes 
position. Address “B., 1189,’ care Jewelers’ 
Circular. 


four years’ experience in 
jewelry line, taking complete charge of 
office; knowledge of stenography and 
typing; best reference. Address “A., 1405,” 
care Jewelers’ Circular. 


BOOKKEEPER, 





BOOKKEEPER, thoroughly competent young 
lady, desires position taking charge of 
books; can handle stenography, corres- 
pondence, act in executive capacity. Ad- 
dress “P., 1223,” care Jewelers’ Circular. 


desires position with 
wholesale stone house, leading to sales- 
manship; high school graduate; three 
years’ experience; A-1 references. Ad- 
dress “Q., 1391,” care Jewelers’ Circular. 


YOUNG MAN, 19, 








WATCHMAKER, young man, 23, wishes po- 
sition with reliable firm; permanent; three 
years’ practical experience ; best references. 
— “R., 1231,” care Jewelers’ Cir- 
cular. 





FINE WATCH SALESMAN, 12 years’ all 


departments, Swiss, American watches, 
manufacture and wholesale, desire con- 
nection; now occupied; confidential. Ad- 


dress “Z., 1404,” care Jewelers’ Circular. 
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SITUATIONS WANTED—Continued 











YOUNG LADY, thoroughly experienced book- 


keeper and stenographer, seven and a half 
years’ experience in jewelry line; capable 
of taking full charge; excellent references. 
Address “Y., 1403,” care Jewelers’ Circular. 





DIE CUTTER, formerly a toolmaker, sev- 


eral years’ experience die cutting, wishes 
position in which to finish trade; under- 
stands modeling. Sullivan, 537 East 88th 
St., New York. 





YOUNG MAN, 21, six years’ experience in 


diamond trade, desires connection with 
diamond importers; has some knowledge 
of selling. Address “B., 1356,” care 
Jewelers’ Circular. 





ENAMELER;; if 16 years’ experience with 


foremanship ability means anything to 
you, kindly get in touch with the writer; 
go anywhere. Address “K., 1363,’ care 
Jewelers’ Circular. 





OFFICE MAN, thoroughly experienced, high 


class jewelry business; capable assuming 
full charge; excellent reference; 15 years 
with last house. Address “S. A., 1362,” 
care Jewelers’ Circular. 





MAN WITH WIDE EXPERIENCE in the 


jewelry world, particularly good silver 
man, seeking responsible position with 
important house; very_ best references. 
Address “L., 1334,” care Jewelers’ Circular. 





SILVERWARE SALESMAN with estab- 


lished trade in South desires to represent 
manufacturer on commission basis with 
expenses and drawing account. Address 
“W., 1352,” care Jewelers’ Circular. 





A-1 DIAMOND SETTER on platinum and 


white gold, also jewelry repairer who can 
handle trade, wishes position with reliable 
firm; best references. Address “Circular, 
892,” 1104 Heyworth Bldg., Chicago, IIl. 





RETAIL SALESMAN, 30, dependable, 


capable in every branch of retail business; 
A-1 reference; 12 years’ experience; also 
jeweler at trade. Address “E., 1358,” care 
Jewelers’ Circular. 





(NSTALMENT SALESMAN, thoroughly ca- 


pable in all phases of the instalment busi- 
ness, at present employed, desires position 
with reliable concern. Address “F., 1359,” 
care Jewelers’ Circular. 





OFFICE MANAGER, bookkeeper, executive 


ability, knowledge of stenography. eight 
years with Laubheim Bros., desires re- 
sponsible connection, appreciating high 
efficiency. Finestone, 61 East 118th St., 
New York. 





RETAIL SALESMAN, experienced, dia- 


monds, watches, jewelry, silverware, trim 
windows, instalment advertising and buy- 
ing experience; steady, hard worker, neat; 
permanent with future only. Address ‘“P., 
1143,” care Jewelers’ Circular. 





SALESMAN, 29, ten years’ experience in 


wholesale jewelry business, following 
among better retailers in New York city, 
New England and Pennsylvania, desires 
diamond and platinum jewelry line. Ad- 
dress “C., 1426,” care Jewelers’ Circular. 





WATCHMAKER and jeweler and engraver, 


want permanent place South or Southwest ; 
prefer Florida or Texas; 30 years’ experi- 
ence; own tools; all clocks and watches. 

. E. Beane, 426 Washington St., High 
Point, N. C. 








YOUNG MAN, 27, smart, energetic, brought 


up in the jewelry business, had experience 
with College trade, wishes position as in- 
side salesman; willing to come on trial. 
Address “A. B. C., 1317," care Jewelers’ 
Circular. 





NEW YORK CITY SALESMAN, experienced, 
with 250 active accounts, desires im- 
mediate connection with manufacturer or 
jobber of jewelry, cameos, mountings; 
commission basis. Address “G., 1322,” 
care Jewelers’ Circular. 





ACCOUNTANT, BOOKKEEPER, __ expert, 
long experience jewelry line, university 
graduate, thorough systematizer, wishes 
responsible position with jewelry house; 
highest credentials furnished. Address 
“A., 1319,” care Jewelers’ Circular. 





BOOKKEEPER, ACCOUNTANT, male, 36, 
married; long experience; competent, re- 
liable, capable taking complete charge, 
familiar with diamond and jewelry trade; 
best reference. Address “X., 1402,” care 
Jewelers’ Circular. 








SALESMAN, well-known to the jobbing trade 
in New York and vicinity, would like to 
associate himself with a good legitimate 
manufacturer looking for a man of ability 
and good reputation. Address “V., 1393,” 
care Jewelers’ Circular. 





SALESMAN, 33, married, 15 years’ thorough 
experience with loose diamonds, platinum 
mounted jewelry; very capable inside man 
as salesman; can give estimates for re- 
modeling; take complete charge of repair 
department; unquestionable references. 
Address “E., 1196,” care Jewelers’ Circular. 





SALESMAN, traveling with diamond and 
mounting line in Minnesota, Northern Wis- 
consin, Upper Michigan, Northern Iowa, 
North and South Dakota, will make change 
‘January Ist: open to ovropositinns from 
honest houses; confidential. Address “T., 
1109,” care Jewelers’ Circular. 


WATCHMAKER, expert on hairsprings and 
smallest wrist watches, Swiss and Ameri- 
can; Christian, single, middle aged, highly 
educated; life-long experience; dignified 
appearance; best references; desires po- 
sition as foreman, or will take charge of 
entire repair department; $50 per week; 
prefer Southern States. Address “A., 1162,” 
care Jewelers Circular. 





FIRST CLASS jeweler and diamond setter, 
age 42, desires steady position in first class 
store only; 25 years’ factory and store 
experience, can do all of diamond setting 
in white gold, also in platinum and special 
orders, can make any kind of new work, 
also very good repairing, also repair clocks 
if necessary; at present employed; South 
preferred ; can come on two weeks notice; 
best reference; please-state salary in first 
letter. Address A. Lagonchere, 335 S. 
Marina St., Prescott, Arizona. 





GENTLEMAN, who for personal reasons is 
anxious to locate in the New England 
States, wishes to take over the manage- 
ment of a retail jewelry establishment: 
used to a million dollar business, but could 
handle a smaller one; broad gauge ex- 
ecutive with a varied experience, including 
yearly trips to the European diamond and 
jewelry market; perfect, successful rec- 
ord; 20 years’ experience in buying and 
merchandising all grades of jewelry, 
watches, diamonds, silverware and clocks: 
quiet, efficient worker, who will increase 
your business, merit your confidence and 
earn his way. Address “R., 1170,” care 
Jewelers’ Circular. 








Lines Wanted. 


5c. a word; minimum charge, $1.25 








TRAVELING SALESMAN, covering terri- 
tory from Chicago to Pacific Coast and 
South for past twenty years, desires from 
January 1 line of high grade platinum 
goods of established house for best trade. 
—* “R:, 1146,” care Jewelers’ Cir- 
cular. 





SALESMAN, 25 years old, steady and re- 
liable, 12 years’ experience, past six years 
buyer and manager in retail jewelry store, 
also one year outside selling experience, 
wishes to make change; A-1 references. 
Sidney o——— 100 Pulaski St., Brook- 


7 


lyn, N 





SOUTHERN SALESMAN, long established 
with all best trade in South and Texas, 
suddenly available immediately for re- 
liable manufacturers line, platinum pre- 
ferred ; commission, expenses and drawing 
account; very best references. Address 
“J., 1361,” care Jewelers’ Circular. 





SALESMAN, 18 years’ experience as road 
salesman from Coast to Coast in other 
lines not pertaining to jewelry trade, seeks 
opening with reliable wrist watch concern 
preferably, or other lines pertaining to 
jewelry trade; good address, reliable and 
trustworthy. “Ben Lazarus, Box 1418,” 
eare Jewelers’ Circular. 





WATCHMAKER, employed at present, 
wishes to make a change; age 24, five 
years’ experience; A-1 reference; Horo- 
logical school graduate, can also do stone 
setting, jewelry repairing and engraving; 
Coastal towns of Florida, Georgia or the 
Carolinas preferred. Address ‘“Mc., 1327,” 
care Jewelers’ Circular. 





FIRST CLASS WATCHMAKER, 20 years’ 
experience on railroad and complicated 
watches, fine engraver, good salesman, de- 
sires permanent position, or head man 
with a first class house only; salary $55; 
first class references; neat appearance, 
good habits. Address “M.,” 13 East 9th 
St., Chattanooga, Tenn. 





SALESMAN to represent in Philadelphia, 
manufacturer of moderately priced plat- 
inum mountings for jobbers and large 
retailers; commission basis; best refer- 
ences. Address 716 Jefferson Building, 
Philadelphia, Pa. 





WANTED, A MANUFACTURER’S LINE 
of white metal jewelry for the jobbing and 
department store trade, throughout the 
United States; have big following; must 
be snappy and up to the minute line. Ad- 
dress “T., 1396,” care Jewelers’ Circular. 





LINE of better grade platinum jewelry and 
line men’s white gold mountings for ter- 
ritory west of Chicago, after January 1; 
have best accounts only, for many years. 
—" “Z., 1147,” care Jewelers’ Cir- 
cular. 





SALESMAN covering jobbing trade, East of 
Chicago and North of Atlanta, wishes to 
represent several manufacturers, New 
York and vicinity or other territory; 
chance for manufacturer to obtain services 
of attentive, experienced representative. 
Address “J., 1422,’ care Jewelers’ Circular. 


Side Lines. 


5c. a word; minimum charge, $1.25 











SALESMAN for Chicago and Middle West, 
to represent a manufacturer of high grade 
platinum mountings, whose line is already 
established in this territory. Address “P., 
1390,” care Jewelers’ Circular. 





WELL-KNOWN WATCH HOUSE handling 
Swiss watches only, requires reliable sales- 
men to carry a good line of watches, etc., 
as side line; liberal commission; references 
required. Address “Q., 1229,” care Jewel- 
ers’ Circular. a 





FOREMAN or factory superintendent, prac- 
tical man and capable executive with 
proven ability in manufacturing gold and 
platinum jewelry, with creative ideas as 
sample maker, wishes to make connections 
for first of January or immediately; first 
class references. Address “A., 1355,” care 
Jewelers’ Circular. 





SALESMAN WANTED with following 
among jewelers and department stores for 
a popular priced sterling hollowware line, 
Pacific Coast, on commission basis; sam- 
ples furnished. Address “F., 1409,” care 
Jewelers’ Circular. 





(Special Notices continued on page 126) 
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Special Notices. 


(Continued from page 125) 


WANTED, AN ENGRAVER, that can do 
some jewelry repairing; state salary in 
first letter. Feffer Jewelry Co., Colum- 
bus, Georgia. 











SIDE LINES—Continued 








SALESMAN WANTED with following 
among jewelers and department stores for 
a popular priced sterling hollowware line, 
Middle Atlantic States, on commission 





basis; samples furnished. Address “H., 
1410,” care Jewelers’ Circular. 
SALESMAN WANTED with following 


among jewelers and department stores for 
a popular priced sterling hollowware line, 
Middlewestern States, on commission basis ; 
samples furnished. Address “C., 1408,” 
care Jewelers’ Circular. 








Help Wanted. 


5c. a word; minimum charge, $1.25 








WANTED, jeweler, engraver and clock re- 
pairer; reference required; state salary 
expected. M. A. Selbert, Frankfort, Ky. 





WANTED, YOUNG MAN for diamond im- 
porter’s office; state age, reference and 
salary. Address “C., 1414,’ care Jewelers’ 
Circular. 





STENOGRAPHER with some knowledge of 
bookkeeping by importing jewelry concern. 
— “D., 1413,” care Jewelers’ Circu- 
ar. 





ENGRAVER and to assist as second watch- 
maker; permanent position; state salary 
expected and give references in first let- 
ter. R. F. Polack, York, Pa. 





EXPERT WATCHMAKER, neat appear- 
ance; permanent position, good light, 
clean store. N. Woronov, 147-05 Jamaica 
Ave., Jamaica, L. I 





WANTED, a fine watchmaker and clock- 
maker for a retail store; middle age, and 
willing to work. E. C. & J. B. Kern, Inc., 
Montclair, N. J. 





WANTED, SECOND WATCHMAKER, at 
once; not over 25 years, single, neat ap- 
pearance; $30 week, advancement for 
right man. May Brothers, Clovis, N. M. 





ENGRAVER AND SALESMAN, first class 
store; salary $60; send references and 
sample engraving first letter. Fleischer & 
Alberts, El Paso, Texas. 





TRAVELING SALESMAN WANTED; good 
territory, good line, well known _ house. 
Henry Paulson & Co., 37 S. Wabash Ave., 
Chicago, IIl. 





WANTED, first class watchmaker, engraver ; 
also set diamonds; must be high grade 
mechanic; top salary; Western States. 
Address “A., 585,’ care Jewelers’ Circular. 





WANTED, WATCHMAKER with knowledge 
of retail salesmanship; permanent position 
in jewelry store. Kramer’s, 514 Washing- 
ton St., Hoboken, N. J. 





RETAIL SALESMAN WANTED, experienced 
man; steady position and good salary. 
Apply Bond Jewelry Co., Inc., 132 East 
14th St., New York. 





WANTED, SALESMAN experienced in credit 


jewelry; state age, experience, references 
and salary wanted. Jos. Gumm, Jackson, 
Michigan. 





WANTED, two watchmakers and engravers, 


at once; permanent positions. Timms 
Jewelry Co., 63 Broad St., S. W., At- 
lanta, Ga. 





SALESMAN WANTED with large following 
to carry platinum ring line through Middle 
West and West Coast. Address “R., 
1342,” care Jewelers’ Circular. 





WANTED, watchmaker, jeweler, engraver 
and all around man; permanent position, 
good salary; reply with particulars in first 
letter. Samuel Adler, Corpus Christi, Texas. 





WATCHMAKER, high grade workman, 
wanted at once; send samples of work and 
state wages expected. Samuel H. Kirby 
& Sons, Inc., New Haven, Conn. 





FIRST CLASS ENGRAVER, Washington, 
D. C.; permanent position to satisfactory 
man; state age, nationality and salary. 
Address “H., 1368,’ care Jewelers’ Circular. 





WANTED, a good watchmaker and letter 
engraver; steady job for the right man; 
references requested. H. Fellman & Sons, 
Inc., 124 Main St., Woonsocket, R. I. 





CLOCKMAKER and assistant watchmaker 
wanted, fine store, 35 minutes from 42nd 
St., New York; age, salary, reference. 
Address “G., 1198,’’ care Jewelers’ Circular. 





WANTED AT ONCE, young man as second 


watchmaker; position permanent, good 
chance for advancement; salary $25 to 
start; reply with references. William 


Yates & Son, Beacon, N. Y. 





WANTED, FIRST CLASS WATCHMAKER, 
capable taking in and delivering work; 
enclose reference in first letter; salary $50 
per week, permanent. Gusfield Jewelry 
Co., Beaumont, Texas. 





TRAVELING SALESMAN for established 
house in the Northwest; general line of 
diamonds, watches and jewelry; territory, 
Middle Northwest to Coast. Address “N., 
1209,” care Jewelers’ Circular. 





CREDIT AND COLLECTION MAN for in- 
stalment jewelry store in Southwestern city 
of 65,000; good opening with good future 
to right man. Address “J., 1214,” care 
Jewelers’ Circular. 





WATCHMAKER, capable taking charge of 
department, and estimating jewelry repairs 
as well as watch work; give all particulars 
in your first letter. 608% Polk St., 
Amarillo, Texas. 





WANTED, AT ONCE, first class watchmaker 
and engraver; give full particulars in first 


letter; permanent position to good me- 
gee. Williams & Harrell, Tallahassee, 
la. 





WATCHMAKER, first class, who can do 
plain engraving; excellent opportunity to 
obtain steady position with good pay; 
state salary and references in first letter. 
Greenberg’s, Sioux City, Iowa. 





WATCHMAKER, only thoroughly competent 
workman need apply; give age, nationality, 
references; hours, working conditions ex- 
cellent; salary $50. Hugh Connolly & Son, 
1540 Woodward Ave., Detroit, Michigan. 











——— es 


SALESMAN WANTED, one who has apn 
absolute following and established trade 
in the city and vicinity, for a fine line of 
platinum mountings. Address “N., 1294” 
care Jewelers’ Circular. : 





Ts 


TRAVELING SALESMAN with good follow- 
iug, Wanted for a line of very tine high 
grade diamond and_ platinum jewelry; 
splendid opportunity for right man. Aq. 
dress “J., 1090,” care Jewelers’ Circular, 








WANTED AT ONCE, thoroughly experienceg 
tool and material man, for such we have 
a steady position and splendid opportunity 
for advancement as assistant buyer. Ad- 
dress “A., 1075,” care Jewelers’ Circular, 





COMPETENT WATCHMAKER for 
work only ; state in first letter your age 
experience, nationality, salary expected 
and when you can come. “Jeweler,” 608% 
Polk St., Amarillo, Texas. 


bench 








WANTED, first class watchmaker, engraver 
and jeweler, one who can set diamonds; 
opportunity to obtain steady position; state 
wages expected and references in first let- 
ter; job now open. H. Shmerling, 910 
Broad St., Augusta, Ga. 





WANTED, COMBINATION MAN, diamond 
setter and jeweler or diamond setter and 
engraver; must be first class man: state 
salary and experience in first letter. Orkin 





Jewelry Manufacturing Co., 1310-1312 
Commerce St., Dallas, Texas. 
WANTED, combination watchmaker, dia- 


mond setter, engraver and jewelry repair- 
er; permanent position; send samples of 
engraving, copy of references, state amount 
of salary expected in first letter. Address 
The J. Levinski Co., Inc., Waco, Tex. 





WANTED AT ONCE, a first class watch- 
maker and engraver; position permanent 
to right party; give references and state 
salary; must have own tools. Friedmans 
Jewelers, Inc., 7 Broughton St., West, 
Savannah, Ga. 





WANTED, engraver and jeweler who can 
set diamonds; must be high grade 
man; first class store; send engraving 
sample, reference and _ state salary. 
Henebry & Son, Roanoke, Virginia. 





EXPERIENCED SALESMAN wanted by an 
old established retail jewelry and silver- 
ware house; one who understands taking 
in, estimating upon watch and jewelry 
repair work; state full particulars. Ad- 
dress “A., 1316,” care Jewelers’ Circular. 





THOROUGHLY EXPERIENCED MAN 
wanted in established instalment jewelry 
store in Southern city of 80,000; must be 





live wire and know advertising, credits 
and selling. Address “S., 13438,” care 
Jewelers’ Circular. 

WILLIAM J. WARD CO., 15 Maiden 


Lane, New York, need a first class 
salesman for their Eastern territory; 
splendid opportunity for the right 
man, 








WANTED AT ONCE a good flat top diamond 
setter for trade shop, who can also do 
special order work and repairing; 44 hour 
week; must be good; all year around job; 
state’ age and salary wanted. Allied 
Jewelers, Inc., Atlanta, Ga. 








CREDIT SALESMAN, thoroughly exper? 
enced, dress attractive window and have 
creative ideas to attract public; do not 
apply unless you can qualify. Her- 
berts, 163 W. 125th St., New York. 
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HELP WANTED—Continued. 








DIAMOND SETTER AND JEWELER 
wanted; must be first class on flat top 
and jobbing setting; man who can do fine 
repairing preferred; state salary_in first 
letter; 44 hours per week. P. O. Box 181, 
Atlanta, Ga. 





WANTED, expert watchmaker, good 
salesman, neat and reliable; fine posi- 
tion for the right man, one capable of 
taking charge; state age; salary $50 or 
over. Albert Kamp, Ossining, New 
York. 





WANTED, SECOND WATCHMAKER, 
jewelry repairer, not over 25 years, single, 
neat appearance; $25 week, rapid ad- 
vancement, if can, develop into all around 
man; write particulars and reference at 
once. Gordon Jewelry Co., Milford and 
Cedar City, Utah. 





WE HAVE PERMANENT POSITION for 
first class watchmaker; must be good on 
wrist watches and close timing; capable 
of estimating and delivering work; send 
references and state amount of salary 
expected in first letter. Address The J 
Levinski Company, Inc., Waco, Texas. 





JEWELRY SALESMAN;; first class manu- 
facturer of platinum and diamond goods, 
old established house, requires salesman 
to call on out-of-town trade, starting 
January ist, 1928; furnish references and 
give experience in detail. Address “J., 
1324,” care Jewelers’ Circular. 





WANTED AT ONCE, first class, all around 
man, engraver, stone setter and jeweler, 
who can also assist watchmaker, to report 
for work by November 1st; state salary 
wanted, age, experience and references if 
interested. Burklunds, Ine., Blooming- 
ton, Ill. 





WANTED, first class combination jeweler, 
diamond setter and monogram en- 
graver, in largest jewelry store in 
Mississippi; permanent position to 
man who can qualify; salary $75 a 
week. Telegraph application and 
names of references to A. Weiler & 
Co., Greenwood, Miss. 





ENGRAVER AND JEWELER WANTED, 
or engraver, separate from jeweler; oppor- 
tunity to spend winter in Florida; can 
offer position from December 1st to Feb- 
ruary or Mareh with possibility of per- 
manent work; only first class workmen 
need apply. V. E. Jacobs Co., Jackson- 
ville, Fla. 





SALESMAN, following among better re- 
tailers, South, Virginia to Texas, rep- 
resent white gold ring mounting 
manufacturers,. established 35 years; 
opening January Ist; one non-conflict- 
ing line permitted. Address “M., 
1329,” care Jewelers’ Circular. 





EXPERT SALESMAN WANTED, must have 
big following and good standing in the 
trade, for New York and New Jersey; one 
who understands the jewelry business, and 
to carry line of goid and platinum mount- 
ings and cameo pins direct from manufac- 
turer: advertised line; good opportunity 
for right man. R. Pearlman, 78 Canal St., 
New York. 





WANTED, COMBINATION MAN preferably 
over 30 years of age, thoroughly compe- 
tent on watchmaking and engraving; best 
working conditions; short hours and salary 
commensurate with ability; give refer- 
ences and state salary expected in first 
letter; if you have changed positions fre- 
quently, do not answer this advertisement, 
as we are looking only for a good man 
who wants a permanent position. C. Ross 
Boas, 28 N. 2nd St., Harrisburg, Pa. 





SALESMEN ; one of the biggest watch com- 
panies in the United States, featuring a 
nationally advertised name, requires a 
number of additional salesmen; they must 
be young, progressive, capable of present- 
ing not only their line but a merchandising 
plan as well to their customers; answer 
giving complete information; state age, 
territory in which you are operating, pres- 
ent earning power; be explicit; your an- 
swer will be treated in strictest confidence. 
— “H., 1212,” care Jewelers’ Cir- 
cular. 





INSTALMENT jewelry store manager can 
connect immediately with a progress- 
ive organization operating several 
stores; further expansion creates a 
manager’s position immediately; only 
a capable top-notcher, thoroughly ex- 
perienced, should answer this adver- 
tisement; the right man can connect 
here permanently with a proposition 
that will assure a good income; com- 
plete details regarding experience and 
references in first letter; State of 
Illinois. Address “O., 1337,” care 
Jewelers’ Circular. 











Sor Sale. 


Stores, Stocks and Businesses 


5c. a word; minimum charge. $1.25 








JEWELRY STORE, good location, long lease, 
up-to-date fixtures. 544 Columbus Ave., 
New York. 





JEWELRY STORE for sale cheap; will sell 
fixtures, ete., with stock or without. 2155 
Professor and W. 10th Sts., Cleveland, Ohio. 





JEWELRY STORE FOR SALE, good loca- 
tion, cheap rent, two years’ lease; with 
stock $2,100, without, $750, easy terms. 
S. Pastil, 133% N. Broadway, Los Angeles, 
California. 





FOR SALE, best known jewelry business in 
Northern New Jersey, on account of the 
death of owner; established 65 years; 
large repair business. Address “H., 1199,’ 
care Jewelers’ Circular. 





FOR SALE, small jewelry store on Long 
Island, good location, cheap rent, neat 
stock; a fine opportunity for a good 
watchmaker. Address “T., 1395,’ care 
Jewelers’ Circular. 


FOR SALE, small established jewelry busi- 
ness, with a repair business that averages 
$225 a month, the year round; fair sales 
and cheap rent and well located; will take 
$2,500, all cash, for quick sale; reason for 
selling, bad health. Address J. B. Moore, 
Murphy, N. C., or come to see me. 





SMALL JEWELRY STORE, $200 rental, in 
the New York theatrical district; well 
established, doing $17,000 business; must 
sell for good reason, $2,300 cash, includ- 
ing $400 in repairs and $250 security for 
lease. Address “T., 1239,” care Jewelers’ 
Circular. 








FOR SALE, well located and only jewelry 
store in Bergen County town of 7,000; 
good repairs; low overhead; stock invoice 
$3,500. Address “H., 1360,’ care Jewelers’ 
Circular. 





ONE THOUSAND DOLLARS BUYS the 
tools, materials and fixtures; 30 years in 
business; watch work and jobs average 
$3,600 a year. Address “J. M. R., 1375,” 
care Jewelers’ Circular. 





GOING SOUTH; will sell well established 
jewelry store, reasonable for quick sale; 
repairs average $5,000 or more; prosperous 
manufacturing and agricultural village; 
one year’s profit will pay for the business. 
Cc. S. Jones, Cobleskill, New York. 





A GOOD PAYING JEWELRY STORE ina 
city of 20,000, will sell for $9,000 cash; 
stock invoices $8,300; fixtures, tools and 
material, $700; store did $16,000 business 
last year. Address “H. E. H., 1376,” care 
Jewelers’ Circular. 





UP TO DATE JEWELRY STORE in farm- 
ing and factory town of New Jersey, es- 
tablished 1906; must sell on account of 
continued illness; good opening for credit 
business and also optometrist; act quick 
and get the holiday trade. Address “B., 
1415,” care Jewelers’ Circular. 





FOR SALE, small jewelry store established 
over 20 years, with import of European 
jewelry ; best business section; new stock 
about $5,000; steady customers; rent $50: 
will sacrifice on account of leaving for 
Europe. Address “M., 1366,” care Jewel- 
ers’ Circular. 





FOR SALE, modern jewelry manufactur- 
ing plant, located in the uptown jewelry 
district in New York City; complete 
tool and press room. Address “Q., 
1341,” care Jewelers’ Circular. 





FOR SALE, at once, well established jewelry 
business in Pennsylvania, busiest iron and 
steel centre; clean cut, up-to-date stock, 
mahogany fixtures, watch materials and 
tools, main street location, ete.; $15,000 
cash consideration ; only reason for selling, 
going to Europe. Further information 
address “Iron & Steel Centre, 1333,’ care 
Jewelers’ Circular. 





FOR SALE, The Provident Company, loans . 
on diamonds; business of number of years 
standing profitable and successful; splen- 
did opening for one or two young men 
familiar with diamonds; a diamond de- 
partment connected with same: advanced 
age of proprietor reason for selling; full 
particulars furnished. Address P. O. Box 
886, Charleston, W. Va. 





FOR SALE, fully equipped modern jewelry 
store fixtures; consisting of 7 mahogany 
finished 8-foot show cases, five 8-foot wall 
cases with two 30 inch mirror sections; 
two safes, and street clock; a wonderful 
opportunity and excellent location for a 
wide awake jewelry business; established 
50 years; only jeweler in town; popula- 
tion 6,000, adjoining drawing population 
20,000; watch and jewelry repairing av- 
erage $5,000 yearly; retiring from business 
owing to ill health; will sacrifice to get 
quick action; size of store, 24 x 65; at- 
tractive new copper and marble front; 
rent very moderate. Henry Zilliken & Son, 
Wellsburg, West Virginia. 


for Sale. 


Tools, Equipments, Merchandise 








5c. a word; minimum charge, $1.25 








FANCY SHAPED wrist watch crystals, prop- 
erly domed, all sizes, only 60 cents a 
dozen ; send for illustrated catalogue. Beck 
Bros., Noll Bldg., Fort Wayne, Ind. 





FOR SALE, one Webster foot wheel; one 
Holtzer Cabot motor for watchmaker; 
1-20 hp., 110 vol. alternating current. 
Lewis B. Peterson, 56 Main St., Hacken- 
sack, N. J. 





AMERICAN WATCHES, seconds, complete 
Hamilton. Elgin, Waltham, Illinois, Hamp- 
den, Burlington seven to 21 jewels; all 
sizes; 20 and 25 year cases. Mark Nelson, 
49 Maiden Lane, New York. Tel. John 6396. 





FOR BEAUTIFUL ruby, sapphire balance 
jewels, first quality and polished Amer- 
ican made balance staffs, order from the 
house of quality. The Freeman Jewel Co., 
Box 963, Springfield, Ill. 





(Continued on page 128) 
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FOR SALE—Continued 








A BARGAIN, a Mosler jeweler’s safe, 


size 
five by three and a half by three feet, with 
burglar proof vault, good condition, in 
North Carolina. Address “O., 1379,’ care 
Jewelers’ Circular. 





MACHINERY AND SHOP EQUIPMENT, 


new and rebuilt work benches, rolls, polish- 
ing dust collectors, presses, drop hammers, 
safes, drills, lathes, lots of small tools 
and dies; big bargains; also repairing. 
Leiman Bros., 23 Walker St., New York. 





CHRONOMETER, Charles Frodshom (Eng- 


lish) ; sacrifice for cash, new 12 size 14kt. 
case, 19 jewel Howard watch: consider 
trade chronometer for high grade new 
watches. “Watchmaker,” 259 Forest East, 
Detroit, Mich. 





A JEWELER’S double door, 


outside and 
inside, also a steel vault, fire and burglar 
proof safe, made by the Hall Safe Com- 
pany, about seven feet high, used only a 
short time, for sale cheap. Write for 
information, Peter H. Loeper, Ashland, Pa. 





FOR SALE, two 12-ft. silent salesman show 


cases, solid walnut, mirror backs and 
electrically illuminated, at $10 per ft.; also 
24-in. double dial, outside electric bracket 
clock with inside master clock, complete, 
$150. George J. Busch Sons, 57 Spring- 
field Ave., Newark, N. J. 





FOR SALE, fine mahogany store fixtures; 


one 36 ft. wall case, indirect lighting, plate 
glass shelves, mirror back; one 32 ft. case; 
one 8 ft. case; 12 floor cases; nine cases 
eight ft. length; one horseshoe case; one 
elbow shaped; two umbrella cases; will 
sell very cheap; delivery after Jan. 1. 
Henebry & Son, Roanoke, Va. 








Business Opportunities. 


5e. a word; minimum charge, $1.25 





DIAMOND SETTER, good opportunity to 


get space, rent free in exchange for 
special rates on all of our work. Ad- 
dress “T., 1344,” care Jewelers’ Cir- 
cular. 





WANT TO CONNECT with New England 


manufacturer who is in position to make 
up new line of fast selling jewelry; great 
opportunity for the right shop; guaranteed 
business. Address “S., 1397,” care Jewel- 
ers’ Circular. 





ALWAYS PAID HIGHEST CASH PRICE 


for complete jewelry stocks and fix- 
tures. Sell out to old reliable Joseph 
M. Gordon, Room 603, Province Bldg., 
Boston, Mas. 





HIGHEST CASH PRICES PAID for your 


surplus stock of diamonds, watches and 
jewelry; send your stock to me and re- 
ceive money by return mail; national bank 
references; all business strictly confiden- 
tial. Emil Noel, 29 E. Madison St., Chi- 
cago, Ill 





I 





HAVE PAID the highest cash price for 
jewelry stores for 40 years; I am a 
positive buyer if you really want to 
sell. Isaac Rich, Room 516, 387 
Washington St., Boston, Mass. 


WILL PAY HIGHEST CASH PRICE for 


your entire stock or part of it; also 
used watches and old gold; check by 
return mail; best bank references; if 
stock is too large, our representative 
will call on you. Benj. D. Sachs, 1001 
Mallers Bldg., 5 S. Wabash Ave., 
Chicago, Ill. 





DO YOU INTEND GOING OUT of business? 


I will pay you a reasonable price for your 
stock and fixtures; no stock too large, yet 
none too sniall; all communications strictly 
confidential ; highest references; strictly on 
the square. Write or wire, H. Sparber, 402 
International Life Building, St. Louis, Mo. 





ARE YOU IN NEED OF MONEY? 


We 
will pay you highest market price for 
your entire stock or part; check sent 
by return mail; will hold merchandise 
for your approval; reference: First 
National Bank of Chicago; business 
strictly confidential; give us trial on 
old gold and silver; established 1900. 
Emanuel Maltz Co., 1005 Mallers 
Bldg., Chicago, Ill. 





ARE YOU GOING OUT OF BUSINESS? We 


pay highest cash value for entire stock or 
part of jewelry, diamonds and fixtures; 
communicate with us, it will be to your 
advantage; rating and references of the 
highest order. Van Praag & Co., 218 
Mercer St., New York, established 1889. 





DO YOU INTEND TO RETIRE from 


business? Do you wish to raise cash 
quickly for other reasons? We buy all 
or part of your stock, no matter how 
large the quantity may be; we act 
quickly and pay liberal cash; all com- 
munications strictly confidential; bank 
and mercantile references of the high- 
est character. Brooklyn Purchasing 
Syndicate, Frank Walker, Proprietor, 
32 years at the same address, 610 
Broadway, Brooklyn, N. Y. 





FOR RENT, JEWELRY STORE in the 


theatre district and heart of Hollywood’s 
business district, on Hollywood Boulevard, 
Hollywood, California; good lease, reason- 
able rent; with or without stock; no other 
jeweler or optician within two blocks. 
Write or inquire at 6316 Yucca St., Holly- 
wood, Calif. 





WILL PAY SPOT CASH for your entire 


stock or part of it; our immense retail 
jewelry business places us in a posi- 
tion to pay you more than anybody; 
check by return mail; best bank ref- 
erences; business confidential. M. 
Bennett & Co., E. Madison St., 
Chicago, Ill. 








DO YOU WANT TO REALIZE MORE for 


your entire stock and fixtures? Then sell 
out completely to us, get your cash and 
retire; it is the only logical way; you 
can profit from our many years’ experience 
in the jewelry market by receiving our 
appraisement quickly and accurately; all 
correspondence kept in strictest confidence ; 
ship your dead or surplus stock to us, ex- 
press collect and realize the cash by re- 
turn mail; remember that you are under 
no obligation to keep the check if it is 
not satisfactory; but others have been 
satisfied, so no doubt you will be too; 
bank and trade references furnished uvon 
request; wire or write today to have our 
representative call on you, or send in that 
surplus goods and receive your cash. 
— Bros., 333 Washington St., Boston, 
ass. 


Watch Work for the Trade. 


Se. a word; minimum charge, $1.25 











SWISS WATCHMAKER; best repairs for 
the trade; service, quality. Maurice 


Chevre, 728 Bayway Ave., Elizabeth, N, J 





BETTER WATCH WORK: reasonable 
prices; American, Swiss, all grades; work 
guaranteed; estimates furnished if de. 
sired; prompt service. Rudolph Co., 259 
E. Madison St., Chicago, IIl. 





GOOD, HONEST watch repairing for 
good, honest jewelers. M. Aschendorf, 
expert mechanical watchmaker, 65 
Nassau St., New York. 





TRADE WATCHMAKER with 33 years’ ex- 


perience, 20 of which was spent at the 
trade bench, would like to get in touch 
with jewelers who would appreciate fine 
watch repairing; price list on request. 
Leonard Schmidt, 1105 Second National 
Bank Bldg., Cincinnati, Ohio. 





TRY US ONCE; we are fine watchmak- 


ers to the trade, offering the best pos- 
sible work; call for repairs and deliver 
them daily; making only reasonable 
charges; out of town work receives 
special attention; highest references 
for quality work only. Era Watch Re- 
pairing Co., Room 405, 15 Park Row, 
New York. 








To Let. 


5e. a word; minimum charge, $1.25 





TO RENT, 210 SQUARE FEET, suitable 
watchmaker, engraver, etc.; no manufac- 
turing. Apply Room 1011, 1 West 47th 
St., New York. 





FULTON STREET, NO. 112, New York; 
small, light space to let, three windows; 
reasonable rent; steam heat, elevator, etc. 
Superintendent, 





LOFTS, FIREPROOF BUILDING; heat, 
light, power furnished; passenger and 
freight elevators. Richardson Blidg., 52 
Columbia St., Newark, N. J. 








##iscellaneous. 


5c. a word; minimum charge, $1.25 





SO PRACTICAL it ought to be on every 
watchmakers’ bench; experienced watch- 
makers write about “Rules and Practice 
for Adjusting Watches.” Send for circu- 
lars on adjusting and hairspring work. 
Walter Kleinlein, Waltham, Mass. 











Fill Your Wants 


BY TELLING THEM 


For 5 cents a word you can solve many of 


your problems—obtain help, sell your store, 
sell your stock, rent your store or space, 
obtain a partner, get capital, buy stock of 
tools—everything needing publicity. 


Advertise Here on These Pages 


THe Jewevers’ Cmcurar reaches the 


people you like to do business with. 
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“AMERICA’S LEADING JEWELRY AUCTIONEER’ 
14Maiden Lane JAMES L. HAND New York 


Cortland 6496 “Handsale” New York 


FIRST BY MERIT 


The Hand contribution to the cause of honest retailing is the Hand 
auction! A dignified sale the advertising value of which, and the 
stimulation of yourself and your clerks to Better Salesmanship and 
more up-to-date Merchandising following the sale, will be worth 
Ten times its Cost! You can prove our Leadership by investigating 
our record! We must stand or fall on that record! The actual facts 
and figures are an illuminating record of unequalled success in the 
field of auctioneering. The customers we have served; the wholesale 
jewelers who know us personally; the Banks & Trust Cos. and 
United States and Canadian Courts who have placed in our hands 
Estates for liquidation; these can furnish the evidence upon which 
you must decide who is best fitted by character, by experience and by 
proved ability to conduct your sale. You are advised and helped in 
every way by one who, because of long experience in adjusting the 
financial ills of his thousands of clients, is able to give you the kind 
of help that will mean to you a Hopeful Prospect of Future 
Prosperity! 






























: TO THE JEWELRY TRADE! 
Hand conducts all sales personally! No substi- I am informed that certain auctioneers are using my 


tutes! Hand can sell only your own stock! No name and claiming a connection with me in order to 


i A ‘ - get business. I will appreciate a wire at my expense 
inferior merchandise sold under your reputation! informing me of an instance of this kind so that I may 


Associated and conducting all sales with me is Mr. | protect my rights in the courts. I have authorized no 


Chas J Wilbur, an auctioneer of great talent! one to use my name and have no representatives. 
; : James L. Hand. 





















The aggregate stocks of fifty representative stores, selected at random from the many satisfied Hand clients amounted to 


OVER FIVE MILLION DOLLARS! 


No Doubt the Largest Selling Record of Any Auctioneer in America! 











Square Deal Miller, Detroit, Mich. Henry Healy, Brooklyn, New York City. Estate Chas. Hartdegen, Newark, N. J. 

Estate 0. L. Haskin, Saratoga a. = N. Y. J. W. i Uniontown, Pa. Carl Mayer Co., Austin, Texas. 

Jos. Reininger Estate, Easton, Pa., for Baston R. 8S. & J. D. Paterson, Pt. Huron, Mich. Narcisse Beaudry, Montreal, Canada. 
Trust Co., Executors. August Jacobs, Quincy, IIl. B. J. Sheer, Rochester, N. Y. 

‘. & Thomas Jewelry Co., Wheeling, West Va. Harvey Fritz, Oil City, Pa. Green-Joyce Co., Columbus, 0. 

Hoffman Estaté, Albany, New York. Chambers & Stewart, Mt. . Mich, Geo. Kapp, Toledo, oO. 

David’ Goldman, Milwaukee, Wis. H. J. Bridger, Brooklyn, N. Ww. r Sturgeon Oo., Detroit, Mich. 

J. Chas. Ernst, Charleston, West Va. Estate of 8. Goodman, New even, Conn. L. W. Vilsack, Pittsburgh, Pa. 

Kranich Bros., York, Pa. Hasbrook China Co., Columbus, 0. H. yz: Lobmiller, Escanaba, Mich. 

Davis & Freeman, Atlanta, Ga. ~ J. Shupp, Wilkes- Barre, Pa. Wentz & Price, Sharon, Pa. 

Hadley B. Dodge, Lynn. Mase. B. Seidel, Pittsburgh, East Liberty, Pa. R. J. 8. Roehm, Detroit, Mich, 

Stelfox Co., Austin, Texas. Fr C. Kaekel, Prop., Werner Jewelry Store, William Frasier, Durham, N. C. 

0. BE. Wheelock & Co., Peoria, Tl. Grand Rapids, Mich. Geo. W. Feldman, Franklin, Pa. 

The Fred Brodegaard Co., Omaha, Neb. Welte & Wieting, Peoria, II. Philip Present, Rochester, N. ¥- 

J. M. & W. Westwater, Columbus, 0. EB. C. Wettengel’s Gem, Cincinnati, 0. Emil H. Leffert, Council Bluies, rowa. 

Duhme Jewelry .Co., Cincinnati, 0. Holts, Incorporated, 4 sales, Newark, Paterson, oO. J. Hueg Jersey City, N. J. 

Freidberg’s, Detroit, Mich. New mye 4 and Plainfield, m4. Free Onspia, — ws. ke 

A. Thoma & Sons, Piqua, Ohio. J. D. Wood & Co., Lancaster, Pa. Oastelberg’s, Pa. 

Kingsbacher Broe., Pittsburgh, Pa. Desboullons, Savannah, Georgia. — Jewelry “i, Duluth, Mina. 

Edwards Jewelry Store, Pittsfield, Mass. Chas. z Bryant, Danbury, Conn, Yundlach & Co., Hartford, Conn. 


0. J. Fuchs, Chillicothe, 0. Cross Co., Chester, Pa. Soueiies Co., Tampa, Fla. 
Wells & Wikander, New Haven, Conn. 












Investigate the Record, the Character, the Financial Responsibility of the man to whom you 
entrust not only your stock but your reputation as well. 
Be sure he is the kind of man you wish behind your counter, the type you can safely 














introduce to your friends and customers—one to whom you can trust your reputation 
SEND TO-DAY and business welfare. 

FOR THE It tells of the methods that have made “HAND SALES” so invariably success- 
“HANDBOOK ON AUCTIONS” ful. It gives facts and figures it is essential you should know before decidin 
ITS YOURS FOR THE ASKING who shall conduct your sale. Every statement in this interesting book is tenet 

upon facts and every statement can be proved by the written word of reputable 


jewelers. SEND FOR IT TODAY. 


To all Jewelers, no matter how large or small their stocks, the Hand services and methods are 
available! WRITE ME TODAY! DO IT NOW! 
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W. H. BROKAW 


W. H. BROKAW, 14 Maiden Lane, New York City, N. Y. 


THE JEWELERS’ CIRCULAR 





October 27,1927 





Tel. 5596 Cortlandt 


H. BROKAW 


Auctioneer for high class legitimate retail jewelers only. 


The Leading Auctioneer 
for the Jewelry Trade 


Integrity and ability unquestioned. Satisfactory results always. 


I am fortunate in having a connection with two Jewelry Auctioneers of 
national reputation and with this combination of talent am able to conduct 
the sales of the largest and finest stocks. 


References furnished from leading jobbers, wholesalers, manufacturers, 
retailers, Jewelers’ Circular, and members of the Jewelers Board of Trade. 


If you want the best results, write or wire. 











Make More Money ‘x: Hoke-Jewel! 


Whether you do special order work—or 
simple repairs—whether your shop is large 
or small, the wonderful Hoke-Jewel solder- 
ing outfit will save time, money, labor, and 
material on every job. 

The Hoke-Jewel makes better jewelry, in 
less time, it uses oxygen and ordinary city 
gas, and no blower is needed. 


Ask for free Circular C. S. 


Hoke Incorporated 
22 Albany St., New York, N. Y. 


Co-operating with Jewelers’ Technical 
Advice Co. 

















PLATING 


eee « Gold-Silver-Platinum 


SILVERWARE 


Repaired — Replated 


AND RESTORED LIKE NEW 
Mesh Bags Repaired 


Replated and Relined—Same as New 
Advance Estimates Furnished if Desired. 


SWARTZ & CO. 


10 South Wabash Ave. CHICAGO 











Forge Ahead—Blaze the Trail and You’ll Find the Prim- 
rose path. 


If you can write a better book, preach a 
better sermon, make a better mouse trap 
than your neighbor, even though you live 
in the woods, there will be a beaten path 
to your door. 

It required 25 years to do it but I am en- 
joying that beaten path. I am willing to 
share my success with you by offering my 
service. 

Honesty, ability, good common sense, and 
the courage to be 100 per cent fair are 
the factors that make all beaten paths. 
Write, wire or phone for date and all in- 


formation. Do It Today 


PETER H. METZLER 
AND ASSOCIATES 
Jewelry Auctioneers 
Phone 8327 
205-7 Colonia 1614 empten Ave. 
(Please use full address) 
COLUMBIA SOUTH ae Agr e 
Sales accepted anywhere in the U. §8. 
Ably assisted. Not too big to handle the 
small sale. Big enough to conduct the largest. 
Formerly of New York 








Profits Guaranteed 


Years of Experience Prove our 
way Surest, most Profitable. 
Besides the Auction, we have a 
Special Sales Plan. Write at 
once for particulars and refer- 
ence. 


Gottlieb & Co. 


Auctioneers 
Ashland Block, Chicago, Ill. 

















Green’s Electro-Plating Machines 
AND “SAL-HYDE” ELECTRO-PLATING SALTS 


Send for Bulletin J-E 95 


Complete small professional plating outfits from $35.00 
For Gold, my Platinum, Nickel and Copper Plating, Stripping, Etc. 
Manufactured by 


The W. Green Electric Co. 12,37 York” 














PRACTICAL COURSE IN ADJUSTING 


Price $1.50 


JEWELERS PUBLISHING CORPORATION, 
11 John St.. New York 
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O indicate the immediate causes which have 
throttled the jewelry business during the past few 
months would require pages in this magazine. 

New Merchandise, new enthusiasm, a livening up of 
the business with an auction will help to check the pres- 
ent trend of business depression. 

Since 1921, I have raised over Two and a Half Million 
Dollars for my clients in actual cash results. 

During the year of 1926 the actual cash results of my 
sales amounted to over One Million Dollars. 

Feagans & Co. and Wright Campbell Ginder will 
attest to this the largest cash results ever obtained in 
the history of jewelry auctioneering. Pieces valued at 
fifty thousand dollars were sold at auction the same as 
smaller articles. 

These sales were attended by not only the elite of 
California but the world’s greatest moving picture 
celebrities. 

When selecting an auctioneer remember that I have to my 
credit the largest cash results ever obtained by any auctioneer 
in America for the same number of sales. Ask each and every 
candidate for your sale to furnish you with a list of their last 
fifty auction sales showing their actual cash amounts raised. 
Compare it with my record then make your own deductions. 

With four and five auctioneers employed on the two above 
sales, the records show that Thomas J. Faussett topped their 
cash sales by many thousand dollars. 


Remember.—It’s the forceful, spirited style of salesmanship, coupled with quick, 
decisive descriptions and the art of keeping the spirit of natural auetion ever 
present during the life of a sale that enables Faussett to get bigger returns 


s 9 ca Pa 
America’s Foremost Jewelry Auctioneer —_,,,,:8# other auctioneers. suave done for others I can do for you. 


THOMAS J.F AUSSETT, Howell, Mich. 




















1927-28 Edition 


The Jewelers’ Circular 


BUYERS’ DIRECTORY 





PRICE ONE DOLLAR 





Jewelers Publishing Corporation 
11 John Street, New York 
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FOR EVERY DOLLAR 


Spent for Advertising in 


NEXNEN 


€ 
THE JEWELERS’ CIRCULAR 


you will reach a greater number of buyers with a greater 
purchasing power than for the same amount of money 
spent in any other publication or in fact any other means 
of advertising 


BECAUSE— 
The Jewelers’ Circular 


) 

Gs 

(| 

ee) 

() 

) 

©) 

Ge) 

(| 

ye has 

€e The Largest Paid Circulation 

() The Largest Total Circulation 

es The Highest Subscription Rate 

és Over 1100 More Subscribers 

°C The Lowest Advertising Rate 

€e) of any jewelry journal. Not only will you reach a far greater 
) number of buyers, but your advertisement will receive 
€) greater attention because The JEWELERS’ CIRCULAR is more 
& thoroughly read as it publishes all the news and trade infor- 
Gs mation when it is sparkling fresh and not warmed over. 
e And then, there is the great advantage that comes to the 
S| 

(e] 

(e) 

€ 


advertiser as a result of the greater prestige and influence 
The JEWELERS’ CIRCULAR has wielded for over 58 years. 


JEWELERS PUBLISHING CORPORATION | 
11 JOHN ST., NEW YORK 
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ALLACE STEREMEG SILVER 


DESIGNs of strength and charaéter. Each piece 





immediately proclaims itself a man’s article of 
real quality * of lasting service. Wide range 


: @D |» oC 
of prices oe ; Kequest complete catalogne 


PACU ULH CLEAN 


199 54) 


LOND” HAIR ‘BRUSH 


R. WALLACE & SONS MFG. CO. ~ Si/versmiths a WALLINGFORD, CONN. 


NEW YORK. il 1 Fifth Ave. CHICAGO: 10 So.Wabash Ave. PHILADELPHIA: 1204 Chestnut St. SAN FRANCISCO: 140 Geary St 















a ee 


ee 


ame 


+ od Se cre eects pee = 
OR RE NE, LOL POY ETE A 


Tey ES. 





















re a a ay 


PR ass 





YOUTH will respond 
to this stunning new display 











—and Youth is your major market for Tudor Plate, as it is for many 
more of the items on which your business success depends. Keep 
this appealing new man-and-girl show card by Crandall, and 
use it—/o your advantage. Don’t think you must have a complete 
‘Tudor window— it can be used effectively as a background tor 


a display of any appropriate numbers you may want to feature. 


ONEIDA COMMUNITY STUDIOS « ONEIDA,NEW YORK 














